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The Fourth’s a week away, but 
; fireworks can come any time in the 
auto industry. 

* * * 

It’s still a good idea not to forget 
to remember that preparation now 
for competitive selling will come 
' in handy later. 

+ * + 

Russia’s actions are consistent- 
ly proving Lenin’s statement that 
“There are no morals in politics, 
only expediency.” 

+ + * 

Russia’s 1,200,000 cars and trucks 
and 90,000 miles of roads compare 
with 37,000,000 vehicles and more 
than 3,000,000 miles of roads in 
this country. 

* * * 
Summer is called the silly sea- 
' son. But it’s no reason drivers 
should act that way and forget 
safety checks. Smart dealers will 
remind them. 

* + * 


More Time for Gls 


A one-year extension of the “au- 
tos for amputees” law to June 30, 
1949, was announced Thursday by 
the Veteran’s Administration. 

The added 12 months will benefit 
vets who have failed to file proper 
applications with VA and those 
who will be released from hos- 
pitals. 


* * 
Glad Its Over There 

Because of the paper shortage, 
readers of an automotive publica- 
tion in Germany must send the 
publisher 12 pounds of old paper 
| in addition to the subscription 

price. 

The arrangement is further com- 
plicated by the difficulty to find 
that much paper. 

* > > 


Celebration? 

Latest thinking on the 100,000,- 
000th vehicle celebration: August, 
» when the 100,000,000th is likely to 
’ be built, is a poor time for a cele- 
bration—vacations, etc. And time 
- is running short for preparations, 
' anyway. So why not delay the 
celebration, working it in with 
| some later event, like the Labor 
Day (Sept. 6) parade, for instance? 

In this connection, some auto 
men point out that it’s lucky the 
auto industry held the Golden Ju- 
bilee' of the Auto when it did, be- 
cause so many of the pioneers like 
Ford, Nash, Knudsen, Durant, Old- 
field, etc., have died since then. 


Top Cars 
New car registrations for two 
months, plus 47 states for 
March, 46 for April, and 12 for 


* 


1947 
Make Pos. 
Chev. 188,873— 1 
Ford 159,082— 2 
Plymouth 99,160— 3 
Buick 71,395— 4 
Pontiac 62,813— 5 
Dodge 61,401— 6 
Olds. 57,282— 7 
Stude. $1,100—10 
Nash 35,754— 8 
Chrysler 28,408—12 
Hudson 30,874—11 
Kaiser 11,594—16 
Mercury 34,074— 9 
DeSoto 20,596—13 
Frazer 6,792—18 
Packard 138,373—15 
Cadillac 15,310—14 
Willys 6,7638—19 
Crosley 4,560—20 
Lincoln 7,227—17 


For further details, see pgge 
14, today’s issue. 


speaker was 
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Other Makers Deny Plans 
To Cut Discount; NADA 
Urged to Act in Ford Case 


Y 


By Pete Wembhoff 

Editor, Automotive News 
S NADA’s new National Indus- 
try Relations committee pre- 
pared to act, other car makers as- 
sured Automotive News last week 
that they had no plans to follow 
Ford’s lead in cutting dealer dis- 
counts. In a surprise move 10 days 
ago, Ford froze dealer gross profits 
on 1949-model cars at 1948-model 
levels on a “temporary” basis, but 
did not alter discounts on Ford 
trucks, nor Lincoln and Mercury 

cars. 

Directors were asked last week 


Ford ‘Freeze’ 
Stirs Protests 


At Parleys 


EWS of the Ford discount cut 

rocked dealer conventions in 
Connecticut and Michigan early 
last. week. 

While time did not permit for- 
mal action in the conventions, the 
Ford move dominated dealer 
thought and discussion, it is re- 
ported. 

At the summer convention of 
the Connecticut Automotive 
Trades Assn., held in Groton, the 
only official mention of the dis- 
count reduction was in an ad- 
dress by William L. Mallon, for- 
mer NADA president. Mallon 
discussed NADA’s new Industry 
Relations committee, declaring 
that the Ford case would be 
studied by this group. 

Delegates to the Michigan Auto- 
mobile Dealers Assn. meeting on 
Mackinac island, vehemently op- 
posed the Ford move and called 
for NADA action. (For further de- 
tails on this convention, see page 
three). = . 

+ +. > 

ORE than 650 dealers and their 
wives attended the Connecti- 
cut summer session, which was de- 
voted mostly to talks and recrea- 
tion. Formal business sessions and 
election of officers are scheduled 

for the October meeting. 

Rainy weather played havoc 
with most of the Connecticut 
convention’s outdoor activities, 
but the dealers heard several 
important topics discussed by 
prominent speakers. 

Among these, in addition to Mal- 
lon’s talk on “NADA and the 
Washington Situation,” were 
speeches by Verne Murray, presi- 
dent of the Automobile Merchants 
Assn. of New York City, and Oli- 
ver W. Wood, president.of~the Na- 
tional Used Car Dedlers Assn. 

Murray talked on “The Déaler,” 
while Wood discussed “Objectives 
of the NUCDA.” » 
. *. . * , 

‘NOL, ELMER, &- WATSON, Gon- 

fécticut’s commissigner of mo- 

tor vghicles, discussed “The ;Auto- 
motive, Tradesman’s. Stake in High- 
way :Safety,” while Jack acy, 
president ofs.Lacy 4nstitute, tBos- 
ton, gave san. inspifational sales 
talk: ‘ : . ¥ & 
At the .banque+,. principal 
Lieut. Gov. Robert 
E. Parson, 
encouraged dealers to take an 
active ‘part in local politics. 


* 


al auto dealer. He 


by NADA to recommend action in 
the case, after polling Ford deal- 
ers and retailers of other makes. 
An early session of the NADA 
committee was expected. 

Other developments during the 
week: 
l Dealer representatives from 

© Delaware, Maryland and Penn- 
sylvania went on record at a meet- 
ing June 22 in Baltimore as opposed 
to any reductions in regular dealer 
discounts, accessories or quantity 
discounts. They also opposed in- 
creased cooperative advertising 
charges at dealer expense. 

There were indications that 

® Ford would not cut discounts 
further when, and if, it had to raise 
prices again, unless current UAW 
negotiations result in high wage 
hikes. If price increases are found 
necessary after the union settle- 
ment, it is considered likely that the 
entire amount will be passed on to 
the consumer. 


3 Reports from the field indicate 
¢ dealers are demanding that 
NADA take some action to preserve 
the historic discount rates, but the 
method was still unclear. It was re- 
called that, in one of the bitterest 
battles of the OPA days, NADA was 
successful in getting Congress to 
pass a special law preventing Ches- 
ter Bowles from cutting retailers’ 
traditional margins. 


4 Despite the denials, there was 
* an undercurrent of feeling 
among some factory executives that 
they might follow Ford’s lead if 
conditions warranted or the oppor- 
tunity presented itself. 

One of the independent makers 
said, “NADA would have crucified 
= we had attempted what Ford 

s o . 


UERIED by Automotive News, 
Ford Sales Chief Jack Davis 
declared he did not know when the 
buyer’s market will return, but em- 
phasized that the move is “a tempo- 
rary price structure” and reiterated 
his statement (AN, 6/21/48) that 
Ford dealers “need have no concern 
about being placed at a competitive 
disadvantage when the buyer’s mar- 
ket comes.” 

“How will you be able to restore 
dealer discounts in a buyer’s mar- 
ket, when a price increase would be 
out of the question?” this writer 
asked Davis. 

“A lot can happen by the time 
the buyer’s market returns,” Davis 
replied. “There may, for instance, 

(Continued on Page 42, Col. 1) 


DEALERS HONOR SLOAN—As a tribute 
to GM's chairman, for his work in behalf of 
dealers, General Motors dealers are ralsing 
a huge sum which will be used in cancer 
research at the Alfred P. Sloan Foundation, 
Inc., New York. A meeting of GM dealers 
was held Friday in Chicago to work out de- 
tails for the drive among GM dealers. 


Tucker Removing 
Frills; Reveals 


Transmission 


By Bob Finlay 
Managing Editor 
DETROIT.— Preston Tucker is 
getting his car closer to production 
and cost realities, it was revealed 
last week when he brought two 
Tucker cars and chassis here to 
demonstrate to the automotive 
press. 


Billed as star of the show was a 
new automatic transmission, 
which combines characteristics of 
current torque converters and au- 
tomatic transmissions “to provide 
continuous, variable speed through 
use of fluid couplings and a con- 
trolled planetary gear train.” 


But at the same time, Tucker re- 
vealed that this would be optional 
equipment. The standard will be a 
pre-selector gearshift with four 
speeds forward and one reverse. 

It was also stated that the first 

(Continued on Page 43, Col. 1) 


TRUCK SECTION 


$6 Per Year, 25c Per Copy 


Production Falls 
To 87,103 with 
Chevrolet Idle 


| Division Opens Today; 
| Nearly 2% Million 
Units Due in Half 


CHEVROLST plant shutdowns re- 
duced U.S. motor vehicle pro- 
duction last week to an estimated 
63,549 cars and 23,554 trucks for a 
combined total of 87,103 units. 

This compares, Automotive News 
tabulations show, to a revised count 
for the previous week of 103,319 ve- 
hicles—73,001 cars and 30,318 trucks. 

The reopening of Chevrolet and 
General Motors B-O-P plants to- 
*day (June 28) is expected to send 
U.S. vehicle output above the 
100,000 mark this week. But a 
production much higher than 100,- 
000 is unlikely because GM West 
Coast plants will be closed all 
week to catch up on their mate- 
rials backlogs. 

The GM _ stoppages, stretching 
over a three-week period, nullified 
earlier predictions that June pro- 
duction would set a 1948 high. It 
appeared probable last week that no 
mere than 425,000 cars and trucks 
would be built in the month now 
ending. The year’s monthly high 
was chalked up in March when over 
488,000 vehicles rolled out. 


* o * 
A SLENDER possibility existed 
that U.S. output for the first 
half would approach 2,500,000 units, 
with only three more working days 
left in June. 

At the end of last week, it was 
estimated that plants in this coun- 
try had turned out 2,431,679 ve- 
hicles since Jan. 1. A strenuous 
month-end effort through Wed- 
nesday of this week might con- 
ceivably draw the year’s produc- 
tion near the 2,500,000 level. 

Passenger-car production in the 
U.S. for the first half is likely to be 
around 1,780,000, with truck output 
in the vicinity of 713,000. For the 

(Continued on Page 45, Col. 1) 


Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 
108,319 


98,265 
87,103 i 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 





Only Four Auto Makers Hold Price tine 


ENERAL MOTORS and three 

independents were left holding 
the automobile price line Thursday 
after Chrysler Corp. and Studebaker 
joined in the latest price-increase 
round. 

Aside from GM’s five passenger- 
car divisions, the only auto mak- 
ers which hadn’t followed up 
recent wage increases with price 
hikes were Kaiser-Frazer, Willys- 
Overland and Crosley. 

Ford wage negotiations were still 


In This Issue 
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in progress Thursday, but that com- 
pany raised its prices over old levels 


The new advertised-delivered 
prices on Plymouth, Dodge, De- 
Soto, Chrysler, Studebaker and 
Hudson cars, all models, are on 
page 14. 


with the introduction of 
models. 

Prices of Plymouth, Dodge, De- 
Soto and Chrysler cars were hiked 
two days following Studebaker’s an- 
nouncement of an increase in its 
car and truck prices. Increases in 
Dodge truck prices were also being 
planned last week. 


its 1949 


PRS VIOUSLY, price increases had 
been instituted on Hudson, Pack- 
ard and Nash passenger cars and 
Chevrolet and GMC trucks—all fol- 
lowing third-round wage agree- 
ments. 

A General Motors spokesman 
Thursday, asked if the corporation 
was planning any car price changes, 
cited the May 29 statemer: of GM 
President C,. E. Wilson. 

“No immediate change is con- 
templated in the list prices of our 
passenger cars,” Wilson said then. 
“All elements of cost are being 
studied in an effort to maintain 
present prices.” 

A Kaiser-Frazer spokesman said 

(Continued on Page 41, Col, 1) 
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Draft Act Gives | |Ye Old Days... 
Broad Powers - ¥ 


Over Steel 


Important Measures 
Rushed Through 
As Congress Ends 


WASHINGTON. — New powers 
over business which can have far- 
reaching effects on the motor in- 
dustry were passed in the final 
hours of the 80th Congress. They 





were overlooked by the press in 


general in its emphasis on the 
draft of men 19-25, foreign aid and 
a $450,000,000 two-year program of 
federal road aid to states. 

Potential jabs at the very heart of 
the motor industry—steel—are pro- 
vided in the right of the govern- 
ment to allocate this metal for de- 
fense needs in case of reconversion 
of industry to preparedness for war 
on the advice of the National Se- 
curity Resources Board. 


What puzzles some members of 
Congress and business men is the 
extent to which the new powers 
included in the draft bill would be 
used, and if their use would al- 
ways be justified. Senator Wherry 
said that the action was not nec- 
essary and added that defense 
spokesmen did not ask for this 
authority. 

Furthermore, armed-force men 
are reported to have told his Com-+ 
mittee on Small Business that no 
difficulties were being experienced 
in procurement plans. 

The act authorizes the President, 
if so advised by the Resources 
Board, to demand that all manufac- 
turers accept and fill military or- 
ders ahead of civilian orders or 
goods for export under the Euro- 
pean recovery program and to order 
conversion and taking over of 
plants, if necessary, for military 
output. 

The law gives the government the 
right to control prices to the extent 
that the prices it pays for military 

would become bases for 
civilian price tags. 

Also receiving congressional ap- 
proval were seven other bills, in- 
cluding the peacetime draft law 
and a $14-billion appropriation 
for the operation of government 
agencies, the latter in addition to 
appropriations approved earlier. 

(See CONGRESS, Page 44, Col. 3) 


Anderson Upped 
By Dodge Truck 


DETROIT. — Appointment of E. 
T. Anderson to ee . = 
special uipment department o: 
— oo the truck division 
is announced by 
E. C. Quinn, gen- 
eral sales man- 
ager of Dodge. 
Anderson had 
been serving since 
the end of the 
war as a district 
truck manager of 
the Detroit re- 
gion. He will fill 
the post formerly 
held by Herman 





E. T. Anderson 


R. Ude, who has been promoted to 
a special assignment on the staff 
of L. F. Van Nortwick, director of 
truck sales. 

Anderson joined Dodge in 1933 as 
a service engineer. 


LIFE IN FATHER'S DAY—Kari M. Greiner, vice-president and general sales manager of 


Packard, paid a brief visit to the nation's capital recent 
tion and driven to Wardman Park hotel in a 1917 Packard 
car escorted by motorcycle police. Left to right: George Hane, vice-president o; 
Inc. (Packard); Warden Caldwell, driver; Roy Abernethy, New York regional manager; Lefty 
Sinclair, president of Haley's; Samuel D. Braden, Washington zone manager, and Greiner. 





HOW IT USED TO BE—A replica of the blacksmith shop operated by one of the founders 


of Studebaker, John M. Studebaker, durin 
jold-mining days, was one of the 
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his five-year stay in Hangtown, Calif., in the early 
ighlights of the new truck display staged by Phil Rauch, 
tudebaker dealer in Burbank, Calif. A display of historical photographs and early models 


of Studebaker vehicles was also featured during the truck preview. Pony rides were popular 


with the youngsters attending the opening. 





Do Dealers Object? 


MEWA Official Hits Parts Wholesale-Retail Plan 
Of Car Builders in Denver Address 


DENVER.—There is a reported 
widespread resistance on the part 
of car dealers to factory efforts to 
transform them into combination 
wholesalers-retailers of parts and 
other auto merchandise along with 
their functioning of dealerships, B. 
W. Ruark, general manager of 
Motor & Equipment Wholesalers 
Assn., asserted here last week. 
He addressed the Rocky Mountain 
Booster-Wholesalers meeting here. 


Ruark added that wholesalers 
and their salesmen would be mak- 
ing a mistake to “write-off” car 
dealers as good and profitable cus- 
tomers. Emphasizing the _indis- 
pensable relationships between 
wholesalers and independents, he 
asserted that the independent ga- 
rageman’s best guarantee of inde- 
pendence is the automotive whole- 
saler, his independent source of 
supply. He urged use of the 
MEWA’s advertising service pro- 
gram as a means of driving home 
this irrefutable fact. 

Comparing current and war- 
time armament expenditures, the 
speaker pointed to the fact that 
costs even under the stepped-up 
military program will be at rate 
of about $14 billion per year as 
contrasted with an annual rate of 
about $100 billion during the war. 





AN OLD MAXWELL OWNER MEETS AUTO MEN—Jack Benny, in Detroit for a week's 


personal appearance and the broadcast of his radio show, was 


host to DeSoto executives 


at a press luncheon. Left to right: Louis Rose, of Louis Rose Co., Detroit DeSoto-Plymouth 


dealer; Don Wilson, announcer of the Benny program; ‘ 
Wagstaff, DeSoto vice-president in charge of sales. The Rose dealership 


Benny, and J. B. 


C. E. Bleicher, president of DeSoto; 


furnished transportation for the Benny troupe during its stay in Detroit. 


The Marshall Plan is expected at 
best to hold export volume at the 
level it has been since the war 
because of the rapid economic re- 
covery of several European nations, 
he declared. It is of course ines- 
capable, he further said, that these 
expenditures will have a marked 

(See WHOLESALE, Page 43, Col. 3) 


and he was met at Union sta- 
twin-six seven-passenger touring 
Haley's, 








Ford Traces Resales 


Franchise Threat Looms as Davis Checks Possibility 
Of Dealer-U.C. Lot Collusion 


DEARBORN.—Ford Motor Co. is 
currently running down at least six 
known cases of resale of delivered 
’49 models in an attempt to deter- 
mine if there is any evidence of 
collusion, J. R. Davis, sales man- 


ager, disclosed last week. 

Davis intimated to Automotive 
News that dealer contracts may 
be terminated if investigations 
disclosé collusion between dealer 
and customer or used-car dealer. 


Pointing to the Louisville (Ky.) 
resale, the first reported nationally, 
Davis pointed out that Summers- 
Hermann, Inc., which delivered the 
car, had decided some time ago that 
its first ’49 model would go to a 
working man rather than to a 
prominent civic figure. The work- 
ing man selected had his order on 


file for two years. 


Within two hours, according to 
wire service reports, the 2-door se- 
dan appeared on a used-car lot at 
$3,250, a premium of $1,550 over list. 
Davis pointed out, however, that 
the seller used the premium money 


to lift a mortgage on his house. 


Five other cases are now under 


investigation, he said. 
From other sections of the coun- 


try, reports of ‘49er resales were 


beginning to appear. In Miami, 
Fla., a maroon club coupe, with an 


$80 radio, was offered on a used-car 


lot at $2,795. List price for the 
model in Miami was given as $1,- 
831.46. 

Tim Anspach, auction operator 
in Albany, N. Y., wholesaled a 
Custom two-door sedan at $2,775 
on Monday following the debut. 
Source of the vehicle was not dis- 
closed. 

In Detroit, Jack Passman, Liver- 
nois Avenue used-car dealer, had a 
new Custom sedan on his lot early 
Saturday morning within hours of 





International of Canada 


To Open New Plant 

HAMILTON, Ont. — Interna- 
tional Harvester of Canada will 
soon open formally a larger truck 
assembly plant on a new site at 
Chatham, Ont. 

Providing 325,000 square feet 
of floor space on a 50-acre site 
and allowing a normal annual 
capacity of 12,000 trucks, the 
cost is estimated at approximate- 
ly $3,000,000 with equipment. 





the first dealer showing of the new 
lines. Although removed later in 
the day when a newspaper disclosed 
its display, the vehicle had carried 
a price tag of $3,150, approximately 
$1,350 over list. 

Passman later declared the car 
had been a personal gift for his 
son, who was graduating from 
school. 

Lynn Wertz, manager of Bert 
Baker, Inc., reported that Detroit 
dealers won’t pay over $2,900 at this 
time and are being careful. Ray 
Williams, buyer for Jerry Lynch, 
guessed that a safe price would be 
“about $2,700.” 


New GM Engine 
Will Roll in 749, 


Kettering Says 


NEW YORK.—Although Oldsmo- 
bile has prepared a plant for the 
manufacture of the new GM high- 
compression auto engine, actual 
production will not begin until 1949. 
according to Charles F. Kettering, 
former director of General Motors 
Corp., and presently a research con- 
sultant for the corporation. 

Kettering told reporters here that 
the new engine would not cost very 
much more than present engines 
but that it would be smaller and 
lighter. The new engine, in its high- 
est developed state, will give a 40 
to 50 percent saving in gasoline 
consumption, Kettering said. 

However, he forecast that it 
might be as long as 10 years before 
the engine is developed to deliver 
its maximum efficiency. 

Kettering declared that cars five 
years from now will not be much 
different in either size or perform- 
ance from present-day models, al- 
though some changes will occur to 
improve economy and _ comfort. 
Automatic transmissions of some 
kind for all lines are likely, he 
added. 

No radical changeover in new-car 
models was predicted by Kettering, 
who declared that public taste has 
been somewhat standardized by the 
30,000,000 cars already in service. 

Present GM production schedules 
are set up to produce 15,000 cars 
per day, he said, adding that steel 
shortages now permit only about 
9,000 units per day, a little below 
the prewar rate. 



























Booklet Aimed at Prospective Mechanics .. . 
GM Reports on Service Opportunities 


By Jack Weed 
Service Editor 


Alarmed at the scarcity of aggres- 
sive young men coming into the 
service end of the automotive 
business since the war, Merle St. 
Aubin, director, service section, 
General Motors Corp., has issued a 
booklet that outlines the many im- 
portant jobs open to young men 
starting as automotive repairmen. 

It is pointed out in the booklet 
that a large percentage of the au- 
tomobile dealers of today started 
out as mechanics, and that the 
training a man gets repairing cars 
fits him for many other high pay 
jobs if he works with his head as 
well as his hands. 

The booklet will be distributed 
to all General Motors dealers, as 
well as to national and state vo- 
cational educational people and 
public schools. 

It will be sent to dealers of all 
other makes of cars who would like 
to receive it or to anyone interested 
in vocational guidance work. 

Among some of the jobs which 
the booklet points out that repair 
work in the garage fits a young 
man for are shop foreman, parts 
manager, jobber salesman, car 
salesman, factory service instruc- 
tor, specialty repair shop owner, 
service manager, factory district 
manager, factory zone service man- 
ager, manufacturers representative, 
dealer service salesman, factory 
zone parts manager, service station 
owner, parts jobber and car dealer. 

The booklet also points out that 
a young man who is aggressive, 
ambitious and willing to use his 
head as he learns to work with 


tools not only can earn wages equal 
or better than in most any other 
type of work but can move to the 
city of his choice at most any time 
and still find opportunities for em- 
ployment. 

A man who has been trained in 
the many different operations in- 
volved in servicing automotive 
products and who has serviced 
these products himself, the book- 
let advises, has a background 
valuable in the automotive busi- 
ness. 

Once a young man enters the 
service field, opportunities for ad- 
vancement and specialization are 
almost unlimited. No other field 


offers so much free training—so 
great an opportunity for self-im- 
provement. 

Automotive manufacturers have 
established field training schools 
throughout the country. Technical 
schools, equipped and maintained 
by automotive manufacturers also 
offer advanced courses which will 
prepare the mechanic for positions 
of great responsibility. 

Anyone wishing copies of this 
booklet—“Opportunities in the Au- 
tomotive Business”’—should write 
M. E. St. Aubin, General Motors 
Corp., General Motors Bldg., Detroit 
2, and tell him for what purpose 
the booklets are desired. 





TO SPEED RESEARCH 


RESULTS—A new multi-million-dollar center which will ‘make it 


possible to bring scientific discoveries to maturity three or four times faster than at present'’ 


was inaugurated in Brecksville, O., 


science now in existence." 
latest scientific tools and equipment. 


by B. F. Goodrich recently. 
president, said that “the center is, we believe, the most complete industria h 
The six buildings on the 2é6l-acre site are all equipped with the 


John L. Collyer, Goodrich 
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ty 
new 
in 
sed 
ried addressed to John 0. 
tely 
‘ar : 
his I STARTED going to automobile 
om trade manager association con- 
ventions in the early years. The 
sert group was then headed by the fa- 
roit mous Robert E. Lee, of St. Louis. 
this The discussions usually hinged 
Ray around automobile shows that were 
ich, the excuse and the support of auto- 
be mobile trade associations during the 
early years. 

Since that time the automobile 
trade association movement has 
come far. It has developed a lot of 
outstanding leaders such as C, A. 
Williamson of Texas, Louis Milan 
of Wisconsin, and Earl Burrows of 
Cleveland, all recent presidents. 
Burt Roberts of Los Angeles, Tom 

no- Braden of Colorado, C. W. Coons of 
the Illinois, Glenn Atcheson of Minne- 
sh- sota, Joe Schlecht of St. Louis, Mrs. 
ual Besse B. Ballentine of North Caro- 
49. lina, Jim Cassel of Oregon, Claude 
ng, Klugh of Pennsylvania, and John E. 
ors Raine of Virginia, among them, are 
yn- deserving of special mention for 

leadership. 

at I couldn’t help but observe dur- 
ry ing my visit at the recent semi- 
es annual meeting of the association 
nd at Asheville, N. C., the change 
h- that has taken place in the pro- 
40 gram and activities of the group. 
ne The only time that automobile 
shows were mentioned was the 

it report by Stuart Ballard of the 

re first automobile show since the 
er war which was recently held in 

Syracuse, N. Y. The show at-_ 

ve j tracted a large crowd and was 
ch i successful both financially and in 
n- } the development of public interest. 
- f The men and women who head 
to up associations in this trade are a 
rt. very special type of people. They 
1e are idealists as well as realists. 
1e They use both common sense and 
discretion. All have faith in them- 
ar selves. The faith that they have in 
g, this industry would warm anyone’s 
LS heart. 
le * * 7 
" Each Is Crusader 
-s | For Improvements 
a Cl HEY serve a real cause in being 
it ' pacifiers for members of their 
Ww t group. However, that is not their 
i real contribution. Each, without 
sai exception, is a real crusader for 
beneficial projects. I am glad I 
know them. And I obtained consid- 
; erable knowledge, as well as pleas- 
F ure, in attending their Asheville 
convention. 
To my mind, trade associations 
0 are standing at the threshold. 
' They are needed now more than 


ever before. An active, potent as- 
5 sociation has endless possibilities. 
, ' Just belonging to an association 
8 brings results. Public confidence 
1 is enjoyed by those who are asso- 
1 ; ciated with their brother dealers. 
> : Associations, now more than ever 
l before, have an important role in 
3 : the preservation of the American 





Average Dealer Quota 


Is 45 Cars for Half 

WASHINGTON.—The nation’s 
new-car dealers will have an 
average quota of only 45 auto- 
mobiles for the first six months 
of this year, according to an 
NADA bulletin. This was based 
on an estimated production of 
substantially 1,800,000 cars for 
the first half. 

“Passenger car production so 
far this year has been on about 
the same level as during the 
seven years preceding Pearl 
Harbor,” the statement pointed 
out. “There were automobiles 
for all who wanted them then, 
but today there are orders for 
i 6,000,000 cars on dealers’ books 
i that cannot be delivered. This 

is enough to absorb the major 
part of contemplated production 
for the next two years. 

“Motor vehicle owners of the 
country, however, through the 
expenditure of $7,000,000,000 a 
year on repairs and replacement 
parts, are keeping so many old 
vehicles in service that the total 
number is now 3,000,000 higher 
than ever before.” 


—— 





Dealers’ or salesmen's comments, 








_AUTOMOTIVE NEWS, JUNE 28, 1948 


be 


questions or requests may 
Detroit, 
and the writer's name will be kept in confidence if requested. 


Munn in care of Automotive News, 





way of life, of the free enterprise 
system. Association executives are 


really the fulcrum by which dealers 


can cooperate on trade projects. If 
we are to maintain our way of life, 
we must volunteer cooperation. Vol- 


unteer cooperation in trade associa- 
tion activities is the direct way to 
prevent government regimentation 
being forced on us. 

During these confused days of the 
world, the individual voice is but an 
echo in the wilderness. Trade asso- 
ciations are the only channels 
through which group projects can 
be brought to a successful conclu- 


sion. 
* + * 


Freedom Being Lost 
Little by Little 


UNDAMENTALLY, of course, an 

automobile trade association like 
other trade associations is an or- 
ganization of members who attempt 
to do everything within their power 
to improve conditions of the busi- 
ness. The endeavor is exemplified 
in our field as an attempt to achieve 
the most good for the owners, the 
manufacturers and dealers. To do 
this, of course, each trade associa- 
tion executive emphasizes the old 
American principle of planning and 
working together constructively in 
public interest. 

One of the reasons why I so 
energetically urge every dealer to 
belong to an association is the 
fact that each day we see slipping 
from us little by little the free- 
doms that have made this nation 
great. We can counteract this 
tendency only by volunteer co- 
operation. 

We have progressed so rapidly in 
science and technology that we have 
outrun our ability to cooperate and 
work together. That is an impor- 
tant reason, in my opinion, that we 
now need and should take active 
part and financially support all 


trade associations, locally, statewide 


and nationally. 
* ~ * 


Presents Opportunity 


To Grow and Act 


EUEL W. ELTON recently re- 
ported a contest on the theme, 
“Why. I Value My Membership in 
an Association.” The keynote of all 
letters submitted in the contest was 
opportunity. The members of that 
association said they valued their 
membership in their association be- 
cause it gave them opportunity: 
To Meet—By providing a common 
place and ground for general 
assembly. 


To Greet—To know their competi- 
tors better. 

To Know—To learn better meth- 
ods and procedures in their 
own trade. 

To Grow—Personally, through 
contact with others having 
problems even larger than 
their own. . 

To Give—Members benefit in pro- 
portion, they said, to what 
they put in—ideas, coopera- 
tion, participation. 

To Receive—All the values of co- 
operative study. 

To Plan—Through discussion of 
industry conditions. 

To Improve — Association activi- 
ties help to promote better 
products or services, and to 
eliminate poor ones. 

To Protect—Through understand- 
ing of government regula- 
tions and proposed as well as 
existing legislation—and 
through public relations pro- 
grams which can counteract 
unfavorable propaganda. 

To Crow—Over the prestige con- 
ferred by membership in the 
association. And then 

To Act — Association cooperation 
when applied in unison in 
behalf of deserving projects, 
or problems, gives strength 
and effectiveness which 
would be missed if tried in- 
dividually. They said “THE 
ASSOCIATION GIVES US 
THE POWER TO ACT AND 
TO MAKE OURSELVES 
HEARD WITH RESPECT!” 




































SAN DIEGO DEALERS ELECT—Marvin K. 
Dealers Assn. of San Diego, Calif. (third from left), receives congratulations from Vice- 


President Walter W. Tufford. Others in group, left to — Walter 
Arthur Carey, director; Park E. Frazier, secretary-treasurer; Lou Ko 


Sanders, director. 





position to Ford’s recent discount 
reduction dominated behind-the- 
scenes discussions at the annual 
convention of the Michigan Auto- 
mobile Dealers Assn. here last 
week. 

Action by NADA was demanded 
by dealers attending the 27th an- 
nual session of the group. 

About 700 dealers and wives were 
present at the three-day conven- 
tion, which saw Laverne Marshall 


of Flint elected president. The 1949 


convention will be held in Detroit. 
Other officers are: Vice-presi- 
dent (group one), David Holmes, 
Battle Creek; vice-president 
(group two), Alex Levinsohn, 
w; vice-president (third 
group), Floyd Brown, Petoskey; 
vice - president 


Wright Appoints 
3-Man NADA 
Steering Group 


WASHINGTON. — The appoint- 
ment of a three-man steering com- 


mittee to aid in headquarters detail 
to make suggestions for 


work, 
economies, improvements and 
changes and to answer detailed 
questions about NADA internal op- 


Ben T. Wright, president of NADA. 


help to the executive committee, 
Wright explained that in talks with 
dealer groups around the country 
he had expressed his determination 
to render the highest possible form 
of executive service at headquar- 
ters. 

Direct contact with headquarters 
has demonstrated, however, that 
there is such a vast amount of 
detail with which to deal that the 
president cannot possibly go into 
all of it and be prepared to answer 
all questions asked of him, Wright 
said. 

Hence, additional help from the 
members of the executive commit- 
tee seemed to be indicated, he ex- 
plained. 

Unanimous approval of the presi- 
dent’s proposal was expressed by 
the committee. Wright then ap- 
pointed R. L. Ledterman as steer- 
ing committee chairman, to be as- 
sisted by Ralph Nichols and W. L. 
Mallon. 


Bale President 
In Little Rock 


LITTLE ROCK, Ark.—John Bale, 
president of Bale Chevrolet Co., of 
Little Rock, has been elected presi- 
dent of the Greater Little Rock 
Automobile Dealers Assn. 

Dave Russell, president of Ark- 
Lin Motor Co. (Lincoln-Mercury), 
was elected vice-president. 


Lindburg Tax Claim 


Settled for $19,462 

ST. LOUIS.—Arthur R. Lindburg 
Co. (Hudson) has settled govern- 
ment tax claims, personal and cor- 
poration, for 1943 and 1944. Lind- 
burg agreed to pay $17,878 personal 
taxes and $1,584 for the two years. 

His settlement was one of a 
dozen made before U. S. Judge Wil- 
liam W. Arnold of the tax court 


here. 


Ford Action Opposed 


Michigan Dealers Demand NADA Action; 
Marshall Elected President 


MACKINAC ISLAND, Mich.—Op- 


(fourth group), 


erations has been announced by 


In presenting the proposal for 


NADA Expects 
Reg. W Drive 
After Elections 


WASHINGTON.—A new push for 
modified controls over consumer 
credit is expected to start after the 
November elections, according to 
NADA. 

The association said the drive 
would be contingent upon “the ex- 
pected continued expansion of 
credit volume, as an increasing 
number of consumers are forced to 
draw on their cash reserves and 
make long-term credit commit- 
ments.” 

Secretary of the Treasury John 
Snyder told a press conference re- 
cently, NADA pointed out, that the 
current high volume of credit “is 
certainly adding to inflationary 
pressures.” He made this comment 
in answer to a question asking his 
views on proposals to restore Regu- 
lation W. 

NADA said that although new 
and used-car credit has been in- 
creasing steadily and is above the 
1%-billion-dollar mark, “it remains 
far from an alarming level.” 


Mich. Tax Levied 


On Demonstrators; 
Court Test Due 


LANSING.—Regulations requir- 
ing dealers to pay sales taxes and 
purchase regular license plates for 
demonstrators were issued last 
week by the Michigan secretary of 
state’s office. 

The new rules implemented a 
recent decision by Attorney Gen- 
eral Eugene F. Black stating that 
dealer plates are restricted only to 
cars in transit and for delivery 
purposes. 

Black said that cars used by 
dealers on highways in promotion 
or conduct of their businesses must 
be registered in the name of the 
dealer as owner and that a sales 
tax must be paid on them. 

Frank Herrick, executive secre- 
tary of the Michigan Automobile 
Dealers Assn., said a decision on 
whether to challenge the demon- 
strator regulations in court would 
be made after the state supreme 
court rules on trade-in sales taxes. 


Trade-In Refund 


Dealer Gives Customers 
Profit on Used Cars 


CLEVELAND. —R. R. Stratton, 
president of Stratton Motors, the 
city’s newest Mercury dealer, is re- 
ceiving favorable publicity on his 
trade-in policy. 

Stratton is refunding to custom- 
ers profits he receives on the cars 
they trade in for new ones. 


Here is an example. A car pur- 
chased with the anticipated resale 
value of $1,200 was sold for $1,700. 
From the difference of $500, Strat- 
ton deducted $150 for handling and 
profit, $70 for repairs, and the re- 
maining $280 went back to the cus- 
tomer. 

Says Stratton, “I don’t believe in 
exorbitant profits.” 


Brown, newly elected president of Motor Car 


H. Astier, director; 
rnick, director, and A. M. 





Bruce Brackett, Escanaba, and 
vice-president (fifth group), Don 
Homer, Detroit. Hows J. Cook, 
Lansing, was named secretary- 
treasurer, while Frank W. Her- 
rick was renamed executive sec- 
retary. 

Karl M. Richards, manager of the 
field services department of the 
Automobile Manufacturers Assn., 
addressed the “Old Timers” of the 
association at their annual break- 
fast. He cited the growth of the 
auto industry and called on dealers 
to support a six-point program call- 
ing for: 

Improvement of highways and 
streets, proper expenditure of mo- 
torists’ tax payments, establishment 
and enforcement of uniform traffic 
regulations, provision of better 
parking facilities, stimulation of 
driver training programs, and sup- 
port of highway safety programs. 

The convention went on record 
as endorsing the safety program of 
the Inter-Industry Highway Traffic 
Safety committee. 

Harry G. Moock, Plymouth’s vice- 
president, also addressed the con- 
vention, discussing “Where Do We 
Go From Here?” 


Speaker at the convention din- 
ner was Countess Maria Pulaski, 
Poland’s Mata Hari and British 
spy, who recounted highlights of 
her experiences during the war. 

At Tuesday’s luncheon the speak- 
er was Austin T. Grant, Detroit 
radio commentator, who discussed 
highway safety. 

Walter F. Reddy, first deputy 
commissioner of the Michigan state 
department of revenue, outlined the 
Michigan sales tax and regulations. 
He urged dealers to seek clarifica- 
tion of the use of dealer license 
plates. 

Toastmaster at the closing ban- 
quet was J. George O’Brien, secre- 
tary of the Reid Paper Co., Saginaw. 















































Webb Buys Property 
Byron B. Webb, Inc., owner of 
Downtown Pontiac, St. Louis, Mo., 
has purchased unimproved Lindell 
Blvd. property for an indicated 
$75,000 to erect a modern auto sales 
building and garage. 


On the House . . . 


Today’s sermon: Why do auto companies persist in trying to keep 
vital information secret? About 18 months ago General Motors 
raised car prices, failed to advise the press; when the data leaked 
out piecemeal, there was considerable misinforma- 
tion and confusion. ... Now in the past week other 
members of the Big Three, Ford and Chrysler, tried 
similar tactics. Ford kept its dealer-discount action 
secret for two days until Automotive News un- 
earthed it, and Chrysler buried its price increases 
for about four days before the press got wind... . 
In contrast, the independent makers have advised 
the press promptly on their price increases... . 
As @ newspaperman, perhaps I’m prejudiced, 
but it seems to me—as the daily newspaper 
auto editors so aptly put it—the public is cer- 
tainly entitled to know about things affecting 
car prices, because it’s the public that foots the 
bill. Moreover, from a trade standpoint, the dealers may be 
accused of “gouging” because the public doesn’t know the fac- 
tories raised the prices. When thousands of dealers, brokers and 
individual car buyers know it, there seems to be no reason why 

@ company should try to keep it secret. Auto companies hire 

high-powered public relations men; they ought to follow their 

advice, or do they? . 

Clell Forsythe, Syracuse dealer, won’t run for reelection to New 
York legislature. .. . NADA will publish its weekly bulletins only 
every two weeks while Congress is not in session. . . . Minneapolis 
dealers golfed June 25. 




























Wembhoff 















—Perts Wem HOFF. 














4 AUTOMOTIVE NEWS, JUNE 28, 1948 _ 


%& %® The Newspaper of the Industry 





(Established in 1925) 
Published Every Monday at 
DETROIT 26, MICH. 





Member 
Cables Addrese—AUDANE, Detroit @ 
Slocum Publishing Company, Inc. 
2666 Penobscot Bidg. Telephone CHerry 0495 
New York Washington Chicago Les Angeles 


2506 W. 8th St. 
Federal 0303 


51 E. 42nd 8t. 
Murray Hill 6-0104 


Chandler Bldg. 360 N. Michigan Ave. 
National 4303 State 6273 


Publisher—George M. Slocum 


Business Manager -B. B. Crighton 
Advertising Manager—-Edward Kruspak 
Midwest Adv. Mgr.—J. Goldstein 


Editor—Pete Wemhoff 
Managing Editor—Robert M. Finlay 
Service and Truck Editor—J. C. Weed 
Washington— William Ullman Pacific Coast Mer.—R. H. Deibler 
Dealer Editor—-John O. Munn Adv. Rep.-—-Richard Webber 
Editorial Associates—-Patricia Cassady, Mac Gordon, George Deery, 
Bernie Thomas, Jim White 


(Chris Sinsabaugh-——Editor 1933-1943) 
- RESIDENT CORRESPONDENTS > 


Albuquerque-—E. 8. Harris Lincoln, Neb.—G. W. Kline Portiand, Ore.—-F. K. Haskell 
Atlanta—Hugh Park Little Roek—Inez H. McDuff Providence—Jack Sullivan . 
Baltimore—-Kate Savage Los Angeles—Slim Barnard, Richmond, Va.—T. D. Eaton 
Birmingham, Ala.—Stuart Riddle Lynn Rogers 

Salt Lake City—-M. Harmer 
Boise—H. H. Miller Louisville—A. W. Williams Gen Anteaio—3, 1. Reed 





Boston—Harry Stanton Madison—John Wyngaard San Francisco—Leon Pinkson 
Buffalo—Geo, E. Toles Memphis—Bob Pigue Seattle—D. M. Trepp 
Butte—Kenneth Mulholland Miami, Fla.—G. 8. Connell South Bend—L. E. Dunkin 


Spartanburg, 8. C.—L. D. Bray 

Springfield, 1.—C. C. Hall 

Springfield, Mass.—E. ©. Zack 

St. Lovis—Sam X. Hurst 

St. Petersburg, Fia.—Joseph 
Lawren 


Charlotte, N. C.—D. G. Spencer Milwaukee—Jobn KE. Hubel 
Chicago—-Mel Adams Montreal—Roy Carmichael 
Cleveland—Sanford Markey Nashville—Clyde Grissam 
Columbus—Bert D. Strang Newark—Chas. Travis 
Concord, N. H.—Guy Langley New Orleans—Gordon Hebert 
Dallas—C. K. Cates New York-—-Bethune Jones 
Denver—tIra Alexander Oklahoma City—M. L. Risen Tacoma—tLee Irwin 
Duluth—G. F. Sweeney Omaha—Arthur R. Oleson Toledo—Bert Woods 
Fargo—V. H. Whempner Ottawa—M. L. Schwartz Toronto—James Montagnes 
Harrisburg, Pa.—George Shelley Pittsburgh—Leon M. Leffingwell Vaneouver—F. H. Fullerton 
Hartford, Conn.—R. St. Martin Philadelphia—Sam Elber Washington—William Ullman 
Jacksonville, Fla.—A. G. Ivey Phoenix——Floyd Gillette Wichita—Addison R. Bragg 
Kansas City—I. EF. Kirkland Portiand, Me.—R. F. White York, Pa.—M. H. Frey 


(Other cities covered by Universal Trade Press Syndicate) 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama. 
To other countries, one year, $9. Single copies 25e. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 


AUTOMOTIVE WE STAND FOR: 
o + cM 








ef cessories, 12. A fair profit to the dealer on every 
Az used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline tax col- 
. E lected by state or federal governments applied to 


elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


— 





Capsule Comment 


Ford freezes its dealers gross profits on 1949 model cars 
at 1948-model levels. 


Never a dull moment in this industry. 


Most auto makers have abandoned the three percent kick- 
back and the employe clause in their fleet-user contracts. 


Goodby to thousands of cars for the gray market. 
+ * * 
Four out of every 10 motorists who lost their driver per- 
mits in 1947 were convicted of driving while under the in- 


fluence of liquor, the American Assn. of Motor Vehicle 
Administrators reports. 


And yet some states still allow liquor to be sold at 
gasoline stations. 


* * * 


Tire manufacturers report development of new synthetics 
that increase tread wear by about one-third over natural 
rubber. 


Won’t be long maybe before tires outwear cars. 
* ak * 


Automotive shares outstrip other issues in recent stock 
market upsurge, AUTOMOTIVE NEws figures show. 


Must be something to the report that the industry’s 
in a mild boom. 


Dealers in Seattle, Dallas and Philadelphia are planning 
auto shows of one sort or another. Syracuse recently staged 
a successful one. 


The prewar “itch” is returning, even if the auto 
makers aren’t interested thus far. 


The third Ford grandson, William C., has just been 
elected a director of Ford Motor Co. 


Welcome, Bill. May your success be as great as you 
brothers’, Henry Il and Benson. 





Rochester, N.Y.—J. L. Dougherty 


11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 





the building and maintenance of highways. { 4. The 


cepts of independence and the rewards of applied 





THE ANNOUNCEMENT that 
we are increasing the base sub- 
scription price of Automotive News, 
which appears in bold face type at 
the bottom of this column, may 


not come as a 
WE KNOW _ surprise in these 
YOU'LL 


days of mount- 
UNDERSTAND! ing costs, but 
because we have 
resisted the inclination which good 
judgment indicated, I think per- 
haps we owe you a word of ex- 
planation. It may also give you 
some sense of satisfaction to know 
that businesses other than your 
own are fraught these days with 
complex problems which we have 
to face, decide and act upon 
months in advance of the actual 
necessity. 
* * a 

Automotive News, as the weekly 
newspaper of America’s Number 
One industry, turns out to be quite 
a complex publication job. For ex- 
ample, in the case of your local 
newspaper, it is served by Asso- 
ciated Press, United Press, INS 
and other news gathering organ- 
izations which collect and supply 
news from every section of this 
country and abroad. Your local 
editor selects what he believes to 
be of interest, plays it up in head- 
lines for what it is worth, and his 
only remaining job is to collect 
the news from his immediate lo- 
cality. 

+ * * 

Automotive News has in 23 
years built up its own staff of news 
gatherers because, of course, there 
are no similar news services avail- 
able to us. These correspondents 
are scattered from coast to coast 
and supply us with every scrap of 
information regarding the automo- 
tive industry which they can fer- 
ret out in their immediate locality. 

o * * 

Our editors winnow from this 
material the information they know 
you, our readers, want, and that 
becomes the Automotive News you 
receive on your desk every Mon- 
day. Obviously this is an expensive 
operation. Sometimes a single news 
story, which boils down to a stick 
or two of type, when you read it, 
has cost us as much as some trade 
papers pay for a technical article. 

7 * * 


THEN THE mechanical produc- 
tion of Automotive News has, with- 
in the year, become a serious prob- 
lem. Our circulation has multiplied 
three times since the war and| No Doubt He Does 
although today it is “only” 36,000,} Your June 14 issue says Syracuse 
it has to be printed between Thurs-/ (N. Y.) filling station operators re- 
day evening and Saturday morn-|port that about 40 percent of the 
ing to reach your desk on Monday. | trade comes in five-gallon units, 20 
Now the great national magazines| percent in 10 gallons and up, and 
like S.Z.P., Life, Colliers, etc., with|the other 20 percent in less than 
millions of circulation, close weeks | five. Who gets the other 20 percent, 
in advance of their mailing and/ Uncle Sam?—C. P., Phillips Used 
run on batteries of rotary presses| Car Exchange, New Castle, Pa. 
for which magazine plates are 
made in advance. Newspapers, not | Foreign Makers 
demanding magazine printing, can| J would like to have the ad- 
close forms and be on the street| dresses of all foreign automobile 
in a matter of minutes. AUTOMOTIVE | and truck manufacturers.—CHaRLes 
News is thus “between hay and)H Russe. r., 130 Woodland, 
grass.” Jackson, Miss. 


* * - 
I would like any addresses you 


Tea INT | 
Tine” | 


Letterbox 


+ * * 

Now we demand the fine qual- 
A = — oe oe have of German and Italian car 
plates which would require hours ee ee Hyman, 
of preparation. Our printing con- Sesven’e tenn: is ones — 
tractors told us over a year ago d ided et the Ant 4 
that 24,000 would be their maxi- sobile um prov ; y A BED 
mum production to meet the time| ”” anufacturers Assn.: 
schedule we demanded. To their _ Austria 

Commercial vehicles — Steyr- 


credit, they are today producing , < 
36,000, but are again warning us!| Daimler- Puch, Steyr - Daimler- 
-— ss Puch, A. G., Schwarzenbergplatz 
ete 18, Vienna I; Austro-Fiat, Aus- 
7 pi Re Page ge Bip tro-Fiat, Oesterreichische Auto- 
increase in our bare production re ake ¢-, oo 
costs of more than 45 percent in , oe oor wea rity a. 
the last 12 months. We are not Heh one c= Phaman Te: et 
crying about that. We are simply Pe agesss re ae a 3 + sel 
facing facts and asking each sub-|_ °“€Ss"g, #7Toss-Buessing, au- 
scriber to share a minimum part 
of this expense. Less than 4 cents 
per week per subscriber will help 
solve the problem. 


* * * 


not equal the amount you, our 
readers, pay us for subscriptions. 
That is what makes a strong, fear- 
less, independent newspaper, and 

Automotive News is proud to be we Know you would want us to 

; f. 

one of the few trade publications hoop % that way!—-G.M8. 
in America that depends upon its 
subscribers for nearly 25 percent 
of its revenues. The balance comes 
from a wide variety of advertisers. 
For example, all of the motor car 
company advertising we carry does 


Effective June 30th, 1948, the base 
subscription price of Automotive News 
will be advanced to $8 per year, or $14 


for two years. The current single-copy 
price of 25 cents will remain unchanged. 
—SLOCUM PUBLISHING CO., INC, 
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‘You Think Not?.... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 





Vienna XX; 


scherstrasse 14, 
Graef & Stift, Graef & Stift A. 


G., Weinberggasse 70, Vienna 
XIX. 
Belgium 

No passenger cars being manu- 
factured in Belgium at the mo- 
ment. However, there is a possi- 
bility that Imperia, S8.A., Nesson- 
vaux, Belgium, will start manu- 
facturing in the near future. The 
automobiles they manufacture 
are expected to be equipped with 
a Hotchkiss motor imported 
from England. 

Commercial vehicles — F. N. 
Fabrique Nationale d’Armes de 
Guerre, Herstal; Brossel Freres, 
Bovy ¢& Pipe, S8.A., 913/915, 
Chaussee de Mons, Brussels; Au- 
tomobiles Miesse, S8.A., 38/42, rue 
des Goujons, Anderlecht, Brus- 
sels; Minerva, Mortsel, Antwerp. 

Foreign assembly plants—Gen- 
eral Motors Continental, 8.A., rue 
August Michels, Antwerp; Chrys- 
ler Corp., 50, rue de Naples, An- 

(Continued on Page 42, Col. 3) 


Coming Events 


JULY 
duly 16-24—Chicago (Soldier field). Ameri 
can Road Builders’ Assn. road show. 
AUGUST 
Aug. 18-20—San Francisco (St. Francis) 
SAE West Coast meeting. 
SEPTEMBER 
Sept. 15-26—Turin, Italy, auto show. 


Sept. 20-22—Memphis. Tennessee Automo- 


tive Assn. convention. 


Sept. 21-22—Milwaukee. Wisconsin Auto- 


motive Trades Assn. parley. 


Sept. 22—Rutland. Annual meeting of Ver- 


mont Automobile Dealers Assn. 


Sept. 23-24—Portiand Springs. Maine Auto- 


mobile Dealers Assn. convention. 


Sept. 27-29—New York City (Waldorf-As- 


teria). National Used Car Dealers Assen 
annual convention. 


Sept. 28—Louisville (Kentucky hotel). Sec- 
end annual state convention of the Ken- 


tucky Automobile Dealers Assn. 
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The long looked-for 49 Ford is here— 
and the public loves it! Not since the 
announcement of the model A in 1927 has 
the advent of a new car been so eagerly 
awaited, or so enthusiastically received. 





Over 250,000 people crowded the pre- 
showing of the new lines at the Waldorf 
in New York, June 10-15. On June 18th, 
19th and 20th, Ford Dealers’ salesrooms 
were jam-packed from coast to coast. In 
addition, hundreds of thousands more— 
350,000 in Detroit alone—saw the car 
at special exhibits arranged cooperatively 
by Ford Dealers in many metronpolitan 
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centers. Final count reveals that 
28,211,408 saw the new Ford ‘‘Forty- 
Niner” during this three day period. 

In the meantime, every Ford plant had 
staged an “open house” for employes and 
their families to pre-view the ’49 Ford a 
week before the public showings. An 
estimated half million took advantage 
of this opportunity. 

And on every hand the comment was 
the same—here indeed is a new and revo- 
lutionary car, the only mew car in its 
field. Millions upon millions of people 
agree—it’s ‘““The Car of the Year!” 





BUILDERS OF FORD, LINCOLN AND MERCURY CARS... FORD TRUCKS, FARM TRACTORS, INDUSTRIAL ENGINES AND MOTOR COACHES 
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Ford, Soft-Coal Agreements Appear Near... 
Peaceful Summer Seen on Labor Front 


By Mac Gordon 
Staff Writer 

ROSPECTS for a _strike-free 

summer improved last week 
with signs that labor agreements 
were “in the works” at Ford Motor 
Co. and in the soft-coal industry. 

Although the UAW-CIO rejected 
Ford’s initial offer of wage in- 
creases, the amounts offered by 
the company were so near the 
third-round “pattern” that observ- 
ers forecast a final settlement be- 
fore next week. 

Ford proposed an 11-cent hour- 
ly raise for workers earning 
$1.50 an hour or less and a 14- 
cent boost for employes getting 
$1.50 or more. Union negotiators 
insisted on a uniform increase 
for all of Ford’s 107,000 hourly- 
rated help. 

The federal court ruling that 
pensions for soft-coal miners were 
“legal” swept away the clouds that 
had foreshadowed a new coal 
strike next month. John L. Lewis 


Over 28 Million 
View New Ford 


Across Nation 


DEARBORN.—An estimated 28,- 
211,408 persons viewed the 1949 
Fords at dealer and community dis- 
plays nationwide over the three-day 
period, Friday to Sunday, June 18- 
20, the company claimed last week. 

The figure, arrived at by compu- 
tations received from Ford dealers 
and zone offices across the country, 
has its only rival in the 10,500,000 
persons who viewed the Ford Model 
A the first day of its display in 
1927, a Ford spokesman declared. 

Orders for the new line totaled 
465,636, according to company fig- 
ures. Enthusiastic public approval 
was said to have been expressed at 
_every showing, it was indicated. 

In Detroit, an estimated 500,000 
people crowded into Convention 
Hall during three-day open house. 

St. Louis, Mo., dealers staged a 
gigantic parade that covered many 
sections of the city, St. Louis coun- 
ty and cities across the river to lure 
the population to their show. The 
parade started at Andy Burger Mo- 
tors, Inc., and wandered through 
town to other dealers’ showrooms: 

Cincinnati dealers and the Ford 
Motor Co. jointly took over the Mu- 
sic Hall for introduction. Prior to 
the showing, a million capsules 
were passed out on the streets of 
the city, calling attention to the dis- 
play. . 

Over half a million persons were 
estimated to have visited 22 Ford 
dealerships and exhibits in Greater 
Cleveland. 

In Indianapolis, O. F. Yando, 
Ford district manager, reported 
that more than 200,000 visited 
seven Indianapolis dealerships the 
first day. Hatcher Motors, Inc., 
Fort Wayne, drew 62,000. 

More than 45,000 attended a 
“sneak” preview at the Sports 
Arena in Toledo Thursday, June 17. 

In Louisville, 160,000 persons 
visited dealerships the first day, 
while one dealer in Lexington, Ky. 
(population 49,304), was host to 
44,000 visitors. 









and the coal owners reopened ne- 
gotiations last week and reportedly 
were driving toward an early con- 
tract agreement. 

+ * * 


N OTHER labor developments 
last week: 


1. Goodyear became the second 


Greiner Urges 
Better Pay 


For Salesmen 


DETROIT.—Automobile sales- 
men of the future will be better 
trained in their craft and, as a 
result, will have greater earnings 
opportunities than prewar. 


Karl M. Greiner, general sales 
manager of Packard, made this 
prediction last week at a confer- 
ence attended by 100 Packard re- 
gional and zone officials and fac- 
tory executives. 

“Our newly-inaugurated retail 
manpower program embodies the 
suggestion that a salesman be paid 
a definite salary, sufficient to cover 
his minimum expenses, at regular 
intervals. He should also be paid 
a commission—a clear-cut amount 
on each sale,” Greiner said. 

He urged that consideration be 
given some long-range plan to as- 
sure the salesman an income over 
a period of years which “will spell 
security to him and his family.” 
Greiner predicted a more perma- 
nent sales force will result for the 
dealer who so recompenses his 
men. 

Other highlights of the field-fac- 
tory conference included talks by 
George T. Christopher, Packard 
president and general manager; C. 
E. Briggs, assistant general sales 
manager, who appraised the “new 
strength” of the Packard dealer 
organization, and Hugh W. Hitch- 
cock, director of advertising and 
public relations, who disclosed ex- 
panded magazine and newspaper 
advertising plans. 

Also on the program were R. E. 
Danto, organization and analysis 
manager; N. C. DeSantis, car dis- 
tribution manager; C. D. Thomas, 
manager of sales promotion de- 
partment; E. D. Longenecker, parts 
and service manager; Stanley Wa- 
sil, manager of the business man- 
agement department; John Rais- 
beck, budget control manager, and 
R. A. Stougaard, manager of the 
field buildings and real estate de- 
partment. 


N. D. Dealers Hold 


4 Regional Meetings 


FARGO, N. D.—Four regional 
dinner meetings were held last 
week by the Automobile Dealers 
Assn. of North Dakota. Williston 
was the first—held June 21, fol- 
lowed by Minot on the 22nd, Rug- 
by, the 23rd, and Devils Lake the 
24th. 

Dave Kelly, Grand Forks, past 
president of the state and national 
associations; W. G. Lawrence of 


Washington, representing the 
NADA, and George Dixon, man- 
ager, attended all sessions. 





FOR ‘THE PLANE OF THE YEAR'—A bronze plaque acclaiming the Stinson | station 
Mrs. Robert Fiynn, wife of the secretary-general of the U. 5. 
tinson division, Consolidated 


wagon is presented b 


Instructors Assn., to Willlam Klenke jr., general sales manager, 
Vultee Aircraft Corp. The presentation was made recently at the All-Woman's Air Show of 


the V/orid in Miami, Fla. 
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member of the tire industry's Big 
Four to grant 11-cent hourly pay 
raises. Earlier, Firestone set the 
ll-cent formula for the industry. 
Negotiations were continuing at 
B. F. Goodrich and U. S. Rubber. 

2. International Harvester and 
the UAW reached agreement on an 
ll-cent flat wage increase. Nego- 
tiations were still deadlocked 
Thursday between I-H and the CIO 
Farm Equipment Workers union. 


8. The first “heat strike” of the 
season halted Kaiser-Frazer pro- 
duction Wednesday and again 
Thursday when several dozen 
engine workers complained of 
the humidity. The UAW said the 
strikers would return to their 
jobs Friday. 

4. The Bureau of Labor Statistics 
reported that its cost-of-living in- 
dex shot to a new postwar high 
in May. This virtually made cer- 
tain that General Motors workers 
would receive pay increases Sept. 
1 under the corporation’s new liv- 
ing-cost pay formula. 

+ + * 
T= FORD wage proposals were 
outlined in a statement by John 
S. Bugas, vice-president and direc- 
tor of industrial relations, who 
pointed out that recent pay con- 
cessions by competitors had nul- 
lified the Dearborn company’s pre- 
vious wage position. 

That position called for wage 
reductions so as to remove the 
inequities which then existed be- 
tween the higher Ford pay rates 
and the scales of GM and Chrysler. 

However, as Bugas noted, GM’s 
1l-cent increase and the 13-cent 
raise at Chrysler put the rates 
of those companies above the 
rates at Ford. The 11 and 14- 
cent proposals made by Ford 
were designed to wipe out many 
of the new inequities, he said. 

Bugas also urged that any other 

economic adjustments asked by the 
union and agreed to by the com- 
pany be paid out of the 11 and 14- 
cent increases as a “maximum” 
package. The union last week com- 
pleted an extensive presentation to 
company negotiators of a social 
security program and has demand- 
ed a host of other benefits. 

Other proposals made by Bugas 
would extend the contract to 1950 
with a wage reopening provision 
during 1949; act to expand incen- 
tive pay plans in the company, and 
seek agreement on changes in 
overtime and premium pay. 


Obituaries 


Frank E. Domina 

PROVIDENCE, R. I.—Frank E. Domina, 
70, past president of the Rhode Island Au- 
tomobile Dealers and Repairers Assn., died 
here June 19. He also was a former mem- 
ber of the Rhode Island legislature and 
had been an official of other automotive 
trade groups. 





*. 7 - 


James I. Farley 
AUBURN, Ind.—James I. Farley, 76, 
one-time head of Auburn Auto Corp., died 
June 16 of a heart attack at the home of 
a daughter in Philadelphia, where he was 
visiting. 
. . . 
G. Ray Powell 
LOS ANGELES.—G. Ray Powell, 54 
Western divisional manager for U. 8. Tires 
division of United States Rubber Co., died 
June 15 at St. Vincent’s hospital in Los 
Angeles following a heart attack. He joined 
U. 8. Rubber in 1929. 
. J 
Ottis E. Shafer 
BLUFFTON, Ind.—Ottis E. Shafer, co- 
founder of the first automobile dealership 
in Wells county, died June 14 following a 
fall from a ladder at his home, while paint- 
ing. He, with a partner, established a Ford 
dealership here in 1908 and sold it to Glen 
O. Marsh in 1934. 
. + . 
Carl E. Crockett 
HILLSBORO, Tex.—-Car!l E. Crockett, 52, 
well-known Hillsboro automobile dealer, 
died here June 8, following a heart attack. 
The body was taken to Covington, Tex., 
his former home, for funeral services and 


burial. 
. * 


. 
James W. Murphy 
PROSSER, Wash. — James W. Murphy, 
former automobile dealer, died here of a 
heart attack. In 1937 he sold his business, 
then known as Murphy Motor Co., to the 
present Corwin-Churchill Co. (Chrysler- 
Plymouth). 
. . . 
Dick Dolbeer 
JACKSON, Tenn.—Dick Dolbeer, manag- 
ing director of Jackson Truck and Tractor 
Co. and a director of the Tennessee Auto- 
motive Assn., drowned here June 16. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue, 
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BOOSTS STUDEBAKER OUTPUT—Studebaker Pacific Corp., assembly plant, 
Commander. Left to right: L. E. 


produced its 10,000th car in June—a 





900" 
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Los Angeles, 
Minkel, regional 


manager for Southern California and Arizona; E. M. Douglas, vice-president in charge of 


manufacturing, and 
Pacific and vice-president of Studebaker. 


Cc. K. Whittaker (congratulating Douglas), 


president of Studebaker 


Olds Executives Meet Dealers 
In 4 Cities This Week 


LANSING. — Conferences with 
Oldsmobile dealers in Memphis, St. 
Louis, Des Moines and Chicago 
have been scheduled for the week 
of June 28 by S. E. Skinner, gen- 
eral manager of Oldsmobile. 

Accompanying Skinner will be D. 





Wilson Forecasts 
Production Rise 
At B-O-P Opening 


ATLANTA, Ga.—General Motors’ 
newest assembly plant was formal- 
ly opened here by C. E. Wilson, 
president, who said that automo- 
bile production in 1948 probably 
would be from 5 to 10 percent 
greater than 1947 when total output 
was about 5,000,000 cars and trucks. 

The new plant, considered to be 
one of the most modern in the 
industry, is a unit of the Buick- 
Oldsmobile-Pontiac assembly divi- 
sion. It was built to supply auto- 
mobiles to an eight-state South- 
eastern area and is one of three 
such new plants built by the B-O-P 
division since the war, the others 
being at Wilmington, Del. and 
Framingham, Mass. The latter 
plant is just getting into produc- 
tion. 

Wilson said that “if the nation 
keeps at work, and barring catas- 
trophes, there is no depression in 
sight.” He said that although car 
prices have advanced over prewar 
levels, they have not gone up as 
far relatively as those of many 
other commodities. 

“More people can buy cars at 
present prices than could buy them 
at prewar prices.” 


Estimate $90,000 Loss 
In Grogan Motors Fire 


MADISON, N. C.—Grogan Motor 
Co. was gutted by fire June 20. 
Thomas Tuttle, vice-president, esti- 
mated the loss at around $90,000 in 
automotive parts, equipment and 
building, with about 50 percent in- 
surance coverage. 










E. Ralston, general sales manager; 
H. F. Banks, assistant sales man- 
ager, and L. F. Carlson, advertis- 
ing manager. 

The meetings scheduled will af- 
ford an opportunity for Skinner to 
discuss divisional plans for 1948 
and programs contemplated for 
1949. 


Ralston will discuss sales pro- 
grams for the current year and 
reveal suggested procedures for 
dealers in the months ahead. Ad- 
vertising plans presented by Carl- 
son will reveal that the major por- 
tion of advertising appropriation 
will be used in the nation’s daily 
newspapers. National magazines, 
outdoor posters and spot radio will 
also be employed. 


Skinner revealed that demand 
for the 1948 Futuramic continues 
at an unprecedented rate with un- 
filled orders for sixes and eights 
now in excess of 491,801 units. Al- 
though Hydra-matic drive is sold 
as optional, 92.8 percent of all Olds 
sixes and eights sold, Skinner said, 
are equipped with this feature. 


L-M Names Lewis 
Manager in N.Y. 


DETROIT.—Appointment of Jo- 
seph G. Lewis as New York district 
manager for the Lincoln-Mercury 
division of the 
Ford Motor Co. is 
announced by Jo- 
seph E. Bayne, 
general § sales 
manager. Lewis 
succeeds Walter 
T. Rowcroft, who 
has resigned. 

Lewis rejoins 
t he Lincoln-Mer- 
cury division after 
56 tattle an interim period 

of six years with 
the Ford division in the New York 
area. He had been New York man- 
ager for Lincoln from 1932 through 
1942 and supervised that division’s 
sales operations in the New York 
area. 





QUICK LOADER—To facilitate loading and unloading and to eliminate Bending grain 
° 


bags, Tivoli Brewing Co., Detroit, operates 
equipment driven b 
in approximately 2b minutes, 


chute. 


this tractor-trailer with power vacuum loadin 


auxiliary engine. The grain tank holds 500 bushels and can be loade 
showing considerable savin 
Can unload a 40-ton car of grain in half a day. 

high. The trailer alone weighs 18,990 pounds. The chassis was made by Fruehauf 
the trailer body by Fuller Co., Catasauqua, 


in time. Unloads by gravity 
railer is 22 feet long, 13'/2 feet 
Trailer and 


Pa. A Federal truck tractor is used. 
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Canadian Pacific 
Seeks Monopoly, 
Truckers Charge 


MONTREAL, Que. — The truck- 
ing industry’s national spokesman 
has charged that “by buying out 
motor truck competitors on 2,100 
miles of highways, and by its in- 
tent to buy out still more of its 
motor truck competitors, the Ca- 
nadian Pacific Railway is leading 
western Canada backward into a 
new era of transportation monop- 
oly.” 

John Magee, executive secretary 
and director of public relations of 
the Canadian Automotive Trans- 
portation Assn., leveled this charge 
in a statement issued at associa- 
tion headquarters. He also criti- 
cized governments of the four 
western provinces, claiming that 
although they argue that intensive 
truck competition is responsible 
for lower railway freight rates in 
eastern Canada, “the four western 
provincial governments are appar- 
ently doing nothing to preserve 
the truck competition which the 
railways face in western Canada.” 


“Through the purchase of six 


There’s agreement 


NW 






hook “ 








MOTOR STARTS IN NEUTRAL ONLY—Positive protection against accidents caused by 
starting motor in gear is intended for motorists who use Auto-Go, a new safety automatic 


gear shift controlled starting switch that mounts quickly on the steering column. Sales are 
handled nationally by Auto-Go Distributors, 112 E. Pearl St., Jackson, Mich. It operates 
when you turn your ignition switch, thus motor can only be started in neutral. There is no 
button, no reaching, no fumbling, which assures outside vision at all times, the company 
states. Auto-Go is said to be ideal when motor stalls in traffic—moving the gear shift to 


low automatically starts motor when passing through neutral. 





western Canada, a C.P.R. motor 
truck subsidiary, Canadian Pacific 
Transport Co., now parallels the 
main rail line of the parent com- 
pany all the way from Winnipeg 
to Creston in British Columbia. 
One hundred fifty miles west 
of Creston the CPT operation 


highway trucking organizations in| again commences, extending west- 


next car?” 


ward on the B. C. highway between 
Osoyoos and Princeton.” 
Birch Birthday 
Ray Birch, Nash cars and Mack 
truck dealer, has celebrated his 


35th year in the automobile busi- 
ness at E. Liverpool, O. 
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By Jim White 
Staff Writer 

OW retail volume continued to 

slow wholesale activities on the 
used car market through last week 
as prices continued a gradual but 
steady downward trend, a checkup 
by Automotive News disclosed. 

In the Detroit area alone, deal- 
ers report retail trade to be off 
as much as 40 to 60 percent. 
Prices, however, are holding firm 
and dealers expect July to show 
some improvement. Few look for 
a sharp change in either direc- 
tion. 

Ray Williams, buyer for Jerry 
Lynch, Detroit, declared that retail 
reports he has received from across 
the nation indicate poor sales 
everywhere. Very few dealers are 
doing any volume buying at this 
time, he added. Southern operators 
are returning late model stocks to 
the North and are returning home 
with clean prewars, Williams said. 

Toledo, O., has been especially 
quiet, Williams said. Chicago is 
poor and Los Angeles is “very, very 
tough, indeed.” 

Everywhere, '46s and '47s slumped, 








@ Motorists all over the country are very much in accord that the 
“new look” they want in their cars is “better visibility.” The 
Crowell-Collier survey of 1947 showed that this change was de- 
manded by the largest percentage of men and women, combined, 
who were asked: “What changes would you like to see in your 


But manufacturers, generally, have been conscious of this need. 
And the trend toward larger windshields and windows indicates 
quite unmistakably that this “new look” will be “standard” with the 
cars of the future. 

When you choose Safety Glasses for your automobiles, specify 
“Pittsburgh.” That will assure you high quality products; Safety 
Glasses with an enviable service record in the automobile and avia- 
tion industries. Pittsburgh Safety Glasses have won the confidence 
of manufacturers and motorists alike. They can now be mass- 
produced in curved as well as flat panels. 

Our Safety Glass specialists will be glad to help you solve your 
problems of glass application in the design and construction of 
your cars. Consult with them. There’s no obligation. Pittsburgh 
Plate Glass Company, 2283-8 Grant Building, Pittsburgh 19, Pa. 
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Used Cars Off at Retail 


Gradual but Steady Decline Continues 
As Customers Are Slow to Buy 





some as much as $150, and ’48s suf- 
fered even more, the checkup indi- 
cated. Introduction of the ’49 Ford 
has hammered previous Ford mod- 
els down, it was said. Many oper- 
ators moved ’48s quickly last week 
to beat the new line. 
* e s 
LARENCE SIMPSON, Mt. Clem- 
ens (Mich.) operator, reported 
47s and ’48s to be down more than 
$100, with Fords taking a particu- 
larly bad slump. 


Old stuff remains hot. A prewar 
Chevrolet sedan, not very clean, 
brought $1,040 wholesale last week, 
according to Simpson. ’46 Fords are 
dragging about $1,425 to $1,450. 
Chevrolets, same year, are bringing 
$1,550 and ’47 Plymouths are run- 
ning to $1,800. 

Mercurys showed a slight im- 
provement over the past two 
weeks, Simpson indicated. Ear- 
lier, they had shown continual 
decline from upper levels but a 
call from the Western states has 
boosted them again, it was said. 


Tim Anspach, Albany, N. Y., re- 
ported a slight gain in prices at 
his sale of last Monday, with cars 
selling easier and bidding picking 
up a little. ’48 Chevrolet Fleetmas- 
ter sedans were bringing $2,175 to 
$2,250. ’48 Buick Super sedans drew 
$2,825 and the convertible brought 
$3,360. A 1948 Oldsmobile (98) con- 
vertible brought $3,225, while a se- 
danette, same series, brought $3,320. 


Chrysler lines were reported hold- 
ing firm, with a '48 Windsor sedan 
bringing $2,930, a ’46 Windsor sedan 
going at $1,910 and a ’46 Town and 
Country convertible fetching $2,375, 
Anspach said. Hudsons were down 
slightly, but a clean ’47 Super Eight 
sedan sold at $1,710. 


ANSPACH also reported a '49 Lin- 
coln Custom sedan at $3,300 and 
a '48 Custom at $2,600. Studebaker 
was fair, a 48 Commander converti- 
ble and a sedan bringing $2,875 and 
$2,420, in that order. A solitary ’48 
Packard Custom sedanette brought 
$2,850, he added. 

Other Anspach prices included 
’48 Ford super deluxe sedans at 
$1,875, $1,950 and $2,010. A '47 Ford 
deluxe two-door brought $1,685 and 
a '46 brought $1,400. 

Buffalo (N. Y.) sources report- 
ed very poor retail and a poor 
wholesale activity. Prices “broke 
down” $150, according to Ed Si- 
mon of Simple Simon’s Auction. 
Retail dealers, he added, are load- 
ed and are unable to move stocks 
already acquired. 

Although sales have slumped, 
prices remain high in the Greater 
Cleveland area, according to Sey- 
mour Terrell, secretary of the Cleve- 
land Used Car Dealers Assn. Peo- 
ple, he declared, with almost-new 
cars to sell are asking $200 to $300 
over list. 

Used-car dealer Sam Greenfield 
added that sales were brisk at the 
moment but that his wholesale 
deals definitely were off. Prices, 
he declared, are as high or higher 
than ever. 


Foreign Chiefs 
Meet to Hear 
Ford Plans 


DEARBORN.—Twenty-eight gen- 
eral managers and three assistants 
of Ford’s overseas operations will 
be here for a five-day business con- 
ference starting today (June 28), 
Graeme K. Howard, Ford vice- 
president and director of the inter- 
national division, announced. 

Ford overseas general managers 
correspond to company presidents 
in this country. They will spend the 
five conference days with a sched- 
ule of business meetings under the 
direction of Howard. 





Correction 

Through error the prices on 
“Perfecto” grille guards in the 
advertisement of the Rop-Loc 
Products Co., Cleveland, Ohio, 
on page 29 in the June 21 issue 
of Automotive News were mis- 
stated. Corrected they should 
read “front and rear for 1949 


Fords, $9.20 each” and “front 
and rear for 1949 Mercury, 
$16.00 each.” 
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Tax Proposals Up in Most States... 
To Finance Modern Highway Programs 


NEW YORK.—Proposals for ad- 
ditional state revenue to finance 
expanded highway construction and 
modernization are continuing to 
spread in many states throughout 
the country, a survey discloses. 


Louisiana’s 1948 legislature boost- 
ed that state’s gasoline tax rate 
from seven to nine cents a gallon 
—the highest in the nation—to pro- 
vide an anticipated $8,000,000 addi- 
tional revenue for highway con- 
struction. 

Kentucky also expects to obtain 
$8,000,000 annually in new revenue 
from a two-cent gasoline tax in- 
crease enacted this year, raising 
the rate from five to seven cents. 
It has been indicated, however, 
that the additional Kentucky 
revenue, dedicated to secondary 
and rural roads, will not be used 
until next year. 

Missouri’s electorate will vote in 
November on a proposal to increase 
the state gasoline tax from two to 
three and one-half cents a gallon, 
with additional revenue earmarked 
for county roads and city streets. 
Municipal gasoline taxes, now lev- 
ied ®. St. Louis, Kansas City and 
a number of other Missouri cities, 
would be abolished under the 
amendment. 

A $50,000,000 bond issue for sec- 
ondary roads will appear on the 
West Virginia ballot this fall. A 
proposal for the issuance of $100,- 
000,000 in bonds to finance an ex- 
panded highway construction pro- 
gram was still pending in Massa- 
chusetts at this writing. Proposals 
for highway bond issuance, ranging 
up to $150,000,000, may be acted 
upon by the New Jersey legislature 
when it reconvenes in August. 

A special session of the Michigan 
legislature “advanced” $5,000,000 to 
counties for road purposes, the 
money to be repaid if increased 
gasoline and weight taxes are en- 
acted next year. Although such 
added taxes were sidetracked by the 
Michigan legislature this year, they 
are regarded as certain during the 
1949 regular session. 


Mississippi’s 1948 legislature cre- | 


ated a highway study committee 
with authority to recommend a spe- 
cial legislative session if it finds 
present revenues inadequate. Some 
of the Mississippi committee mem- 
bers are reported to favor a one- 
cent boost in the state’s six-cent 
gasoline tax to provide additional 
revenue to amortize a $40,000,000 
bond issue for roads. 

Reports from Arizona reveal 
plans to place on the November 
ballot a measure calling for an 
additional one-cent gasoline tax 
to produce more revenue for 
county roads. Additional road 
funds also are reported needed in 
Arkansas, with major bond issu- 
ance among the proposals being 
advanced. 

Delaware will need more money 
if it is to provide and maintain an 
adequate highway system, accord- 
ing to Highway Commissioner 
Frank V. DuPont, who has sug- 

gested increased gasoline taxes or 
automobile registration fees, or 
both, as sources of additional reve- 
nue. He pointed out that funds 
could be obtained through bond 
issuance if gasoline taxes were 
dedicated to that purpose. 

Proposing a secondary road con- 
struction program costing an esti- 
mated total of $463,134,514, the Iowa 
County Engineers Assn. has urged 
a state road study committee to 
present such a proposal to the 1949 
legislature and ask the lawmakers 
to set up a method of financing it 
over a 10 to 15-year period. 

Gov. C. A. Robins declared that 
the Idaho legislature must find new 
methods for financing the state’s 
highway construction program, pos- 
sibly through increased gasoline 
taxes and motor vehicle fees. A 
comprehensive study of highway 
problems is being undertaken by 
the Idaho Chamber of Commerce. 

A $100,000,000-a-year program to 
modernize Indiana highways is be- 
ing sought by city, county and state 
highway officials there, who have 
organized an Indiana Joint Com- 
mittee on the Street and Highway 
Program. Increased gasoline and 
other automotive taxes, as well as 
use of some general state revenues, 
have been suggested as possible 
financing methods. 

Higher taxes to produce addi- 
tional highway revenue also have 
been suggested in Kansas, where 
@ 22-member committee is study- 


ing the subject. Its recommenda- 

tions are to be submitted to the 

1949 legislature. 

G. W. Price, manager of the Min- 
nesota Good Roads Assn., has as- 
serted that Minnesota will be un- 
able to fulfill more than half of its 
trunk highway needs during the 
next 10 years without substantial 
increases in both gasoline and mo- 
tor vehicle revenues. 


Montana Highway Engineer Scott 
P. Hart has declared that 3,600 
miles of roads in that state are in 
urgent need of replacement. “Final 
costs to be borne before all the 
state’s highway needs are satisfied,” 
he said, “will run into some hun- 
dreds of millions of dollars and it 
will be many years before the pro- 
gram can approach completion.” 


Unless additional state funds are 
provided, Nebraska will not be able 
to match all of the federal-aid road 
money available between now and 
1950, according to Gov. Val Peter- 
son. A committee studying the sub- 
ject has heard repeated proposals 
for increased gasoline and other 


he best brake is A 


Payloads are more profitable with Air Brakes, as proved by 
thousands of vehicle operators. Air Brakes cut down costly slow- 
downs—stops are quicker, surer, and schedules speeded up. 
Drivers can safely drive longer runs, since fatigue is materially 
lessened. And what’s more, Bendix-Westinghouse Air Brakes pay 
for themselves in lowered service costs! Follow the swing to Air 
Brakes—the world’s safest power to stop! 












the best 
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automotive taxes, as well as the 
use of general tax funds. 

Estimating New York state’s 
highway needs at $2,000,000,000, 
State Public Works Superintendent 
Charles H. Sells has pointed out it 
will not be long before a surplus 
of state highway funds is exhausted 
in the state. In addition, he said, 
large sums will be needed to extend 
state highway service in cities to 
relieve congestion. 

Proposals for highway bond 
issuance, ranging all the way up 
to $250,000,000, have been heard 
in North Carolina. Increasing 
sentiment in favor of a bond issue 
to finance highway construction 
in Oklahoma was indicated at a 
session of the Oklahoma State 
Legislative Council. 

An Oregon committee on high- 
ways is considering proposals for 
an increase of two cents in the 
state’s five-cent gasoline tax and 
for doubling the $5 annual automo- 
bile license fee. 

Possibility that Pennsylvania’s 
four-cent gasoline tax may be in- 
creased has been cited by Gov. 





TRUCK DESIGNED FOR CRANE OR WINCH—Manufacturer is Milford Crane & Machine 


Co., Milford, Conn. In the Milford dual-service cab the controls for the s 


cial equipment 


are centralized in the rear compartment for convenient operation. The driver turns around 


with his seat, facin 


the work and ready to work in a comfortable position, on the same 


seat which serves him for driving. The truck is presently manufactured in two sizes. Model 


QX is rated at 33,000 Ibs. GVW, Model OY 


is rated at 48,000 Ibs. GVW. 





James H. Duff, who asserted that 
“the present tax will not realize 
enough funds to carry the kind of 
a program the people want in re- 
spect to our highways.” 

The Washington State Assn. of 
County Commissioners has pro- 
posed a $50,000,000 highway bond 





issue, while other groups there 
favor higher gasoline taxes. The 
state’s highway needs have been 
estimated by Highway Director 
Clarence B. Shain as totaling $43,- 
500,000 a year over a 10-year period, 
with only $20,000,000 a year in sight 
from current sources. 








BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY, ELYRIA, OHIO 


brake is 












Mass. Probes 
State Purchase 
Of Police Cars 


CONCORD, N. H.—(UTPS)—De- 
spite a state law barring state pub- 
lic office holders from selling items 
costing more than $25 to the state 
without competitive bidding, rec- 
ords in the office of State Purchas- 
ing Agent Harold Cheney have re- 
vealed that during the past year 
30 automobiles were purchased 
without competitive bidding for use 
as state police cruisers. 

According to the files, 16 of these 
machines, all Fords and Pontiacs, 
were bought from White’s Garage 
in Ossipee, of which former State 
Motor Vehicle Commissioner Virgil 
D. White is president, treasurer and 
director, and six from the Ports- 
mouth Motor Mart in Portsmouth, 
of which Gov. Charles M. Dale is 
legal counsel and a director. The 
other eight vehicles were purchased 
from other dealers in various parts 
of the state. 

At the time, Agent Cheney ex- 
plained, the cars were acquired on 
a non-competitive basis because he 
considered this method of buying to 
be in the best interests of the state. 
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GEARED FOR TRUCK SERVICE—More than 3,000 dealers, jobbers and truck operators 
attended the formal opening of the new truck service center of Nelson Chevrolet Co. in 


Seattle. Equipped with tools to service any 
area of more than 22,500 square feet. One 
brake drum lathe said to be the largest in the 


Bids are now asked on cars, he 
added. 

Ralph H. George, vice-president 
of the New Hampshire Automobile 
Dealers’ Assn., challenged this ex- 
planation. He said he was not even 
asked by state officials whether he 
could get the cruiser cars. 

Gov. Dale, who said he had no 





7 of truck operation, the center has a floor 
° 


the features of the modern equipment is a 
Pacific Northwest. 


financial interest in the Portsmouth 
Motor Mart, which he has served 
for 25 years as legal counsel, and 
former Vehicle Commissioner 
White defended the non-competi- 
tive auto purchases. 





Want to Buy or Sell something? Try 


AUTOMOTIVE NEWS WANT ADS! 
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Safety in Turning 





Royson Directional Signal Works Automatically 
As Well as Manually 


BRIDGEPORT, Conn. — Combin- 
ing an automatic feature with the 
normal manual operation of a turn 
signal system, the new Royson au- 
tomatic directional signal made by 
E. W. Carpenter Mfg. Co. of this 
city eliminates the human equation 
in fast turn-outs from curb or in 
traffic where the bus or truck driver 
normally does not have time to 
operate the signal and handle his 
steering and gear shifting as well. 


The set comprises a control arm 
located on the steering column of 
the truck or bus, a relay box and 
a pair of micro switches in a water- 
proof container that is clamped to 
the frame of the vehicle at a point 
adjacent to the Pitman arm on the 
left forward part of the frame of 


he vehicle. 

When manually operated, the 
Royson system operates much as 
the normal signal operates with 
the driver from the control arm. 
By merely clicking a switch in 
the proper direction, the driver 
indicates his intention to turn 


/vo..BETTER TUBING AT LOWER COST 


... for brake, fuel, oil, and vacuum lines 


For new equipment or replacement — get Alcoa 
Annealed Aluminum Tubing! 


4S 





EASY TO WORK—strong Alcoa 4S Annealed Alumi- 
num Tubing is easy to cut, easy to flare, easy to bend 
smoothly. No special jigs required. 
LOW COST—because aluminum is lighter than most 
other common metals, you get three times as many feet 
of Alcoa Maen per pound. To get the real cost of 
Alcoa Tubing, divide your purchase price by three! 
NON-SLUDGING—won’t form sludge in lubricating oils 
or gum in gasoline—gives better engine protection and 
performance. 
HIGH ENDURANCE LIMIT— withstands fatigue, assures 
long life under vibration. 
PRODUCED IN ALL SIZES commonly used for fuel, oil, 
brake, and vacuum lines. 

Call your nearby Alcoa sales representative or write 
ALuMINUM CoMPANY OF America, 1926 Gulf Building, 
Pittsburgh 19, Pennsylvania. 


DON'T ACCEPT AN INFERIOR ALUMINUM TUBING! 
Alcoa 4S Annealed Aluminum Tubing is tough, resistant to 
fatigue, especially suited to withstand vibration in motor 
vehicle applications. Specify Alcoa 4S Annealed Tubing! 


A LCOA ALUMINUM . 





EASY TO WORK— Alcoa Tubing can be flared 
easily with standard tools. 





TAKES SMOOTH BENDS—without collapsing 
—no special equipment needed. 
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from 100 to 500 or more feet from 
the point of the intended turn. 

After the turn has been made, the 
Royson cancels the signal which 
the operator has set. This elimi- 
nates the possibility of the vehicle 
traveling many blocks after the 
turn has been made with the signal 
still indicating a turn. 

The safety feature of the auto- 
matic operation occurs when a 





SAFETY FEATURE—Manual and automatic 
control release button of the new Royson 
automatic directional signal system is lo- 
cated on the steering post within easy reach 
of the driver's hand. This system can be 
operated manually like conventional direc- 
tional systems, but also has an automatic 
feature intended to eliminate the human 
equation on fast turnouts. 


driver is called upon suddenly to 
leave his path of travel or to veer 
sharply from his direction. 

Even though the driver may have 
no time to set a manual signal, 
the automatic signal immediately 
flashes an indication the minute the 
vehicle starts to leave the traffic 
lane in which it is traveling. 

Should the driver change his 
mind or the reason for the swerve 
become unnecessary, the driver can 
cancel this signal by merely press- 
ing a small button on the control 
arm, 

The micro switches which con- 
trol the automatic feature are 
subject to very fine adjustment as 

in the linkage itself, so that at 
the whim of the operator, the 
slightest turn of the Pitman arm 
can be made to actuate either 





SIGNALS WITH WHEEL TURN—The con- 
trol for the automatic signaling of the Roy- 
son automatic directional signal system is 


hooked to the Pitman arm of truck or bus 
and automatically signals intent to turn as 
wheels reach a predetermined arc. Thus it 
signals leaving of curb when driver other- 
wise would be too busy with steering and 
gear shift to operate signal. 


micro switch. Waterproof covered 
wiring runs from the micro 

switch box to the relay box which 

contains the relay mechanism for 
the operation of the system. 

The automatic self-cancelling fea- 
ture of the Royson system is rated 
of great importance as it prevents 
signals being carried beyond the 
point of turn. 

Even drivers of buses or trucks 
equipped with a Royson signal sys- 
tem are urged to use the manual 
feature to indicate the intention to 
turn sufficiently far ahead to allow 
following vehicles to be guided ac- 
cordingly. 

The automatic features cancel all 
signals after a straight course has 
been resumed and in the case 
where the turn has been so sudden 
or the driver so occupied with 
other operations that he has not 
been able to indicate a turn, the 
automatic does it for him at the 
instance of turn. 
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One reason why Pontiac is in such demand as a used 
car is its unmatched ability to supply so many of the 
qualities that make driving really pleasurable. 


Because Pontiac LASTS SO LONG, serves so eco- 
nomically and performs so well, used car buyers 


PONTIAC. MOTOR DIVISION 
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because its 
betterasa 
Al ae.) 


have learned what new car buyers have known for 
years: That for all-round satisfaction, for miles of 
trouble-free service, you just can’t beat a Pontiac! 


As a result, Pontiac dealers have a singular 
advantage in selling the car that is more in demand 
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Ono of a Series of Current Pontiac 


Advertisements 





than ever by used car buyers as well as new car buyers. 


Their used Pontiacs are assets in every sense of the 
term. Their used Pontiacs have won public approval 
—and public approval is the keystone of a profitable 
dealership, now and in the future. 
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AUTOMOTIVE WASHINGTON 


U.S. Diversion Admitted; 
Frank Duryea Wins Fight 


By William Ullman 

Washington Correspondent 

EDERAL OFFICIALS have answered criticism that fed- 
eral gasoline taxes are not reaching the states for high- 
way construction by pointing out that “Congress never ear- 
marked them” for that purpose. 


This explanation was given in reply to a speech at the 


recent governors’ conference ®— 


in New Hampshire by Gov. 
Alfred E. Driscoll of New 
Jersey, who alleged that there has 
been a huge “diversion” of the fed- 
eral gasoline taxes in recent years. 

Public Roads Administration offi- 
cials pointed out that the federal 
1%-cent gasoline tax never was ear- 
marked for road purposes as the 
state gasoline taxes were. 

The Bureau of Internal Revenue 
confirmed this. They said the tax 












Because South Wind is the only type car 
heater that gives HOT HEAT almost instantly, its 
America’s most wanted car heater. So stock up now ! 





get your order in now! 





William UUmaa 


hig 
law enacted by Congress imposing | struction, the PRA advised that it 
a gasoline tax—and other automo-/ operates on the basis of a special 






FIRST IN TURNOVER! 


Because South Wind is priced within the 
reach of everyone's budget, it’s a year ‘round 
value leader. Dont get caught short - 


Spring, Summer, Autumn, Winter — Metorists 
prefer this Car Heater that’s always ready for use 


The South Wind car heater is easiest of all to in- 
stall—needs no hose connections—no thermostats. 
Fits any make or model car. Only type car heater that 
gives HOT HEAT almost instantly! No wonder that 
season in and season out it’s a sales-winning .. . profit- 
leading item with dealers everywhere. 
Get your order in now and get your share of the South 
Wind business in your community. Call your jobber 
for complete details about sales helps, national adver- 
tising, discounts and displays. Ask to see that entertain- 
ing and instructive film titled ‘Warming Up.” It’ll show 
you at a glance how you can cash in on South-Wind. 


FIRST IN 
PREFERENCE! 


bile taxes and the 
lubricants tax — 
simply imposed 
the levy like any 
other excise. The 
proceeds go into 
the general fund 
of the Treasury 
and lose their 
identity. 

As for the basis 
for allocating fed- 
eral aid to state 

hway con- 





Stock Up Now 


ENJOY STEADY PROFITS 
THE YEAR ‘ROUND 


mathematical formula laid down in 
thé highway legislation originally 
enacted by Congress. 

Funds go to the several states, 
the law prescribes, on this formula: 
One-third in proportion to popula- 
tion, one-third in proportion to 
area, one-third in proportion to the 
state’s milcage of post roads. 

Congressional sources also ex- 
plained that when its latest high- 
ways act—the Federal Aid Act of 
1944—wus enacted Congress legis- 
lated without regard to the 
amount of revenue collected from 
gasoline taxes. 

Some congressmen in the past— 
notably from states with large pay- 
ments of gasoline taxes—have rec- 
ommended that the federal-gas tax 
should be “earmarked” for roads. 

But Congress never has made a 
practice of tying revenues to pur- 
poses. It has preferred to follow the 
custom of putting everything in a 
common pool and appropriating 
anew each year for every specific 
purpose for which funds are in- 
tended. 


* * * 


Where Credit Is Due 

— ANCIENT Duryea automo- 
bile on exhibit at the national 

museum of the Smithsonian institu- 


































WINNER DESCRIBES ‘500° RACE—Mauri Rose, left, three-time taker of the contest at 


Indianapolis, tells Stanwood W. S 


row, Studebaker vice-president in charge of engineering, 


about the close finish of this year's classic in which Rose established the new average speed 


record of 119.813 miles per hour. 


Rose is employed in the corporation's engineering depart- 


ment. On the table is a trophy from a previous Rose victory. He has confined his racing 
activities to the annual competition in Indianapolis. 





tion in Washington now bears a 
new label. 

For years this first American gas- 
propelled motor car was credited to 
Charles E. Duryea alone. Now, after 
thorough and painstaking research 
by officials of the national museum, 


FIRST IN 
PROFITS! 


Because South Wind is first in public 
preference and turnover, your profits are 
greater. What's more, those profits are quaran- 
teed under fair trade. Dont wait- 

contact your yobber today ! 
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a new placard giving J. Frank Dur- 
yea equal credit with his brother 
Charles has been placed on the ex- 
hibit. 

The change was made without 
fanfare. The Smithsonian made no 
public announcement. Frank Dur- 
yea sent up no rockets in celebra- 
tion. 

Credit was simply broadened to 
include the elder Duryea brother 
after re-study of the subject and 
examination of a mass of evidence 
showing that whereas Charles may 
have suggested the first automobile, 


DURYEA AUTOMOBILE 


1e@) 1804 





‘the actual design, construction and 
operation of the car were executed 
by Frank. 

| That was all that Frank Duryea 

| ever had asked for—contended for 

| —during the long years his brother 
enjoyed all the credit. 

Here is the new placard placed 
| beside the old car—a change made 
so quietly—in traditional Smith- 
sonian manner-—that some weeks 
passed before it was brought to 
light by this correspondent for 

AuToMoTive News. 

DURYEA AUTOMOBILE 

1893 - 1894 

Built by the Duryea brothers, 
Charles E. and J. Frank, at 
Springfield, Mass. It was oper- 
ated on the streets there in 1893 
with a friction drive and in 1894 
with the present transmission. 

It has a one-cylinder, four- 
stroke, four-horsepower, water- 
cooled, gasoline engine with 
make-and-break, electric igni- 
tion. Up-and-down movement 

| Of the steering tiller shifts the 

| gears to give two forward 





speeds and reverse. Weight 
about 750 pounds, 
Gift of Inglis M. Uppercu. 
Thus did the gentle Frank—a ster- 
ling, lovable, non-combative char- 
acter—finally win the recognition 
long denied him. 


Boosters to Fete 
Auto Industry 
At Banquet Dec. 6 


CHICAGO.—An annual banquet, 
tendered by Booster Clubs to the 
automotive industry, will be held 
here Dec. 6 at the Stevens hotel. 
The event is one of the points of 
entertainment of the coming ASI 
show (Dec. 6-11) at Chicago’s navy 
pier. 

Last year the banquet drew more 
than 2,000 guests, and this year’s 
attendance is expected to exceed 
that total. 

The project is under the direction 
of Carl L. Broich, Booster interna- 
tional president. He has established 
banquet office facilities at 5841 N. 
New Jersey St., Indianapolis. Mil- 
ton Levitt, general chairman of ar- 
rangements, may be contacted at 
8031 Oglesby Ave., Chicago 17. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
‘im the mation’s capital every week. 
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FRAZER are 
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ER and FRAZER have it! 


q 





Only the KAIS 


Some “NEW” 






cars are 





like this 


and some | 
“NEW” cars 


are like this 


but only the 


KAISER and 


headroom but no seatroom 


like this 


plenty of headroom! 
plenty of seatroom! 


TRUE FUNCTIONAL DESIGN 


True Functional Design is beauty with a FRAZER have more usable space. MORE 
purpose. For example, the STREAM-THRU SEAT WIDTH!...MORE HEAD ROOMI... 








fenders of the KAISER or the FRAZER are a 
style feature others have attempted to copy. 
But the real reason for the design has been 
overlooked. The true function is to pro- 
vide more usable space without increasing 
over-all width. Only the KAISER and the 





Service wherever you go 


MORE LUGGAGE SPACE! The KAISER and 
the FRAZER aren't the same old girls in a 
new dress—they're new from the road up! 
Best of all these modern cars from Willow 


Run are yours at no increase in price! See 


them today. You'll insist on driving onel 
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Current Prices 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
equipment. 


. state sales taxes, or optional 
BUICK—Sertes 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,940; Series 70 
Roadmaster—4-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-dr. sed., 
$2,781; sed. cpe., $2,719; conv., $3,174; 
Series 60—4-dr. sed., $3,506; 15— 
4-dr. sed., $4,471; 7-pass. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560. 


CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,202; 
bus. cpe., $1,160; Fleetmaster—4-dr. sed., 
$1,345; 2-dr. sed., $1,286; spt. cpe., $1,281; 
conv., $1,628; stat. wag., $1,893; Fleetline 
—4-dr. sed., $1,371; sed. cpe., $1,313. 


CHRYSLER’ — Royal ‘‘6’’ — 4-dr. sed., 
$1,993.75; 2-dr. sed., $1,946.25; spt. cpe., 
$1,972.50; bus. cpe., $1,856.75; 8-pass. sed., 
$2,417.75; lim., $2,544.25; Windsor ‘‘6’’— 
4-dr. sed., $2,056.25; 2-dr. sed., $2,025.25; 
spt. cpe., $2,035.75; bus. cpe., $1,920; 
conv., $2,450.50; 7-pass. sed., $2,470.50; 
lim., $2,596.75; traveler, $2,199; Saratoga 
“g’*4-dr, sed., $2,306.25; 2-dr. sed., $2,- 
268.25; spt. cpe., $2,280; bus. cpe., $2,180; 
New Yorker ‘‘8’’—4-dr. sed., $2,422; 2-dr. 
sed., $2,385.25; spt. cpe., $2,395.75; bus. 
epe., $2,295.75; conv., $2,836.25; Town & 
Country ‘8’’—conv., $3,406; Crown Impe- 
rial ‘‘8’’—S8-pass. sed., $4,672.50; lim., 
$4,777.75. 


CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 

DeSOTO*—Deluxe—4-dr. sed., $1,890.50; 
2-dr. sed., $1,853.75; spt. cpe., $1,880; bus. 
$1,764.25; Custom—4-dr. sed., $1,- 
970.20; 2-dr. sed., $1,938.70; spt. cpe., 
$1,952.45; conv., $2,374.70; stat. wag., $2,- 
830.85; 7-pass. sed., $2,393.95; lim., $2,- 
515.20. 

DODGE* — Deluxe — 4-dr. sed., $1,710; 
2-dr. sed., $1,665; bus. cpe., $1,575; Cus- 
tom—4-dr. sed., $1,775; town sed., $1,860; 
spt. cpe., $1,760; conv., $2,180. 

FORD—Six—4-dr. sed., $1,382.22 (V-8, 
$1,468.70); 2-dr. sed., $1,318.98 (V-8, $1,- 
405.46); bus. cpe., $1,245.05 (V-8, $1,- 
342.23); spt. cpe., $1,340.12 (V-8, $1,- 
447.65); Custom Six—4-dr. sed., $1,500.36 
(V-8, $1,574.13); 2-dr. sed., $1,431.86 (V-8, 
$1,510.89); spt. cpe., $1,452.91 (V-8, $1,- 
537.20); conv., $1,794.29 (V-8, $1,874.09); 
stat. wag., $2,027.35 (V-8, $2,106.28). 

FRAZER—4-dr. sed., $2,294.46; Manhat- 
tan—4-dr. sed., $2,711.50. 

HUDSON—Super ‘6’’—4-dr. sed., $2,- 
127.25 (8-cyl., $2,242.75); 2-dr. sed., $2,- 
076.75; spt. cpe., $2,124 (8-cyl., $2,239.50) ; 
- bus. cpe., $1,987.25; Commodore ‘‘6’’—4-dr. 
sed., $2,301 (8-cyl., $2,411); spt. cpe., $2,- 
276.75 (8-cyl., $2,386.75). 

KAISER—4-dr. sed., $2,104.21; Custom— 
4-dr. sed., $2,455.57. 

LINCOLN—4-dr. spt. sed., $2,559.98; 6- 
pass. cpe., $2,523.23; conv., 943.88; 

tan —. 4-dr,. town sed., $3,170.01; 
4-dr. spt. sed., $3,170.01; 6-pass. cpe., 
$3,117.42; conv., $3,774.34. 

MEROURY — 4-dr. spt. sed., $1,997.06; 
6-pass. cpe., $1,976.01; conv., $2,365.19; 
stat. wag., $2,649.58. 


NASH — ‘600’ Slipstream — 4-dr. sed., 
$1,543.05; deluxe bus. coupe., $1,478.05; 
#600" Super—4-dr. sed., $1,587.05; spt. 
cpe., $1,538.05; Ambassador Slipstream— 
4-dr, sed., $1,873.95; Ambassador (trunk)— 
4-dr. sed., $1,915.95; spt. cpe., $1,857.95; 
conv., $2.345. 

OLDSMOBILE — Series ‘‘66"’ Six — 4-dr. 
sed. stand., $1,556; 4-dr. sed. deluxe, 
$1,697; 2-dr, sed. stand., $1,513; 2-dr. sed. 
deluxe, $1,655; club cpe. stand., $1,488; 
club cpe, deluxe, $1,628; conv., $1,845; 
stat. wag., $2,456; Series ‘68’’ Eight—4-dr. 
sed. stand., $1,614; 4-dr. sed. deluxe, $1,- 
755; 2-dr. sed. stand., $1,572; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; 
club cpe. deluxe, $1,687; conv., $1,903; 
stat. wag., $2,514; Series ‘‘76”" Six—4-dr. 
sed, deluxe, $1,805; 4-dr. sed. stand., $1,- 
659; 2-dr. ‘sed. deluxe, $1,731; 2-dr. sed. 
stand., $1,584; Series ‘78’ Eight—4-dr. 
sed. deluxe, $1,863; 4-dr. sed. stand., $1,- 
717; 2-dr. sed. deluxe, $1,789; 2-dr. sed. 
stand., $1,643; Futuramic ‘98’ Series— 
4-dr. sed. deluxe, $2,098; 4-dr. sed. stand., 
$1,993; 2-dr. sed. deluxe, $2,024; 2-dr. sed. 
stand. $1,920; conv., $2,466. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. sed., $3,425; Super Eight— 
4,r. sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,500 (deluxe, $3,- 
850); 7-pass. lim., $3,650 (deluxe, $4,000); 
Custom Eight—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 


PLYMOUTH—Deluxe—4-dr. sed., $1,440; 
2-dr. sed., $1,380; . epe., $1,405; bus. 
cpe., $1,340; Deluxe—4-dr. sed., 
$1,500; 2-dr. sed., $1,440; spt. cpe., $1,475; 
bus. cpe., $1,410; conv., $1,825; stat. wag., 
$2,040. 


PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- 
luxe, $1,600 (S8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed., 
$1,453 (8-cyl., $1,500); sed. cpe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (8-cyl., $1,531); club cpe., $1,438 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl., 
$1,434); conv, deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘‘6’’—4-dr. sed, deluxe, 
$1,685 (8-cyl., $1,733); 4-dr. stand., 
$1,598 (8-cyl., $1,645); sed. deluxe, 
$1,635 (8-cyl., $1,682); sed. . stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


STUDEBAKER— Champion Deluxe—4-dr. 

sed., $1,635.50; 2-dr. sed., $1,603.75; spt. 
cpe., $1,630; bus. cpe., $1,535.25; 
Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
$1,677.50; spt. cpe., $1,703.75; bus. cpe., 
$1,609; conv., $2,059.50; Commander De- 
luxe—4-dr. sed., $1,956.25; 2-dr. sed., $1,- 
924.75; spt. cpe., $1,951; bus. cpe., §$1,- 
856.25; Commander Deluxe—4-dr. 
sed., $2,077.50; 2-dr. sed., $2,045.75; spt. 
cpe., $2,072; bus. cpe., $1,977.50; conv., 
$2,430.75; land cruiser, $2,264.75. 


WILLYS-OVERLAND — Stat. wag., $1,- 
739.33; stat. sed., $1,991.72. 


sed. 


*Includes fluid drive and automatic trans- 
missicn. 
























Passenger Car Registrations, All States for January, 1948-1947 


, 


Car Registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 









260| 1695) 1082) 838) 94) 23) 





California *48| 1031 304; 3130) 585) 73 579| 1260) 2397) 265) 324! 347; 121| «477| = 355) = 765) 16006 
*47| 1380) 286) 3122; 373! 8| 559 816) 2064) 32! 497| 135) 137) 709) 495) 928) 188) 1428) 849) 702) 78) 1S! 1480) 

All States *48| 18073) 4351| 55090, 8621; 1449) 6946) 20335| 44896, 5443) 6595, 7416; 1728; 10110; 8469) 12148) 4152| 30311; 16428) 10211; 1886) 326, 274978 
for January ‘47\ 16158] 3570) 43506; 6326; 787/ 4938) 13325! 35442) 1158) 6646! 2402) 1576) 7627) 8396) 13811| 287) 19073) 12609} 7432) 1324) 86! 209063 


Passenger Car Registrations, 46 States for April, °48-’47 


Car Registrations by states are 
released here weekly, 


as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


















44 States Previously *48| 18901; 5005| 56295) 9806) 2286) 7311| 19207| 17521! 5616! 8857! 8933) 845; 2539; 9633) 14670; 5987| 28976! 17954) 10305; 2530! 1210! 254387 

Reported for April ‘47| 17615 3906! 51081} 7307! 1298} 5677| 16324) 36115) 2040) 7021| 2869/ 1768) 7885) 9484) 13466! 3445) 26717) 15743| 8096! 1281 56! 24004| 

Michigan ‘48) 2132) 708} +5025) 825) 146; 666) 1726) 1026) 622| 1081; 987) 70; 212; 914) 1839, «779, (2445) 2441; 551) 192) 124) «24511 
47| 1712) 519 3866] 519) 90} 365) JI71) 2775) I5t) 763) 210! 118) 660) 618) 1355) 317) 1797/ 1718! 284) 74) 19082 

Minnesota *48) 890) 97: 2549| 443) 72; 201; 537; 505; 265; 377; 841} 7\ 96| 366) 490 168; 356; 618; 427) 87) 8| 9400 
47| it 27| + 1463| = 144!) 14) 82} 210) 1235) 42| 110) 51} 20) 123) 163) —&79! 8I 488 340 166 2! 5170 

46 States Reported *48| 21923) 5810/ ssatol 11074) 2504) 8178) 21470) 19052; 6503; 103!5| 10761; 922) 2847| 10913| 16999) 6934) 31777| 21013) 11283) 2809; 1342) 288298 

to Date for April '47|. 19538| 4452) 56410) 7970) 1402) 6124) 17705! 40125) 2233) 7894) 3130! 1906! 8668) 10265) 15000) 3843) 29002! 17801! 8546! 2223) 56! 264293 

Year *48| 8089!| 14790|228264| 33490| 7077| 25262| 71651 |142126| 20687| 33401| 31787) 4748) 29535| 37026) 57512) 19620) 108654| 75778| 42556; 9073) 3087|1077215 

to Date a 68143) 14457|178989| 26852) 4398| 19599| 58081/151608| 6327| 29333| 10975! 6797! 32296| 33930) 54505! 12723) 94136| 59560| 29686/ 6338! 222) 898955 


Passenger Car Registrations, 12 States for May, 1948-1947 
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738| 949| 604) 2002; 1022; 789) 



































































































Ilinois '48| 1256] 482) 3650) 704) 253) «594! 1421! 497; 797/699) 1170) 175) 426! 156] 12|«*1839%6 
47| 1316) 401| 3749) 584) 581 410) 1402) 2985| 266! 634; 218]  207/ +759) 606! 1213/ + 251/ 1906! 1206) 556) 138) |. 18866 
Nebraska 48) 108; 20, +588) 106) 10) 49) 22) 50) 103) 98) 141 9, 74| 62) 100) 50) 250, 156) 98) 40). +7) ~ 2241 
47| 142} «14lo 74d] 6| 28] = 98} S560] = 44] St] Ss 42] Sst], «Sst 64st} = 22], S281] SsS5| Ss oltsé’ 2680 
Nevada a 2 tO ie a a 1) 373 
an 7 CLC C8] 8st] Slit] St] Ss ti} «Ss sts tC SS 3 700 
New Hampshire ‘Si, ve) ta) 2) | te S| 01) 04) 90, 2 7, 22) | +4) +22, +€2| 92) 2 5 7 7 
‘47; «59 i] 1901 25 1 oN i. 5} 291 34} S32] O}sé2|si(iiS) iH 350 
New Jersey 48) 681) 200) 1475) 349) 69) 228) 702) 1Il) 2I1| 334) 435) 132, 226, 335, 488| 289) 651) 617) 334) 59) 112) 84 
‘47| 833 atl 242] 3281 98] ae Baal 1394 105! 327) 1251 133) + 392) +392) +«600)_—«s217| «1106! «1021! «316 Ss al 10836 
New Mexico 48) Se) 13; +062) ~«32|~=SO23|~SC«~4)~SC|SSC)SCtis) SSC) | 2 31) 4) +4) +7) ~« 4)~(U8)CS | 743 
47; «71; «10, Ss27at 43 | 1st. ool teal Sot} ksi) StS) Sar}, 5 | 1087 
North Dakota 48) 55) 3)~COO8| SC 2) 4) +3) 73) 2) 99) 34 | | 2 4) (4 16, 4) 37) 6 i 8 
‘47| 35] 12} 2735 ai tal a3} sit] 2) 43! 38} S54} st}ssidt39)—sssS at 17s 
South Dakota 4%) 6 1) 196) 41 7 13) 73) 10) 57) 26) %| 4) 20, 31) 49) 07) 136) Se, 27) 10 i Y 
‘“47| 59 8| 2961 SI 2} 15} = Ol_stval: =a} gi 40; 441 371 Si 160! 63! 30! 21 1182 
Utah 40) 63) 10) +190) +95) +~«*02)~«40)+~=«S9) =O) SCO)SSC)SC a a) a a 3 9 
a ‘| 17} 196] = 28 22} 7%] 165) 13] 3H) 201 4 32) att 4] 9} toll) | 6af})l 9 7 
West Virginia | 06) 26) + 419| +67) ~*13) =~ 44) ~CO*AM) ~~) 8) 63) 0) 73) SA’ 225| 75) 94) 25 
‘47| 1011 = 27-468] S751 —si2], Ss 42]—s055/ 386 = 32]. Ss a9] is] Ss 61S SOL 1201S ss), sa] ss ]CsédD 3 
Wisconsin “48) 435) 73) 1293) 264) 46) 202) 444) 171] 210) 239) 254) 40, 114) 521) 304) 154) 735) 279) 219) 64 2) 
‘47| 479| ~=—«8O}_:«41373|—=«218| = bt sé | 992; 8I| 2471 | 72] 261 238! 474) «+480! + «=+59| + 722| +427) +«#41891 7 tea? 
Wyoming 4). 44) ~~«<3)~«~SS| SSC 7, wm wm nhl hmhlhlhllhlllhlhl)hClU))Cl) 
‘47\ 4i\ 4)\ 159 20 12 31) Bb 14 22!) 10) 1 19) 18 73 4 54 24 13 9! "| at 
12 States Reported "48) 2930; 6621 8495 1740, 469) 1266) 3164) 1038) 1575| 1632) 2351) 395) 1020, 1954) 2250| 1274) 4747| 2741) 1746) 398) 149 
to Date for May ‘a7| 32521 853) 9884) 1956! 162 9971 33201 7424] 6451 1541] 619! 430! «(1778 1824) 2777/ +650! S024) 3253| i4i4) 425 S| 47033 
Year "48 83821| 15852/236759| 35230) 7546) 26528| 74835|143164| 22262) 35033) 341381 5143) 30555| 38980) 59762) 208941113401) 785191 44302) 9471) 323611194 
to Date ‘47| 71395 15310] 188873| 28408} 4560| 20596| 61401|159032|  6972| 30874| 11594| 72271 34974| 35754) $7282! 13373| 99160! 628131 31100! 4763) 2371 94eyae 
Co ial Car Regi : 46 § f il, °48-’ 
mmercial Car Registrations, tates for April, °48-’47 
a ea Pee 28 
Truck registrations by states are | - | s | 
released here weekly, as com- 4 
pleted by R. L. Polk representa- j | : 
tives in state capitals. $ > = 
| i \BSi/alel|i|# 
PAROS ko Dae: St 8 Sore i Bilaiaza tlo ip! &| gig Ae ae we be | 
43 States Previously '48| 155] 177} 22991) 232] 894] +345) 9012! +308) 22461/ 43) -«4791| «= | :10912! 687) 856) 491-3659) —s12|—«933) 
Reported for April '47| 288} +259! 18350 | 738] 317] $531] 392] 18812] 61] 36641 246] 8863! 681/082] SY] Steel al 392/268! Ter] $00! 
Michigan ‘48, 8} Ss] s«23t 9} 33) 41] 651] 42) «1353 388| | 466) 15) 46 | St} | 48) 295 
“7i (S| 21ST? | 291 291 572i 65! = 787 | fo asi 282; 14) ~~ 60! 61 lsat otto 
New York ‘48| 47) s«9|«1462)~—sN|, sO), 86] B56] :108):1262; = 3] 425) 1} 701! 160! 67; ~=8| 243) 16) 3| 
‘47| 107/148) ~—«921! | i261 751 965! Sz! 1008/ «S| «4201-««so2ls72|,s263)s tao) tat sat tert ag 673 
Tennessee 48 | 2| sei; 9} += 20) ~Ss« S| 258} Ss} 794} | 247} | 306i 23) 38) | 105) | 33) 442 
‘47| | ool | 101 =n] 3441s 1BT476lSs7]s SI 7} 320! « 10) —S 3a | 6sI | il Tel ual Sapo 
$ Fister Reported 48) -212| 273| 26565! 261! 1957|477| 10777| 473| 25870| 46| 5851! 7) 12385 885| 1007 57| 4158) 28) 1097) 7377) 217| 99080 
to Date for April 47/410) «416 20558 | 903| 4221 113121 525| 18083/ 731 4412/ 304| 102371 9681 1256] 481 3698/ «atl aes! Spee! 3301 eer? 
Year "48| 939|  1207| 93992) 818] 3510| 1897| 37169| 1765| 66444| 306| 20969| 84 44147) 3611| 4070| 143] 16075) 154) 4108) 22 
to Date '47| 1539] 1508] 74571 | 3141| 1356) 39334) 1771 eo98| oH 168701 1122| 32495] 29361 4463 148| I2I41| 2111 40871 sio02| esl aaa 
Co ial Car Regi i 
mmercial Car Registrations, 7 States for May, 1948-1947 
eer ey | on — © ] 
Truck registrations by states are | | | # 
released here weekly, as com- | & | § 
pleted by R. L. Polk representa- | a f 5 8 ° . | | we 3 | 
tives in state capitals. f t eis | £ |B 
| Peale lal? Peele dl blal slid glalelala 
: : < F-) &o/|S | 4/64 fae fe he sin l|é&|s i | @ Le Bi 2e = Fe 
Nevada 48 | | | 48] peg | 30} j. ae! ote pg 19 \ 
‘“a7| tg | Le a ae og 20 ; ° ’ : io 
New Hampshire "48 | | 80} isnt «4 | 9%] | 23 1) 32). OF See ieRinn a t Oh Tae " 
47) 1| | 54 | 3 i} 47/ 3} 60) ‘ae 28 13 ? 1| H ; . 3s) 
New Jersey 48} 10) = 36] «S12 1} 28} 25} 249) 1S} S24} st} S208) 2591 69| «6 | 74| Re 2 
‘47| x4 70} 458 | 30| 43) 310! 14) 454| 6) 177), 10) 295 66! 31| 3] 127 2| | 1} ; a8? 
New Mexico 48) | 129 : 2. 2S 2 | WS 13) | 45) 2 TT 40 
‘47| | 3s! | ee | 3 i we oe | jl Sao | 
South Dakota “48 l ; 49 | 18) 56} 8| 15! | 35 154) 8| 
' } 19 | | 
47) | 9 } tal % 3} 102 | 39 42; als | Ch | 
Utah ‘48| | | 127) 2) 8) 2) 4i| 3) 164) 5| 39 | 62) 4} 8! } 
, 19 ! 
47| Se re ee Se ie a — Ae ee aI | 2 Po aa we. 
Wisconsin ‘| 3] 47 1} 30) 9} 225) ot} sé 1} 100] 320} 24) 40}sis|(C so ? 
| i} | | 
47) BI pi { 3B sal Sar 3] 3% We st et a ol att Pin ae. ae: res 
7 States Reported "48)} (13) 36] (1486 8} 93) 43) 709) 38) 1664) 9) 431 1} 891} 100) 
to Date for May 47} 43|,—=s-70|—«*1287 | os off oas! 341 in] tel oath ag soi io2i set tatset ot 122) S501 tal G01? 
Year "48| 952| 1243) 95478] 826! 3603} 1940] 37878] 1803) 6108) 315) 21400) 85) 45938) 3711) 41 
, 55| 145) 16300 
to Date 47) 1582/1578) 75858 | 3236] 1425] 40177] 1805! 63517/ 401! 162811 1137] 333791 3038/4559, {881 I2489! 217! 49091 Treee| Berl 27786 
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Insurance Rates 
Laid to Youths, 
Modern Design 


COLUMBUS, O. — Ultra-modern 
car designing and “junior and his 
pals” got part of the blame here 
last week for sharp rate increases 
in automobile insurance since the 
war. 


Homer Trantham, executive sec- 
retary of the Insurance Federation 
of Ohio, said that although there is 
still a great need for safety educa- 
tion among adults, “special atten- 
tion” should be given teen-agers. 

Harry Perlet, of Ohio’s division 
of insurance, was of the opinion 
that manufacturers, through cur- 
rent design styling, have contrib- 
uted substantially to higher insur- 
ance costs. 


Where once it cost only $5 to $10 
to take the kinks out of a fender, 











Bendix 








Hydraulic Power 
Steering Gear 


Bendix-Weiss 
Constant Velocity 
Universal Joint 





SPRAYS CROP SCOURGE—The above Studebaker truck became a scourge of Nebraska 


bindweed when it was used for demonstrations throughout the state. 


The special spraying 


In Case of War 


Congress Told to Utilize Industry ‘Know How’ 
Before Regulating Truck Activity 


WASHINGTON. — At a hearing 
last week in the National Trans- 
portation Inquiry to determine the 
readiness of all forms of transpor- 
tation to meet any national crisis, 
the National Council of Private 
Motor Truck Owners, Inc., informed 
the House committee on interstate 





In his testimony, Banigan empha- 
sized the council’s belief that pri- 
vate ownership and private opera- 
tion of all transportation agencies 
should be maintained and continued 
from the standpoint of both public 
interest and efficiency; that any 
regulatory action authorized by 


and foreign commerce that any/|Congress, pertaining to private 


legislative regulation of transporta- 
tion in an emergency should utilize 


equipment permits a single man to cover considerable acreage within a short time merely | the “know-how” of private industry 


by driving across afflicted fields. 


the present cost is $40 or $50, Per- 
let pointed out. 


Talbott Expanding 
Talbott Motor Co., 3421 Green- 








Centermount 
Emergency 
and Parking 
Broke for 
Buses and Trucks 


BK * Power 
Braking System 
for Trucks 
ond Trailers 


mount Ave., Baltimore, is about to 
break ground for an expansion 
project that will increase its serv- 
ice space by almost 100 percent. 
Foster Talbott is president of the 
company. 


HYDROVAC* 


World’s Most Widely Proved 
Power Brake! 


at the policy level. 

Leon F. Banigan, managing di- 
rector of the council, appeared at 
the three-day hearing and spoke 
on behalf of the council’s private 
motor carrier membership, which 
consists of both large and small 
commercial enterprises. 
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It’s logical reasoning that the Power Brake that is 
preferred is the one for your truck. Hydrovac has 
shown performance proof over billions of miles. Wise 
manufacturers install it—fleet operators prefer it! 
Hydrovac gives truck control regardless of load con- 
ditions; it’s engineered —by Bendix —for safety, long 
life, and reliable performance. Install the world’s most 
widely proved power brake on your vehicles, and you 
know your trucks have the best! 


*REG. U.S. PAT. OFF. 


truck operation or other means of 
transport, should be taken only 
after open consultation with indus- 
try representatives; that statutory 
recognition of minimum domestic 
requirements for motor transporta- 
tion must be provided if our domes- 
tic economy is to be preserved dur- 
ing an emergency, and that, if and 
when emergency regulations should 
become necessary, statutory provi- 
sion be made for centralized con- 
trol in one agency of all regulatory 
matters having to do with trans- 
portation. 

The council representative point- 
ed out that although the use of 
private motor truck transportation 
has been increasing, the replace- 
ment of worn-out equipment in pri- 
vate operation has not progressed 
as satisfactorily as planned due 
largely to the retarded production 
of motor vehicles during the imme- 
diate postwar period. 

The committee was also advised 
that “a great deal of the ‘fat’ was 
squeezed out of private truck oper- 
ations during the war and much of 
it has not been replaced.” Also, 
that “sizes and weight restrictions 
of some of the states and any fur- 
ther shortages in fuel, steel, vehi- 
cles, parts, tires, etc., will continue 
to limit more efficient and effective 
truck operation, if an emergency 
should arise,” and that necessary 
steps should be taken to meet such 
problems. 

Upon a direct question, Banigan 
told the committee that the coun- 
cil did not recommend further 
legislation by the federal govern- 
ment as to private motor trucks 
in peace time, but it did recom- 
mend that legislation be the con- 
trolling factor in the setting up 
of war controls. 

He said it would be much better 
to have wartime legislation as a 
guiding force than to see Congress 
“hand a blank check to the execu- 
tive branch” and experience the 
various difficulties which were faced 
under similar circumstances during 
the last war. 


L-O-F President 
Sees Continued 


High Demand 


TOLEDO.—With a strong de- 
mand for homes, automobiles, store 
fronts, and general construction, 
these large markets for glass seem 
likely to continue good, in the opin- 
ion of John D. Biggers, president 
of Libbey-Owens-Ford Glass Co. 

Window glass production has 
been at a new peak so far this 
year but still short of requirements, 
and plate glass has been running 
about 5 percent above the same 
period in the record year of 1947, 
he pointed out. 

Barring difficulties later in the 
year, which might result from 
shortages of coal or steel, the au- 
tomotive glass demand should con- 
tinue as in recent months, he said. 

“We are seeing the ‘picture win- 
dow’ era coming into automobile 
design, with almost all the new 
cars using larger safety glass 
areas,” said Biggers. “The curved 
windshield is one of the important 
postwar developments.” 

Biggers recounted how lamina- 
tion of curved glass presented 
many manufacturing problems 
which the engineers have solved 
in the last two years. Libbey- 
Owens-Ford, he said, has designed 
bending furnaces, built additional 
plant capacity, and installed much 
special equipment to meet the new 
demand for curved windshields. 


Marshall Motor Occupies 


New Quarters ; 

Marshall Motor Co., Inc. (Ford), 
has moved to its new location at 
3901 Liberty Heights Ave., Balti- 
more. David R. Eskridge is presi- 
dent of the firm. 
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Amthor Formal Opening 
Is Due on July 1 


Formal opening of the new Am- 
thor Motor Co. building at San 
Saba, Tex., is slated for July 1, 
George Amthor, owner of the De- 
Soto-Plymouth dealership, has re- 
vealed. Personnel will include Am- 
thor, manager of the sales depart- 
ment; Wilbur Karnes, shop fore- 
man of the service department, and 
Bill Bradshaw, assistant manager 
and bcokkeeper. 


Dealers Boom Building 
Business in Lyons, Ga. 


Horne Tractor Co. is now build- 
ing a new structure outside the 
Lyons (Ga.) city limits. Horne is 
also constructing a large ware- 
house, all of the buildings costing 
an approximate $35,000. The busi- 
ness will be under the supervision 
and management of H. L. Collins. 

Also in Lyons the new Wilkes 
Pontiac Co. building will be com- 
pleted about Aug. 1. The building 


| Dealer 
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the automobile dealers association | 


fronts 60 feet and extends back 
90 feet, and is constructed of 
brick and steel. Overall cost will 
be about $23,000. 


* * * 


Lake City Ford Dealership 


Sold to Charles Olson 


Tim Hunder and Emil Lindstrom 
have sold their Hunder-Lindstrom 
Motor Co. (Ford) in Lake City, 
Minn., to Charles Olson, St. Paul, 
who will continue to sell the Ford 
line. Olson operated a service sta- 
j}tion and used-car lot in St. Paul 
|} and was with W. E. Lahr Co. prior 


to the war. 


* 4 tr 


Contest 
6-Word Safety Slogan 
Nets $100 


New-car dealers of Essex and 
West Hudson counties, New Jer- 
sey, have awarded a prize cf $100 





to Thomas Lerro of Newark, N. J., 
as winner of a safety slogan con- 


during the last two months. 

The slogan was “Life Is Short— 
Drive With Care.” Several hun- 
dred slogans were submitted by 
contestants. Announcement of the 
outcome of the contest was made 
here by the National Automobile 
Dealers Assn. 

+ * + 


New Studebaker Outlet 


Opened in Minnesota 


A new Studebaker sales and 
service plant was opened at Be- 
midji, Minn., by H. W. Smith. A 
former resident of Grand Forks, 
the new owner will operate the 
remodeled building at 409 Minne- 
sota Ave. as Smith Sales & Serv- 
ice. The building was formerly oc- 


cupied by Hickson Body Shop, now | 


at 119 Third St. 


7 * * 
Twin Cities Accountants 


Headed by Jewson 


Frank S. Jewson, Grossman Chev- 
rolet, Minneapolis, was elected 
president of the Twin Cities Auto- 
motive Accountants and Office 
Managers Assn. at the group’s final 
meeting. 

Chosen vice-presidents were A. 


test which has been conducted by | R. Jacobson, Boyer & Gilfillan, Min- 











$200,000 PACKARD DEALERSHIP—Ground-breaking ceremonies for Packard-Grand River Co. 
at Grand River and Prairie Avenues, Detroit, took place recently. Ralph Sovel, head of the 
dealership, and George T. Christopher, president and general manager of Packard, were at 


the controls of the excavating shovel. 
pictured here, will stand 40 te 


et above street level and will be visible for miles. 


The neon-on-aluminum sign, shown atop the mode! 


Other 


advanced features of the establishment, to be completed in about four months, will be 


radiant heatin 


throughout, snack-bar for customers and employes, and an all-glass ‘'sky- 


light dome" above the showroom. The property measures 22,500 square feet. Packard-Grand 


River is now at 7009 W. Chicago Bivd., Detroit. 





neapolis, first; Edmond R. Bezdek, 
Slawik Motors, St. Paul, second, 
and Don Engberg, Midway Chev- 
rolet, St. Paul, third. 

Leona Peterson, Willys Motors, 
Minneapolis, was chosen secretary 
and Margaret Moore, Baston-Bar- 
rington Chevrolet, was elected 


treasurer. B. A. Van Allen, Schnei- 
der Motors, St. Paul, was elected a 
director. 





Wisconsin Approves 


New Construction 


The state of Wisconsin has ap- 
proved plans for the following new 
automotive construction in the 
state: 

Kingston: Garage for M. E. Haas, 

Friendship: Garage for Harold 
Sindelar. 

La Crosse: Addition to garage 
for Cameron Motor Car Co. 

Lodi: Addition and alterations to 
service station for H. C. Schilling. 

Eau Claire: Alterations to Pot- 
| ter’s Service Station. 
| * * * 


Union Chevrolet, Memphis, 


Buys Large Corner Site 


Union Chevrolet Co., Memphis, 
Tenn., last week purchased the 
northwest corner of Union and 
Camilla at a price of $124,000. 
The property includes the used 
car department building at 1000 
Union and the auto sales build- 
ing at 1020 Union. 

The one-story brick and con- 
crete structure has been occu- 
pied by Union Chevrolet Co. for 
25 years. It fronts 75 feet on 
Union and extends through to 
Monroe. W. A. Connaughton is 
president of the Memphis dealer- 


ship. as * * 
Prehn Awards 
His Fund Sends 5 Students 


To U. of Illinois 


Five 1948 Springfield (Ill.) high 
school graduates received four-year 
scholarships to the University of 
Illinois from Harold Prehn, presi- 
dent of the Harold Prehn Scholar- 
ship foundation. 

Prehn is also president of Har- 
old Prehn, Inc. (Dodge-Plymouth), 





Your BEstT ANSWER to this impor- 
tant question is the report of a new, 
unbiased survey of readership of on2 
edition of The Progressive Farmer. 

This survey is Study No. 6 of The 
Continuing Study of Farm Publica- 
tions being made by The Advertising 
Research Foundation under thespon- 
sorship of the American Association 
of Advertising Agencies and the As- 
sociation of National Advertisers. 

The average page of the 1 28-page 
issue of The Progressive Farmer was 
read by 47% of men readers and 
47% of women readers. 

The 10 advertisements best-read 
by men had an average men’s reader- 
ship of 75% and the 10 advertise- 
ments best-read by women had an 


average women’s readership of 70%. 

The Study includes readership 
scores for every display advertise- 
ment and every editorial item in the 
128-page issue of The Progressive 
Farmer. It answers questions on 
composition and education of sub- 
scriber families—their farm acreage, 
buildings, principal crops, livestock, 
poultry, etc. 

It contains new facts of real value 
to every business executive inter- 
ested in building sales in the prosper- 
ous rural South, where The Progres- 
sive Farmer has more than a million 
subscriber-families. 

For complete, detailed information 
on the results of Study No. 6, inquire 
at any Progressive Farmer office. 





Advertising Offices: BIRMINGHAM, RALEIGH 


MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coast: Edward S. lownsend Co., San Francisco, Les Angeles 





ition to 


Springfield. 

In addition to the scholarships, 
Prehn awarded each student a 
watch and three checks to defray 
the expenses of a summer vacation, 
an emergency wardrobe and emer- 
gency expenditures upon entering 
the university next fall. 

The winners were chosen on a 
basis of scholastic ability, personal 
record and need of financial as- 
sistance. 


* * . 


Dillon-Fry Distributorship 


Introduced at Open House 


Dillon-Fry Motors, Inc., 315 Lin- 
coln Way W., now has the Ford 
franchise and is presenting the 
1949 Ford in its first open house. 
Paul Dillon is president and Phil 
C. Fry is secretary-treasurer. 

Dillon has been associated in 
the automobile business for the 
last 18 years and before obtaining 
the Ford franchise he operated 
the Kaiser-Frazer dealership in 
South Bend under the name of 
Paul Dillon Motors, Inc. 


* * * 


Turner Begins Construction 


Of $25,000 Building 


Turner Automobile Co. (Dodge- 


Plymouth), Fordyce, Ark., will start 


work at once on a $25,000 building 


|in the western part of town. Leroy 


Turner is head of the firm. 


o * * 
Fincher to Build 
Fincher Motors (Oldsmobile), 


| Rochester, N. Y., has been granted 


permission to erect a $40,000 addi- 
its present premises on 
Union St. 


+ * . 


Hillman Dealer 
Beverly Auto Service, 145 Park 


| Rd., West Hartford, Conn., has be- 


come the first dealer in the Greater 
Hartford area to be appointed for 
the English Hillman. 
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In the Hopper 


Montana Tightens Statute 
On License Renewals 


Under a new law, Montanans who 
apply for a 1948 driver’s license 
after July 1 must take examina- 
tions, according to State Highway 
Patrol Chief Charles L. Sheridan. 
“The law,” he explained, “provides 
that we renew without examination 
licenses of those persons who pre- 
sent satisfactory evidence that they 
have operated an automobile in a 
safe manner for at least one year, 
for six months after effective date 
of the law, Jan. 1, 1948. 

“The term ‘satisfactory evidence’ 
means the applicant for renewal 
submits his 1947 Montana license 
with his application for renewal. 
Instructions tell all county treasur- 
ers to inform persons who apply 
after July 1 that they must not 
drive until they have passed the 
examination, which is given each 
month in each county seat.” 

* + 


$100,000,000 Road Bond 


Plan Moves Ahead in Mass. 


Legislation providing for the is- 
suance of $100,000,000 in bonds to 
finance an expanded highway con- 
struction program in Massachu- 
setts was favorably reported to the 
Massachusetts House of Represen- 
tatives by its ways and means 
committee. 

Under restrictions imposed by 
the committee, however, the state 
department of public works would 
have to obtain legislative approval 
in spending the money and author- 
ity to borrow from the $100,000,000 
fund would be granted only when 
money from the regular highway 


fund was not available. 
+ * € 


‘No Passing’ Zones Decreed 
By Law in New Jersey 

A bill providing for the creation 
of “no passing” zones along sec- 
tions of highways where passing 
is considered dangerous has been 
signed into New Jersey law by 
Gov. Alfred E. Driscoll. 

The zones will be designated by 
signs, by two solid parallel white 
lines down the center of a high- 
way or by two solid white lines 
separated by a dash line. It will 
be illegal to travel on the left side 
of those lines unless a driver is 
instructed to do so by a police offi- 
cer or unless the right-hand lane 
of the highway is obstructed. 

* * 


Mass. House Rejects Increase 


In Gasoline Tax Rate 

Legislation proposing a one- 
cent increase in the Massachu- 
setts state gasoline tax, which 
would bring the total levy to four 
cents a gallon, was rejected by 
the Massachusetts House of Rep- 
resentatives. 

The bill sought to raise about 
$8,000,000 a year for distribution 
of highway aid to cities and 
towns according to a formula 
based on the number of motor 
vehicles and miles of highway in 
each, 


. * * 


Columbus (O.) Voters Okay 
Municipal Income Levy 


A municipal income tax of 1 per- 
cent, which went into effect in 
Columbus, O., at the first of the 
year, was approved by local voters 
at a special election June 8. The 
tax has thus far produced more 


than a half-million dollars in rev- 


dum approval of the tax, the Ohio| Income Tax Amendment 


CIO council announced that court 
action would be filed to test con- 
stitutionality of the measure. Simi- 
lar levies are effective in Toledo, 
Springfield and Youngstown, and 


Defeated in Massachusetts 

A proposed state constitutional 
amendment to allow imposition of 
a graduated state income tax has 
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chusetts law requires that the tax 
rate on earned income must be the 
same regardless of the size of in- 
come. Delay on the proposed change 
was urged pending the outcome of 
a proposed recess study of the en- 





enue. 
Immediately after the referen- 


have been proposed in Cleveland| been defeated by the Massachu- 


and other Ohio cities. 
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How does steel spring con- 

struction stack up against 

other automobile upholstery 

construction? You get the answer when you look at 

anything that supports weight better, wears longer or 
maintains its shape. 

9 TIMES OUT OF 10, IT’S MADE OF STEEL! 

And that’s why steel springs are the favorite for auto- 
mobile upholstery. 

For steel spring upholstery never sags or becomes 
lumpy. It doesn’t lose its shape or resiliency regardless 
of the service it must perform under. And it usually lasts 
for the lifetime of the car. 

You make no gambie on comfort when you install 
spring upholstery. For in mattresses, in seats in trains, 
buses and airplanes as well as in cars, spring upholstery 


ORTS WEIGHT BETTER 


NTAINS ITS SHAPE 


Present Massa- | tire state tax structure. 


setts legislature. 








so Steel Spring Construction 


= makes the best upholstery for your cars! 


has proved conclusively that the softest thing you can 
ride on or sleep on is steel! 

Fora long time, Premier Spring Wire has had a promi- 
nent place in the automobile upholstery field. That’s 
because Premier is better wire; made of fine, selected 
steel, especially treated to be uniform and tough, yet 
have a high degree of resiliency. 

So why not install spring upholstery if you are not 
already doing so? It will cradle your customers in com- 
fort, give dealers another selling point. And be sure the 
springs are made of Premier Spring Wire! 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM, SOUTHERN DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


iy PREMIER SPRING WIRE 
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States Gebl-tehaber 
Curbs This Year 


NEW YORK. — Restrictive labor 
bills received a generally cool re- 
ception in state legislatures this 
year in sharp contrast to last year 
when stringent curbs were imposed 
on labor unions in many states, a 
survey of developments throughout 
the country reveals. 

No so-called anti-labor bills were 
proposed by any governors to 1948 
legislatures and no major bills of 
this type have been enacted thus 
far this year. 

Current year interest in the 
field of state labor legislation 
centered on challenging the va- 
lidity of past enactments, rather 
than on any extension of the 1947 
trend toward restrictive measures. 


The Massachusetts legislature re- 
jected proposals to outlaw the 
closed shop, to require secret bal- 
loting by unions on strike votes and 
secret election of officers by labor 
unions. All three of the proposals 


were backed by the Massachusetts 
Citizens Union, Inc., which may 
attempt to have the measures 
placed on the November election 
ballot by obtaining 5,000 additional 
signatures to each petition. 

Also turned down by the Massa- 
chusetts legislature was a proposal 
backed by the Massachusetts Fed- 
eration of Labor which would have 
compelled corporations to file the 
same type of reports required by 
labor unions in the state. Another 
rejected measure was aimed at 
eliminating Communists from labor 
unions. 


Bills to outlaw compulsory un- 
ionism met defeat in Mississippi 
and South Carolina. Mississippi's 
legislature also abolished the state 
bureau of investigation, a “secret” 
police setup created last fall to 
suppress violence in a bus strike. 


Pending in the Louisiana House 
of Representatives at this writing 


was a bill, backed by a favorable 
committe report, which would re- 
peal a 1946 law permitting unions 
to be sued for breach of contract 
and facilitating the use of injinc- 
tions in labor-management dis- 
putes. 

Virginia’s legislature killed «a 
bill to repeal that state’s anti- 
closed shop law, and .a measure 
to repeal New Jersey’s 1916 law 
requiring arbitration of labor dis- 
putes in public utilities made no 
progress. 

Existing state laws outlawing 
compulsory unionism have been up- 
held by the highest state tribunals 
of Arizona, Nebraska, North Caro- 
lina and Tennessee, wit! final de- 
termination of the issues awaiting 
action by the U. S. Supreme Court. 

Meanwhile, the National Labor 
Relations Board upheld in a split 
ruling that it could not hold union- 
shop elections under the Taft- 
Hartley act in states where union 
shops are banned by state law. The 
Taft-Hartley act outlaws the closcd 
shop (hiring of union members 
only), but permits a union shop 
(membership required after 3¢ 
days) where a majority of employ<s 
vote for it in an NLRB election. 

All forms of compulsorv tmnicn 
membership are prohibitcd by 13 
states—Arizona, Arkansas, Florida, 





BUFFALO USED CAR DEALERS ELECT—Eari Palmer, president of North Side Motors, is the 
new president of the Used Car Dealers Board of Trade, Inc., in that city. Other officers, left 


to right 


, are Dave Becker, president of Becker Motor Mart, second vice-president; Art Barry, 


president of Art Barry Motors first vice-president; Palmer; Nathan Raskin, president of Raskin 


Motor Sales, treasurer. 
secretary and attorney. 


Georgia, Iowa, Maine, Nebraska, 
North Carolina, North Dakota, 
South Dakota, Tennessee, Texas 
and Virginia. New Mexico’s elec- 
torate will vote on a similar meas- 
ure in the November election. 
Laws regulating the union shop 
and forbidding it under special cir- 
cumstances exist in six other states 
-C»xlorado, Delaware, Kansas, Mas- 





THE REPORTER WITH TWO EARS 


Here at The Boston Globe we believe re- 
porters should do just one thing... report. 
Of course we do take sides on our Editorial 
Page, but in the news columns we lean over 


every story. 


backwards to give readers both sides of 


In a recent survey of 2000 men and women 
who had read more than one Boston news- 
paper “yesterday”, we asked this question: 


“For IMPARTIAL AND ACCURATE 
presenting of the facts on both sides of 
their news stories, how do you rate the 
Boston papers you read YESTERDAY?” 


55% of those who read The Morning 
Globe or The Evening Globe and any 
other Boston newspaper rated The Boston 


Globe best. 


National Representatives: Creamer & Woodward, Inc., New York, San Francisco, Los Angeles 


The Morning Globe 55% 
The Evening Globe 55% 


Paper C 40% 
Paper D 39% 
Paper E 39% 


Paper F 23% 
Paper G 15% 


Because our readers have confidence in The 
Boston Globe’s editorial content, they are 


quick to respond to advertisements in this 
paper. Advertisers with a product or service 
to sell in the $2,000,000,000 Boston Market 


recognize that this 
reader loyalty is a 
powerful selling force 
... that Boston’s best- 
read is Boston’s best 


buy! 


The Boston Globe 


MORNING 


EVENING 


SUNDAY 





Osborn, Scolaro, Meeker & Co., Chicago, Detroit 











Abraham Roth, who does not appear in the photo, was elected 


sachusetts, New Hampshire and 
Wisconsin. The issue of conflict 
with the Taft-Hartley act has been 
raised in at least one of these 
states, with the New Ilampshire 
supreme court ruling that the fed- 
eral rather than state law applies 
to firms engaged in interstate com- 
merce, 

As contrasted wiih the federal 
law’s requirement of a majority 
vote of the workers to permit a 
union shop, the New Hampshire 
law calls for a two-thirds vote 
of the workers. 


Although the Taft-Hartley act 
states in part that “any agreement 
prohibited by state law is not to 
be deemed valid by any provisions” 
of the federal act, the New Hamp- 
shire court held that this provision 
did not apply to such states as New 
Hampshire which regulate but do 
not “prohibit” compulsory union- 
ism. It was announced that the 
New Hampshire ruling would be 
appealed to the U. S. Supreme 
Court. 

Also expected to eventually reach 
the U. S. Supreme Court is the 
question of validity of laws de- 
signed to prevent strikes in public 
utilities such as were enacted last 
year in a number of states, includ- 
ing Florida, Indiana, Massachusetts, 
Michigan, Missouri, Nebraska, New 
Jersey, Pennsylvania, Texas, Vir- 
ginia and Wisconsin. 

Most of these utility anti-strike 
measures provide for compulsory 
arbitration, although some _ rely 
principally on stringent penalties 
designed to make strikes unprofit- 
able. Some provide for state seizure 
and vperation of utilities when a 
strike is threatened, while others 
provide for such seizure only after 
a scrike has occurred. 


Most of the laws include trans- 
portation and communication in 
the category of utilities and one 
gues as far as to include the pro- 
duction and distribution of food. 

Possibility of an early ruling on 
the constitutionality of Wisconsin’s 
law outlawing strikes in public 
utilities was removed when the 
Wisconsin supreme court returned 
co a lowcr court a case in which the 
lower court judge had declared the 
iaw invalid. The state supreme 
court held that the lower court 
judge had without authority in- 
jected the issue of constitutionality 
on his own initiative. 

Conhstitutionality of similar laws 
has been attacked in Michigan and 
New Jersey, with the issues still 
pending. The U. S. Supreme Court 
late last year refused to intervene 
in a test of the New Jersey law 
until the state courts had first 
ruled on the issue. 

Legal attacks on various other 
types of restrictive labor laws are 
pending in a number of states, with 
no prospect of early determination 


of the numerous and complex 

issues involved. 

Wis. Truckers 

Meet in Sept. 
MADISON, Wis.—The annual 


convention and jamboree of the 
Wisconsin Motor Carriers Assn. 
will be held at Lake Delton on 
Sept. 13-14, Manager E. J. Konkol 
has announced here. 


Grant Contributes 


Maurice J. Grant, prominent 
Manchester (N. H.) automobile 
dealer, has contributed $2,700 for 
a bed in a semi-private room in 
a $1,350,000 enlargement and im- 
provement program at Elliot hos- 
pital here. 
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AUTOMOTIVE ADVERTISERS COUNCIL—The spring meeting was held in Hot Springs, Va., 
recently. The council is made up of advertising and sales executives of manufacturers of 


automotive parts, fools, equipment, chemicals and accessories. 
Tool Products; S. 
mperial Brass; L. C. 


Accurate Parts; J. M. Warnimont, Sterlin 
Stuart Phillips, Dole Valve; E. F. Todd, 
second row, T. 
man Teetor, Perfect Circle; O. R. 


Conley jr., Hollingshead; H. 

Fourth row, D. E. Tuttle, Bonne 
Electric Auto-Lite; H. Rosenstein, 
ealed Power; L. 


Cc. H. LeFevre, 


Motors Service; J. E. Adams, Toledo Steel. 


eph, AP Parts. 


ool; R. M. Schutz, Maremont; A. 


Spicer, World Bestos 


Ad Council Seeks to Push 


Local Jobber Promotion 


HOT SPRINGS, Va.—Widespread 


evidence that the automotive whole- 


saler is more and more getting into 
planned local advertising was pre- 
sented at the spring meeting of the 
Automotive Advertisers Council, 
held recently here. 

Several definite steps were taken 
by the council to aid in promoting 
this development. These steps in- 
cluded approval of final plans for 
an annual advertising merit award 
program for wholesalers, steps to 
revise and enlarge the Advertising 
Handbook for Automotive Distribu- 
tors published by the council sev- 
eral years ago, and a budget recom- 
mendation for wholesalers. 

Among other topics discussed 
were “Industry Cooperative Ad- 
vertising,” “Consumer Advertis- 
ing—Its Place in the Plans of 
Aftermarket Manufacturers” and 
“Market Surveys.” 

W. A. Kirkpatrick, manager, ad- 
vertising and sales promotion, Wil- 
kening Mfg. Co., was reelected pres- 
ident of the council. Other officers 
elected were Duane Jones, advertis- 
ing manager, United Motors Serv- 
ice, vice-president; R. E. Conley jr., 
advertising manager, R. M. Hol- 
lingshead Corp., Whiz Automotive 
division, treasurer; and C. H. Le- 
Fevre, advertising manager, Sealed 
Power Corp., secretary. 

George Stout, formerly sales 
promotion manager, Perfect Cir- 
cle Corp. and now head of George 
W. Stout, Inc., advertising and 
sales promotion counsel, New- 
castle, Ind., was appointed execu- 
tive secretary of the council. 

Figures showing that more and 
more wholesalers are setting up 
definite budgets for planned local 
advertising were cited by W. A. 
Kirkpatrick, who led the discussion 
on this subject. He pointed out that 
not only are wholesalers doing more 
advertising, but they are doing a 
better job of advertising. 

The trend is also indicated, it was 
pointed out, by the increasing will- 
ingness of wholesalers to share in 
the cost of certain advertising ma- 
terial produced for their use by 
manufacturers. 

The council offered as their con- 
sensus that the automotive whole- 
saler should spend no less than 1 
percent of gross sales, preferably 2 
percent, on his own local advertis- 
ing. Such an expenditure, it was 
stated, is needed not only to pro- 
mote the wholesaler’s own business, 
but also to help the automotive 
wholesaler to maintain his competi- 
tive position in the industry. 

Final approval was placed by the 
council on a program of annual ad- 
vertising merit awards to automo- 
tive wholesalers doing the best local 
advertising job. T. Faxon Hall, ad- 
vertising manager, Walker Mfg. Co., 
and chairman of the council’s award 


Prehn Serves on Committee 


For Freedom Train Visit 


Harold Prehn, president of Har- 
old Prehn, Inc. (Dodge-Plymouth), 
is one of six Springfield (Tll.) busi- 
nessmen who have volunteered to 
serve as members of a committee 
to raise funds for the public ap- 
pearance of the Freedom Train in 
Springfield, July 18. 





































this subject. 


’ He pointed out that the contest 
is open to any recognized automo- 
tive wholesaler at least 75 percent 
of whose business is on a whole- 
sale basis. Awards will be in four 
volume classifications. Purpose of 
the award is to encourage more 
planned, independent advertising 
by wholesalers. 


led by P. C. Poss. 


tising. 


vertising. 


ard Parts Assn. for an industry- 


wide selling and advertising pro- 
gram on a cooperative basis as out- 


The council endorsed the prelimi- 
nary plans of the National Stand- 


First row, Carl Dietrich, 
R. Robinson, U. S. Asbestos; 
Dobrunz, Wagner Electric; 
F. Hall, Walker moe Carl McWade, Skilsaw; Ira Saks, Accurate Parts; Her- 
acDonald, Brunner Mfg.; third row, P. C. Poss; R. Schoon- 
over, Toledo Steel Products; M. F. Huseby, Skilsaw; J. Corkery, Independent Pneumatic; R. E. 
C. Mohr, Packard Electric; A. Ns 
Forge & T 
tandard Motor Products; fifth row, P. Francois, Resistoflex; 
©. Tapscott, McQuay-Norris; K. Fullerton, Allen Electric; W. Kirkpatrick, Wilkening Mfg.; 
Leitz, Wohlert; sixth row, Don 
D. Hague, DuPont; Jack Wiggins, NSPA; Gene Robers, Weatherhead; Duane Jones, United 


Ballantyne, 


' 


committee, led the discussion on 


“Consumer Advertising—Its Place 
in the Plans of Aftermarket Adver- 
tisers” was the topic of a discussion 


Poss cited the advertising history 
of many automotive aftermarket 
manufacturers who have success- 
fully promoted their brand names 
with the public by consumer adver- 


A survey made by Poss among 
council members on this subject dis- 
closed that slightly over 50 percent 
of those replying use consumer ad- 


lined by C. C. Tapscott, advertising 


manager, McQuay-Norris Mfg. Co. 


Tapscott presented an analysis of 


the need for the program, steps 
taken to date, and he described 
some of the promotional methods 
which would be involved in carry- 
ing it out. 

Duane Jones, advertising man- 
ager, United Motors Service, in 
leading the discussion on “Market 
Surveys,” outlined some of the 
methods now used to get sales po- 
tentials by territories in the auto- 
motive aftermarket. : 

He traced the development of 
the aftermarket for parts from 
$360,000,000 business (at wholesale 
levels) in 1988 to $1,7538,000,000 
business in 1946. He predicted 
that business would stay on a 
plateau of high activity for a pe- 
riod of several years unless labor 
or other extraordinary troubles 
arise. 

In a discussion of the “Handling 
of Inquiries,” led by E. F. Todd, 
Imperial Brass Mfg. Co., it was dis- 
closed that council members are 
now on the average endeavoring to 
reply to inquiries within two days 
unless there are unusual circum- 
stances involved. 

Over 80 percent of those partici- 
pating in a survey reported they 
are handling inquiries direct from 
the factory or through their branch 


offices. In a majority of cases, the | 


prospect is given the names of 
wholesalers in his area through 
whom he may purchase the product. 
Approximately 50 percent request 
the jobber to follow up inquiries. 
Elected to the board of governors 
were the following: Don L. Hague, 
E. I. du Pont de Nemours; P. C: 
Poss; C. C. Tapscott, McQuay-Nor- 


ris; E. F. Todd, Imperial Brass; and | 


Duane Jones, United Motor Service, 
were elected to the council’s board 
of governors for a two-year term. 


S. R. Robinson, advertising man- 


ager, United States Asbestos divi- 
sion of Raybestos-Manhattan, Inc., 
was elected to the board for a one- 


year term, 


| 











WASHINGTON.—NADA has ad- 
dressed new appeals to dealers to 
stage iron and steel scrap cam- 
paigns in their communities. 

Fred M. Sutter, NADA regional 
vice-president and director for In- 
diana, recently pointed out that 
support of scrap collection cam- 
paigns serves to assist auto makers 
in maintaining production at the 
highest possible levels. 

The cause of consumer good- 
will is thus furthered, according 
to Sutter, because more new cars 
are made available in this period 
of unprecedented demand. 

To stimulate public cooperation 
in scrap drives, NADA suggested 
that state and local associations 
could offer prizes to individuals or 
organizations turning in the great- 
est amount of metal. 

“Details could be worked out at 
the state or local level so as to en- 
courage civic groups and organiza- 
tions, such as the Salvation Army, 
Boy Scouts and 4-H clubs, to co- 


More Scrap Needed 


NADA Urges Dealers to Sponsor New Drives, 
Build Goodwill by Aiding Production 









operate in finding and picking up 
scrap,” the association said. 
“Displays in dealers’ showrooms, 
use of factory-furnished posters, 
special exhibits and local adver- 
tisements would also stimulate in- 
terest and active participation.” 


The NADA cited a scrap drive 
recently sponsored by the Wy- 
oming Valley Automobile Dealers’ 
Assn. at Kingston, Pa. One day 
was set aside for the scrap col- 
lection, which was performed by 
Kingston school students. The 
dealers awarded prizes to the 
schools with the best per capita 
collection. 


Mentioning the successful cam- 
paigns conducted by Packard and 
General Motors, NADA said that 
“large quantities of scrap uncov- 
ered in the cities that have been 
thoroughly combed show that such 
drives are well worth the effort.” 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 









Over 200 dealers in four Mid-Western 
States are already reaping the benefit of 
their association with this company. Mail 
the coupon today for full information as 
to how you, too, can participate in this 


program. 


AUTOMOBILE DEALERS 


MUTUAL INSURANCE COMPANY 


KANSAS CITY, MO. 


CONGRESS BLDG. 


THREE-WAY 
VALUE 


42 


REAL SAVINGS ON YOUR OWN 
INSURANCE NEEDS... 


Through Automobile Dealers Mutual you can write 
your own insurance for Garage Liability, Comprehen- 
sive General Liability, Garage Keepers Legal Liability, 
Workmen’s Compensation and Dealer’s Reporting Form on Automo- 
biles. Savings to be effected on these lines are estimated eventually 


to attain 20% to 30%. 


ASSURED BUSINESS FOR YOUR 
REPAIR DEPARTMENT... 


In most cases of material damage to an insured customer’s car, the customer 
naturally should turn to you, as his insurance agent, for adjustment and 
repairs. Thus, repair work is channeled into your shop, and should assure 
you many high-revenue jobs that would otherwise go to your competitors. 


KANSAS CITY, MISSOURI 


NAME 


Pe ahcitintedien cid tecnica 


CITY... 


hee cums cues cee cee ee ee ee oe 


LARGER EARNINGS ON 
CUSTOMER POLICIES... 

As a member of the Automobile Dealers 
Mutual Insurance Company you are in a posi- 
tion to earn full local agents’ commissions on 
Bodily Injury and Property Damage coverage as well as on the 
material damage insurance you ordinarily write. Sell it as part of the 
complete package on new or used car sales and to customers not now 
fully protected. 





Please send me full details of the participation program 
available to authorized automobile dealers. 


Cleveland Shows 


Decline in Sales 


CLEVELAND.—Because of pro- 
duction delays, only 692 new cars 
were sold in Greater Cleveland for 
the week ending June 12, the 
smallest non-holiday weekly total 
of the year, and 100 cars below 
sales in the same week last year. 


New truck sales also slumped. 
according to the Federal Reserve 
Bank report, dropping to 105, 50 
percent below the 1948 high of 210. 

However, the used car and truck 
market was livelier last week as 
2,135 vehicles were sold, marking 
a return to sales levels that pre- 
vailed during May and late April, 
and exceeding by 10 percent the 
volume of a year ago. 


White Selects Sheahan 


As South Bend Outlet 


South Bend Truck & Equipment, 
Inc., 3917 Western Ave., headed by 
M. F. Sheahan, has been named 
authorized distributor for White 
trucks in the South Bend area. 

Sheahan has been with White the 
last 10 years, six of them as re- 
gional wholesale manager in Chi- 
cago. 












Get the Facts... TODAY! 


AUTOMOBILE DEALERS MUTUAL INSURANCE CO. 
CONGRESS BLDG., 3527 BROADWAY 
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RE AAA recommendations on 
“4% hotels and motor courts re- 
liable? 

Dispute over this question, which 
has seen intermittent airings in 
Automotive News since January, 
1946, is still an open matter. 

Elmer Jenkins, national travel 
director of the American Auto- 
mobile Assn., rose to the defense 
Iist week of the AAA guide- 
books used by millions of U. S. 
motorists every year. 

Jenkins sent a three-page letter 
to George M. Slocum, publisher of 
Automotive News, who first criti- 
cized AAA ratings in 1946 and re- 
newed the criticism in the issue 
of May 17, 1948. 


* * * 


LOCUM’S principal point of 

complaint has been that many 
hotels and “motels” with grossly 
inadequate and run-down facilities 
have displayed AAA “approved” 
signs and received high ratings in 
the association’s guidebooks. 





AAA Defends Ratings 


Travel Chief’s Letter Replies to Criticism 
of Hotel and ‘Motel’ Selections 


AUTOMOTIVE NEWS, JUNE 28, 1948 


Here are excerpts from Jenkins’ 
reply: 

“Now, We are not oversensitive 
to criticism, especially when 

such criticism is directed at us 
by one whom we recognize as a 
friend and who we know is not 
merely ‘nagging,’ to use your own 
phrase, but who is sincerely inter- 
ested in the growth and the 
service of the association. 

“But naturally we look for criti- 
cism to be constructive and based 
on ascertained facts—not sweeping 
assertions such as characterized 
the column referred to above. You 
make a blanket indictment. There 
is no bill of particulars—not a 
single case instanced by you where 
you found an AAA recommended 
establishment falling short in the 
service expected by AAA members 
and the motoring public. 

+ * * 
a VIEW of this complete and 
glaring absence of factual data 
to support your thesis, isn’t it 
rather futile even to comment on 












DEALER SHOWS CITY'S PRODUCTS—Niffenegger Auto Co., Inc. (Ford), South Haven, 
Mich., was recently used by South Haven merchants as site for an industrial exhibit. It 


attracted several thousand people. 





your generalization, ‘that these 
signs no longer give assurance to 
the motoring public .. .’? 

“How can you or anyone else 
reconcile this broad assertion with 
the fact well known to us and to 
AAA clubs everywhere, namely 
that 99 out of every 100 AAA mem- 
bers using the service find it high- 
ly useful and on the whole satis- 
factory? This is all the more sig- 
nificant because of the enormous 





amount of rehabilitation that con- 
fronted the hotel and motor court 
industry, due to the lapse of up- 
keep in the war years... . 
“Selecting a list of several 

thousand hotels and motor 
courts that will please everyone 
is no minor task. There are ap- 
proximately 25,000 hotels in this 
country. We have selected 4,505 
of these hotels as offering the 
type of accommodation which 








New Car Sales Parallel Plain Dealer Readership 


Statistical records prove that Cleveland Plain Dealer 


readership actually parallels new car sales. And the per 
capita ownership of automobiles in Greater Cleveland is 


among the largest in the nation! 


That’s why for many years the Plain Dealer has main- 
tained its position as one of America’s leading newspapers 
in passenger car advertising lineage. Cars will sell where 
cars have sold before. And every day, more and more auto- 
motive and automotive product manufacturers are heading 
their marketing schedule with the Cleveland Plain Dealer... 
to effectively cover the rich Northeastern Ohio market area. 





Facts for Advertisers 


® Do you know where to locate 


dealers to achieve maximum 
sales volume? Do you know the 


also 


past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 


reveal detailed sales break- 


downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 


ing potentialities in Cleveland. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 





we feel will prove satisfactory) 


to the rank and file of our mem- 
bers. 

“In other words, about 20 percent 
of the hotels of the country are 
the kind which you or I woud 
patronize or would recommend ‘o 
our friends. Of this number 1,736 
display the AAA emblem. Of the 
30,000-odd motor courts in the 
country we have selected 2,976 and 
of this number 1,781 display the 
AAA emblem. . 

+. * * 

HE selection of these hotels and 

motor courts for listing in our 
Directory of Accommodations is 
based solely on the merit of the 
establishment and without regard 
to the payment of any fee. If the 
establishment gets a satisfactory 
rating from our field reporter, they 
go into our book without any 
strings attached. If they do not 
get a satisfactory rating, they can- 
not get in at any price. 

“Many establishments wish to 
display our emblem as public 
notice of our endorsement. They 
pay a modest fee for that serv- 
ice. It doesn’t mean that they 
are necessarily better than those 
listed which do not display our 
emblem. In fact, the comments 
in the listing copy quite often 
indicate the contrary. 

“Under separate cover I am 
sending you a copy of our Direc- 
tory of Accommodations. I would 
like to have you check our com- 
ments on some hotels that you 
know personally and point out to 
us those instances where you feel 
We are wrong... . 

+ + * 

“TORING the past six months we 

have had complaints on 152, or 
about 3 percent, of the 4,505 hotels 
listed in our directory. We have 
had complaints on 137, or about 4 
percent, of the 2,976 motor courts 
listed. Now we don’t expect to bat 
1,000 percent in this league of se- 
lecting accommodations for ll 
kinds of people, but we feel rather 
gratified at the small number of 
complaints that we have had on 
the total number of places listed. 

“Every complaint is investigat- 
ed by our field reporters. About 
10 percent of the complaints re- 
ceived are found to be unjusti- 
fied. 

“During the past year we have 
eliminated about 5 percent of the 
hctels and motor courts listed and 
have added a number of new places 
that have recently been built, or 
which have recently been recondi- 
tioned and now offer satisfactory 
service. The difference between 
good service and poor service is 
usually a matter of management. 

“Unfortunately, the annual turn- 
over in hotel and motor court 
management is greater, perhaps, 
than in any other line of business. 

“We do not claim perfection, Mr. 
Slocum, but we do claim that we 
are making an honest effort to 
provide our members with depend- 
able, unbiased information on ac- 
commodations. .. .” 


Accounting Guide 


Offered by ATA 


WASHINGTON. — Motor carrier 
accounting rules and regulations, 
including interpretations of the In- 
terstate Commerce Commission, 
have been brought together by the 
American Trucking Assns. in 4 
new looseleaf service. 


The ATA service will report new 
developments, such as amendments 
to the uniform system of accounts, 
ICC statistical requirements and 
new accounting interpretations, 
whenever issued. The account-dis- 
tribution index will be revised pe- 


| Tiodically to include such changes. 


By Buick in Santa Cruz 


Farrar-Halbach Buick, Inc. 
1400 Ocean Ave., has been ap- 
pointed Buick dealer in Santa 
Cruz, Calif., it was announced 
by Robert E. Rudd, San Fran- 
cisco zone manager for Buick. 
The new dealership is owned and 
operated by C. R. Farrar and E. 
H. Halbach, both of whom were 
formerly connected with the 
Coast Counties Gas and Electric 
Co. in executive capacities. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS rea:ers 
up to date on political and economic trends 


‘in the nation’s capital every week. 
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Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 


Attorney at Law 


CITY council can determine 

suitableness of the location for 
an automobile sales business even 
though the proposed location is in 
a zone in which the business may 
be conducted. This is provided the 
council is not arbitrary nor unrea- 
sonable. 

In Felice v. City of Inglewood, 
190 Pac. (2d) 317, one Felice filed a 
petition with the city for a permit 
to engage in business as a used 
automobile dealer. 


After public hearings by the 
council, at which evidence was 
offered and received, the permit 
was denied. Felice applied to the 
court for a writ to compel the 
granting of the permit. 

The higher court refused to grant 
the permit, saying that since the 
council had received several objec- 
tions from owners of nearby resi- 
dences the council’s denial of the 
permit was not arbitrary, unreason- 
able or capricious. 

* + o 


Departed from Employment 


AN AUTOMOBILE driver injured | 
while departed from his regular 
employment cannot receive com- 
pensation or damages from his em- 
ployer. 

In Travelers v. Curry, 45 S. E. 
(2d) 453, the testimony showed 
facts, as follows: A truck driver) 
left a warehouse to make the de- 
liveries of merchandise as directed 
by his employer. He should have 
been able to complete the deliveries 
to the customers and return to the 
warehouse within 45 minutes to one | 
hour. 

Some two and one-half hours | 
later he was located approximately 
five miles in the opposite direction 
from the places at which the deliv- 
eries were made. He had run the 
truck into a large tree and had sus- 
tained injuries from which he died. 

The higher court decided that the 
injury did not arise out of and in 





Crosley Seeking 
New Plant to | 
Meet Demand | 


CINCINNATI. — Demand for its 
lightweight passenger and commer- | 
cial cars will require Crosley Mo- | 
tors, Inc., to seek additional facili- | 
ties to supplement the output of | 
its Cincinnati and Marion, Ind., 
plants, according to Powel Crosley | 
jr., president. 

“It appears we are near the peak 
of labor and other facilities of Ma- 
rion,” Crosley said. “We are looking 
for a plant of similar size and stra- 
tegically located to speed the dis- 
tribution of cars.” 

An extension of the “make-ready” | 
building at Marion is to be com- 
pleted by July 15. This will enable 
the plant to maintain a pace which | 
promises to step up production to 
the rate of 40,000 a year, Crosley 
said. 

Increased demand from agricul- | 
tural areas for the company’s light- | 
delivery and general utility trucks | 
must now be met, he said, adding 
that the same areas are showing 
new interest in the 26.5-horsepower | 
“Cobra” engine which powers the | 
lightweight car. 

Crosley explained that farmers | 
and industrial plants of all types 
are using the Cobra as an auxil- 
iary power plant for pumps, air 
conditioning, refrigeration and oth- 
er machinery. 

The local engine plant is now 
filling an order for motors to oper- 
ate the air-conditioning system in 
a large fleet of buses operated by 
an Ohio transportation company. 
Mooney Aircraft Co. of Wichita, 
Kans., recently demonstrated a 
lightweight “personal” plane pow- 
ered by the Crosley automotive en- 
gine designed for mass production. 

Engines of the same type are} 
now being produced for Gar Wood | 
jr., motorboat manufacturer of Tul- | 
sa, Okla., for use in a new type of | 
speedboat. 





These non-automotive | 
uses for the “Cobra” require the | 
Cincinnati engine plant to pace en- | 
gine production considerably ahead | 
of the company’s. car-assembly | 
schedule, Crosley said. Property ad- | 
jacent to this plant has been ac- 
quired to expand motor output. 


the course of the employment, and 
that he had made a departure from 
the scope of the employment, and 
forfeited the recovery of compensa- 
tion by the widow. 


Employe Kills Pedestrian 


ACCORDING to a recent higher 
court the liability of the owner of 
a motor vehicle for damages caused 
by the negligent operation by an- 
other person is based on state laws. 
If a state law makes an automobile 
owner liable for injuries caused by 
persons who drive the car with his 
consent, such a law is broadly con- 
strued. 

For illustration, in Geib v. Slater, 

31 N. W. (2d) 65, it was shown 
that an owner left his automobile 
at a service station. A garage 
employe backed the car across the 
sidewalk and killed a pedestrian 
who was pinned between the au- 
tomobile and a building. 

The dependents of the pedestrian 
sued the owner of the automobile 
for damages under a state law 


Did you 





which imposes liability on the own- 


er of a motor vehicle for negligence | 


of persons operating it with his 
consent. 

The higher court held: 

“There is no question but that 
under this statute defendant (own- 
er) was liable with Hayes (garage 
owner) on decedent’s cause of ac- 
tion.” 


New Trial 

A HIGHER court always will or- 
der a new trial where the testimony 
before the lower court was conflict- 
ing, and the lower court did not 
consider testimony of both litigants. 

In Schiavo v. Cozzolino, 57 Atl. 
(2d) 723, one Schiavo sued a garage 
owner for conversion of his auto- 
mobile. Schiavo claimed that he 
turned over the car to the garage 
owner for the purpose of having a 
new fender put on and painted, for 
the agreed price of $15. 

The garage owner refused to give 
Schiavo possession of the car until 
he paid $51.95, claiming that Schi- 
avo had ordered other repairs. 
Schiavo denied this. The lower 
court held that Schiavo must pay 
$51.95 to get the car, but the higher 
court ordered a new trial, saying: 

“The plaintiff’s (Schiavo’s) right 


* ® * 


to take the car depended altogether 


ever meet a 


a 
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STANLEY MOTORS IN KANSAS CITY—Sam 
completed this K-F dealership at a cost of 
business for many years. 





on the question whether the tender 
of $51.95 was an adequate tender. 
That was a disputed question of 
fact.” 


Hanley Taxes Hike 
On Car Profits 


MILWAUKEE. — Sheriff George 
M. Hanley, who admittedly sold 
nine new cars at an estimated 
profit of $10,000, was assessed $774 
additional taxes by the state when 
he refused to itemize his car deals, 
it was disclosed here last week. 

The additional tax was based on 


Car owner 
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Saffran and sons, Irwin and Stanley, recently 
$175,000. They have been in the automotive 


an estimated total taxable income 
of $16,685.29 in 1947 and of $6,305.36 
in 1946. Hanley’s tax returns had 
reported $5,548.88 in 1947 and $5,- 
391.14 in 1946. 


Trico Plans Expansion 
At Plant in Buffalo 


‘BUFFALO.—tTrico Products Inc. 
has been granted a permit by the 
city to enlarge its plant here at 
500 Elk St. at an estimated cost 
of $160,000. 


an or a hard-to- 


Whether you need a 
NEWS WANT 


find part, AUTOMOTI 
ADS will do the trick! 


who didn’t like Stainless Steel? 


- there is such a person, he’s the 
exception that proves the rule, for 
people nowadays are sold on Stainless 
Steel as never before. 

Maybe it’s because they’ve seen 
what happened to plated trim, grilles, 
windshield wipers, and hub caps dur- 
ing the long years when no new cars 
were available. As they watched the 
rusting, pitting and discoloration of 
such showy parts grow worse day by 
day, how could they help but wonder 
why somebody (meaning you, per- 
haps) hadn’t thought to use Stainless? 
And can you blame them now if they 
“go for” those cars that assure them 
permanent good looks and easy clean- 
ing by a generous use of Stainless? 

hy not cash in on this universal 


demand? Especially when Stainless 
Steel that can add so much to sales 
appeal actually adds so relatively little 
to costs. 

For remember this—the exceptional 
ductility of U-S-S Stainless makes 
forming easy, speeds up fabrication. 
That saves money. So does the fact 
that a little Stainless goes a long way 
because it can be used effectively in 
very thin sections. In addition, it re- 
quires no plating. All these savings in 
production costs substantially reduce 
any price differential between U-S-S 
Stainless Steel and ordinary materials. 
If you want experienced, practical help 
in applying U-S-S Stainless Steel most 
economically, get in touch with our 
engineers. 


SSE tid 


PLATES 


SHEETS 


FS 


BILLETS Lala 3 TUBES WIRE 





SPECIAL SECTIONS 


3-158-A 


UNITED STATES STEEL AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & Now York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago * 
NATIONAL TUBE COMPANY, Pittsburgh ' 


TENNESSEE COAL, 


COLUMBIA STEEL COMPANY, San Francisco 
IRON & RAILROAD COMPANY, 


Birmingham 


UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, Now York 
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Highways & Safety . . . 
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Wider Safety Activities 
Urged by NADA Head 


RESIDENT BEN T. WRIGHT 
has announced that responsi- 
bility for the further development 
and expansion of NADA’s highway 
safety program is 
being delegated to 
the association’s 
Dealer - Customer 
Relations com- 
mittee. 
Pointing out 
that a successful 
highway safety 
program is a most important phase 
of good dealer-customer relations, 
Wright urged that highway safety 
activities be expanded and that 
more dealers throughout the coun- 
try participate in the various safety 
projects. 
At the same time he praised the 


Ohio Officials Can’t Recall 
Vehicle License Plates 


COLUMBUS, O.—In an opinion 
handed the state registrar of mo- 
tor vehicles, Atty.-Gen. Hugh S. 
Jenkins has held that although 
the registrar has authority to 
suspend or revoke the right to 
operate a motor vehicle, he has 
no right to require the return of 
license plates upon revocation or 
suspension of a driver’s license. 

Jenkins explained that the law 
has been changed so as to no 
longer require the surrender of 
the license plates when a driver’s 
license is revoked or suspended. 





thousands of NADA members 
who are now co-operating in safe- 
ty activities and making substan- 
tial contributions to the reduction 
of highway accidents. 

The Dealer- Customer Relations 
committee, headed by George F. 
Ziesmer of Mankato, Minn., will 
study the scope of current projects 
and develop an expanded program 
designed for participation of all 
members. : 

* * * 
THER membcrs of the commit- 
tee are S. J. Rogers, Monroe, 
La.; Lloyd B. Morton, Farmington, 
Me.; Paul Abernethy, Charlotte, 
N. C.; Stanley Horner, Washington, 
and Paul Graves, Detroit. Graves 
is the representative of Automotive 

Trade Assn. managers. 

In this connection, it is encourag- 
ing to note that driver training 
courses and other safety activities, 
in many of which NADA members 
have taken prominent roles, are be- 
ing reflected by a decreasing traffic 
toll. 

The nation’s traffic fatality rate 
for the first quarter of 1948 was 
7.7 per 100 million vehicle miles 
of travel compared with 1947’s 
previous record low of 8.6 deaths 
per 100 million miles driven, the 
Safety Council reports. 

Deaths in the first three months 
of this year numbered 6,480, a sav- 
ing of 510 lives compared with the 
same period last year. The number 
of traffic deaths in the three-month 
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YOU SELL! 


3976 


AUTO DEALERS 
HAVE ALREADY TESTED THIS 
EASY, PROVEN WAY OF 


MAKING EXTRA PROFITS 


Our idea of fitting that empty luggage compartment 
of cors you sell, with nationally advertised 
MAXIMILLIAN Matched Luggage is sweeping 

the country. Auto dealers everywhere have found 
this an easy, quick way of making EXTRA PROFITS. 


Display a set in your showroom . .. your 


“travel-minded”™ customers will do the rest! 


ORDER NOW .. . a small investment will put you 
imbusiness with a top-profit accessory line. 


MAXIMILLIAN LUGGAGE - 
COSTS YOU LESS 
BECAUSE YOU BUY 

DIRECT FROM 

THE MANUFACTURER 


. Mans 2-pc. set consisting of 2-Sviter ond 
Overnighter, Top-Groin Aniline Cowhide or imported Pigskin. With ex | : 
clusive removable Suit-Poc feature in the 2-Sviter Deeter's Cosh $81.00. Leeseweae- fonts th an ar os de coe ae an ar a ax hom aes ao eae 





{not iltustroted) 


Matching Victorie Train Case 


2-pc. FIELD EXECUTIVE Set 


Specity Other Covers Below: 





3-pc. LADY VOYAGER Basic Set 








to right: 


Cawood, superintendent of the system; E. M. 
ty, school system; P. N. 


Henderson, superintendent of the Harlan ci 
Harlan Motor, and M. L. Tucker, president, 


ay a a ase Oe 


FIVE AIDS TO SAFE DRIVING—Harlan Motor Co., 
placed five cars in Harlan county schools to be used in a driver trainin 
Luther Safriet, vocational coordinator of the county school system; James A. 


1948 


Inc. (Ford), Harlan, Ky., 
program. Le 


recent 


Norsworthy, assistant superintendent; L. C 
Bays, vice-president, 
arian Motor. 





period this year was 7 percent lower 

than in 1947 and 22 percent lower 

than in 1946. 
* 


Colo. Suspends 
2,900 Drivers 


Drivers’ licenses and owners’ reg- 
istrations of 2,900 Colorado motor- 
ists have been suspended in the 
past seven months because of fail- 
ure to comply with the new motor 
vehicle safety responsibility law, ac- 
cording to W. F. Perkirs, state 
director of revenue. Of this num- 
ber, 900 have received permanent 
suspensions and have been barred 
from the highways. 

Perkins said that many persons 
to whom suspension orders were 
issued were mistaken in the belief 


that they were properly covered by 


3 1—2-pc. FIELD EXECUTIVE -Ser 
Matching 30° Oversize Family Bog 


# 2—Men's Fitted Dressing Core 
#3—3-pc. LADY VOYAGER Bosic Set 


ZIPPER LUGGAGE COVERS 


their insurance. In order to give 
the necessary protection under the 
terms. of the safety responsibility 
law the insurance must cover pub- 
lic liability and property damage, 
he said. 











































SETS FOR MEN AND WOMEN 

IN TOP-GRAIN ANILINE COWHIDE * 

“accepted by the U. S. Tanners Council 

@s the finest quelity cowhide. 

@ The utmost in style, quality of 
materials, and fine craftsman- 
ship. 

® Scientifically designed for light- 
weight, wrinkle-free packing. 

® Hand-polished solid brass 
hardware. 

© Stitched leather handles. 

© All workmanship fully guor- 

anteed. 


LADY VOYAGER 


ledies’ 3 Pc. Set, 21” 
Overnight, 21° Werd- 
robe, 26” Pulimen. Dis- 
tinctive leng-bound 
styled Tep-Grain Aniline 

lined. 


Cowhide Rayon 
thirred pockets, tie 


tapes. 

Dealer's Cost: $106.00 

Set. Alse shown: 14° 
Victoria Train Cese. 

Dealer's Cost: $286.50 







ADVERTISED 
CONSUMER PRICE 
INCL FEO TAK 


$161.48 
$107.94 
$ 24.00 
$211.68 
$ 57.00 

0 Each 


$ 2000 









your 
QUANTITY DEALER S COST 





$ 30°00 
$ 10.00 
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Lauds Campaign 
Allen Praises Drive By 
Buffalo News 


The safety campaign being con- 
ducted by The Buffalo Evening 
News and civic agencies has won 
high praise from Don Allen, presi- 
dent of City Chevrolet, Inc., and 
chairman of the State Inter-Indus- 
try Highway Safety Committee. He 
urges that the Buffalo program be 
adopted on a statewide basis. 


He expressed the need for educa- 
tional activity in the field of safety 
and said that instructors for driv- 
ing courses should be placed in all 
high schools. He pointed out that 
his company had supplied five in- 
structor-type cars free to schools in 
Buffalo and Lackawanna. Other 
dealers also have supplied cars free 
to the schools. 

“The present campaign is aimed 
at saving lives now, but education 
at the high-school level would be a 
great step toward assuring safety 
in the future,” he 
declared. 

+ * * 


City Traffic Control Boards 
‘Proposed in New York 


Establishment of municipal traf- 
fic control boards to tackle park- 
jing and traffic congestion prob- 
\lems has been recommended by 
ithe New York state joint legisla- 
tive committee on motor vehicle 
problems. A bill was introduced 
which would grant New York City 
or any other large city in the state 
‘authority to set up an overall traf- 
fic contrcl board. Such _ boards 
would have five members and 
|\would be headed by an engineer 
|with a minimum of 10 years ex- 
\perience in traffic engineering. 
Under the committee’s majority 
'proposal, a local traffic board 
|would be appointed by the mayor 
lof a city and would be answerable 
ito him. It would have “exclusive” 
power to determine the location of 
municipal parking lots and ga 
rages as well as parking meters, 
but would not take over the duties 
of the city planning commission. 

a * * 








$47 Million Available 
For Ky. Roadbuilding 


FRANKFORT, Ky. — H. Clyde 
Reeves, Kentucky state revenue 
commissioner, has announced that 
Kentucky will have $47,000,000 
available for roadbuilding during 
the fiscal year of 1948, 

Road fund income is expected to 
total $38,330,000, of which about 
$29,000,000 will come from the state 
gasoline tax. About $8,000,000 of 
that amount will come from the 
two-cent tax increase on gasoline. 
About another $9,000,000 is expected 
in federal aid funds, 


clared. 
* * * 


La. Users Urge Study 
Of State’s Road Needs 


lature of a permanent committee 
to study highway needs continu- 
ously, between legislative sessions, 
was urged by Louisiana Highway 
Users’ Conference at a_ recent 
meeting. Members of the proposed 
committee would include two state 
senators, three representatives, and 
members recommended by agricul- 
ture, industry, automobile owners, 
motor bus owners, motor truck 
owners, recreational groups, the 
Louisiana Municipal Assn. and the 
Louisiana Police Juries Assn. The 
director and chief engineer of the 





it was de- 





Creation by the Louisiana legis- 





state department of highways 
would be ex-oflicio members. 


Malcolm Dougherty, president of 
the Louisiana Farm Bureau Fed 
eration was elected chairman of 
the highway users group. Ben H 
Grayson of Baton Rouge, manager 


|| of the Louisiana Motor Transporta- 


tion Assn., was elected vice-presi- 
dent, and J. G. Koch of New Or- 
leans, representative of American 
Automobile Assn., secretary-treas- 
urer. 


Driver Training Up 
In Illinois, Indiana 


With dealers loaning their cars 
for the projects, more than 7,500 
high school students in 90 Illinois 
and Indiana counties have re- 
ceived behind-the-wheel instruc- 
tion in driver training during the 
past school year, the Chicago Mo- 
tor Club announced last week. 


The number of schools, starting 
at six, has increased to: 125, and 
motor club officials said indications 
are that more than 200 schools will 


participate in the 1948-49 school 
year. 
* 8 «6 


Fleet Bosses to Study Course 
At Northwestern Institute 


Fleet sunerviscor training for mo- 
‘or vehicle accident prevention 
‘vill be included amone the courses 
and seminars offered during the 
10th annual national institute for 
‘raffic training at Northwestern 
Iniversity traffic institute July 
12-23. 

Training of fleet sunervisors is 
‘ffered as a service to top man- 
"gement in the motor transnorta- 
‘ion industry in order that quali- 
fed kev personnel will have ovnor- 
‘unitv to receive basic knowledee 
vequired to institute and maintain 
on effective program of driver 
training and motor vehicle aret- 
dent reduction in ai fleet The 
course will be directed hv Gordan 
4. Sheehe. acacciate director of 
trainine. Northwestern University 
traffic institute. Carl G. Seashore 
institute of nnhlic safetv. Penneavl- 
vania State Collece, will serve as 
-nordinator. 

a . e 


Ont. Keeps 11-Cent Tax 


To Pay for Road Plans 


TORONTO.—The Ontarin envern- 
ment plans to spend $100.000,000 » 
vear on roads, accordine to the 
forecast of Canadian Hichwave 
Minister George Doucett. The pres- 
ent gasoline tax of 11 cents a eallon 
‘s to be retained for another vear at 
least to provide enough money for 
the road plan, he said. 

Motor vehicle registrations in On- 
tario will soon be over 1,000,000. 
with 800.000 now registered. Doucett 
reported. Three cents of the total 
gasoline tax will go to municipali- 
ties for road development. $12.000.- 
00 being received by municipalities 
last year. 

Road construction in the near fu- 
ture includes a four-lane highway 
from Toronto to Windsor, Ont., and 
extension of the recently completed 
four-lane highway from Toronto to 
*he Quebec provincial border. 

- m * 


Annual Check in Miami 


MIAMI, Fla.—Under the terms 
of a new ordinance passed by the 
city commission, Miami motorists 
will have to get automobiles in- 
spected only once a year from now 
on. Taxis and jitneys, which have 
been checked monthly, will go 
throuch police tests every six 
months in the future. 





Safety Comic Book 
Offered by O. Dealers 


“It’s Fun to Stay Alive,” the 
16-page safety comic book in 
colors containing safety hints 
and lessons by the nation’s best 
known comic artists and char- 
acters as their contribution to 
safety, will be ready for distri- 
bution to Ohio dealers in early 
July. 

This book. which will be copy- 
righted by the Ohio Automobile 
Dealers Assn., will go far in a 
public relations program for 
Ohio auto and truck dealers, and 
much favorable publicity is ex- 
pected when the comic book is 
made public. 
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Professor Tells Management cae 


Why Employes Refuse to ‘Play Ball’ 


NEW YORK.—An employe’s dis- 
position to cooperate with manage- 
ment and his fellow-employes or to 
express opposition to authority is 
far more fundamental than most 
employers realize, according to F. 
J. Roethlisberger, professor of hu- 
man relations at Harvard Univer- 
sity’s school of business administra- 
tion. 

In an address given before the 
25th General Management Confer- 
ence of the American Management 
Assn. at the Waldorf Astoria, Prof. 
Roethlisberger declared that em- 
ployers should not be too quick to 
discourage normal informal gather- 
ings of workers during periods of 
employment. Such informal group- 
ings, far from being undesirable 
and a hindrance to greater effec- 
tiveness, provide the setting which 
makes men willing to cooperate. 
They exist wherever coordinated 
activities exist. 

Informal groups cannot be pre- 
vented because they are the prod- 
uct of man’s inherent desire for 
continuous intimate association, 
the professor said. They give peo- 
ple a place, an intimate feeling 
of belonging, a sense of respect, 
of importance, of independent 
choice, and of not being just cogs 
in a machine, he added. 

The importance of these informal 
groups to people at work can best 
be seen in relation to the introduc- 
tion of change, when new methods 
or standards are initiated, newcom- 
ers are added, someone is trans- 
ferred, upgraded or promoted. Any 
supervisor knows the time it takes 
for such groups to accommodate to 
such changes, it was pointed out. 

Any change which can be regard- 
ed as an interference to their cus- 
tomary routines and personal inter- 
relations is viewed with alarm and 
suspicion. Although such informal 
groups appear at all levels in the 
organization, the character of these 
groups at the bottom of the organ- 
ization is peculiarly significant, be- 
cause at this level more than at 
any other the ways of life of these 
groups are constantly in jeopardy 
from technological changes, new 
methods, raised standards, and ma- 
nipulation of one kind or another. 

Introduced without awareness of 
their effects upon the informal so- 
cial organization, these activities 
can easily (1) dislocate people, (2) 
interfere with their established 
ways, (3) break up work groups, 
(4) prevent the development and 
practice of routine relationships, 
and (5) produce feelings of anxiety, 
insecurity, and frustration—what is 
often referred to as the feeling of 
being “pushed around.” 

“In short, the logical organiza- 
tion of efficient operation can 

operate against the social organ- 
ization of teamwork. Many of the 
changes modern technology origi- 
nates can collide head on with the 
social organization of the com- 
pany and its attempt to maintain 
internal stability — a necessary 
precondition, as we have seen, for 
cooperative behavior,” Professor 
Roethlisberger declared. 

Cooperation is dependent upon 
routine relationships developed and 
practiced over a long period of 
time. It is dependent upon codes of 
behavior whereby people work to- 
gether in a group without any con- 
scious choice as to whether they 
will or will not cooperate. It is 
dependent upon a certain stability 
in the ways of life of groups, he 
concluded. 

High surtaxes on _ executive 
earnings today has the net effect 
of putting exceedingly sharp limi- 
tations, at progressive compensa- 
tion levels, on the take-home 
pay of management, according to 
Edward H. McDermott, of Mc- 
Dermott, Will and Emery, Chi- 
cago. 

McDermott told association mem- 
bers that a number of important 
consequences flow from this basic 
fact. Surveys indicate that in a 

substantial number of cases there 


is an almost alarming deterioration | 
It is| 


of executive zeal and ardor. 
all too common today to hear ex- 
ecutives reject venturesome busi- 
ness proposals, however promising, 
with the somewhat disillusioned 
comment that they cannot keep any 
of the rewards at present surtax 
levels, McDermott added. 
“Another and perhaps even more 
insidious result is to create a feel- 
ing of personal insecurity on the 
part of executives,’ McDermott 





said. “Some find it impossible, many 
difficult, and all but a few of them 
find it uncomfortable to live within 
the limits of their take-home pay. 
“Accumulation of capital funds 
in the hands of executives whose 
main resources are their salaries 
and bonuses, has been cut to an 
all-time low figure. After living 
costs, insurance premiums and 
the expenses of educating chil- 
dren, it is only a few who are 
able to add materially to their 
capital,” McDermott declared. 
“Many if not most of them are 
burdened by the thought that com- 
pany pensions will be their major 
if not sole source of funds after 
retirement. In their cases social 
security payments, of course, are 
inadequate to anything except im- 
possible drastic reductions in living 
standards,” McDermott said. 


“All too frequently company pen- 
sions for executives are at levels 
too low to eliminate a deep sense 
of insecurity,” he added. “In addi- 
tion to the post-retirement problem, 
the impossibility of building up 


enough capital to take care of wife 
and family after death further aug- 
ments the feeling of insecurity and 
frustration. 


“All in all, this is anything but 
a healthy condition for those who 
are looked upon to provide the in- 
domitable, fearless leadership which 
is the heart of the enterprise sys- 
tem,” McDermott concluded. 


Recent comments on corporate 
undistributed profits have been 
largely objections to the level of 
such profits, as indicated by the 
available data, on the ground that 
corporate profits today contain a 
large volume of short-lived inven- 
tory profits and also that they are 
over-stated because of under-depre- 
ciation of existing assets on the 
basis of current high reproduction 
costs, Albert R. Koch, Federal Re- 
serve System, Washington, told 
members of the conference. 

Koch pointed out, however, that 
the volume of corporate undis- 
tributed profits in 1947 would still 
have been by far the largest an- 
nual volume on record, about 
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NEW IN WILKES-BARRE, PA.—Designed to provide complete sales and service facilities, 


this new steel and concrete block buildin 
- of direct factory branches. 
on 


motors from chassis to motor work 


has been opened by Mack Truck as one 
Among the many modern features are a service area with 
one column, electrically-operated overhead door and overhead trolley for removing 
room. Housed in a separate structure is a central steam 


of its 


plant which provides heat and leaves the main building free of furnace dust and fumes. 
Ample parking space is provided by a 7,000-square-foot area. 


three times that in 1929, even if 
all the inventory profits as esti- 
mated by the Department of 
Commerce were omitted and if 
depreciation charges were in- 
creased by 50 percent. 

Even in the case of stock financ- 
ing, the dearth of new issues today 
relative to prior prosperous periods, 
particularly the late twenties, ap- 
pears to have been over-stressed, 
Koch declared. The net new money 
obtained by corporations through 
preferred and common stock issues 
-—that is, the dollar volume of new 


issues less refunding and other 
financial issues and less the dollar 
volume of cash retirements of se- 
curities—was approximately 1.3 bil- 
lion dollars in each of the years 
1946 and 1947, probably more than 
in any previous year except 1928 
and 1929. 





Vondenkamp With K-F 


Joe Vondenkamp, Seneca, Kans., 
has been appointed by Kaiser- 
Frazer. The dealership has been 
remodeled to provide display space. 





HOW TO REDUCE INVENTORIES 
—while selling a complete line 


specify 






AMERICAN AIRLINES Hirfreight 


Retailers, distributors and manufacturers of automotive 
parts and accessories all benefit when shipments are 
made by American’s Airfreight. 

With overnight replacement of fast-moving items by 
Airfreight, outlets no longer need be loaded down with 
expensive inventories in order to sell a complete‘line of 
merchandise. Turnover is speeded, capital is freed. Man- 
ufacturers can eliminate regional inventories and cut 


distribution costs through savings on 
Airfreight shipping reduces packing 


portation costs.” 


costs, cuts losses in transit. 


ASK ABOUT AMERICAN’S 


“hidden trans- 


Manufacturers can enter 


You can’t afford an earthbound business! 


Ship by Air 


Get merchandise to market 
when it’s wanted .. . in hours 
instead of days. Quicken cap- 
ital turnover. Step up distri- 
bution tempo . . . cut costs. 


AMERICAN A/RLINES 


AMERICAN AIRLINES, INC. 


Travel by Air 


Save valuable man-hours and 
increase productiveness of all 
traveling personnel. Multiply 
personal 
personalized service. 





contacts, improve 


e AMERICAN OVERSEAS AIRLINES, INC. 


Mail by Air 
Shorten order-to-delivery-to- 
payment period. Get field in- 
structions out faster. 


line bookkeeping and ac- 
counting procedures. 


new markets at minimum risk . . 


. and expand present 


markets with time-saving Airfreight. 

American’s Airfreight moves merchandise at top speed 
on a volume basis. It’s available to and from 69 airports 
serving thousands of communities—and American’s 
cargo-carrying capacity is the world’s largest. You get 
quick, specialized attention from American—on regu- 


larly-scheduled flights. 


For details see your nearest American Airlines office 
or write to American Airlines, Inc., Cargo Division, 


100 East 42nd Street, New York 17, N. Y. 


| American Airlines, Inc., 
100 East 42nd Street, 


Stream- 


OO ————— — 


ADDRESS___. 


| NAME OF FIRM. —_ 


TYPE OF BUSINESS. — 


aii sani i a 





r— ————— 


Department N, 
New York 17, N. Y. 


GENTLEMEN: We are interested in your AincoNnoMyY PLAN and the possi- 
bility of cutting costs and raising profits. 
your sales engineers and find out how your plan applies to our business. 


AIRCONOMY PLAN 


-<—————4 





We would like to talk with 


SS ae oe ee es ee ee 
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VALDOSTA, GA. 


s a (Tom Hewitt Auto Auction Sale. Auction 
$ or uction rices every Friday. Prices are for sale of June 11.) 
(Market here is good. Sold 136 cars 
out of 237 offerings.) 
BUICK—'48 Special sedanette, $2,775. ‘47 
935; station wagon, $2,325. ‘47 Sports- Super soduanien. $2,500; _— $2,675. 
man conv., $2,075. ‘46 sedans, $1,400, 46 Super sedan, $2,200. 


MERCURY 00 sedan go gate tig cooy,. | CADILLAC—'48 (61) sedanette, $4,925. 





INDIANAPOLIS 


(Ken Schaefer's Auction. Sale every 
Thursday. Prices are a partial listing for 

















sale of June 10.) $2,290. '46 sedan, $1,650. CHEVROLET—’'48 pickup, $1,755; FM se- 

BUICK—'48 RM conv., $3,450. ‘47 RM | OLDSMOBILE—’'48 (98) conv., $3,600. ‘47 dan, $2,260. ‘47 FL sedans, 2 at $2,050. 
conv., $2,700; sedan, $2,410. ‘46 Super (68) club coupe, $2,150; (98) sedan, §2,- ‘46 FL sedans, $1,800, $1,750. ‘41 sedans, 
conv., $2,275. 350. °46 (66) sedan, $1,880. ‘42 (98) $700, $900, $960, $1,100. '40 sedan, $760. 

CADILLAC—'47 conv., $4,025; (62) sedan, sedan, $1,200. DeSOTO—’'46 Deluxe sedan, $1,770. 


PLYMOUTH — ‘47 sedans, $1,630, $1,750; , ’ 
conv., $2,160; sedan, $1,750. °46 station DODGE—'48 pickup, $1,625. 47 sedan, 


wagon, $1,700. $2,225. ‘46 conv., $1,765. ‘41 sedan, 


ball ' ‘ $700. 
PONTIAC—'48 sedanette, $2,650. ‘47 se ’ $1,890, $1,940. 47 


’ FORD — ‘48 sedans, 
danette, $2,270. ‘46 sedans, $1,700 ,$1,- ., $1,925; sedans, $1,690, $1,775, $1,- 


750, $1,860. conv , 
STUDEBAKER — ‘47 Commander sedan 825, $1,850. ‘46 sedans, $1,325, $1,575, 


: ; $1,580, $1,660. ‘41 sedans, $1,100, $925, 
wiLLys O48 Jeep, $00. Sette tee 2 at $825, $740. ‘40 sedans, $675, $850, 


$1,000. 
. . 1 HUDSON—'48 club coupe, $2,600. ‘46 se- 
CONCORD, MASS. dan, $975. 
(Concord Auto Auction, Inc. Sale every | KAISER—'48 sedan, $1,300. 
Monday. Prices are for sale of June 14.) LINCOLN—'42 Zephyr club coupe, $960. 
(Market shows 106 sold out of 182 MERCURY—'49 sedans, $3,096.90, $3,075, 
$3,050, $3,055. °46 sedans, $1,725, $1,660. 


$3,500; conv., $3,250; (61) sedan, $2,925. 
"46 (62) sedan, $2,950; (61) sedan, 


$2,580. 

CHEVROLET—'48 FM sedans, $2,295, §$2,- 
195; FL sedan, $2,485; SM sedan, $2,170; 
one-ton stake, $1,925. ‘47 FL sedans, 
$2,125; $2,065; $1,925; FM club coupe, 
$1,875; sedans, $1,860, $1,775; SM sedan, 
$1,725. ‘46 FL sedans, $1,810, $1,755; 
SM sedan, $1,650; FM sedan, $1,575. ‘42 
sedan, $700. ‘41 sedans, $1,055, $755. 
nn sedans, $800, $535. ‘38 sedans, $585, 
370. 


$370. 
CHRYSLER—'46 NY sedan, $1,925. 
DODGE—'46 sedans, $1,750, $1,635. ‘41 


conv., , $850. ‘39 sedan, $500. offerings.) "39 fan, $600 

FORD —'45 sedans, $1,985, $1,735. | '47 se- | BUICK—'47 Super sedan, $2.160; Super | OL DSMOBILE—'48 (98) conv., $3,550; (66) 
an " 075, <a" ar $ 3.580 1 300; conv., $2.800. '42 Special sedanette, $1.-| sedans, $2,610, $2,575; (68) sedan, $2,705. 
panel, $ ‘t ke 1 een 7 , 4 , $ $700. 210. ‘41 Special sedans. $985, $1,090. '46 (76) sedan, $1,795. °41 conv., $1,050. 
ar ce, te sae; on pecan, g700. | '40 club coupe. $1.15: conv., $1.410 PACKARD—'48 club sedan, $2,975. 


‘41 conv., $1,100; sedan, $725. ‘40 se- 
dans, $700, $575. ‘39 sedan, $710. 
LINCOLN—'49 Cosmopolitan sedan, $4,000. 
‘47 sedan, $2,100. 
MERCURY—'49 sedan, $3,050. ‘47 sedan, 
$1,900; conv., $1,700. ‘46 conv., $1,645. 
"41 sedan, $610. ‘40 sedan, $705. ‘39 


CADILLAC-—'46 (62) sedan. $2.675. ‘42| PLYMOUTH—'48 sedans, $2,260, $2,195, 
(61) sedan, $1.900: (62) sedan, $1,775. $2,180, $2,090. °47 sedans, $1,805, $1,430. 
’41 (62) conv., $1.550 ‘46 sedans, $1,550, $1,450, $1,440. °42 se- 

CHEVROLET——'4S FM conv... $2.410; FL dan, $765. 
aerosedan, §2.330; SM sedan, $2,125. ‘47| PONTIAC—'48 (6) sedanette, $2,705. ‘47 
FL sedans §2,100. $1.975, $2,050, $1,995; sedan, $2,220. ‘41 sedans, $975, $500. 





sedan, $325. FL aerosedans, $1,975, $1.985; FM se- ‘37 sedans, $525, $360. 
OLDSMOBILE—'47 (76) sedan, $1,870. '42 dans, $1,775. $1,300 STUDEBAKER—'47 Champion club coupe, 
(6) sedan, $1,010. ‘41 (6) -poaan. $700. CHRYSLER-—'48 Windsor sedan, $2,975. $1,765; Champion sedan, $1,775. 
PACKARD—'49 conv., $2,825 Windsor sedan, $725. WILLYS—'48 pane! delivery, $1,570. 
PLYMOUTH—'48 sedan, $2,175. ‘47 conv,, | CROSLEY—'41 conv., $260. MISCELLANEOUS— ‘47 International pick- 
$2,110; sedans, $1,875, $1,600. ‘46 se- | DE SOTO—'41 sedan, $850. ‘38 sedan, $675. up, $1,125; Farmall Tractor (A) Cub, 
dans, $1,540, $1,500. ‘41 conv., $965; | °37 sedan, $380. , $660. 
station wagon, $800; sedan, $705. DODGE—'39 club coupe, $450. ‘36 %\%-ton P 
PONTIAC—'47 (8) sedan, $2,150. ‘46 (6) pickup, $200. DANVILLE, VA. 


FORD—’'48 SD sedans, $1,885, 2 at $2,000, 
$1,925; half-ton pickups, $1,610, $1,580. (Danville Auto Auction. Sale every Fri- 
‘47 «sedan, $1,700, $1,687.50; station | day. Prices are for June 11.) 
wagon, $2,025. ‘46 Sportsman, $1,750; (Market shows prices steady. More '47s 


sedan, $1,970. ‘42 club coupe, $800. °41 
sedan, $800. 

STUDEBAKER ‘48 LC sedan, $2,625; 
Commander sedan, $2,605. ‘47 Champion 


sedan, $1,895. sedan, $1,510. and '48s offered. °48 Fords dropping.) 
MERCURY—'41 conv., $1,025. ‘39 conv., | BUICK—’47 RM sedan, $2,365; conv., $2,- 
ALBANY N Y $1,140. 435. ‘40 Super sedan, $985. ‘39 Super 
9 ° ° NASH—'46 Ambassador sedan, $1,250. ‘46 sedan, $700. 
(Tim Anspach’s Dealer Auto Auction. **600"’ club coupe, $735. CHEVROLET—'48 FL aerosedan, $2,375; 


OLDSMOBILE—’48 (68) conv., $2,910; (98) half-ton pickup, $1,670; SM club coupe, 


Sale every Monday. Prices are for sale of 
sedanette, $3,250. ‘47 (76) sedanette, $2,175; SM business coupe, $1,920. ‘47 


June 14.) 


(Market shows steady. Expect to stay $2,110. ‘41 (68) conv., $1,110; (98) se- FL sedan, $1,860. ‘46 FL aerosedans, 
steady until after July Fourth. Sold dan, $1,025. $1,875, $1,975, $1,600. ‘41 sedans, $1,- 
PACKARD—'40 sedans, $1,185, $650. 025, $835. °39 sedan, $755. 


55 out of 97.) 

BUICK—’'48 Special sedan, $2,725. ‘47 RM 
sedan, $2,475; conv., $2,650. ‘46 Super 
sedans, $2,170, $2,095. 

CADILLAC—'46 (61) sedan, $2,600. ‘41 
(62) sedan, $1,420; (63) sedan, $1,275. 
CHEVROLET —'48 FL aerosedan, $2,280; 
FM sedan, $2,200 ‘47 FL aerosedans, 
$2,030, $2,050; FM sedan, $1,950; conv., 
$2,100. ‘46 SM sedan, $1,460; FL aero- 
sedan, $1,800. ‘42 sedan, $1,100. ‘41 

sedan, $1,100. ‘40 conv., $1,050. 

CHRYSLER—’'48 Windsor sedan, $2,820. 
‘47 Town & Country conv., $1, $2,675. 

DODGE—'48 club coupe, $2,570; half-ton 
pickup, $1,570. ‘47 half-ton pickup, $1,- 

* 200; one-ton pickup, $1,225. 

FORD—’'48 SD conv., $2,200; sedan, §$1,- 


PLYMOUTH —'47 club coupe, $1,800. ‘42| CROSLEY—’'48 pickup, $350. 
conv., $1,200. ‘41 sedans, $665, $825. ‘40| DODGE—'48 half-ton pickup, $1,675. ‘47 
sedans, $490, $675, $700. half-ton pickup, $1,350. ‘46 half-ton 
PONTIAC—'48 sedanettes, $2,750, $2,700, pickup, $1,000; panel, $810. 
$2,800; (8) sedanette, $2,850; (6) sedan, | FORD—'48 sedans, $1,960, $1,955; half-ton 
$2,750, $2,700. ‘47 (8) sedanette, $2,225. pickups, $1,715, $1,650. ‘47 sedan, $1.- 
"42 (8) sedans, $810, $1,065. 600. ‘46 sedans, $1,440, $1,225, $1,380, 
STUDEBAKER — '48 Commander sedan, $1,190. ‘46 conv., $1,415. ‘41 sedans, 
$2,325. ‘42 Champion sedan, $490. ‘39 $700, $545. ‘40 coupes, $1,000, $310, 
Champion coupe, $350. $590. °39 coupe, $550. °'37 conv., $430. 
WILLYS—'48 %-ton pickup, $1,420. ‘'47| MERCURY—'49 sedan, $3,200; conv., $3,- 
Jeep, $1,275. ‘46 station wagon, $1,410. 300. ‘48 conv., $2,250. ‘40 sedan, $800. 
"42 sedan, $700. OLDSMOBILE—'47 (98) conv., $2,450. 
MISCELLANEOUS—'48 GMC pickups, 2 at | PLYMOUTH—’41 sedans, $400, $880. 
$1,475, 2 at $1,512.50; Hillman conv., $1,- | PONTIAC—'48 (8) sedans, $2,475, $2,800. 
800; Prefect saloon, $1,445. ‘47 Harley- STUDEBAKER—’'48 conv., $2,300. 
Davidson (74) motorcycle, $605. MISCELLANEOUS—'45 Chevrolet 1%-ton, 





EARN GREATER PROFITS IN 
THE SOUTH'S GREATEST MARKET 


Backing up your advertising message with a de- 
pendable, result-producing partner is the fastest, 


Times-Picayune Daily 








166,960* surest way to get a job done. 
eke Serv Follow the powerful morning Times-Picayune with | 
the influential evening States (92 thousand largely 
saat unduplicated readers) and you beam your adver- 
pre ‘ : tising to the widest possible audience in the South's 
"A ublisher’s Statement, 
Three Months Ending greatest market. 
March 31, 1948 Let these two tried-and-proved performers do a job 
for you! 


_ THE TIMES-PICAYUNE 
—~fi-— NEW ORLEANS STATES 


Member. A, N. A. Network Representatives: Jann & Kelley, Inc. 
Owning and Operating Radio Stations WTPS and WTPS FM 











Average Used Car Prices 


(Compiled by Automotive News) 


June 1948 May April 

$1,514 Model (to date) 1948 1948 
1948...... $2,514 $2,484 $2,352 

BE 66 >.we 2,070 2,025 1,945 

eee 1,736 1,695 1,618 

1942...... 1,084 1,029 949 

1941...... 969 913 912 

BONO ieee 766 7380 756 








June (to date) May 


Average .. $1,514 $1,488 $1,422 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$510. ‘48 Ford (8) 1%-ton, $1,225. ‘46 | CADILLAC—’'41 sedan, $1,275. 


DODGE—'48 pickup, $1,450. ‘47 sedan, 


Ic F ; ,900. 
EAL ae. sas aonae 7 eeu $1,725. "46 sedan, $1,630. 
CADILLAC—'39 sedan, $405. FORD—'48 sedan, 2 at $1,870. ‘47 sedans 
CHEVROLET —'47 FL aerosedans, $2,195, $1,625, $1,710, $1,730, $1,745; conv., $1, 
$1,980; FM sedan, $1,835. ‘46 FM sedan, 710; club coupe, $1,735. ‘46 sedans, $1, 


$1,610. ‘42 aerosedans, $1,155, $1,185, 400, $1,460. ‘42 sedan, $965. ‘41 sedan, 
$950. °41 sedans, $1,145, $1,200, $845. $750. ‘38 sedan, $395. ‘37 sedan, $200 


‘40 sedans, $730, $630. | ‘34 sedan, $120. 
DODGE—'46 sedan, $1,700. LINCOLN—'49 sedan, $3,270. ‘40 sedan 
FORD—'48 sedans, $1,925, $1,900. ‘47 se- $440. 





dan, $1,400. ‘46 sedans, $1,590, $1,470, | OLDSMOBILE — ‘48 sedan, $2,560; (90) 
$1,390. ‘42 sedan, $895. ‘41 sedan, $570. conv., $3,710. ‘41 sedan, $700. °40 se- 


HUDSON —’'48 sedan, $2,690. dan, $850. 
KAISER—'47 sedan, $1,490. PLYMOUTH — ‘47 conv., $2,060; sedans, 
MERCURY—'40 sedan, $1,040. $1,770, $1,800. '46 sedan, $1,375. ‘41 se- 
OLDSMOBILE—'46 (76) sedan, $1,800. dans, $945, $730. '40 sedan, $495. 
PACKARD—'47 sedan, $1,875. PONTIAC—'47 sedans, $2,110, $2,230. ‘42 
PLYMOUTH—'48 sedan, $2,180. ‘47 sedan, coupe, $1,165. ‘41 conv., $970. ‘38 se- 
$1,700. ‘41 sedan, $900. dan, $315. 
PONTIAC—'41 sedan, $1,200, $1,075. STUDEBAKER—'48 conv., $2,460, $2,530, 
$2,525. '42 coupe, $710. °39 coupe, $375 
OKLAHOMA CITY WILLYS—'41 sedan, $615. 
(A. L. Pollock. Oklahoma Cty Auto . 
Auction. Sale every Wednesday. Prices are DURHAM, N. Cc. 
for sale of June 16.) (Durham Auto Auction. Sale every 
(Market is steady on late model stocks, Thursday. Prices are for sale of June 17.) 
weakening on older models. Sold 89 (Sold 17 out of 65 offerings.) 
out of 152.) BUICK—’'41 Super sedan, $700. ‘39 Super 


BUICK—’'42 sedan, $1,060. '36 sedan, $175. sedan, $850. ‘38 Super sedan, $725. 
CHEVROLET—'48 sedan, $2,450. ‘47 aero- | CHEVROLET—'48 FL sedan, $2,360. ‘47 
sedans, $1,950, $2,110, $2,145, $2,075, $1,- FL 2-dr. sedan, $1,950; SM coach sedans, 
910, $2,175; half-ton pickups, $1,525, $1,700, $1,695; FL sedan, $1,950. '46 SM 
$1,530. ‘46 FM sedans, $1,380, $1,390, sedan, $1,450. 
$1,670, $1,495, $1,480. ‘42 sedans, $1,035, | CHRYSLER—'48 Saratoga coupe, $2,450 


$965, $1,030. '47 sedan, $2,160. ‘42 station wagon, 

CHRYSLER—'46 sedan, $2,000. $675. 

DODGE—'47 sedan, $1,370. ‘42 sedan, $1,-| DODGE—'46 deluxe conv., $1,885; sedan, 
075. ‘41 sedan, $910. ‘40 sedan, $745. $1,700. 

FORD—’'48 conv., $2,165; sedan, $1,995. | FORD—'48 sedan, $1,925. ‘47 sedan, $1,- 
‘47 sedan, $1,510, $1,825. ‘46 sedan, $1,- 760. °46 sedans, $1,425, $1,585; conv., 


600; station wagon, $1,530. ‘41 sedans, $1,325, $1,555. 


$875, $820, $1,030. ‘40 sedans, $910, | HUDSON—'48 sedan, $2,100. 
$870, $600, $810. | MERCURY—'49 sedan, $2,825. °48 conv., 
MERCURY—'49 sedan, $3,170. ‘48 sedans, $2,210. ‘47 sedan, $1,835. ‘46 sedan, $1,- 
$2,235, $1,900. 650; conv., $1, 525. 
PACKARD—'47 sedans, $1,950, $1,680. '38| PACKARD—’41 conv., 
sedan, $235. PLYMOUTH—'48 conv., 5.375, $1,950. "47 


PONTIAC—'48 sedan, $2,845. ‘47 sedan, sedans, $1,475, $1,575 
$2,070. °41 sedan, $900. ‘39 sedan, $330. | PONTIAC—’'48 conv., $2,735, $2,775. ‘42 
(8) sedan, $1,390. ‘41 conv., $1,150. 


DO. cs STUDEBAKER — ‘48 pickup, $1,160. ‘47 
TOLE , 0 Cruiser sedan, $1,950. ‘41 Commander 
(Doc Greiner Sale. Sale every Thursday. sedan, $675. 
Prices are for sale of June 17.) 
(Market shows 55 cars sold out of 97 LOS ANGELES 


offerings.) 
—, RM sedan, $3,475. ‘47 Super (California Automotive Dealers Wholesale 
, $2,895; sedans, $2,400, $2,415, $2,-| Auctions. Sales twice weekly. Prices are 
490. 46 RM sedan, $2,080; Super sedan, | for sale of week of June 7.) 
$2,035, $2,100, $2,000. (Market shows wholesale tending to 
CHEVROLET—’48 SM coupe, $1,900; FL soften. Retail is off 20 percent. Sold 
aerosedan, $2,380, 2 at $2,350, $2,395. 63 out of 166 units offered.) 
‘47 FL aerosedan, $1,980; FM conv.,| BUICK—RM conv., $2,800; Super sedan- 
$2,125; sedan, $1,865. ‘46 sedan, $1,500. ettes, $2,650, $2,645, $2,590. °46 Super 
'42 SD sedan, $950. ’41 sedans, $930, sedans, $2,220, $2,100; RM conv., $2,500. 


$860, $905, $950. °40 sedan, $755. "41 a sedans, $1,170, $1,155. ‘37 
CHRYSLER—'48 NY conv., $3,200. ‘46 Special sedan 15. 

Windsor coupe, $1,975. CADILLAC—'47 (62) conv., $4,200. °46 
DODGE—'47 sedan, $2,085. '36 sedan, (608) sedan, $3,495. 

$200 CHEVROLET—'48 FM sedan, $2,375. ‘47 
FORD—’ 48 club coupe, $1,980; SD sedan, SM sedans, $1, 890, $1,895, $1,885; club 

$1,950. ‘47 sedans, $1,725, $1,755. ‘46 coupe, $1,960; FL sedanettes, $2,206, $2,- 

sedan, $1,355. ‘32 sedan, $175. '30 Model 160, $2,145. "46 FM sedans, $1, 695, = - 

“A"’ sedan, $170. | 675; SM business coupe, $1,660; sedans, 
KAISER—’'48 sedan, $1,900. | ey $1,645, $1,625. ‘42 sedans, $1,090, 
LINCOLN—’49 Cosmopolitan sedan, $3,900. | 200, $985. |’41 sedan, $960. ‘40 sedan, 


MERCURY—’'49 station wagon, $3,150. sana 
OLDSMOBILE—'47 (98) conv., $2,780. '46| CHRYSLER—’47 Windsor sedan, $2,425. 
(78) sedans, $2,075, $1,990; (76) sedan, | DeSOTO—’41 Custom sedans, $1,170, $1,230. 
$1,945. ‘40 (90) sedan, $805; (66) club| DODGE—’41 business coupe, $900. 
coupe, $700. | FORD—'47 Deluxe sedan, $1,730. *46 SD 
PLYMOUTH—'48 SD sedan, $2,200. ‘41 se- sedan, $1,600; station wagon, $1,855. ‘40 
dan, $1,000. ‘39 conv., $725. conv., $930. '39 sedan, $560. ‘46 limou 
PONTIAC—’48 (8) conv., $2,975. ‘47 (8) sine, $525. 
sedans, $2,030, $2,235; (6) sedan, $2,225. | HUDSON—’46 oy Six sedans, $1,500, 
25. 


"42 (8) sedan, $1,210. $1,350. '36 (8) sedan, $1 
STUDEBAKER—'39 Champion sedan, $430. | LINCOLN—’47 club coupe, $2,265. 
WILLYS—'37 sedan, $125. NASH—'42 (600) sedan, $930. 

AC <SON TENN ele (78) Sodanette, on,ene 
7 . a 0 —'46 sedans, $1,770, $1,635, 
JACK ® z $1,590, $1,580. °41 SD sedan, $995, $975 

(Roy Simmons Auto Auction. Sale every | PONTIAC—’48 (8) sedanette, $2,855. ‘42 
Thursday. Prices are for sale of June 17.) (6) station wagon, $1,255. ‘41 (6) se- 

(Sold 44 cars out of 108 offerings.) dans, $1,055, $1,070. ‘39 (6) sedan, $640 


CHEVROLET—'48 SM sedan, $2,100; \%-| STUDEBAKER—’48 Champion conv., $2,- 
ton, $1,775. ‘47 pickup, $1,550; FL se- 640. 
dan, $2,050; FM sedans, $1,900, $1,625. ae 
‘46 sedans, $1,635, $1,225. ‘42 conv., ° . 
$1,225. ‘41 sedans, $1,150, $1,105, $975, | Tourists Told to Avoid 
$920, $765, $400. °40 club coupe, $1,000.) a ° ‘ e . 
$775, $920. ‘39 sedan, $390. '38 sedans, Selling Cars in Mexico 





— yor) "SF eamnns, Gees, Sa08, «st MIAMI.—Miami tourists contem- 
CHRYSLER—’48 Windsor sedan, $2,825 plating driving to Mexico have been 
DODGE '47 conv oot. . , warned by the South Florida Motor 

‘48 sedans, 2,035, 2,000 7 : 
conv., $1,635; sedan, $1,745 16 sedan, club to not attempt to sell their 
$1,445;conv., $1,665. ‘41 sedan, $1,015. | cars in that country. 

40 sedan, $640 39 sedan, $515. ‘36 se- “The Mexican government is go- 

dan, $500 ‘ ; 
HUDSON—'46 club coupe, $1,295 ing all out to stop the sale of tour 
MERCURY—'46 sedan, $1,685. ‘41 sedan, | ists’ cars at inflated prices,” said 
wt? as Peter LeRoy, tourist manager of 
< —— 46 sedan, 7 j “ r . 
PONTIAC 47 sedan. $1,910. ‘40 sedan, | the club. “We are told that visitors 

$790. from the States who dispose of 
STUDEBAKER—’'47 club coupe, $1,605 their cars are under danger of 


heavy fine and imprisonment.” 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction Sale every , 

Friday. Prices are for sale of June 18.) Leterstone Expands 
(Market shows prices somewhat lower Leterstone Sales Co., 2511 S. Wa- 
on all models, excent older cars. Sup- . ° ss 
ply is good, buyers plentiful. Future bash Ave., Chicago, automot ve 
looks good.) equipment and roller bearing deal- 


BUICK-—'47 conv., $2,650, $2,660; sedan, | ers, has in i ace 
$2,010. '46 sedan, $2,080. ‘41 sedan. | 4, oe a ee I 
$1,075. °39 club coupe, $660; sedan, $769, | , iquare feet, B. d. Ec 
38 sedan, $410. ‘37 sedan, $225, stone, president, has announced 












G.M. half-ton pickup, $1,170. CHEVROLET—'48 conv., $2,425. ‘47 se 

dans, $1,860, $1,885, $2,010; club coupe, 

LOUISVILLE $1,825; pickup, $1,460. '46 = sedans, 

$1,360, $1,590, $1,690, $1,780; club coupe, 

(Auto Auction Sales. Auction every Tues- $1,610; conv., $1,825. ‘42 sedan, $945. 

day. Prices are for sale of June 15.) ‘41 sedan, $1,000; club coupes, $990 

(Market shows used cars not bringing $1,000; panel, $295. ‘40 sedans, $710, 
top dollar. Sellers were not letting cars $810, $1,000. ‘38 sedan, $410. 

go under current prices. Sold 66 out of CHRYSLER—'46 conv., $2,310. ‘39 sedan, 

179 offerings.) $1,625. 
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Used Car Notes 


Court Rules Out Complaint 


Against Doc Greiner 


TOLEDO, O.—A damage suit for 
$5,000 filed against Flying Dutch- 
man, Inc. (Doc Greiner and asso- 
ciates) by Mrs. Madelyn T. Brayer 
Everett was dismissed here last 
week by Common Pleas Judge 
John Q. Carey, who ruled against 
the "aeacemced and assessed her court 
costs. 


Mrs. Everett contended that the 
car she bought had four owners 
previous to her purchase and that 
the vehicle had been wrecked. It 
was pointed out by the defense 
that three of those signed as own- 
ers were dealers who registered 
the car according to law. In addi- 
tion, there was no evidence that 
o car had ever been in an acci- 

ent. 


+ * 


N. Y. Assn. Urges Members 


To Stress Retail Sales 


NEW YORK.—The New York 
Used Car Dealers Assn. declared 
last week that its purpose is to 
educate the public that the place 
to go to buy a used car is to a 
used-car dealer, and urged mem- 
bers to forsake wholesaling cars. 


“Factory branches of the new 
car industry,” warned a _ bulletin 
to members, “are urging their deal- 
ers to start setting up used car 
departments. This means that with 
the shortage that exists today, the 
supply will be cut down consider- 
ably. While we appreciate that 
there is a profit from time to time 
on wholesaling, that cannot last 


forever.” 
. * ” 


Buffalo Councilman Suggests 


$2 Tax on Each Lot Space 


BUFFALO.—Councilman George 
J. Young announces he will sponsor 
a new city ordinance requiring that 
used car dealers pay $2 a year for 
each car space in used car lots. 


“I believe that used car lots 
should pay a more proportionate 
share toward the city’s expenses,” 
said the councilman. “They operate 
on unimproved property which 
often has been converted from a 
substantial source of revenue to 
an eyesore. It’s about time that 
somebody put them on a more 
equitable basis.” 

7 . > 
Wis. Auction Draws Fire 


From Milwaukee Assn. 


MILWAUKEE.—R. M. Blanding, 
executive secretary of the Milwau- 
kee County Auto Dealers Assn., has 
declared the association to be in no 
way connected with, or an endorser 
of, the Waukesha county used-car 
auction conducted by Henry Ripple, 
a Wauwatosa used-car dealer, and 
Jake Kober, auctioneer, at the 
drive-in theater on Bluemound road. 

Blanding added that neither 
party is a member of the associa- 
tion, nor is there an association in 
Waukesha county. It was pointed 
out that the association does not 
regard such auctions as good busi- 
ness on the part of dealers since 
dealers are bidding against one 
another. 


This is said to be the first case | 


of such an auction in Wisconsin. 
+ > . 


Downtown Motors Opens 
Lot at Utica, N.Y. 


UTICA, N. Y.—Milton J. Nus- | 


baum and Harold A. Dent, who 











operate the Downtown Motors, 511 | 


Lafayette St., have opened a used- 
car sales and parking lot on the 
corner of Genesee and South in 
Utica. 


Dent and Nusbaum have been in | 


the automobile business for 20 and 


40 years, respectively. They will 
continue to operate Downtown 
Motors. 

* + * 


Prosecution Ruled Out 
In Worcester ‘Violations’ 


WORCESTER, Mass. — District 


Attorney Alfred B. Cenedella has 
announced that although an inves- 
tigation had disclosed 13 violations 
of state laws governing conditional 
automobile sales by used-car deal- 
ers and finance companies, he 
would not prosecute since he felt 
the violations were “not made 
with any intent to cheat, deceive 
or over-reach the customer.” 

The used-car dealers involved, 


he said, “impressed me as decent 
men trying to carry on their busi- 
ness within the provisions of the 
law, and for that reason I do not 
intend to bring any criminal 
charges against them for technical 
violations.” The investigations fol- 
lowed disclosure by the Worcester 
Better Business Bureau that it had 
received more than a dozen com- 
plaints of overcharging in the sale 
of used automobiles. 

* + + 


Mass. Dealer Held on Bail 
In ‘Hot Car’ Investigation 


SPRINGFIELD, Mass. — Manuel 
B. Joaquin, used-car dealer here, 
has been charged with violating 
two sections of the state statutes 
regulating the sale of used cars, 
and is currently free in $1,000 bail. 

Joaquin’s arrest followed the re- 
covery of a stolen car, the 25th to 
be reclaimed in the investigation. 

Specifically, Joaquin is charged 
with failure to keep proper records 
and failure to make daily reports 
to police. ‘ 





LIGHTS ON USED CARS—When Lew Brown, Detroit Ford dealer at 10300 Gratiot, turns 
on the lights on his used-car lot, 775 bulbs with a total of 155,000 candlepower go to work 


at the job of selling. 
lot, and other modern merchandising methods 
his volume and the establishment of his lot as 





Dixon Elected President 


Of Toledo Dealer Group 


TOLEDO.—J. W. Dixon has been 
elected president of the Toledo 
Used Car Dealers Assn. Other offi- 
cers include Walter Brescoll, vice- 
president, and Earl (Dec) Greiner, 
treasurer. 

The annual meeting of the or- 


Brown says that the employment of plenty of illumination, a paved 


have been big factors in the maintenance of 
headquarters for many outstate buyers. 











ganization will be held at the 
Chippewa country club July 23. 


Charles M etore 


Charles Motor Co. (Ford), of 
San Angelo, Tex., will make use 
of the newly purchased corner site 
at W. Beauregard and Randolph 
as a used-car lot for the next few 
months, C. B. Ostrander, head of 
the company, has announced. 








Canada Dealers 
Forecast Higher 


Prices on Cars 


OTTAWA. — Price increases on 
both new and used cars in Canada 
are expected shortly by dominion 
dealers, and further price hikes in 
the fall are not considered unlikely. 

The prospect is not causing them 
any jubilation. Dealers fear that 
any upward adjustment in prices 
will bring further inflationary trou- 
bles to their operations, which are 
already beset by high federal excise 
taxes. 

As long as purchasing power in- 
creases and cars continue in short 
supply, they feel everything may be 
serene. But if a recession should 
occur, they point out, higher price 
schedules may really start to back- 
fire on the Canadian market. 

Canadian car makers are said to 
feel that car prices in the dominion 
have been less influenced by infla- 
tionary factors than prices of other 
commodities, thus inferring that 
Canadian cars are underpriced. 

Dealers expect that kind of think- 
ing to result in price action soon. 
Subsequently, they say, prices of 
used cars will also have to be 
boosted. 





_ Here’s a quieting thought 
for automatic transmissions 


NE way to eliminate unnecessary 

noise in your automatic trans- 
mission is to use Timken tapered 
roller bearings on the countershaft. 
They hold the shaft in rigid align- 
ment, insure smoother meshing of 
gears. They eliminate deflection and 
end-movement. There’s less chance 
of wear...more years of quiet, 
trouble-free operation. 


Due to their tapered design, Tim- 
ken bearings carry both radial and 
thrust loads in any combination. Be- 
cause they eliminate the need for 
separate thrust bearings or washers, 
designs can be simplified. And since 
Timken bearings can be adjusted 
permanently at installation, machin- 
ing tolerances of surrounding parts 
don’t need to be as close. 


In short, Timken bearings in auto- 
matic transmissions mean (1) smooth- 
ness of operation, (2) quietness, (3) 
long life, and (4) low cost. 





LOOK AT PINIONS FOR EXAMPLE... 
Timken bearing-equipped pinions 
and ring gears usually outlast the rest 
of the power train. They have solved 
the toughest thrust problems on hy- 
poid and helical gears. On wheels, 
differentials, and steering parts, too, 


TRADE-MARK REG. U. S. PAT. OFF. 


TAPERED ROLLER BEARINGS 


Timken bearings have proved their 
superiority time and time again. 


For nearly 50 years, Timken bear- 
ings have been first choice in the 
automotive industry. If you're design- 
ing an automatic transmission, feel 
free to call upon our engineering 
facilities for help or information 
about the bearing applications in 
your design. In Detroit, phone MAdi- 
son 1380. The Timken Roller Bear- 
ing Company, Canton 6, Ohio. Cable 
address: ‘““TIMROSCO”. 


NOTE TO P.A.'s. Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you will find the Timken Company 
a supply source of outstanding reliability. 





NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-@)— LOADS OR ANY COMBINATION He 














CHICAGO.—The automobile is a 
“wonderful” source of business for 
industrial bankers and every type 
of lending institution, Cyrus S. Gor- 
son, secretary of Equitable Con- 
sumer Credit and Discount Co., 
Philadelphia, told the Institute of 
Industrial Banking at its 14th an- 
nual meeting here. 

“Once you have an automobile 
account on your books, you can 
look forward to a long and profit- 
able association,” Gorson said. 
“When the owner has made about 
half the payments, he will request 
that you lower his payments. ; 

“That means re-financing of the 
remaining balance. Later on, he 
will need some money for repairs 
to his car. At some late state, he 
will need some money, period. He 
will usually stay on your books 
until he sells the car. 

“And when he does, you will 
probably finance the transaction for 
the new buyer and the entire cycle 
will be repeated. 

“Our accounts average approxi- 
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e@ MANY BODY-SECTION COMBINATIONS 
© FAST DELIVERY 


RUEHAUF Truck Bodies—stocked in knocked-down 
F sections at all Factory Branches and Distributors— 
make selection easy and with no long waiting time for 


assembly. 


From two basic models, in 12-14-16 ft. lengths, hun- 
dreds of side panel and door variations are possible to 
suit your customers’ businesses. In addition, Fruehauf 
Factory Branch service facilities permit practically end- 


Banker’s View of Auto 


Call It a ‘Wonderful’ Source of Business; 
Good Relations With Dealers Urged 


AUTOMOTIVE NEWS, JUNE 28, 1948 


mately 60 percent renewals. In nor- 
mal times, before the war, an auto- 
mobile account was good for about 
five years, after which it lost its 
value as collateral. Today there are 
plenty of 10-year-old accounts.” 

For those seeking a formula for 
getting the dealers’ business, Gor- 
son offered this advice: 

“Live with the dealers. Call on 
them every day, if possible. The 
more dealers you see, the more 
business you will get. 

“Do not be discouraged if you 
fail to get business immediately. 
When you least expect it, you will 
walk into some tough dealer’s place 
and he will greet you like a long 
lost friend. 

“Take that deal! Even if it’s a 
bad deal, you have an entering 
wedge and from then on it’s up 
to you. Most of the national 
finance companies opening in a 
new territory figure on taking a 
lot of bad business to get started.” 

Gorson cautioned that firms after 
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ECONOMY IN FIRE FIGHTING—Ingenious firemen in Westport, Conn., equipped this 


Chevrolet truck with special apparatus taken from obsolete fire vehicles, and thus saved the 


communi 
tion of Chief H. A. Shippey, the 


advertising to the individual auto 
owner. Newspapers, radio, bill- 
boards, magazines, carcards and cir- 
culars all are good media, depend- 
ing on the cost, he said. 

Gorson expressed a personal pref- 
erence for direct mail advertising 
which, he said, always produces 
good results. 





Want ads in AUTOMOTIVE NEWS cost 


direct auto loans should direct their | 11ttle—get results. 


less changes and additions to base models. 


Special machines, jigs, and tools, used in the building 
of these top-quality bodies, guarantee uniformity of 
body units, make possible mass production costs for a 
body of exceptional quality. These are reasons operators 


now specify FRUEHAUF BODIES. 


it PAYS 


TO SELL THE FRUEHAUF LINE— 


SEND FOR TRUCK BODY SELECTOR CHART! 


BODY DIVISION 


FRUEHAUF TRAILER COMPANY ¢ DETROIT 32 


Les Angeles 11 & 





In Canada: Weston, Ontario 


ate 
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A FEW EXAmp 
WHICH FACTO 


about half the cost of ——" an entirel 
remen salvaged an 
it on a new truck purchased from Horosky Chevrolet Co. 


LES OF SPECIAL DESIGNS 


RY B 
MAKE Possigig ANCH FACILITIES 


new truck. Working under the direc- 
repaired used equipment and placed 


Union Chevrolet 
Union Chevrolet Co. has pur- 
chased the northwest corner of 
Union and Camilla Sts., Memphis, 
which it has occupied for the past 
25 years for a price of $124,000. 
W. A. Connaughton is president of 
the company, B. E. Armstrong, 
vice-president, and B. W. Rich- 

mond, secretary-treasurer. 
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U.S. Enlists Aid 
Of Industrialists 
In Alloting Steel 


WASHINGTON.—Appointment of 
industry advisory committees to 
represent general steel products dis- 
tributors and merchant steel prod- 
ucts distributors by Secretary of 
Commerce Charles Sawyer was 
announced last week. 

The general steel products indus- 
try advisory committee will repre- 
sent distributors handling heavy 
commercial steel products. The mer- 
chant steel products advisory com- 
mittee will represent distributors of 
wire, nails, roofing, galvanized sheets 
and other steel items. 


The committees were formed 
after a meeting with Office of In- 
dustry Cooperation officials and rep- 
resentatives of the steel warehous- 
ing and jobbing industry on the 
part these industries might perform 
in the voluntary agreements pro- 
gram authorized by Congress. In- 
dustry representatives, at an earlier 
meeting held in Washington, ex- 
pressed their desire to cooperate 
with the government in working 
out problems of distribution and 
other factors that might alleviate 
the present difficulties of small 
businesses in obtaining supplies of 
scarce steel products. 

A large percentage of finished 
steel is regularly marketed through 
warehousers and jobbers. This sup- 
ply, which is at present the greatest 
in peacetime history, normally goes 
to small manufacturers and other 
small businesses using finished steel. 


Insurance Decision 


Delayed in Va. 


RICHMOND, Va.—After an all- 
day session, the Virginia corpora- 
tion commission continued until 
July 21 a hearing on a petition 
by Virginia insurance underwrit- 
ers to boost automobile liability 
rates. 


The testimony was marked by 
protracted argument over a state- 
ment made by an insurance wit- 
ness that the proposed rate in- 
creases also will call for a boost 
in commissions to agents of from 
20 to 25 percent. 


Blake T. Newton jr., commission 


counsel, advised the commission 
that this proposed “production 
cost” increase was not included 


in public notices. He was of the 
opinion that this information 
should have been included in legal 
advertisements advising the pub- 
lic of the hearing, and argued that 
the general public was not aware 
of the proposed plans to increase 
commission rates to agents. 


New Look in Shop 


Study on Mechanics’ Uniform 


Reported in Magazine 


NEW YORK.—Gas station at- 
tendants and mechanics have been 
the subject of study and research 
in designing uniforms to fit their 
needs. The results, which are fea- 
tured in the issue of Look maga- 
zine on sale June 22, are smart, 
trim, comfortable outfits manufac- 
tured from sturdy Reeves cotton 
fabrics. 


Sponsored by Reeves Brothers, 
Inc., large Southern cotton textile 
manufacturers, these new work 
clothes are the product of on-the- 
job observation. Points of greatest 
strain were noted in the various 
job requirements, and were rein- 
forced by seam engineering and 
other features calculated to lessen 
strain. 


For the gas station attendant, 
Look shows a uniform with added 
fullness to allow freedom of motion 
in reaching and bending. The cap 
has the trim look of an officer’s 
hat, but can be rolled and put in 
the pocket when necessary. The 
mechanic’s outfit is a neat, well- 
fitting coverall, sturdily reinforced 
at all points of strain and wear. 
It has the all-important tool pock- 
ets at hip and side. 


Meadors Watson Fire 


FREDERICK, Okla.— Two new 
cars and a truck were saved in a 
fire that caused $50,000 damage to 
Meadors Watson Chevrolet Co. 
Eleven trucks and shop equipment 
were destroyed. A steam compres- 
sor explosion started the blaze. 
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Commercial Car News 


{ Regular Monthly, j 





Truckin’ 


A’Farming 
Good Show 
New Kinks 


Jack Weed 





a a rule of thumb ap- 
proach to getting newsmen en- 
thused about a product in the au- 
tomotive industry—if you haven't 
a brand new model to shew, then 
give the newshawks a party that 
will set them back on thvir heels 
and give them something to talx« 
about. 

One of the Ford divisions did 
that last week—and it wasn’t the 
car division. While Jack Davis, et 
al, gave quite a party in New 
York to jump the ‘49 Ford car oit, 
that party wasn’t just for news- 
men—it had a public approach, al- 
though many of the newsmen were 
invited. 

The press party I’m talking about 
was the one rigged up by Frank 
Pierce and his magic workers of 
Dearborn Motors. Frank didn't 
have a new farm tractor to show, 
although he did display the 91,380th 
job o.f the line since he tcok over 
—which in itself was quite a 
record. 

He did, however, have 64 imple- 
ments to show and demonstrate, 
instead of the 19 he showed at a 
similar affair last year--in prac- 
tically the same setting at Deer 
Lake Hills Farm, the tractor ex- 
perimental farm. 

a * * 


SO GOING back to his original 
household appliance training and 
calling on his post-graduate course 
in General Motors Corp., Pierce 
and his cohorts dug deep into their 
bag of tricks and had knee-high 
corn for the tractors to cultivate, 
although most corn in the neigh- 
borhood of Detroit is only well 
through the ground. He combined 
oats, although the oat harvest in 
Michigan is nearly a month away. 

The show was well staged for 
the approximately 500 newsmen 
and farm paper editors who at- 
tended. Bleacher seats were erect- 
ed under a large shelter tent just 
in case the weather wasn’t sunny 
and dry. Across a small field, in 
which the knee-high corn had been 
transplanted in rows, was a high 
canvas fence. 

After the introductory speeches 
and the tractor had done its stuff, 
a fanfare was blown and down 
came the fence—and there row on 
row stcod 64 tractors, each one 
with a ditferent implement or tool 
hitched to it, already to demon- 
strate what it could do. 

a + * 


AFTER ALL had paraded in 
front of the press tent, they were 
brought back in groups to demon- 
strate. There were the special duty 
implements for use in the South 
and West, the soil-breaking im- 
plements, the seed bed prepara- 
tion implements, the planters, the 
cultivators, haying implements, 
harvesting equipment, earth and 
snow-removing tools and the odd 
job tools like post hole diggers 
and buzz saw. 

Then came the finale that gave 
the whole show a very unusual 
closing—-11 tractors came in and 
lined up in front of the stand with 
signs fastened to the hydraulically 
operated lifting devices that oper- 
ate the implements. Each operator 
in turn lifted his sign until the 
whole spelled out Ford Farming. 
Then each lifted a second sign 

(See TRUCKIN’, Page 37, Col. 1) 
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Private Haulers’ Dealer, Salesman Attendance Good .. . 


Shows Up | ‘Plus’ Sales 


Freight Charges 
Upheld by ICC 


Lenoir Settlement 
Held Important 
In Dealer Sales 


HE Lenoir Chair Co. case, re- 

cently settled by the Interstate 
Commerce Commission in favor of 
the Lenoir company, might be 
called a boon for the private haul- 
er. The decision says in effect that 
owner of trucks, used to transport 
the merchandise which the owner 
makes or merchandises, now can 
make a charge for the delivery 
service equal to that charged by 
the rail, common or contract haul- 
er and not be classified as either 
a contract or common hauler and 
subjected to the rules and regula- 
tions that govern these haulers. 

Few truck dealers, it is 
thought, have realized the im- 
portance that this case held for 
their future sales activity. 

Here was the case of a chair 
manufacturer, which owned a fleet 
of trucks used to deliver part of 
its output to customers and to pick 
up products which it used in its 
business on the return trip. The 
company kept a set of books on 
the truck operation, charged the 
customer regular freight rates for 
the delivery of its merchandise and 
also charged itself—on the truck- 
ing operation books—for the 
freight rate on the products the 
trucks brought back to the fac- 
tory. 

* * * 

ALTHOUGH the trucks were pri- 

vately owned and used exclu- 
sively in transporting the com- 
pany’s own merchandise, one of 
the company’s drivers was arrest- 
ed in Florida for lack of a certifi- 
cate from the Florida Railroad 
Commission evidencing ICC issu- 
ance of an appropriate permit. 

The company took the stand be- 
fore the ICC that it did not need 
any permit to haul its own mer- 
chandise, whether it charged the 
customer a carrying charge or not, 
since its trucks were not in the 
business of hauling for hire. 

The Florida Railroad Commis- 
sion took the stand that because 
the company made a charge for 
the delivery and also credited its 
trucking operation with a charge 
for the pickup of merchandise 
used in the manufacture of its 
products, the trucking division of 
the company was in fact in the 
hauling business for a profit. 

The case brought considerable 
support to both sides, the National 
(Continued on Page 36, Col. 1) 


Top Trucks 


New truck registrations for 
two months, plus 46 states for 
March, 46 for April, and 7 for 
May: 
1948 
Pos. 
1—95,478 
2—68,108 
3—45,038 
4—37,878 
5—23,189 
6—21,400 
I—16 300 

4,179 


1947 

Pos. 
715,858— 1 
63,517— 2 
33,379— 4 
40,177— 3 
11,558— 7 
16,281— 5 
12,459— 6 
4,209— 9 
4,559— 8 
3,038—11 
3,236—10 
1,425—15 
1,805—12 
15738—14 
1,582—13 


Make 
Chev. 
Ford 
Intern’! 
Dodge 
Willys 
GMC 
Stude. 
White 
Reo 
Mack 
Diamond T 
Divco 
Federal 
Brockway 
Autocar 
Crosley 
FWD 401—17 

156 W-L’France 217—18 
145 Sterling 158—19 
85 Hudson 1,187—16 
Total All Makes 
331,486 277,456 
For further details, see page 
14, today’s issue. 
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| New Forward Control 





PROVIDES MORE BODY ROOM—Placing the steering gear assembly ahead of the axle 
and outside the frame on the new Chevrolet Dub!l-Duti forward control chassis enables 
nearly the load space of a COE without the driver having to ‘‘climb a ladder." 





CURB HEIGHT BODY—The new forward control Chevrolet with steering gear outside 
the frame enables a wide body and full utilization of load space to rear end of engine. 


Driver sits alongside of engine. 


House-to-House Panel Line 


Is Enlarged by Chevrolet 


DETROIT.—Aiming to aid truck 
users whose operation involves 
frequent stops or house-to-house 
delivery—Chevrolet announces the 
addition of two new chassis to its 
1948 truck line. 

The new chassis, which are of 
the forward-control type, are de- 
signed for users who require larger 
load space than is offered in panel 
trucks of conventional design. 
These latest additions to Chevro- 
let’s truck line, according to the 
division, permit the mounting of 
bodies of greater cubic content 
with no increase in overall vehicle 
length. 

To provide the added body space, 
the new chassis are designed with 
the steering gear mounted ahead of 
the front axle and outside the 
frame side-member. Wider and 
heavier front axles and heavier 
front springs are provided to ac- 
commodate the added load on the 
front end of the vehicle. The wider 
axle also reduces the turning diam- 
eter of the truck for greater oper- 
ating convenience in city delivery. 

The new chassis are built in 
two wheelbase lengths to accom- 
modate bodies up to 11 feet of 
load space length. The Model 
$742—the wheelbase of which is 
125% inches—has a gross vehicle 
weight rating of 6,200 pounds 
with standard 15-inch six-ply 
rating tires. Maximum tire equip- 
ment is available as an option 
and increases the gross vehicle 
weight rating to 7,000 pounds. 

This chassis is designed to ac- 
commodate bodies with loading 
space up to 10 feet in length and 
350 cubic feet capacity. A new 
three-speed Synchro-Mesh trans- 
mission with steering column gear- 
shift is standard equipment. 

The Chevrolet four-speed Syn- 
chro-Mesh transmission with con- 





ventional gearshift is available as 
an option for users whose loads 
are heavy or who operate in ex- 
tremely hilly areas. The Model 3742 
is nominally rated at %-ton. 


Model 3942 carries a nominal rat- 
ing of one-ton. The wheelbase is 
137 inches to accommodate bodies 
with load space up to 11 feet in 
length and 420 cubic feet capacity. 
Standard tires are 7.00x17 six-ply 
rating singles, which permit a 
gross vehicle weight rating of 6,700 
pounds for the chassis. 

The maximum tire equipment 
available for the Model 3942 is 
7.00x18 eight-ply rating with dual 

(Continued on Page 36, Col. 5) 


CHICAGO. — Occupying 80,000 
square feet, a predominant display 
at the forthcoming American Road 
Builders Assn. Show here will be 
the exhibits of the International 
motor truck and industrial power 
products and their allied equipment. 

Approximately 90,000 additional 
square feet will be occupied by 
allied equipment manufacturers 
featuring International industrial 
power and International trucks, ac- 
cording to International. 

Scores of individual displays, in- 
cluding Diesel and gasoline - pow- 
ered trucks, tractors and power 
units, will provide an overall pic- 
ture of what is new in the way of 
automotive and industrial power 
equipment. 

All International tractors will b> 
shown with matched equipment. All 
of the trucks will be equipped for 
specific types of work, International | 


IHC Plans Displays 


To Occupy 80,000 Sq. Ft. at Road Builders Show 
With Truck and Power Equipment 





“Profit Protection 


Is Increased 


Body and Equipment 
Makers Are Altering 
Distribution Policies 


. 26 major truck equipment 
shows having made their bow, 
plus many smaller “one dealer” 
shows and several caravans, this 
form of dealer and truck salesman 
educational prcmotion is_ being 
considered successful by equipment 
builders and factories alike. 

The shows run off to date have 
been widely separated—from Oak- 
land, Calif., to New York City, and 
from Houston to Minneapolis. 

Dealer and salesman atten- 
dance has been uniformly good, 
and that is the primary objec- 
tive of holding the shows and 
caravans. 

Everyone in the industry is well 
aware of the shortage of experi- 
enced truck salesmen (in the in- 
dustry) who are able to “engineer” 
the proper type and size of haul- 
ing unit for the customer who has 
any unusual conditions facing his 
selection. 

* + * 

Y HOLDING these shows, which 

display from 50 to as high as 

150 different types of bodies and 
auxiliary equipment mounted on 
truck chassis, the equipment and 
body builders and factory execu- 
tives are able to give the retail 
outlet personnel a visual demon- 
stration of what is available for 
each kind of hauling need. 

By holding the shows in vari- 
ous cities, it not only makes it 
possible for more dealers and 
more salesmen to see the various 
types of bodies and equipment, 
but the shows in themselves pro- 
duce a plus value in that it is 
possible to get thousands of po- 
tential buyers, their drivers and 
other interested people to see the 
variety of trucks and the equip- 
ment. 

This particular plus value has 
been exceptionally high in most 
all shows, according to reports. 
Hundreds of thousands of dollars 
in “spot” sales have been made 
by both truck dealers and equip- 
ment distributors. 

But even if these direct sales at 
the shows had not been made, it is 
felt by most exhibitors and fac- 
tory men that they have more 
than paid their way in the educa- 

(Continued on Page 35, Col. 1) 








said. This will be of particular 
interest to users and operators who 
will see the equipment as a com- 
plete work unit, and not merely as 
a prime mover or power unit which 
must be adapted to special needs. 

Included in the industrial power 
display will be five of the giant 
new TD-24 Diesel crawler tractors, 
each with specialized matched 
equipment. The new Diesel power 
units, the UD-16 and UD-24, will 
also be shown. 

The International motor truck 
display will feature a complete line 
of light- and heavy-duty trucks, in- 
cluding powerful off-highway mod- 
els produced in California. 
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Finance Difficulties ‘Cited es 


U.S. Is Urged to Act 
In Hauler Hardships 


WASHINGTON. — Testifying be- 
fore a finance subcommittee of the 
House small business committee, 
Walter R. Cartwright, assistant 
sales manager of American Ban- 
tam Car Co., manufacturer of Su- 
percargo trailers, voiced a plea for 
all motor freight carriers who are 
hampered in expansion programs, 
as well as normal operations, by 
reluctance of lending institutions to 
finance purchasing of new equip- 
ment. 

Cartwright asserted that the gov- 


Buick Replaces 
Andrews With 
Factory Store 


FLINT. — Buick announced last 
week opening of a Detroit factory- 
operated retail store at 17500 Grand 
River Ave. 

This replaces the operation of 
Andrews Motor Co., which lost its 
franchise following indictment by 
the Detroit auto grand jury. 

William F. Hufstader, general 
sales manager of Buick, said the 
new store will include full facili- 
ties for sales, parts and service 
operations. 

Bernard Calkins, formerly an 
executive in Buick’s Flint retail 
store, is the new manager of the 
Grand River store. A. L. Neff is 
sales manager and Robert West 
service manager. 

Buick is also expected to replace 
with a factory store the Hacquoil 
Buick operation which lost its 
franchise during the same inves- 
tigation. Clarence Hacquoil, owner, 
pleaded guilty to 12 counts of sales 
tax violation. 

Waldo D. Andrews, owner of An- 
drews Motor, pleaded not guilty. 


.His case has not been completed. 


ernment must take some measures 
to remedy these financial difficulties 
experienced by motor freight oper- 
ators, either through tax relief or 
other means, if the industry which 
is so vital to the nation’s economy 
is to continue its progress. 

Pointing out that the trucking 
industry is 95 percent small busi- 
ness, Cartwright told the sub- 
committee that because of high 
taxes and high expenses, oper- 
ators are finding it exceedingly 
difficult, if not impossible, to keep 
enough of their normal profits to 
enlarge fleets and replace worn- 
out equipment. 

“The trucking industry made 
many records during World War II, 
and without this industry I doubt 
seriously if the war would have 
been won as speedily as it was,” 
he said. “Today, this same indus- 
try needs to replace equipment that 
was worn out during the hard war 
years. Repair prices are prohibi- 
tive, and it is better to replace 
this equipment. 

“But what happens when a fleet 
operator tries to get financing for 
new equipment? He either is con- 
fronted by a flat denial or must 
accept stiff terms.” 

Cartwright cited several actual 
cases of hardships encountered by 
individual carriers in their attempts 
to secure adequate financing. He 
said one truck operator was offered 
a loan for a new pleasure car but 
was refused any capital for freight 
equipment. Another was told by a 
lending institution that the Federal 
Reserve Bank had warned them 
against accepting trailer “paper.” 

Cartwright told the subcommit- 
tee that 25 years ago a man could 
start in the trucking business 
with a second-hand truck and, by 
keeping and investing his normal 
profits, could expand. Today, he 
continued, this would be impossi- 
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MACK'S NEW 


powered by the Thermodyne engine and offering the 
Is designed specifically for high-speed tractor operations. Outstanding feature 
is a new 431 cubic-inch Thermodyne engine. The design of the new engine is identical with 
- larger Thermodynes used in the heaviest Mack highway vehicles. 

2,500, the new engine develops 139 horsepower. Linking the engine to the transmission 
: a ‘13%- inch diameter single-plate dry clutch with an engagement area of 202 square inches. 


announced. 


iT MODEL—A new 45,000-pound basic gross-combination-weight tractor, 


TRUCK SECTION 
||Physical Check 
|Of Imported Cars 
'|Urged in Ohio 


CLEVELAND.—A campaign to 
plug legal loopholes, which ease 
sales of stolen cars, has been start- 
ed in Cleveland by Leonard W. 
Fuerst, clerk of courts and custo- 
dian of auto certificates. 

In letters to all automobile deal- 
ers, banks and finance companies in 
Cuyahoga county, Fuerst advocated 
an amendment to the Ohio title law 
which would make mandatory a 
physical check of imported cars be- 
fore an Ohio title is granted. He 
proposed that state inspectors not 
only check body and motor serials 
against the original title, but also 
past ownership. 


Mono-Shiff transmission, has been 


At its governed r.p.m. 





ble because the margin of profit 

barely meets current expenses. 

The Internal Revenue department 
does not permit the amortization of 
tractors in less than four years, and 
trailers, six years, he said 

“If the government thinks trac- 
tors and trailers are good enough 
to last those lengths of time,” Cart- 
wright said, “then certainly finan- 
cial institutions should be willing to 
extend financing of the same equip- 
ment over reasonable periods; not 
necessarily as long as four to six 
years but at least long enough to 
meet the requirements of individual 
carriers. 

“Like many small businessmen in 
other fields, motor freight operators 
must have backing to get capital 
at fair rates of interest to buy 
equipment for their businesses. 
Otherwise, they will gravitate to 
big business. When that happens, 
the country—and big business, too 
—loses the excellent service pro- 
vided by the small business.” 





Archer Parts Dept. 


Archer (Ford), 350 Monroe Ave., 
Rochester, N. Y., has opened what 
it describes as “the largest, most 
complete parts department in the 
United States,” employing 14 parts 
men. 
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SALES ORGANIZATION 


SALES MANAGER 
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HANDY-VAN 
Curb Delivery 


WALK-IN 
Bodies 


a 


Invesiagate This NEW DELUXE LINE 


Fath Acard 


6 to 9 
hae 





heavy 


OF PACKAGE DELIVERY BODIES 


—SLEEPER AND CREW CABS 


duty (flat face cowl) chassis. 


CONSTRUCTION: High tensile aluminum frame, aluminum paneling, extra 
strong light weight. Designed modern. Smart appearance. Functionally practical 
and competitively priced. 
HANDY-VAN bodies assemble on all length standard (stripped) chassis % to 
1% ton and includes front end steering conversion. Eight body sizes. 

HANDY-SLEEPER Cab, or 8-Man Crew Cab assembles on all standard or 


BIG OPPORTUNITY for a manufacturer who has space and equipment to 
set up a new product (prefer aircraft plant). Also want live wire sales organ- 
ization and partner sales manager. 


Write 


Handy-Van 


444. Civic Opera Bldg. 
CHICAGO 6, ILLINOIS 







HANDY-CAB 
CREW OR 
SLEEPER CAB 












Auto Old Timers 
Honor G. A. Long, 


Elect Bowman 


BOSTON.— The second annual 
luncheon meeting of the Massa- 
chusetts state council, Automobile 
Old Timers, was held June 8 here. 
Guest of honor was George A. 
Long, honorary president of the 
Massachusetts group, now 98 years 
old, who is credited with having 
built the first steam automobile at 
Northfield, Mass., in 1875. 

Frederick H. Elliott, secretary of 
the national body, also was pres- 
ent and reported on the rapid 
growth of the organization, which 
now has over 3,000 members. He 
also announced the opening of new 
headquarters in New York City at 
the Midston house. 

New officers for the coming year 
were elected as follows: president, 
John W. Bowman, who was the 
original Stevens-Duryea dealer in 
Boston and successively handled 
Maxwell and Marmon and who or- 
ganized Jackson Electric Co., later 
to become the W. J. Connell Co.; 
vice-president, Harold J. Moye, at 
present operating Granite Chevro- 
let, Quincy, Mass., and Moye Chev- 
rolet, Newton, Mass.; treasurer, 
Herbert E. Sherman, owner of 
Sherman Motor Co., Milford dealer 
in Pontiac and Cadillac cars and 
GMC trucks. He also operates 
Sherman Chevrolet Co., Franklin, 
Mass. 

Frank H. Wing, the retiring 
president of the Massachusetts 
council, was recently elected presi- 
dent of the Massachusetts Auto- 
mobile Dealers Assn. He announced 
that he was planning to enlist the 
support of all dealers in the state 
to enroll as members of Automo- 
bile Old Timers. 

The Massachusetts membership 
was nearly doubled in the past 
year during Wing’s term as its 
president. 


Bills Is President 
Of Gilbert-Barker 


WEST SPRINGFIELD, Ill.— 
Philip H. Bills has been elected 
president of Gilbert & Barker Mfg. 




















Philip H. Bills T. ©, O'Donnell 


Co., makers here of Gilbarco serv- 
ice station equipment and oil heat- 
ing equipment. He succeeds S. C. 
Hope, who resigned to become ex- 
ecutive vice-president of Esso 
Standard Oil Co. Bills, for the past 
two years executive vice-president 
of Gilbarco, has been with the com- 
pany since 1912. 

At the same time the election of 
T. C. O’Donnell as executive vice- 
president was announced. O’Don- 
nell has been works manager of 
the company since 1926 and vice- 
president since 1940. 

E. A. Sundburg, formerly secre- 
tary and assistant treasurer, is now 
treasurer, and W. S. Hendry has 
relinquished the position of comp- 
troller to become assistant treas- 
urer and secretary. Another ad- 
vancement announced at the same 
time was that of H. O. Grimmei- 
sen, who becomes works manager. 



























Goodrich Ups Carter 
J. E. Carter, federal tax counsel 
for B. F. Goodrich Co., has been 
named assistant secretary, it is an- 
nounced by Willis F. Avery, com- 
pany secretary. Carter joined B. F. 
Goodrich in 1929. 


Trailmobile Gives 


Trailer as Prize 


DETROIT.—A new 28-foot Trail- 
mobile trailer was presented to the 
Michigan Trucking Assn. last week 
here by Wade T. Childress, presi- 
dent of Trailmobile Co. The trailer 
will be given away at the asso- 
ciation’s annual convention, Sept. 
17-18 in Traverse City, Mich. 

Accepting for the association 
were A. C. Scott, president of the 
George F. Alger Co. and chairman 
of the association’s safety commit- 
tee, and Florence M. Kiely, asso- 
ciation managing director. Asso- 
ciated with Childress in the pres- 
entation was Carl L. Waggoner, 
manager of Trailmobile’s Detroit 
branch. 


i a a 
ICMAT 


Just as Miss Liberty sym- 
bolizes a warmth of hos- 
pitality and friendliness 
to visitors arriving inside 
U.S.A., so does the Hotel 
Fort Shelby represent 
those cherished qualities 
to visitors in Detroit. 
















Conveniently located, 
The Fort Shelby is famed 
for the recognized value 
it offers in its 900 rooms 
with bath, chairside ra- 
dio, servidor, and circu- 
lating ice water; as well 
as its two excellent res- 
taurants and attractive 
cocktail lounge. 


GARAGE AND PARKING FACILITIES 





Quick Motors Adds Cadillac, 
GMC Trucks to Line 
Quick Motors, Inc., 339 State 
St., Watertown, N. Y., announced 
it will serve as dealer in Cadillac 
motor cars and GMC trucks. The 
firm will continue to stock a com- 
plete line of Studebaker parts, 
according to Leon Q. Quick sr., 
president. VOR - HOTEL 
mpeereestg rent S\ “=a FORT SHELBY 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers N : DETROIT 
up to date on political and economic trends S 5 4 aa a 
in the nation’s capital every week. S ) , ) 
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State at Competitive D Disadvantage, PMTA Says rss 
Pa. Haulers Ask End of Barriers 


By George E. Shelley 
Staff Correspondent 

HARRISBURG, Pa.—Removal of 
trade barriers against highway 
transportation, “which places Penn- 
sylvania industries at a competitive 
disadvantage with those of border- 
ing states,” was called for last week 
following the 15th annual conven- 
tion of the Pennsylvania Motor 
Truck Assn. here. 

William F. Crossett, of Warren, 
was elected president of PMTA. 
He succeeds J. Albert Kramer, of 
Philadelphia. 

Other officers elected were: Ed- 
ward Gogolin, Harrisburg, first 
vice-president and general man- 
ager; C. B. Wiley, Pittsburgh, sec- 
ond vice-president; Thomas Palmer, 
Moscow, third vice-president; Ed- 
ward McCrady jr., Braddock, fourth 
vice-president; Robert Shoemaker, 
Harrisburg, treasurer, and J. R. 
Cray, Pittsburgh, secretary. 

Additional members of the execu- 
tive committee were elected as fol- 
lows: Neil J. Bast, Allentown; Fred 
K. Geiger, Philadelphia; Samuel A. 
Mooney, New Castle; Floyd B. 
Noerr jr., Lewistown; James Wine- 


brake, Scranton; Fred B. Hufnagel 
jr., Philadelphia; Harold S. Shertz, 
Philadelphia, general counsel, and 
Kramer. 

Kramer also was elected vice- 
president of the American Trucking 
Assn. from Pennsylvania, and the 
following motor carriers were 
named ATA directors: contract 
carriers, Ted V. Rodgers sr., Scran- 
ton; common carriers, Floyd B. 
Noerr jr., Lewistown; local cartage, 
Fred K. Geiger, Philadelphia; pri- 
vate carriers, A. E. Brice, Pitts- 
burgh; at large: Charles C. Rosen, 
Pittsburgh; Myles F. Rockey, New 
Cumberland, and Harry L. Gormley, 
New Castle. 


A resolution recommending re- 
moval of trade barriers against 
highway transportation declared. 

“The Commonwealth of Pennsyl- 
vania has lagged behind other 
states in the modernizing of motor 
vehicle regulations, thus creating 
trade barriers in Pennsylvania and 
placing our great industrial state 
at a competitive disadvantage with 
industries in other states. 

“PMTA earnestly urges that the 
Commonwealth promptly remove 


such antiquated trade barriers and 
place Pennsylvania industry and 
commerce on equal footing with 
that in surrounding states.” 

David R. Perry, secretary to Gov. 
James H. Duff, and speaker at a 
parley luncheon, reviewed the 
state’s vast highway improvement 
program, commended the trucking 
industry for its share in safety pro- 
motion activities and urged mem- 
bers to support the association. 


“An organization was never in- 
tended as a substitute for the in- 
dividual,” said Perry. “An organiza- 
tion is only a name. It cannot 
influence legislation or govern- 
mental officials. It is instead like 
a mirror reflecting your opinions 
as individuals. Adopt a program 
and work for it. You will be suc- 
cessful, provided you don’t think 
that the minute you become a mem- 
ber of an organization that you 
don’t need to do anything.” 

In response to the activation of 
the PMTA-sponsored 438th Army 
transportation division, J. Albert 
Kramer, retiring president, said: 

“Today, as many times before, 





1,000,000TH ENGINE COMES BACK 
delivered to Coca-Cola Bottling Co. 
powered by the 1|,000,000th en 


in 

tional Harvester where all rock engines except Diesels and engines for West 
are built. The engines are shipped to the International factory at ase Gi, 
W. Hully, manager o' 


1/a-ton trucks are built. Left to right: 


Indianapolis branch of Harvester; A. M. Bowers, manager o 
James Melton, Metropolitan tenor, currently featured on Harvester's radio program “Harvest 


of Stars" aired each Wednesday n ight. 


role of the motor truck in an 
emergency. We hope and pray that 
the emergency for which this 
PMTA-sponsored Army transporta- 
tion division has been activated 
never arrives. However, as in the 


past, the trucking industry is ever| public, not only in times of emer- 


emphasis is being placed on the/|on the alert to meet these emer- 
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SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 





THORNTON 
4-Rear 

Wheel Drive 

CONVERSION 






Doubles payload. 
Doubles tractive effort. 


Provides the right gear for every 
road and load condition 


WATSON 
Auxiliary 
TRANSMISSION 





NeoSPIN 
Differential 





Stops wheel spin. Assures positive 
traction under all conditions. 


TRUXMORE 
3rd AXLE 





\ 





CLARK 
5-Speed 
TRANSMISSION 


For better performance on and 
off the highway. 


SUN 
Electric 
TACHOMETERS 





Shows engine speed as guide to 
economical driving range. 
CLARK 
Quick Change 
TIRE CARRIER 
Makes tire changing 
fast, easy, safe. 


a 


CHAMPION 
GRILL GUARD 





AUSTIN 
5th WHEELS 
Many exclusive 
advantages. 





Protects against front end damage. 


SASGEN 
SERVICE 
TRUCK 
DERRICKS 


. Fast action. 
Heavy duty construction. 





TRUCKSTELL 
SAFETY 
GAS TANKS 
Types for every purpose. 
















































PRD 


Doubles payload and profits. 






CREATES 
BUSINESS 


for You 
Mr. Dealer 


To regularly sell equipment through 
cooperating truck dealers — and 
furnish actual sales aid, advertising 
material and other helpful data. 












The basic cornerstone of the TRUCKSTELL organization is 
cooperation — cooperation between truck dealers, truck manufac- 


turers, wholesale organizations and Truckstell distributors. 


Truckstell is today the only nationwide organization of truck 
equipment distributors. The Truckstell Creed is the force behind 


this growth and the resultant business volume. 


That Creed has set the trend in the equipment industry. Simply 
stated, it’s this: Truckstell pioneered the idea of selling exclusively 


through dealers, protecting them on every sale always. To you, Mr. 
Dealer, that means the fullest measure of support from a highly 


trained organization — advertising aids — training of dealer sales- 


men — and actual sales support in closing business. 


If you’re working with TRUCKSTELL, now, these statements are 


not new to you. If you are not, why not find out today what the 


Truckstell Creed can mean to you. 


THE TRUCKSTELL COMPANY 
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TRUCK SALE 


HOME—One of 
in Indianapolis. 
e built by the Indianapolis truck engine works of Interna- 


a fleet of new Internationals just 
This Kee 1'%,-ton International is 


Coast models 
where the 
the motor truck sales 
the truck engine works, and 


gencies, no matter what they might 
be. 

“Therefore, it is not idle talk to 
say that the trucking industry 
today is in a better position than 
ever before to render service to the 


gency but in normal times as well.” 


TAUMUGKSreak 


OISTRIBUTORS IN ALL PRINCIPAL CITIES 


CALIFORNIA 
THE JUMBO EQUIPMENT CO. OF CALIFORNIA 
PHONE: Prospect 6273 — Los Angeles 15 
RUCKSTELL CALIFORNIA SALES CO. 
PHONE: Kellogg 3-2541 — Oakland | 
COLORADO 
THE WINTER WEISS CO. 
PHONE: Main 6233 — Denver 2 
FLORIDA 
ROWLAND TRUCK EQUIPMENT, INC. 
PHONE: 5-550! — Jacksonville 6 
GEORGIA 
WILLIAM AND HARVEY ROWLAND, a. OF GEORGIA 
PHONE: Cypress 2326 — Atlanta 3 


HAWA 
UNIVERSAL EQUIPMENT CO., LTD. 
Honoluly 8, Hawaii 
nUNOIS 


AXLE AND EQUIPMENT SALES CO. 
PHONE: Columet 3333 — Chicago 16 
AXLE ENGINEERING & EQUIPMENT CO. 
PHONE: 5277 — Moline 
INDIANA 
SOUTH SIDE EQUIPMENT CO., INC. 
PHONE: Franklin 2368 — indianapolis 2 
1OWA 
1OWA BODY & EQUIPMENT CO. 
PHONE: 4-7137 — Des Moines 9 


ANSAS 
PERFECTION EQUIPMENT CO. 
PHONE: 5-2961 — Wichite 2 


KENTUCKY 
TRI-STATE TRUCKSTELL EQUIPMENT CO., INC. 
PHONE: Clay 2062 — Lowisville 4 
LOUISIANA 
DEALERS TRUCKSTELL SALES, INC. 
PHONE: Golvez 5166 — New Orleans 19 
MARYLAND 
FALLSWAY SPRING & EQUIPMENT CO. 
PHONE: Lexington 0560 — Baltimore 2 
MASSACHUSETTS 
PERFECTION SPRING & EQUIPMENT CO. 
PHONE: Longwood 5912 — Boston 34 
MICHIGAN 
KNORR-MAYNARD, INC 
PHONE: Trinity 2-2200 — Detroit 2 
MINNESOTA 
CHAS. OLSON & SONS, INC. 
PHONE: Pleasont 6846 — Minneapolis 8 
MISSOURI 7 
PERFECTION SPRING & EQUIPMENT CO. 
PHONE: Horrison 6211 — Kansas City 8 
TRUCK EQUIPMENT COMPANY, 
PHONE: Jefferson 0933 — St. Lovis 3 


MONTANA 
H-C-L EQUIPMENT INCORPORATED 
PHONE: 8513 — Billings 
NEBRASKA 


PALM BROS. & KUNCL, LTD. 
PHONE: Web. 4000-1-2 — Omaha 2 
NEW JERSEY 
TRANSPORTATION EQUIPMENT CO., INC. 
PHONE: Market 3-5545-6-7 — Newark 5 
NEW MEXICO 
THE WINTER WEISS CO. OF NEW MEXICO 
PHONE: 2-5223 — Albuquerque 
NEW YORK 
TRUCK EQUIPMENT & SERVICE CORPORATION 
PHONE: 2-3368 — Albany 5 
mi WILCOX, INC 
PHONE: Elmwood 7890 — Buffalo 9 
NORTH CAROLINA 
TWIN-STATES EQUIPMENT CO. 
PHONE: 4-8637 — Chorlotte | 
NORTH DAKOTA 


SMITH, INC 
PHONE: 4411 — Fargo 
Onio 
THE BODE-FINN CO. 
PHONE: Mulberry 2200 — Cincinnati 14 
PERFECTION SPRING & EQUIPMENT CO 
PHONE: Henderson 6280 — Cleveland 3 


OKLAHOMA 
PERFECTION EQUIPMENT CO. 
PHONE: 7-0179 — Oklehome City 4 
OREGON 
NORTHWEST TRUCKSTELL SALES, INC 
PHONE: East 1114-5-6 — Portland 14 
PENNSYLVANIA 
WILLIAM AND HARVEY ROWLAND, INC 
PHONE: Poplar 5-4440 (Keystone —Race 7814) 
Philadelphia 30 
WILCOX BROTHERS 
PHONE: Schenley 6747 — Pittsburgh 24 
TENNESSEE 
DEALERS TRUCKSTELL SALES, INC 
PHONE: 5-7764 — Memphis | 
TEXAS 
TRUCK EQUIPMENT CO. 
PHONE: R-9416-7 — Dotias | 
TRUCK EQUIPMENT CO. 
PHONE: 6-8758 — Ft. Worth 
TRANSPORTATION EQUIPMENT CO. 
PHONE: Preston 5156 — Houston | 
UTAH 
THE LANG COMPANY, INCORPORATED 
PHONE, 3-583! — Solt Loke City 9 
VIRGINIA 
SMITH-MOORE BODY COMPANY, INC 
PHONE: 5-8648 — Richmond 20 
WASHINGTON 
WASHINGTON TRUCKSTELL SALES, INC 
PHONE: Deater 3880 — Seattle 3 
WASHINGTON TRUCKSTELL SALES, INC 
PHONE: Moin 7132 — Spokane 8 
WEST VIRGINIA 
MOUNTAIN STATE INDUSTRIES, INC 
PHONE: Charleston 4-154 — Sout!) Charleston 
WISCONSIN 
KEARNS EQUIPMENT, INC 
PHONE, West 8787 — Miwavhee 8 
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Six Contests Already Held... 


29 States to Select 
Roadeo Champions 


WASHINGTON. — Arrangements 
for state truck roadeos have been 
completed in 29 states, assuring a 
field of at least that many state 
champions in the straight truck 
class and an equal number in the 
tractor-semitrailer class for the Na- 
tional Truck Roadeo, scheduled to 
be held here in October. 

The roadeo finals will highlight 
the 15th annual convention of the 
American Trucking Assns., set for 


ys 


biggest sports arenas. 








the nation’s capital Oct. 8-13, Pre- 
liminaries are to be held outdoors 
in downtown Washington during 
the morning and afternoon of 
Oct. 9. The finals will move in- 
doors under lights during the eve- 
ning of Oct. 10 in one of the city’s 


Six states already have completed 
their contests—Washington, Texas, 


California, Massachusetts, Connec- 
ticut and Alabama. Two associa- 


FULLY 


isi (4) ae 


BIGGEST DOLLAR VALUE ON THE MARKET... 
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tions have scheduled roadeos for 
July. They are the North Carolina 
Motor Carriers Assn. at Charlotte, 
July 23, and the Montana Motor 
Transport Assn. at Billings, July 30. 


The roadeos scheduled for August 
will be held by the Michigan Truclkc- 
ing Assn. at Detroit, 
North Dakota Motor Carriers Assn.| Carriers Assn. at 
at Minot, Aug. 6-8; Motor Vehicle 
Assn. of Georgia at Atlanta, Aug. 
Wisconsin Motor Carriers | Commercial 
Assn. at Milwaukee, Aug. 21; Mis- 
souri Bus & Truck Assn. at Sedalia, 
Aug. 22; Oregon Motor Transport 
Assn. at Portland, Aug. 25, and Cen- 
tral Motor Freight Assn. at Peoria, 
Aug. 28. The Rhode Island Truck 
Owners Assn. also will 


13-14; 


roadeo in August. 


Aug. 5-7; | include: 


Roadeos have been scheduled 


UNG 


for September by the Oklahoma 
Motor Carriers Assn., the Minne- 
sota Motor Transport Assn., the 
Indiana Motor Truck Assn. and 
the Idaho Motor Transport Assn., 
but definite dates for them have 
not yet been announced. 


Haulers, 








Simple, foolproof tu Operation... ONLY ONE METER DIAL TO 
WATCH, ONE TIMER SWITCH TO SET, NO NEEDLESS GADGETS 
TO CONFUSE... Fully Guaranteed / 





proof in operation ... it automatically discharges, 
fast charges, slow charges, and then shuts off com- 
pletely. Quick battery tests can be made at any time. 
The customer can be shown the exact condition of 
the battery on the easily understood meter dial. 


After FIVE MINUTES discharging and charging 
the METER shows the condition of the battery and 
whether or not it can be charged, or is worth 
charging. After that decision is made... if you 
want to charge it, proceed again in the same man- 
ner and recharge for 55 minutes, then a test can 
be made to see if the battery is fully charged, 
by means of the BUILT-IN, DISCHARGE, 
TEST UNIT. 
This charger has all and more features than 
any HIGHER PRICED charger. Our illus- 
trated ciiecular will convince you. Our 24 
years reputation is your guarantee. 
The KRW FASTCHARGER is the last word in 
battery charging equipment. It is built of the 
finest materials and incorporates all the latest 
quality features. Fully Guaranteed, it will give 
years of highly profitable service. Order one today. 
No. 778, KRW FASTCHARGER, $130.00 F. O. B. 
Factory, Arcade, N. Y. Shipping weight 90 lbs. 






AND A 


NEW 
KRW 


WALL-TYPE, 
SIX AMPERE 


BATTERY 
CHARGER 









It’s a new, Heavy-duty Charger that handles 
one to twelve 3-cell batteries or equivalent. 
Ideal for safe charging of all types of car, 
truck and aircraft batteries. Incorporates 
all the latest design and construction fea- 
tures. Write for descriptive literature. Low 
Price, only $39.00 F.O.B. Factory, com- 
plete with bulb, wiring, connectors and 
terminal leads. 







@ The new KRW FASTCHARGER is the simplest and most effi- 
cient on the market, regardless of cost. It has only a single meter 
to watch ... all unnecessary gadgets have been eliminated. It oper- 
ates off any 110 volt lighting circuit. Current draw 9 to 11 amperes. 


The KRW FASTCHARGER has a new electric timer which is fool- 
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BUFFALO 3, N.Y. 


Others scheduled for September 
the New Mexico Motor 
Albuquerque, 
Sept. 2; Mississippi Transport Assn. 
at Biloxi, Sept. 6; Ohio Assn. of 
Columbus, 
Sept. 9-10; Arizona Motor Transport 
Assn., Phcenix, Sept. 11; Tennessee 
Motor Transport Assn, Nashville, 
Sept. 15-16; Kansas Motor Carriers 
Assn., Wichita, Sept. 15-17; Iowa 
hold its| Motor Truck Assn., Des Moines, 
Sept. 18-19; Colorado Motor Carriers 
Assn., Denver, Sept. 23-25, and the 


TRUCK SECTION 


Nebraska Motor 
Omaha, Sept. 24. 

There will be no defending cham- 
pion in the semi-trailer class, since 
Charles W. Zimmerman of Cush- 
man Motor Delivery, Chicago, r 
signed as a driver shortly after 
winning the 1947 roadeo at Los An- 
geles to become assistant director 
of safety for the Cushman com- 
pany. 

In the straight truck class, Alex 
Adamski of Geo. F. Alger Co., De- 
troit, will defend his championship 
at the 1948 finals, while Chester 
W. Smith, Reliable Transportation 
Co., Los Angeles, will defend his 
championship in the truck and 
full-trailer class. 


Trucks Speed 
To Rescue in 


Oregon Flood 


PORTLAND, Ore. — Truck and 
bus operators were speeding equip- 
ment to the scene of the recent 
Vanport (Ore.) flood disaster even 
before the first appeals for hauling 
equipment were broadcast, the Ore- 
gon Motor Transport Assn. report- 
ed last week. 


As the first news flash told of 
the Columbia River dike’s wholly 
unexpected collapse, rigs of all de- 
scriptions were dispatched to the 
scene. At least three buses were 
lost in the early attempts to roscue 
the Portland suburb’s 18,000 inhabi- 
tants. 


Some of the truck drivers are 
known to have remained on duty 
for more than 30 consecutive hours. 


As new areas were threatened, 
the truckmen rushed sandbags, men 
and equipment from point to point. 
From Sunday afternoon through 
Tuesday the big rigs lumbered out 
of the stricken region laden with 
evacuees and such goods as they 
were able to save. 


Late Tuesday disaster workers 
appealed to the Oregon transport 
association for 40 trucks at a con- 
centration point. Despite snarled 
traffic and flood water that turned 
several truck terminals into con- 
crete islands, 76 trucks answered 
the appeal within an hour. Total 
units are believed to have numbered 
in the hundreds. 

The initial breakthrough cut off 
rail communication with the north 
from Portiand. At a crucial mo- 
ment in the disaster, the highway 
likewise collapsed before the flood’s 
pressure. Vancouver, Wash., nor- 
mally separated from Portland by 
only the width of the Columbia 
river, had to be reached via a 
bridge 50 miles to the east. 

Despite the absence of any rail 
or normal highway facilities, the 
truck operators were handling the 
north-south flow of goods with little 
delay, it was stated. Absorption of 
the tremendous burden with so lit- 
tle faltering was described as “mon- 
umental.” 


Byrne Heads Up 
Ky. Carriers 


LOUISVILLE.—A. A. Byrne, ex- 
ecutive vice-president of the Ken- 
tucky Transport Corp., has been re- 
elected president of the Kentucky 
Motor Transport Assn. George E. 
Gill, E. J. Lucas and Martin L. 
Scimidt jr. were named as vice- 
presidents. 

Others elected to office included 
Carl H. Arnold, treasurer, and Lew 
Ullrich, who was reappointed man- 
aging director for a 13th term. 

Byrne is also vice-president of 
the American Trucking Assns. 


Sask. Truckers Seeking 


Increase in Freight Rates 
REGINA, Sask. — Saskatchewan 
Motor Transport Assn. has for- 
mally asked for an immediate in- 
crease in trucking freight rates. 
Presented by the association’s 
counsel, Alan Embury, the brief 
requested an immediate raise, 
pending a final decision on its re- 
quest for a 21 percent advance. A 
similar request by the association 
had previously been rejected by 
the Saskatchewan government. 


Geile Ie Service Chief 


Guy Spencer, owner-manager of 
the Huntsville Motor Co., Hunts- 
ville, Ala., has announced appoint- 
ment of Frank A. Geile, mechanical 
engineer, as manager of the com- 
pany’s service division. 





Carriers Assn.., 
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TRUCK SECTION 





More Effective ‘Stop’ 
For Trucks 


CLEVELAND.—The use of more 
effective “stop” and “turn” signal 
lights for the nation’s nearly 7,000,- 
000 trucks is expected to result 
from studies made recently by the 
Society of Automotive Engineers at 
General Electric’s Nela Park, 
headquarters of the company’s 
lamp department. 

Twenty-odd such lights, of va- 
rious sizes, colors, and intensities, 
were viewed by a group of 40 au- 
tomotive experts at distances up 
to 500 feet, under both day and 
night conditions. The group was 
composed of members of the light- 
ing committee of the SAE, and 
representatives of automobile man- 
ufacturers and various state high- 
way safety groups. 

Val J. Roper, G-E illuminating 
engineer and host to the delega- 
tion, said that while final specifi- 
cations were not adopted at the 
meeting, it was determined that 
the lights should be red or amber 
to the rear, but preferably red, 
amber or white to the front, that 
they should be at least four inches 
in diameter, and that they need 





National Assn. 
Of Body Makers 
Is Organized 


ELKHART, Ind. — The National 
Truck Body Manufacturers’ Assn. 
was organized here June 18 with 
F. E. Hartnell elected the first 
president. Hartnell is president of 
Transportation Specialties Co. and 
of Hart Pressed Steel Corp. of Elk- 
hart. 

About 35 manufacturers and ex- 
ecutive personnel of plants in 22 
states attended the all-day session. 
The association was organized un- 
der the non-profit section of the 
Indiana corporation act. By-laws 
and the constitution were drafted. 

Over 130 of the leading commer- 
cial truck body manufacturers are 
members of the new association, 
which is chartered by the state of 
Indiana. It was formed to develop 
practices and methods designed to 
aid the truck body building indus- 
try and improve its relations with 
the public. 

Other permanent officers elected 
include: R. W. Allen of the Cali- 
fornia Body and Trailer Co., Red- 
wood City, Calif., vice-president of 
Western district; E. E. Miller, De- 
Kalb Commercial Body Corp., De- 
Kalb, Ill., vice-president of Mid- 
western district; Fred S. Glasier, 
Glasier Mfg. Co., Newark, N. J., 
vice-president of Eastern district, 
and R. R. King, American Body and 
Trailer, Inc., Oklahoma City, secre- 
tary-treasurer. 

Permanent offices are to be main- 
tained at 1016 Dupont Circle Bldg., 
Washington, D. C. 


Fruehauf Hikes 
Body Output 
At Kansas City 


DETROIT. — Customer demand 
exceeding previous estimates has | 
forced Fruehauf Trailer Co. to re- | 
vamp its new truck body plant at 
Kansas City, W. J. Robinson, vice- 
president in charge of sales, an- 
nounced last week. 

The plant, once believed capable 
of exceeding any estimated demand, 
had been retooled for production of 
more than 500 different styles of 
truck bodies in 12, 14 and 16-foot 
lengths, Robinson said. However, it | 
has already been proved inade- 
quate, he revealed, so additional 
welding and degreasing will be in- 
stalled to speed up output. This 
added equipment will give the plant 
a production capacity of one dis- 
assembled steel truck body every 
eight minutes. The bodies will be 
fabricated at the plant but will be 
shipped knocked-down for assembly 
at Fruehauf factory branches and 
body distributors or by the pur- 
chaser if he chooses. 

Installation of the new equipment 
will take approximately two weeks, 
during which time the plant will be 
idle, Robinson said. Production will | 
be resumed early in July. { 





Experts Study Signals 
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and ‘Turn’ Indicators 
May Result 


not bear printed instructions or 
arrows. 

Roper pointed out that the SAE 
became interested in promoting 
adequate signal light standards be- 
cause of comments made by some 
safety authorities to the effect that 
present truck signals in many 
cases are “inadequate” and truck 
drivers’ hand signals are “ineffec- 
tual,” especially where truck-trail- 
er combinations are concerned. 

One of the chief problems was 
that of selecting signals having 
sufficient intensity to be effective 
in the sunlight, yet not so bright 
as to be blinding at night, accord- 
ing to Roper. 

To assist the auto lighting ex- 





perts in their studies, G-E engi-| HOW GE TESTS TRUCK LIGHTS—This experimental board has 10 red and 10 amber 


neers devised laboratory test equip- lights for study by SAE researchers. 


ment in the form of red and amber 
lights which were adjustable in Gladden-Marbury U.C. 


size from two to eight inches in 









S a by the secretary of state. 
ncipals are W. D. Drigge 
diameter, and capable of intensi-| Gladden-Marbury Used Cars, Inc., Charles Gladden and Crawford 
ties of from 5 to 500 candlepower. ' Arkadelphia, Ark., has been granted | Marbury, all of Arkadelphia. 
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N.J. Protects 
School Buses 
With New Laws 


TRENTON, N. J.—Three bills de- 
signed to make safer the opera- 
tion of school buses were signed 
into law by Gov. Alfred E. Driscoll. 


The measures strengthen a 1947 
law requiring motorists to stop 
when a school bus is discharging 
or receiving children. 

One of the new laws requires 
school buses to be equipped with 
electric warning lights which flash 
red when a bus is loading or un- 
loading. It also provides for warn- 
ing signs and legends on the buses. 
A second bill permits boards of 
education to compensate school bus 
contractors for expenditures made 
in complying with the new regu- 
lations. 


Another bill fixes definite penal- 
ties for violation of the stop law. 
Fines for first offenses are set at 
$10, with a minimum of $25 for 
subsequent violations. 


The state motor vehicle depart- 
ment is authorized to revoke li- 
censes for violations. 
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dent of Oltman-O’Neill). 





Standard Van Bodies in 9, 12’, 14 and 
16’ lengths. Solidly built of high tensile steel, 
welded from sills to roof. 





Wheelhouse Van Models, 9’ to 16’ lengths, 
have 9” lower loading height—a wide range 
of rear end enclosures and door combinations. 








A typical “mob” scene at every truck and equipment show. 
In the center foreground, Jack Reynolds, V.P. of Safety 
Motors, is signing another body order for Les Oltman (presi- 


At truck and equipment shows all over the country, Dealers 
and their customers express their preference for Oltman- 
O'Neill aill-steel, all-welded truck bodies and they say it 
with orders. At the shows in Chicago, Buffalo, Minneapolis, 
St. Louis and right across the country, the consistently high 
sales volume of Oltman-O’Neill van bodies and Packettes 
is solid evidence that men who know truck bodies best buy 
Oltman-O'Neill equipment again and again. Exceptional 
quality, quick deliveries and low prices are responsible for 
the nationwide popularity of Oltman-O’Neill truck bodies. 


‘e sold through Dealers only 


OLTMAN-O’NEILL CO. 


for-tat ita Michigan 








23500 Sherwood LT 
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The Packette, America's most popular all- 
steel, all-welded, all-purpose package 
delivery body, for mounting on flattace 
cowl chassis. Dust and weatherproof. 
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New Air Valve Designed 


For Tractor Brakes 

DETROIT.—The Robinson auto- 
matic dual air valve, a device said 
to prevent the loss of air in case 
the brake air-line on a truck-trac- 
tor is torn off through accident, 
has recently been placed on the 
market by Power Brake Parts 
Mfg. Co., 8060 Wheeler Ave., De- 
troit 10. 

The producer said that in the 
event that a break-away of the air 
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FREE FLIGHT TRAINING 


Stinson dealers offer 
point where you fly t 
to a limited numbe 
ment-approved ins 
see your dealer, 
dated Vultee Air 




















See America’s No. 


New Stinson for ’48 carries 


Paid for themsej i 
tiga i : ves through sa i 
oa oe In transportation coal Now thee 
oe eady profit. I can fly direct to any ; Lu 
Job, with a three-man crew and their eae 
I . . . - 
8 this a profit-making idea for your own business? 


free flight ins ion— 

he airplane a ce dade 
t of qualified busine 
tructors. No obligati 
or write to Stinson Divisi 
craft Corp., Wayne, Michig 
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connecting hose should take place Automotive Finance... 


Analysts Like Outlook 
For Auto Builders 


as the result of an accident, such 
as jack-knifing or a fifth wheel 
pulling away, the dual air valve 
automatically shuts off the escape 
of air, allowing the operator to 
have full use of the tractor’s air 
brakes. 


Greer Goes to Havana 
Lloyd B. Greer, formerly with 
Ellinor Motor Co. of Valdosta, Ga., 
has taken over the managership of 
Havana Motor Co., Havana, Fla. 





Frank Querry, 
fence manufacturer, 
Los Angeles 


“With this 4-place fly-any- 
where plane, the jobs 500 
miles away are more profit- 
able than jobs 
away used to be,” says Frank 
Querry, who learned to fly at 
44. “Soon after buying our 
first Stinson, we decided we 
needed two of them!” 


100 miles 
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1 Utility Plane! 


(solo flight) — 
Ss men. Govern- 





on. For details, 
on, Consoli- 
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Stinson 


For 22 years, builders of America’s most useful personal planes 





By George Deery 
Staff Writer 

EVERAL reasons for favorable 

factors to predominate for the 

auto manufacturers during the re- 
mainder of the year are listed in 
the Current Analysis on Autos by 
Standard & Poor’s Corp. While in 
agreement with the general feeling 
that declines are in line for the 
independent truck producers, the 
service reminds investors that, as 
measured by prewar standards, 
profits should be excellent. 

Adding that “earlier signs point- 
ing to the end of the seller’s market 
for passenger cars have disap- 
peared,” and that backlogs are un- 
derstood to be the largest in his- 
tory, the report finds importance in 
the growing tension in the interna- 
tional situation which has brought 
a stepped-up arms program and 
attendant fears of a recurrence of 
wartime vehicle shortages. 

“Another is the fact that pro- 
jected large military vehicle out- 
lays, superimposed on require- 
ments for ERP, have allayed 
fears of an early recession in gen- 

eral business. Finally, these fac- 
tors, along with the cut in income 
taxes, crystallized during the nor- 
mally active spring selling sea- 
son,” it stated. 

In view of recent better business 
sentiment, Standard & Poor’s be- 
lieves that a Federal Reserve Board 
survey indicating that the public 
hopes to buy between 3.1 and 4.5 
million cars this year “probably 
understates the demand.” The sur- 
vey was made in the first quarter 
of this year. 

The writers of the analysis also 
join the throng estimating what 
production for the year will have 
been on Dec. 31 when ’48 fades into 
’49. “Barring a rapid and marked 
expansion in arms output or an- 
other coal strike, enlarged steel 
capacity and declining demand for 
some outlets suggest that enough 
steel will be available to lift domes- 
tic vehicle production above the 
1947 total,” they contend. “There is 
even a possibility that domestic 
production of cars and trucks will 
match the all-time peak of 5,358,420 
in 1929.” 

+ + * 
“came wage rates point to 
narrower margins, since price 
advances may not be wholly com- 
pensating. In addition, amortiza- 
tion charges will rise as new models 
are introduced. 

“However, excellent earnings are 
possible on sustained large-scale 
operations, dnd expected production 
gains, probable improved labor pro- 
ductivity and benefits as facilities 
get into full play suggest a trend 
toward lower unit costs. Truck spe- 
cialists face contracted margins on 
lower income.” 

“The dividend outlook for 1948 
is favorable, even though policies 
will continue conservative.” Of 
the companies discussed in the 


DOG'S-EYE VIEW—Even this pup couldn't 
resist a preview peek at the ‘49 Ford in the 


showroom of Suppe Motor Sales, Johnstown, Pa. ee 





current release, 10 disbursed 
larger dividends in their 1947 fis- 
cal years than in the preceding 

12 months. 

“Further increases are likely in 
the passenger car division and, de- 
spite lower earnings, payments of 
the truck specialists should hold 
close to those of 1947.” 


* * * 


OF 30 automotive companies list- 
ed on the New York Stock 
Exchange, 29 reported a net profit 
for the first quarter, and 22 showed 
a better earnings record in this 
period compared with the first three 
months of 1947. The net income of 
these 30 firms which had reported 
up to the time of a recent Exchange 
compilation was $39,270,000, or up 
32.2 percent over the corresponding 
period a year ago. 

The profit progress of other in- 
dustries for the same comparative 
periods, according to the Exchange, 
was as follows: Amusement, up 3.2 
percent; building, up 15.2 percent; 
business and office equipment, up 
46.8 percent; chemical, up 2.6 per- 
cent; electrical equipment, up 47.4 
percent; financial, up 41.2 percent. 

Food, off 18.8 percent; ma- 
chinery and metals, up 6.6 per- 
cent; paper and publishing, off 
2.1 percent; petroleum, up 110 
percent; railroad, off 17.7 percent; 
retail merchandising, up 8.1 per- 
cent; ship operating, off 15.3 per- 
cent; steel, iron and coke, off 4.9 
percent; textiles, up 33.3 percent; 
transportation services, off 26.4 
percent; utilities, off 1 percent; 
other companies, up 17.8 percent. 

The total for all the 389 com- 
panies covered was 17.8 percent 
with estimated income of $935,097,- 
000. Of the 389 firms, 370 reported 
a net profit and 234 had improved 
over the first three months of last 
year. 


Public Offering 
Due Soon for 


Bosch Stock 


SPRINGFIELD, Mass. — Public 
offering plans for 535,882 shares of 
American Bosch Corp. Class B com- 
mon stock, held by the attorney- 
general of the U. S., have been dis- 
closed in a registration statement 
filed with the SEC. The attorney- 
general holds the stock as successor 
to the Alien Property Custodian. 


In 1942, the APC found that 535,- 
000 shares of capital stock of the 
company—which makes Diesel and 
automotive electric equipment—was 
the property of foreign nationals, 
and took it over for the U.S. In 
1946 and 1942, an additional 882 
shares were taken over by the at- 
torney-general. 

The proposed stock offering will 
be put up for competitive bidding. 
None of the proceeds will go to the 
company. 

A suit was started in 1946 to 
obtain return of the 535,000 shares. 
A later stipulation provided that the 
shares may be sold by the attorney- 
general, and that, instead of the 
shares, the proceeds of the sale will 
be subject to claims of the plain- 
tiffs. 

Stockholders of the company, 
meanwhile, at a special meeting in 
New York, have authorized the cre- 
ation of a new Class B common 
stock which henceforth may not be 
owned by other than citizens of the 
U. S. 

It is also possible, it is said, that 
some other manufacturing organ- 
ization—such as one of the major 
automobile makers—may decide to 
enter a bid for the stock, and gain 
majority control of American Bosch. 


Auto Stocks 
June 21 June 14 





Chrysler ......... 635% 65% 
Crosley .......... 10% 9 

General Motors .. 63% 64% 
Hudson .......... 20% 2236 
Kaiser-Frazer ... 10 10% 
Nash-Kelvinator.. 20% 205 
Packard ......... 5 5% 
Studebaker ...... 27% 28% 


Willys-Overland .. 10% 11% 
Average for 
Nine Stocks ... 25.73 








26.28 





TRUCK SECTION 


Adams Implement 


Adams Implement Co. has been 
incorporated at Portage, Wis., to 
deal in farm machinery, automotive 
vehicles and supplies. Incorporators 
are James and Helen Adams and 
Alfred H. Bahe. Minimum capital 
is to be $10,000. 





That's why Heil Bodies and Hoists 
deliver more payloads — give you a 
bigger return on your investment 


Look underneath a Heil Body. 
Note how both long members 
and cross members are used for 
body support. This design elimi- 
nates sagging body floors. And, 
because the metal doesn’t have a 
chance to stretch, it doesn’t tear. 

Thanks to “no sag,” the bene- 
fits you get from using Heil 
Bodies are: (1) fast,clean dump- 
ing; (2) long life; (3) more 
trips on more jobs—more pay- 
loads and larger profits. 

Heil Bodies and Hoists fit any 
truck chassis. They are easy to 
install, because they are mounted 
above the truck frame and don’t 
interfere with other parts of 
the truck. Let your Heil distrib- 
utor show you this and many 
other advantages of Heil Bodies 
and Hoists. Write for bulletins. 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
fr 85% of all cars, 4 sizes the re- 
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Dealer, Salesman Attendance Good .. . 





Equipment Shows 


Up ‘Plus’ Sales 


(Continued from Page 29) 


tional value to truck salesmen, in 
energizing the dealer’s interest in 
his truck line and in getting the 
dealers in a given area better ac- 
quainted with the equipment dis- 
tributors of the area. 


a * * * 


‘THIS latter phase of the equip- 

ment shows has not been as 
fully appreciated by many dealers 
as it should be, it is thought by 
many in the trade. 

By getting acquainted with the 
various body and equipment dis- 
tributors in each territory, the 
dealer has an opportunity to build 
a sound, satisfactory and long- 
range business association. 

The distributors find that the 
dealers are willing to work with 
them in the promotion and sale 
of the equipment they handle, 
and this in itself strengthens 
their resolve to work with and 
through the dealers on all sales 
in the area. This type of a mu- 
tual working arrangement cannot 
help but lead to a better protec- 
tion of dealer profits in the sale 
of bodies and equipment. 

A goodly number of body and 
equipment manufacturers, who 
formerly sold direct and ignored 
the dealer entirely, unless he was 
brought into the sale by a truck 
dealer, now have instituted a sales 
policy that binds them to sell all 
of their products through a fran- 
chised truck dealer. 

These manufacturers make this 
a part of their contract with their 
distributors and will take action 
against any distributor who “cuts 
a dealer’s throat” in a deal in the 
field. 


* * * 


THE SHOWS, and the drive for 


dealer a full commission on the 
particular sale. 

“Shenanigan” deals will come 
with rugged competition, it is sure. 

Prewar, all of such deals were 
not confined to the body or equip- 
ment distributors—truck dealers 
were guilty of their share. They 
may come again. 


The graveyard of dealers who 
failed has many tombstones to 
the truck dealers who felt they 
had to “long trade” and use cut 
price methods to get or maintain 
volume. These dealers not only 
made it tough for the dealers 
who endeavored to do a legiti- 
mate business, but eventually the 
very tactics they pursued put 
them out of business. 


Truck dealers are entitled to a 


profit on everything that goes on 
the truck they sell, 


just as the 


passenger car dealer is entitled to 


a profit on the accessories he sells 
on the car. 

The customer is entitled to the 
opportunity to buy a complete 
truck, fitted to his business, at a 
fair price and should not be forced 
to shop in several places to get 
the equipment and body he wants. 

Successful truck dealers are go- 
ing to be able to suggest and pro- 
cure the proper bodies and equip- 
ment to fit the truck to the buyers 
needs. To that end, the truck 
equipment shows are invaluable to 
the truck dealers who wish to ex- 
pand the ability of their truck de- 
partment and to align with them 
the sources of auxiliary equipment 
and technical knowledge that they 
will need to fully serve the buyers 
of their area. 


Bogan Sells Out 


The interest of Ardis W. Bogan 
in the Duncan and Bogan Used 
Car Lot, at 3206 Lee St., Green- 
ville, Tex., has been sold to C. C. 
Duncan, who will operate the lot 
independently as the Duncan Mo- 
tors. Howard “Speck” Williamson, 
who has been associated with the 
business for some time, will re- 
main in his position as associate, 
Duncan said. 
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FOR TRAILERS—A completely automatic 
temperature controller, capable of automa- 
tically maintaining any pre-selected temper- 
ature from zero to 70 degrees F. inside the 
van, regardiess of outside temperature, ac- 
cording to the company, has been an- 
nounced by Frostrode Products, 19929 Exeter, 
Detroit 3. The Model B, the product of sev- 
eral years of research by this manufacturer 
of industrial refrigeration equipment, comes 
as a complete package unit, ready to install 
in any insulated trailer body up to 34 feet 
long. Weighing only 825 pounds complete, 
the unit has a capacity of 24,000 BTU per 
hour—equal to two tons of ice every 24 
hours, the company states. 


Fit to Drive 
Need for Physical Checkups 
Stressed by Hauler 


BUFFALO. —Lack of periodic 
health examinations of drivers is 
contributing to the safety problem, 
a Buffalo trucking official has as- 
serted. 

He pointed out that his company, 
which operates a large fleet of 
trucks, pays a bonus for safe driv- 
ing and imposes penalties on its 
drivers for accidents. 


“Labor unions in general object 
strenuously to periodic health ex- 
amination of their members and 
in many cases forbid their people 
to undergo health examinations 
that may be required by employ- 
ers,” he pointed out. “This makes 
it almost impossible to detect poor 
eyesight, or other physical condi- 
tions that might affect the ability 
of a man to drive a truck or auto- 
mobile safely.” 

Last year in his own organiza- 
tion, the trucking official found a 
half-dozen drivers whose eyesight 
was so bad they were absolutely 
unfit to drive and were required 
to get a prescription for glasses. 
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Atalantc, mythicol 
maiden of matchless 
speed, offered to wed 
the mon who could 
outrun her, with his life 
to be forfeited if he 
lost. Hippomenes 
tricked her by drop- 
ping the golden op- 
ples of the Hesperides 
—she stopped to pick 
them up, lost the race 
end got a husbond. 


a ACETIC N 
CLARK 


protection of dealer profits that 
has been engendered with the 
shows, has prompted several man- 
ufacturers, who in the past did not 
think that they could sell through 
the truck dealer, to give this type 
of distribution a tryout. 

As a result of this close associa- 


tion between dealers and distribu- 
tors, it is entirely feasible that 
an entirely new system of equip- 
ment and truck body distribution 
may be set up. 

In this “new deal” the distribu- 
tors of bodies and equipment, 
who sell only through the fran- 
chised dealers, will be set aside 
from those who contintie to sell 
direct or to “run out” on the 
dealer when competition gets 
rugged. Dealers will favor the 
distributor who works with them 
honestly and completely and will 
have little or nothing to do with 
those who “play ball” with the 
ane only when they are forced 


x may even result in the truck 
factories refusing to introduce 
bodies and equipment to their deal- 
ers or to allow firms to advertise 
in their special truck equipment 
books unless the manufacturer has 
a sales program that insists on 
all sales going through a fran- 
chised truck degler. 

Dealers themselves, however, 
have an obligation to perform if 
such an enviable situation is to 
come about. They must be willing 
to work with the equipment dis- 
tributors at all times, must be will- 
ing to meet the distributor at least 
half way in providing discounts 
on the bodies or equipment to 
those buyers who have always been 
in the habit of getting bodies or 
equipment at a discount—or to the 
fleet buyer who is entitled to such 
discounts. 

This does not mean that the 
dealer must give a discount on 
his truck, where a discount is not 
warranted. 

* * * 

HE BUYING habits of an in- 

dustry cannot be changed over- 
night, nor can a distributor be ex- 
pected to lose business to a com- 
petitor who does not play square 
with the truck dealer just because 
the distributor who goes into the 
deal with a truck dealer does. The 
truck dealer either must go along 
with the distributor or release him 
from his obligation to pay the 


HOUSING 


pace for usefulness 


and stamina is the Clark Housing—a one-piece hea 


treated forging; and a thoroughly dependable piece of 


equipment. More than that, it represents Clark’s keen 


interest in research, in being forever on the watch for better 


methods and designs. That interest is a habit of Clark's. It always will 4 


be—you can depend on that. 


THE ONLY ONE-PIECE FORGED HEAT-TREATED 


HOUSING AND THE MOST WIDELY USED COMMERCIAL AXLE HOUSING IN THE 


" CLARK EQUIPMENT COMPANY, Buchanan, Michigan 


Other Plaats: BATTLE CREEK, JACKSON, BERRIEN SPRINGS, MICHIGAN Le 
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Lenoir Case Affects Dealer Sales .. . 


ICC Upholds Private Haulers 


(Continued from Page 29) 


Council of Private Motor Truck 
Owners, Inc., the Private Carriers 
Conference, American Trucking 
Assns., as well as many large pri- 
vate truck operators, coming to the 
aid of the Lenoir company. The 
for-hire common and_ contract 
haulers sided in with the Florida 
Railroad Commission. 
* s 


DECISION was decided by 
a vote of two commissioners 
(W. E. Lee and W. J. Patterson) 
for the company stand against one 
(J. L. Rogers), who felt the Florida 
commission was justified in its 
stand. The majority held, however, 
that the “primary business” test 
laid down in the precedent Woiti- 
shek case should be controlling. 
In that case, they recalled, it was 
decided that the carrier in ques- 
tion was primarily engaged in a 
non-carrier business and that its 
motor carrier operations were per- 
formed solely as an incident of, 
and in furtherance of, the non- 
carrier business, so that the status 
was that of a private carrier. 


In the Lenoir case, the com- 
pany claimed that it charged a 
delivery charge to its customers 
so that it would not be bound 
to delivery by its own trucks un- 
less it so desired, and also that 
it would not be placed in a posi- 
tion of laying merchandise down 
at the door of one customer for 
less than it cost another com- 
peting customer. 

The National Council of Private 
Motor Truck Owners Inc. feels that 
this decision by the ICC, although 
it found the Lenoir company guilt- 
less, did not clarify the status of 
a private hauler. This angle of the 
case should be of intense interest 
to every truck dealer since an un- 
favorable decision in such a case 





might be the cause of preventing 
many good truck prospects from 
purchasing equipment and might 
even go so far as to induce many 
present owners from operating 
trucks of their ownership. 

Dealers should make every effort 
to watch for cases of this type 
that may come up in their state 
or zone of influence and be ready 
to throw what weight they can be- 
hind getting a clear-cut decision 
on the rights of a private hauler 
under the ICC, which has all au- 
thority to make decisions as to 
when is a carrier a private opera- 
tor. 

The claim of the National Coun- 
cil of Private Motor Truck Owners 
follows: 

“The Interstate Commerce Com- 
mission in a 2 to 1 decision in the 
Lenoir Chair Co. case has rejected 
the proposal of the American 
Trucking Assns., Inc., for-hire car- 
rier interests that, in determining 
issues of private vs. for-hire car- 
riage, the primary business of the 
operator should be ignored and 
that any compensation—any recov- 
ery of transportation costs by a 
private motor truck owner in pric- 
ing his merchandise or otherwise— 
classifies that operator as a for- 
hire carrier subject to ICC control 
and regulation. 

* * a 

decision in effect also re- 
jects a proposal of the National 
Council of Private Motor Truck 
Owners, Inc., in this case that the 
ICC disregard any so-called “for 
compensation” test and establish 
the “primary business” test as the 
only proper criterion for distin- 
guishing between private and com- 

mon or contract motor carriage. 

“The council had urged the com- 
mission ‘to retrace any steps that 


have been taken into the blind 
alley of separate consideration of 
‘compensation’ and firmly recog- 
nize and expound the primary 
business test as a single, clear, 
logical, practicable guide and de- 
terminant which all can under- 
stand and apply and which will 
effectuate the purposes of the act.’ 

“Basing its decision squarely 
on the principles expounded in 
the now famous ‘Woitishek case’ 
(42 MOC 198), Division 5 of ICC 
has found the Lenoir Chair Co. 
operation of its private motor 
trucks to be ‘not those of either 
@ common or contract carrier’— 
hence a private carrier. 


“The Lenoir Chair Co., a manu- 
facturer of furniture for a number 
of years, has transported a portion 
of its finished products in its own 
trucks to its customers in various 
states and has transported various 
materials and supplies used by its 
factories on return trips. The bal- 
ance of its annual production has 
been transported by rail and mo- 
tor common carriers. Its sales have 
been made f.o.b. factory, but when 
it delivers furniture in its own 
vehicles it adds to this factory 
price a charge comparable to the 
rail or motor carrier freight rate 
and shows this figure separately 
on its invoice. It always consid- 
ered such motor carrier operations 
to be those of a private carrier 
and filed its application with the 
commission solely to obtain an offi- 
cial determination of status in de- 
fense of an action instituted 
against one of its drivers by the 
state of Florida. 

- + * 
“TN ITS decision, the commission 
held that the facts presented 
clearly indicated that the appli- 
cant’s primary business was that 


The Power and Dependability of 
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HYDRAULIC DUMP BODIES 


make satisfied customers 
for any truck dealer! 


Always recommend Galion hoists and bodies. Their reputation 
among contractors and operators for long life and dependable 
service, encourages more sales with less effort. Galions are 
built to outlast the chassis. 


THE GALION -¢Zeteel BODY CO., GALION, OHIO 
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TRUCK SECTION 


HEIGHT FOR TRUCKS—This modern truck lubrication department in Nickey Chevrolet 
Sales, Inc., Chicago, not only has three twin-post lifts so that it can handle any length 
truck, but also has sufficient clearance under the beams so that a van body truck can be 
accommodated on the lift. Two center island dispensers allow working the three hoists 
easily and conveniently. Roof windows provide ample light. 


of the manufacture of furniture, 
stating: 

“‘Although it does charge an 
identifiable figure for the transpor- 
tation service provided by it when 
deliveries are made in its own ve- 
hicles and although this amount is 
comparable to a common carrier 
rate for the same service, we do 
not believe that these facts stand- 
ing alone warrant a _ conclusion 
that applicant thereby is estab- 
lished as a carrier for hire. We 
think it evident that applicant is 
not engaged in transportation with 
a purpose of profiting therefrom 
in the same sense as is a carrier 
for hire... .’ 

“We find no merit in the con- 
tention of interveners that the 
matter of the amount of com- 
pensation received by applicant 
should be the sole factor in de- 
termining its for-hire or private 
carrier status. 

“The decision settles nothing, 
says the National Council of Pri- 
vate Motor Truck Owners, Inc., so 
far as the fundamental issues in- 
volving private vs. for-hire carrier 
status as raised by the interven- 
tion of the American Trucking 
Assns., Inc., for-hire carrier inter- 





























ests and the council are concerned. 
It fails to dispel the confusion 
which has long existed as to what 
does or does not constitute private 
carriage. It fails to prescribe any 
specific yardstick or any definite 
set of basic guides upon which 
future determinations may be made 
by the commission or anyone else.” 


Chevrolet 


(Continued from Page 29) 
rear tires, which provide a max- 
imum gross vehicle weight rating 
of 10,000 pounds. The new four- 
speed Synchro-Mesh transmission 
with conventional gearshift is 
standard on this model. 


Features of both chassis includ 
a foot-operated parking brake, sol 
enoid starter with dash butto1. 
control, and a special 19.8 to i 
semi-reversible re-circulating bal: 
worm steering gear. 


Chevrolet said that a closed type 
vacuum operated crankcase venti- 
lating system removes destructive 
gases and minimizes engine sludge 
frequently encountered in city de- 
livery work, where the engine 
operates at idling speeds for ex- 
tended periods. 


Ride stabilizers are standard 
equipment on the front of the 
chassis and are available for the 
rear with certain tire combina- 
tions. Frames are extra long for 
full body support and for direct 
attachment of rear bumpers. The 
engine used in both models is the 
Chevrolet “Thriftmaster” 216.5 cu- 
bic inch displacement with up- 
draft carburetor. Fuel tank is of 
16-gallon capacity. 


Panel bodies for these new 
chassis are available from many 
sources and can be had in alum- 
inum, steel or composite con- 
struction, it was stated. 


Among the operational advan- 
tages claimed in the Forward-Con- 
trol type of panel truck are lower 
initial cost per cubic foot of load 
space; added load space with no 
increase in overall length; more 
deliveries in less time and less 
driver fatigue; second trips for re- 
loading are reduced; lower operat- 
ing cost per cubic foot of pay- 
load; less parking and garage 
space per cubic foot of payload, 
and greater advertising value be- 
cause of modern appearance and 
larger body space for lettering and 
display. 

According to Chevrolet, these 
new chassis, with suitable panel 
bodies, are designed to meet the 
specialized requirements of laun- 
dries, bakers, dry cleaners, de- 
partment stores, parcel delivery 
services, public utilities and others. 


Calif. Truckers Charter 


Santa Clara Association 

SAN FRANCISCO.—«More than 60 
operators have adopted by-laws and 
formed the Santa Clara Valley 
chapter at San Jose as the newest 
local unit of the Truck Owners 
Assn. of California, according to 
Willard Johnson, managing director. 

Sidney D. Ackerman, chairman of 
the state association, was elected 
president as a tribute to his long 
service to the parent body and the 
American Trucking Assns. Other 
officers of the new unit are Ed Cali, 
Cupertino, vice-president; Dave 
Ditto, secretary, and Harry Potts, 
treasurer. 


Romine Joins Ford Dealer 


Jim Romine, for the past two 
years farm director of radio station 
WSB in Atlanta, Ga., has resigned 
to become sales promotion and ad- 
vertising manager for Southeast 
Ford Tractor Co., Atlanta. 
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By 
Jack Weed 


(Continued from Page 29) 


which spelled out the sales punches 
of the Ford line. 

Some of my readers may think 
it funny that I went farming in 
the forefront of Truckin’ this is- 
sue, but when I tell you that our 
surveys show that approximately 
one out of every seven dealer read- 
ers of this “Trade Paper of the 
Industry” handles tractors or farm 
implements, you will understand 
that I am not stepping too far out 
of line. Besides, in my humble 
judgment, the show that the Dear- 
born Motors gang put on for the 
press certainly is worth more than 
casual mention. 

* * 7 


EARLIER, I attended another 
“preview” that was decidedly 
unique—the opening of a $250,000 
dealership building in a crossroads 
town of about 3,000 population (I 
hope that my host for the occasion 
does not feel too badly because I 
call his home town a crossroads 
town). 

The size and the cost of this 
building—for the size of the town, 
is in itself unique but that wouldn’t 
be worth a “rave.” The thing about 
this operation that is worth atten- 
tion are the construction details 
and appointments that to me seem 
to be basically sound. 

Lee Anderson, the dealer, han- 
dles three lines—Chevrolet, Pon- 
tiac and Buick—and it is claimed 
he does a very fair job of dis- 
tribution on all three. Historically, 
his father was the first Buick deal- 
er in the home town of Orion, 
Mich. 

Lee grew up in the town which 
nestles on the edge of “beautiful 
Lake Orion” as a publicity man 
would say, and was prominent in 
the contracting business before he 
followed in his father’s footsteps 
by getting into the automobile 
business. 

His new building has two show- 
rooms—one on the main traveled 
road going through Orion to the 
north country and the other, a 
salon-like room in the rear, that 
will comfortably display at least 
seven or eight cars. 

* * > 

IT IS IN this room that one of 
the unique features of the building 
is located—a Hammond electric or- 
gan as a permanent part of the 
showroom. Having two daughters 
who are accomplished organists— 
Lee and his wife have five daugh- 
ters and a son—Lee decided to take 


AN INNOVATION—Margo Anderson at the 
Hammond organ in Lee Anderson's salon 
showroom. 


advantage of this ability while 
these daughters were home and 
put this showroom to a dual use. 
His plans call for using the room 
as a selection room during the 
week and for recitals and com- 
munity sings in the evenings or| 
weekends—making it kind of a 
town meeting place for musical 


Henna-Schulze Chevrolet 
Opens in Texas 


Henna-Schulze Chevrolet Co., 
Bertram, Tex., owned by Tom 
W. Schulze and J. B. Henna of 
Round Rock, has been opened in 
a newly completed building. 
Schulze, who is manager of the 
firm, said the personnel would 
include H. F. Frymire, formerly 
with Compton Chevrolet Co. of 
Georgetown, manager of the 
parts department, and R. M. 
Ross of Temple, foreman of the 
repair shop. 


events. In a town as small as this, 
the idea of tying in his place of 
business to the community life of 
the area seems to have merit. The 
organ people claim this to be the 
first installation in an automotive 
dealership. 

Large, spacious washroom and 
locker facilities are provided for 
the mechanics and other male em- 
ployes of the dealership—and to 
give these employes another added 
advantage, Lee has installed a bar- 
ber chair in this washroom and 
will have a barber come for two 
hours twice a week to do the ton- 
sorial work for his employes. 


The building is heated with ra- 
diant heating and the under-floor 
piping extends to the street end 
of the service entrance drive so 
that snow and ice will quickly 
melt in cold weather, keeping his 
entrance always open and free 
from getting in a slippery condi- 
tion. Just inside each service en- 
trance door, there is a device that 
throws a blanket of warm air 


EATON 


NEARLY 


A MILLION 


down just ahead of the car as the 
door opens in the winter, prevent- 
ing cold draughts from hitting the 
mechanics in the service shop 
proper and eliminating the ups 


REFRESHER—Jay Leipprandt, service man- 
ager for Lee Anderson, Lake Orion, Mich., 
gets his hair cut in the barber chair that is 
@ part of the mechanics’ washroom. Dealer 
Anderson supervises the job. The dealership 
handles Chevrolet-Pontiac-Buick. 


and downs in temperature in the 

building caused by inrushes of cold 

air every time a door is opened. 
* * + 


EVERY OTHER sstall in the 


With 4 gears to transfer power, the 


2-Speed Truck Axle provides far greater gear tooth contact 
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service shop is equipped with a 
two-post hoist, enabling mechanics 
to work in an upright position. 
Back of the work stalls on each 
side is an electrical outlet line 
with movable outlets that run on 
the track of the line. The outlets 
are drops from the line that run 
on small rollers so that the me- 
chanic can position the outlet drop 
to the point where he wishes to 
work with an electrical tool. 

The parts department is on the 
right of the service entrance, as 
one drives in the service door, with 
a glass partition, so that those who 
drive in can see the parts bins 
and accessory display. Back of the 
parts room is a small but very 
modern shop for rebuilding electri- 
cal units and doing other machine 
work. 

On the roof is a 22,000 square 
foot lake which is a part of the 
modern air conditioning system 
of the building. It is claimed that 
this “lake” will reflect the rays 
of the sun during the day and 
cool off during the night to keep 
the plant at a fairly even tem- 
perature around the clock. 

Anderson's private office is built 
back of the main showroom and 
offices so that he can see into both 
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showrooms as well as see every 
car that drives in the service en- 
trance. He believes in keeping 
close to his customers and his 
operations. 

In addition to this structure, An- 
derson plans to start construction 
immediately on a separate three- 
stall, three-entrance, drive-through 
exclusive truck service building to 
be located next to the main build- 
ing. At his opening, which was 
handled in true Hollywood style 
with sky lighting and “bombs 
bursting in air’ by two experi- 
enced automotive showmen—C. P. 
Fiskin, formerly advertising man- 
ager of Chevrolet, and Bob Perry, 
formerly a newspaper automotive 
editor—18,000 persons were report- 
ed to have stood in the rain wait- 
ing a chance to get in and see the 
new building. 


* + * 


F YOU have a truck customer 

who is in the milk business and 
would like to personalize a vehicle 
by putting a milk bottle shaped 
body on it, have that customer get 
in touch with Ed Marshall, of 
Automobile Dealers Exchange, 
Long Island City, New York. Ed 
has developed a body that looks 

(See TRUCKIN’, Page 39, Col. 1) 
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Stand up Longer 
because Tooth Load 
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The contract for sponsorship by 
the DeSoto-Plymouth Dealers of 
America of the new CBS quiz show, 
“Hit the Jackpot,” was recently 
signed in the New York offices of 
Batten, Barton, Durstine & Os- 
born, Inc. 

This new quiz program will be 
launched by the DeSoto-Plym- 
outh dealers from coast to coast 
at 9:30 p.m. EDT over the Co- 
lumbia Broadcasting System, 
starting Tuesday, June 29. 

Signing the contract for the 
sponsors were J. B. Wagstaff, vice- 
president of DeSoto, and Karl H. 
Bronson, director of advertising. 
CBS was represented by Hubble 
Robinson jr., vice-president, direc- 
tor of programs; William C. Git- 
tinger, vice-president in charge of 
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__ Auto Advertisin 


New De Soto Show 
Is ‘Hit the Jackpot’ 


By Bob Finlay 


sales, and J. J. Karol, sales man- 
ager. 

Present for BBD&O were Ben 
Duffy, president; Frank J. Ma- 
honey, account executive; W. W. 
Crider, Carroll Newton, Lee B. 
White, and Charles H. Newton, 
agency producer of the show. 

The format of “Hit the Jack- 
pot” allows both studio contes- 
tants and members of the radio 
audience, the latter by telephone, 
to participate for as much as 
$20,000 worth of prizes. Quiz- 
master will be Bill Cullen. 


Dealer Gag Ads 


Some outstanding dealers claim 
that gag ads helped them gain 
prominence, and also bring in busi- 
ness. 

Two exponents of such ads are 
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Larry Dimmitt (Chevrolet-Cadil- 
lac), Clearwater, Fla., and Lew 
Brown (Ford), Detroit. 

Dimmitt’s latest is headlined 
“Larry Dimmitt answers four $64 
questions”; Brown’s: “Lew Brown 
for president,” timed for the open- 
ing of the GOP convention. 

Dimmitt points out that Clear- 
water dealers will be able to fill 
this year less than 1 percent of 
orders now on file, but that an 
individual would be a sucker to 
pay a black market price. 

In some cases, Dimmitt says, 
it is OK to buy a fully recondi- 
tioned used car from a respon- 
sible dealer; in other cases it is 
wise to have the old car fixed 
up and keep it another year. 
Despite the gag headline, Dim- 
mitt gives good sound advice. So 
does Lew Brown, after kidding a 
bit about his qualifications for 
president. 

He winds up with the advice 
that while he may not be the 
people’s choice for president, his 
emporium is the “logical place 
to have your car, especially 
Fords, serviced; his work and 
his prices are guaranteed. Come 
in, fellow citizens, any weekday 
or night up till midnight and 
Lew, the motorists’ choice, will 
be here to shake your hand.” 
We've asked Brown to let us 
know if the people did come in, so 
we can give you a follow-up. 


Dodge Movie 


More than 1,000 prints of the 
new Dodge sound motion picture, 
“So You Want Thrills,” have been 
produced for use in public show- 
ings by Dodge dealers and the 
Dodge field organization, it is an- 
nounced by E. C. Quinn, general 
sales manager. 

In a 30-minute exhibition of 
acrobatic driving, this latest addi- 
tion to the Dodge film library 





DODGING DEATH—In_ the 
sound motion picture, a Dodge car midway 


new Dodge 


in its leap of 40 feet throug the air from 
the elevated take-off ramp at right is about 
to crash in full flight into the side of one of 
the two ge platform trucks. 


seeks to demonstrate the rugged- 
ness and dependability of Dodge 
vehicles. The principals in the pic- 
ture are Jimmie Lynch and his 
crew of skilled drivers who have 
used Dodge and Plymouth cars ex- 
clusively since 1940 in their con- 
tinuing “Death Dodgers” traveling 
outdoor show. 


More Dealer Sponsors 


Auto dealers are doing more 
radio advertising, according to a 
report from the American Broad- 
casting Co. 

With a gain of 74.1 percent in 
sponsors, auto dealers jumped 
from second to first place in ABC 
cooperative programs. ABC now 
has 784 sponsors for 14 coopera- 
tively sponsored programs, com- 
pared with 645 advertisers on 12 
such programs a year ago. Auto 

Tr sponsors total 155; a year 
ago there were 89. 


Names 


William R. Butler has been ap- 
pointed manager al 

of the financial 
advertising de- 
partment of the 
New York Herald 
Tribune. Butler, 
with the Herald 
Tribune for the 
last 15 years, will 
continue as man- 
ager of the auto- 
motive and in- 
dustrial depart- 
ments, The Her- W. &. Batter 
ald Tribune is combining the three 
departments under his manage- 
ment, 





Norman Strouse, vice-president 
of the J. Walter Thompson Co., 
has been named manager of the 
company’s Detroit office and will 
assume his new duties on July 1. 
He succeeds Fred Foy, whose ap- 


r 


f 
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SPONSORED BY 3,000 DEALERS—Hudson's message for its 3,000 dealers throughout the 
country is being carried by this outdoor poster offered as part of its cooperative adver- 
tising program. The outdoor poster campaign is part of an accelerated long-range program 


to sell the new Hudson to the public as a car that is 


“new, different and better." 





pointment as_ vice-president of 
Koppers Co., Inc., Pittsburgh, has 
just been announced. Strouse came 
to J. Walter Thompson in 1929 
from the Seattle Post Intelligencer. 
For the past 2% years Strouse has 
been in Detroit serving as J. Wal- 
ter Thompson account representa- 


tive for the Ford passenger car 
advertising. 


The advertising accounts of 
Scripps Motor Co. and Crawford 
Door Co., both of Detroit, have 
been placed with the agency of 
Clark & Rickerd. 
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ATA Winds Up Regional Parleys re 


For Progress in Operating Techniques 


SALT LAKE CITY.—Winding up 
a series of six regional meetings 
at strategic points throughout the 
country, officials of the American 
Trucking Assns. declared last week 
that the sessions had paved the 
way for improving motor carrier 
operating techniques, particularly 
those affecting satety, and called on 
individual owners to cooperate in 
the programs outlined at the meet- 
ings. 

The meetings here, co-sponsored 
by 11 western state trucking asso- 
ciations, developed suggestions for 
improving accounting systems, 
safety programs, personnel selec- 
tion and training procedures, com- 
pilation of tariffs and other aspects 
of truck line management. 


Ed J. Buhner, president of the 
association, keynoted the meeting 
in an address that tied the future 
growth of the trucking industry 
to its safety record. He declared 
the success of a company’s safety 
program will determine, in large 
measure, the degree of its mone- 
tary success and, at the same 
time, will affect the well-being of 
the entire industry. 

Added emphasis to his viewpoint 
was provided by C. Eugene John- 
son, vice-president and _ general 
manager of Pacific Intermountain 
Express of this city, who outlined 
the savings effected by his com- 
pany’s safety program. 

“In 1945,” he said, “our accidents 
cost the insurance company and 
ourselves a total amounting to 3% 
percent of our revenue. In 1946, they 
were 3 percent of our revenue, and 
in 1947 they were but 2 percent of 
our revenue. So far this year they 
were but 1% percent of our reve- 
nue, or about half of what they 
were three years ago. 


“Putting it another way, if the 
ratio had been the same last year 
as in 1945, our accidents would have 
cost us $125,000 more than they 
actually did. These figures do not 
— loss of use or the intangi- 

es. 


“Converting the data into line- 
haul vehicle accidents per mile, the 
record shows one accident to 95,000 
miles in 1946, and one accident to 
140,000 miles last year, or an elimi- 
nation of one out of every three 
accidents (the ratio of improvement 
was slightly better in our pickup 
vehicle fleet). Our 1948 record thus 
far shows marked improvement 
over last year. The total line-haul 
miles traveled in 1946 were 15,000,- 
000; last year, 20,000,000, and this 
year we estimate they will be about 
24,000,000 miles.” 


room for improvement” in motor 
carrier tariffs was made by Herbert 
Qualls, assistant director of the 
Bureau of Motor Carriers, Inter- 
state Commerce Commission, who 
presented a paper prepared by 
Commission Chairman William E. 
Lee. At the beginning of federal 
regulation, he said, it appeared that 
within a reasonable time motor car- 
rier tariffs would present little dif- 
ficulty. 

“It was hoped,” he added, “that 
such tariffs would be relatively sim- 
ple, free from ambiguity, and easily 
read and understood.” 


This objective has not been re- 
alized, he said, and enforcement of 
tariff regulations has been a labori- 
ous undertaking. To a considerable 
extent, motor carrier tariffs, par- 
ticularly agency tariffs, have been 
and are extremely complicated, am- 
biguous and hard to read and un- 
derstand.” 

Regulatory officials from the 
western states also took part in the 
meeting, giving their frank ap- 
praisal of the trucking industry’s 





record. G. R. Carrel, chief of the 
Colorado state patrol, told the gath- 
ering of approximately 200 motor 
carrier operators that trucks con- 
stituted the state highway patrol’s 
worst problem when the patrol first 
was organized. Today, he added, 
“we have no hesitancy in saying 
that the truck drivers are the best 
drivers on the road.” 

William Healy, assistant secre- 
tary of state for Oregon, reported 
the industry’s record in his state is 
“very good” and called for unified 
activity by the industry for com- 
plete effectiveness. 

Capt. Marion A. Snow of the 
Utah highway patrol, also said the 
industry’s record in Utah is one 
“of which every operator may be 
proud.” He praised the work of 
the Utah Motor Transport Assn., 
which now has a mobile safety 
unit on tour. 

John E. Wiley, public relations 
engineer for the Wyoming highway 
department, praised the industry’s 
safety performance and said he 
would encourage continuation of 
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TELLS WHEN—A manually operated ''pass- 
ing light’’ now being installed on trucks and 
trailers promises to eliminate the motorist's 
pet gripe about being stuck at low speeds 
behind one of the big vans, unable to pass 
because he couldn't see ahead. The light, 
mounted at the rear of the vehicle, enables 


the truck driver to signal the word ‘'pass” 
to cars behind if the road ahead is clear 
of on-coming traffic. 


rigid control of selection and train- 
ing of truck drivers by the oper- 
ators. 

Luncheon speakers at the two-day 
session were Dr. Royal L. Garff, 
vice-president of the Ken Garff Mo- 








tor Co., Salt Lake City, whose sub- 
ject was “How Are Your Human 
Relations,” and Walter W. Belson, 
director of public relations for ATA, 
who discussed the association’s cur- 
rent public relations program and 
the industry’s problems in this field. 

R. F. Berndt, president of the 
Colorado Motor Carriers Assn., and 
general manager of Rio Grande 
Motor Way, Denver, outlined in de- 
tail the technique used by his com- 
pany in selecting personnel, A pro- 
gram for selecting and maintaining 
equipment was discussed by George 
V. Eastes of Lee & Eastes, Inc., 
Seattle. 

Speakers at a special meeting of 
motor carrier accountants included 
Charles J. Norona, comptroller of 
Western Truck Lines, Ltd., Los An- 
geles, and vice-chairman of ATA’s 
national committee on accounting; 
George H. Minnick, comptroller for 
ATA and committee secretary; H. 
Sterling Howard, district account- 
ant for the ICC; I. G. Hodge, treas- 
urer of Pacific Intermountain Ex- 
press; Otto H. Tschanz jr., of Gar- 
rett Freightlines, Inc., Pocatello, 
Ida.; W. H. Foster, cost control 
director of PIE, and T. J. Chris- 
tiansen, auditor for Inland Freight 
Lines, Salt Lake City. 


STANDARD TRUCK CUSHIONS — Poor 
take-up of shock followed by rough 
rebounds. Drivers take up to 50,000 
shocks like this a day. 


Pointing out that gains result- 
ing from reduced accidents “are 
immeasurable,” Johnson said ex- 
amples of what a good safety per- 
formance can achieve are im- seca cata mera e3 

_ Proved customer relations, better a a. By. 
public reaction on the highway, 
fewer delays in service, and fewer ‘ oa ae 
attempts at punitive legislation ieee ——_—_—_— - 
because of a better attitude to- es ee a 
ward the company and the entire BOSTROM HYDRAULIC SEAT—Soaks up 
industry. the initial shock and levels out—like 


A statement that there is “much | a passenger car ride. 


Truckin’ 


(Continued from Page 37) 
like a large milk bottle laying on 
its side for mounting on a pas- 
senger car chassis. 

A new booklet just developed by 
the National Commission on Safe- 
ty Education is just off the press 
and ready for distribution to deal- 
ers who are interested in school 
bus sales. Its title is “Our School 
Buses,” and its purpose is to en- 
courage activities for safe, effi- 
cient and economical school bus 
transportation. It includes the lat- 
est statistics available on national 
and state mileage, costs, number 
of buses, riders and schools served. 

Those who would like to have a 
copy of this booklet should write 
Robert W. Eaves, secretary, Na- 
tional Commission on Safety Edu- 
cation, 1201 Sixteenth St. N. W., 
Washington, D. C. 

Truckers running into or through 
Michigan may have use for a Mile- 
age Log of Michigan State Trunk- 
line Highways that has been is- 
sued recently by the Michigan 
State Highway department, Lans- 
. ing. This book gives the mileage 
from the start of each trunk line 
to its end with all intersections 
and cities along the route. 












HESE ENGINEERING RIDE-GRAPHS 


tell you better than words why . . . Safety slips! Schedules lag! 


Equipment and cargoes take abuse! 


Yes... Bostrom hydraulic seats more than pay for 
themselves by reducing driver fatigue. You get 


additional savings by cutting seat repair bills. Ask your. 








dealer for a demonstration. For free folder, 
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Kite{ 
for a bosttom é Bostrom Hydraulic Seats 
now standard or optional equipment on the following 
trucks: GMC, Diamond T, Federal, Hendrickson, Peterbuilt 
Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- 
man. Specify Bostrom Model 47 Seats on your new trucks. 
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has been put in charge of na- 
tional car distribution. Other 
changes include appointment of 
Donald H. Smith, former eastern 
regional manager of Crosley Mo- 
tors, as national franchise and 
merchandising manager, and ad- 


Auto Personnel 





manager, assisting and supervising 
the <a" branches west of the 


Riley to Manage K.C. District 


Harley B. Riley now manages alii ney from the Crosley laboratories 
7, s to management of the national 


the Kansas City district of Fed- 
eral-Mogul Service, division of 
Federal-Mogul Corp., manufacturer 
of engine bearings. Riley fills the 
vacancy created by the death of 
Ralph Hutinger. 

Riley’s experience in the bearing 
industry dates back to 1923, when 
he was first employed by the Wat- 
kins Rebabbitting Service, Wichita, 
Kans. This company later was ac- 
quired by Federal-Mogul and be- 
came its Wichita branch. Riley was 
appointed Wichita-Denver district 
manager in 1939. During 1946 and 
1947 he served as Western division 


Crosley Promotes Four parts and accessory department. 


To New Sales Posts 1 
Personnel changes said to be | Three Directors Are Named 
necessitated by sxpanding sale? |By Casco Products 
nounced by Powel Crosley jr. Joseph H. Cone, president of 
president of Crosley Motors, Inc., | Casco Products Corp., Bridgeport, 
as follows: Conn., has announced the yt 
Barn ments of three new directors. They 
jet at a aaa Cla. are A. G. Wels, secretary; J. J. 
cinnati plant, has been assigned Reidy, sales manager of the Home 
to the Marion (Ind.) car assem- Appliance division, pas rig Ww. 
b lant as special sales depart Sinclair, manager, troit office. 
at at Reelected to the board of direc- 


ment representative. Franchise 
Manager Robert H. Mosbacker |tors are Joseph H. Cone, Bert G. 
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IMMEDIATE DELIVERY! 
® Lowers inventory requirements — precision de- 
signed to fit all models. 
e All heavy, welded bar steel—scientific weights. 
@ Engineered for 30-minute installation—no spe- | 
cial tools required—economy of labor. 
® Maximum protection for fenders, lights, grill 
and radiator. 
e Black Satin Finish. 
@ Superior construction backed by 50 years of 
steel fabricating experience: 
“Imitated but never duplicated” 
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make them last longer by warning against under- 
inflation. It’s easy to sell a Schrader Gauge as “‘Tire 
Life Insurance” as well as spare boxes of caps 
and cores, to every one of your customers. 

Advertisements in national consumer and farm 
magazines tell tire ownefs to buy from YOUR 
SCHRADER DISPLAY PACKAGES. Tie in with 
this advertising support. It helps you get fast 
turnover and added profits. Order from your 
regular supplier today. 


. ++ where you build a steady, year ’round trade. 
The up-to-the-minute advice you give on tire care 
is appreciated and often brings customers back to 
buy your other products and services. 

Tell your customers they should always replace 
missing valve caps and worn or abused cores. 
Air-sealing Schrader Caps alone guarantee air- 
tight valve mouths under roughest operating con- 
ditions. At the same time, explain that gauging 
tires regularly between stops at your station helps 





“" VALVE CAP 
THE COMPLETE LINE—One Source One Responsibility “> 
Tire Valves, Valve Caps, Valve Cores, Tire Pressure 
Gevges Chuck Gauges, Couplers, Blow Guns, Air Chucks, 
Vuleanizers, Service Tools, Hose Fittings, Spork Plug 
Pumps, Accessories. 1st SEAL 


VALVE CORE ~ Ind SEAL 








A. SCHRADER'S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
World's Largest Manufacturer of Tire Valves, Gauges and Accessories 
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Cochrane, Edward T. McCarthy, 
Lawrence E. Fenn, Emil F. Klein, 
Samuel Cone and George R. 
Wynus. 

















Yale & Towne Names Vos 


To Head Detroit Office 


Al Vos, of Kansas City, has been 
appointed manager of the Detroit 
office of Yale & Towne Mfg. Co. 
to handle the sale 
of Yale automo- 
tive locks and 
specialty hard- 
ware to manufac- 
turers in Michi- 
gan, it was an- 
nounced last week 
by Philip A. Sny- 
der, general sales 
manager of the 
specialties divi - 
sion. When in full 
operation, the 





Al Vos 


new division, headed by Mark A. 
Miller, general manager, will make 
a variety of locks and hardware 
used as components in the products 
made by other manufacturers, such 


as automobiles, luggage, office 
equipment, business machines, 
vending machines, lockers, etc. 


Vos began his sales career with 
the N. W. Paper Sales Co. and then 
became associated with E. F. Tin- 
dolph Co., the Seattle distributor of 
Yale materials handling machinery 
made by the Philadelphia divi- 
sion of Yale & Towne. 

* + * 


Baum Named Manager 
Of Reflex Spark Plug 


Spark Plug Co., Cleveland, an- 
nounces appointment of John E. 
Baum as general manager. 

Baum, formerly plant superin- | 
tendent at Reflex, has been with the 
company for more than 23 years. 
He started as chief electrician in 
1925 and held several positions in 
the company before his new ap- 
pointment. 





C. C. Fenner, president of Reflex 





* * + 


Grannis Named Sales Head 


At American Brakeblok 


Uri B. Grannis jr. has been ap-| 
pointed manager of equipment 
sales for the 
American Brake- 
blok division of 
American Brake 
Shoe Co., accord- 
ing to W. A. 
Blume, division 
president. 

Grannis has 
been with Brake 
Shoe since 1935, 
serving in vari- 
ous sales capaci- 
ties with the 
company. He will be located at the 
division’s headquarters in Detroit. 

+ a + 


Hosfield Heads Sales 


For Lynn Products 

Lynn Products Co., Chicago, 
announces the appointment of 
Harry C. Hosfield as marketing 
and general sales manager. 

Hosfield formerly was associat- 
ed with the Grand Specialties Co. 
of Chicago where he held the po- 
sition of marketing manager. He 
succeeds F. W. P. Jackson, who 
is now engaged in jobbing busi- 
ness in Jacksonville, Fla. 

* * * 


LeDuc Named by Castaloy 


Appointment of John W. LeDuc 
as vice-president of the Castaloy 
Corp., 197 S. Waterman, Detroit, 
is announced by T. M. Curtis, 
president. 





Uri B. Grannis jr. 





* * ” 


Clayton to Sweden 
W. T. Clayton has been appoint- 


ed plant manager of Goodyear Tire | . 


& Rubber Co.’s factory in Norrkop- 
ing, Sweden, it is announced by 
G. K. Hinshaw, vice-president and 
production manager of Goodyear 
foreign operations. 

Clayton and his family will sail 
from New York on the S.S. Mor- 
macmail. He succeeds John J. 
Hoesly, who has been in Sweden 
since the Goodyear factory was 
opened in 1938. 


* * * 
Parker Appointed 


Robert B. Parker has been ap- 
pointed manager of sales, Wash- 
ington special accounts office, Car- 
negie-Illinois Steel Corp., it was 
announced by J. Douglas Darby, 
vice-president in charge of sales 
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of this United States Steel sub- 
sidiary. He succeeds L. R. Knapp, 
who is retiring. 
* = * 
Wyld Is Manager 

Cc. W. Wyld has been appointed 
district manager of the Autocar 
Co. for the Albany, N. Y., branch 
territory. He started work with 
the company 25 years ago as a 
mechanic. He later became service 
manager and then salesman at the 
Albany offices. 


Hendrickson Appointed 


S. A. Hendrickson has been ap- 
pointed Buffalo district manager 
for U. S. Tires division of United 
States Rubber Co., according to 
J. C. Ray, sales manager. He suc- 
ceeds F. S. Guisewite, who has re- 
signed to enter business for him- 
self. a+ 

o 


Edwards Promoted 


Walter C. Edwards has been pro- 
moted to manager of the Richmond 
(Va.) office of Commercial Credit 
Corp. A native of Richmond, he 
joined the company in 1941. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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As Chrysler Corp. and Shiitahiher Go Up. 
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| Four Makers Hold Auto Price Line 


Studebaker car and truck prices 
were increased by an average of 
5% percent, according to H. S. 
Vance, president and chairman. 
The car and truck price increases 
range from $65 to $115. 

New Studebaker advertised deliv- 
ered prices start at $1,535.25 for the 
Champion Deluxe business coupe. 
They extend to $2,430.75 for the 
Commander convertible, with the 
Commander price line starting at 


(Continued from Page 1) 


Thursday his company was sstill 
“hopeful” that it could avoid price 
boosts. It was pointed out that the 
K-F price range has _ benefited 
greatly in view of the recent hikes 
in the prices of competitive makes. 
* * e 

TAMES D. MOONEY, president 

and chairman of Willys-Over- 
land, said Willys would “strive des- 
perately” to avoid price increases. 


JACK UP YOUR PROFITS 


with a 1007, mark up on the sensational 


PRO-TEX Zipper 


HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 
OTHER TOOLS! 


DEALER'S PRICE 
Measures —- 37 in. x 9 in. 





95 
Price 





$2.50 





Here’s an ‘‘extra’’ you'll have no 
trouble selling. Car owners, tired 
of tools rattling around loosely, im- 
nediately see the advantage of keep- 
ing them neatly stowed and easy to 
locate. Pack a pouch with a set 
of tools and see how it gives its 
own sales talk . . bow tts large 
capacity and sturdy construction im- 
press prospects . . . how it actually 
sells itself! 


PRO-TEK SKUFF PADS 


























$1,856.25 for the Deluxe business 
coupe. 

Detroit factory retail prices for 
the Plymouths start at $1,214 on the 
Deluxe business coupe and range to 
$1,890 for the station wagon; for the 
Dodges, from $1,422 on the Deluxe 
business coupe to $1,991 on the con- 
vertible; for the DeSotos, from $1,- 
526 on the Deluxe business coupe to 
$2,408 on the Suburban, and for the 
Chryslers from $1,636 on the Royal 
business coupe to $4,430 on the 
Crown Imperial limousine. 

> * . 
N2=” advertised delivered prices 
on Hudson cars start at $1,987.25 
on the Super Six business coupe and 
run to $2,411 on the Commodore 
Eight four-door sedan. Hudson 
prices were raised from $93 to $153. 

J. N. Bauman, vice-president in 
charge of sales for White Motor 
Co., said his company was still de- 
termining the effect of recent wage 
increases on prices. International 
Harvester followed White’s lead last 
week and offered 1i-cent hourly 
raises to workers. 

* * * 


New Truck Prices 
For Studebaker, 
Chevrolet, GMC 


Increased prices on Studebaker, 
Chevrolet and GMC trucks were 
announced last week. Chevrolet 
truck increases range from $45 to 
$95 and GMC $10 to $110. 

Factory list prices follow: 

CHEVROLET 

Chassis (chassis with flat-face 
cowl) — %-ton, $835; “%-ton, $945; 
1-ton, $1,025; 1%-ton 137”, $1,100; 
1%-ton 161”, $1,135; 2-ton 137”, $1,- 
470; 2-ton 161”, $1,505. 

Chassis With Cab (conventional) 
— %-ton, $1,050; %-ton, $1,160; 
1-ton, $1,240; 1%-ton 137”, $1,340; 
1%-ton 161”, $1,375; 2-ton 137”, $1,- | 
685; 2-ton 161”, $1,720. 

Chassis With Cab (‘cab over en- 
gine)—1%-ton special 110”, $1,825; | 
1%-ton special 134”, $1,860; 1%-ton 
special 158”, $1,895; 2-ton 110”, $1,- 
825; 2-ton 134”, $1,860; 2-ton 158”, | 
$1,895. 

Trucks With Commercial Body 
(pickup box)—‘%-ton, $1,115; %-ton, | 
$1,245; 1-ton, $1,350; (sedan deliv- 





1948 


807; 171-inch W.B. chassis, $1,662; 
171-inch W.B. chassis-cab, $1,847; 
195-inch W.B. chassis, $1,692; 195- 
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Transportation Co. die handler— 
was announced June 17 by Alex 
Gordon of Gordon, Kinney & Stan- 


inch W.B. chassis-cab, $1,877. 
inger, Inc. 


The truck, which is 10 tons larg- 
er than any previous unit, will be 
purchased by Oldsmobile. When in- 
stalled, the die handler will permit 
faster switching of the numerous 
huge dies in and out of the die 
presses. 





Huge Electric Truck 
Ordered by Oldsmobile 
DETROIT.— Acceptance of an 
order for the largest electric in- 
dustrial truck ever designed—an 
80,000-pound capacity Automatic 


NOT A FRILL OR ORNAMENT 


BUT A PRACTICAL ANSWER 





STUR-DEE 


WORLD'S MOST WIDELY USED & 


MULL 





The 
STUR-DEE 


is an engineered 
grill guard with an 
exclusive method 
of mounting that provides maximum protec- 
tion of costly front-end parts . . . No vibration 
... no rattling . . . no excess weight to 

affect front-end balance . . . and no frills to 


“compete” with the carefully planned lines 


of the truck. Write for prices and details. 


2520 South Indiana Ave 


ery)—light delivery, $1,290; (panel) | 
—%-ton, $1,305; 1-ton, $1,515. 
GMC 

FC 101, $915; FC 102, $935; FC| 


PREVENTS DAMAGE AND SOIL TO CAR DOORS 


Featuring the New and Patented 





Le 


VOLTZ BROTHERS, 


CHICAGO 16, ILLINOIS 





STEEL FRAME 
CONSTRUCTION 


e Washable and durable art leather 

e 3 attractive colors: blue, brown, 
maroon 

e Matches seat covers or car trim 

e No sag or buckle 

e Easily installed by anyone in 3 
minutes 

e Attractively packaged in self - 
display envelope : 
Dealer's Price List Price 


$] 7-00 Doz. Pr. $295 pr. 





Proven in Sales by America’s Leading Chain Stores and Jobbers 
Distributors and Representatives Write for Details on Open Territories 


CONSUMERS SPECIALTY MFG. CO. 


elem Oh me eV 17 .e) DETROIT 12, MICHIGAN 





“An organization dedicated to and 
specializing in the Insurance require- 
ments of Financial Institutions.” 


INSURANCE FOR FINANCED AUTOMOBILES 


ea OLEL LNT 


AUTOMOBILE RISKS 


INCORPORATED 


16 Liberty Street 
New York 5, New York 


Telephone 
MARK M. HART Digby 4-6234 


President 












152, $1,025; FC 251, $1,095; FC 2652, 
$1,115; FC 253, $1,130; FC 301, $1,- 
380; FC 302, $1,400; FC 303, $1,415; 
FC 304, $1,480; FCS 304, $1,510; FCS 
305, $1,580; FC 351, $1,570; FC 352, 
$1,585; FC 353, $1,605; FC 354, $1,- 
655; FC 355, $1,725; FC 101 (subur- 
ban), $1,615. 

FF 351 (C.O.E.), $1,675; FF 352, 
$1,715; FF 353, $1,745; FF 354, $1,- 
795; FF 355, $1,865; FCS 375, $2,065; 
FCS 376, $2,085; FCS 377, $2,120; FC 
451, $2,400; FC 452, $2,425; FC 453, 
$2,440; FC 454, $2,460; FC 455, $2,- 
495; FF 451, $2,745; FF 452, $2,785; 
FF 453, $2,825; FF 454, $2,845; FF 
455, $2,880. 

Canopy express: FC 101, $520; FC 
253, $565. Standard panel: FC 101, 
$470; FC 253, $490. Deluxe panel: 
FC 101, $510; FC 253, $530. Pickup: 
FC 101, $65; FC 102, $85; FC 152, 
$85; FC 253, $110. Platform: FC 
253, $125; FC 301-351, $125; FC 303- 
353, $145. Stake: FC 102, $145; FC 
152, $145; FC 253, $200; FC 301-351, 
$200; FC 303-353, $253. Express 
body: FC 303-353, $240. 

STUDEBAKER 

Half-ton — Chassis-cab-6% 
pick-up body, $1,212. 

Three-quarter ton—Chassis-cab-8 
foot pick-up body, $1,317. 

One-ton—121 inch W.B., chassis, 
$1,186; 121 inch W.B. chassis-cab, 
$1,371; 121-inch W.B. chassis-cab-8 
foot pick-up body, $1,465; 131-inch 
W.B. chassis, $1,205; 131-inch W.B. 
chassis-cab, $1,390. 

One-and-one-half-ton 131-inch 
W.B. chassis, $1,291; 131-inch W.B. 
chassis-cab, $1,476; 155-inch W.B. 
chassis, $1,311; 155-inch W.B. chas- 
sis-cab, $1,496; 171-inch W.B. chas- 
sis, $1,341; 17l-inch W.B. chassis- 
cab, $1,526; 195-inch W.B. chassis, 
$1,361; 195-inch W.B. chassis-cab, 
$1,546. 

Two-ton—131-inch W.B. chassis, | 
$1,592; 131-inch W.B. chassis-cab, 


foot 





$1,777; 155-inch W.B. chassis, $1,- 
622; 155-inch W.B. chassis-cab, $1,- 


Quantity 


PRODUCTION 


of 
IRON CASTINGS 
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ONE OF THE NATION'S 


GREY 


LARGEST AND MOST. MODERN 
PRODUCTION FOUNDRIES 
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THE WHELAND RL hy 
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MAIN OFFICE AND MANUFACTURING PLANT 
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NADA Urged to Act in Ford Case... 





Other Makers Deny 


Discount-Cut Plans 


(Continued from Page 1) 


be unemployment, a softening in 
materials prices; worker produc- 
tivity may go up. All of which 
would affect our cost picture.” 

As a result of the 2 percent cut, 
Davis said Ford car and truck dis- 
counts now average between 23 and 
24 percent. Unchanged, the Mer- 
cury discount rate is 25 percent, the 
Lincoln 26 plus. Z 
UTOMOTIVE NEWS’ survey of 

other makers brought these re- 
sponses: 

General Motors— “We have no 
plans to cut dealer discounts,” de- 
clared W. G. Lewellen, vice-presi- 
dent in charge of distribution. 

Chrysler Corp. — “No statement,” 
said A. vanderZee, vice-president in 
charge of sales. (However, from 
dealers it was learned that no 
change in dealer markups was 
made in connection with the latest 
Chrysler Corp. price increases.) 

Studebaker—“We have given no 
consideration to changes in our 
dealers’ discounts,” asserted K. B. 
Elliott, vice-president in charge of 
sales. 


Packard—“We have no plans to 
change any of our dealer discounts,” 
declared Karl M. Greiner, sales 
head. 

Nash—In the absence of H. C. 
Doss, general sales manager, Nash 
spokesman said “No plans are be- 
ing considered to alter dealer dis- 
counts.” 

Hudson—“We have no plans in 
mind for changing dealer dis- 
counts,” said George Pratt, sales 
vice-president. 

Kaiser-Frazer — “The subject of 
dealer gross profits has not come up 
for discussion,” declared Fred 
Cooper, sales vice-president. 

Willys-Overland—“No plans to al- 
- ter dealer discounts,” said Howard 
O. Lund, head of sales. 


WV7HILE many Ford dealers wired 
approval of the plan to the fac- 
tory, Davis admitted that most of 


Young & Rubicam 
To Handle I-H 


Truck Advertising 


CHICAGO. — International Har- 
vester’s consumer relations depart- 
ment has announced the appoint- 
ment of Young and Rubicam, Inc., 
Chicago, as the agency to handle 
its motor truck advertising. The 
transfer of the account from Au- 
brey, Moore & Wallace Inc. will 
become effective immediately. 

Advertising of Harvester’s other 
lines, farm tractors and equipment, 
crawler tractors and power units, 
and refrigeration products, will 
continue in the hands of the Au- 
brey, Moore & Wallace agency, 
which has been closely identified 
with the company for many years. 

Also in International’s agency 
picture, McCann-Erickson, Inc., will 
continue with institutional adver- 
tiging, spearheaded by the network 
radio program, “Harvest of Stars,” 
under direction of the company’s 
public relations staff. 


Dealer Is Colonel 
R. S. Abbott, general manager of 
Andress-Abbott, Inc. (Ford), Alex- 
andria, La., has been appointed a 
colonel on the staff of Gov. Earl K. 
Long. 





them emphasized that “we under- 
stand it’s temporary.” 

In the field, Ford dealers told 
Automotive News correspondents 
that the $25 cut in discounts was 
bad enough but that this, added to 
the $20 increase in advertising 
“take” per car since war’s end, was 
pretty stiff. 

On the basis of this, these deal- 
ers declared, the Ford retailers 
are contributing about $45,000,000 
a year to company coffers (based 
on a 1,000,000-car output). 

Davis pointed out, in his June 15 
letter to dealers, that the company 
had spent millions of dollars on the 
1949 models and modernization of 
its plants to maintain “a strong 
competitive manufacturing posi- 
tion,” and “to insure both the com- 
pany and its dealers a future of 
profits—at a time when profits will 
be more difficult to realize than 
they are today.” 

Some dealers queried thought the 
company might have made more 
capital of the discount cut. It was 
suggested that, as long as the deal- 
ers had to take the reduction any- 
way, publicity might have been 
built around the theme that Ford 
dealers had agreed to this cut to 
help keep prices down. 

* * * 

At THE joint meeting of dealers 

in Baltimore last week, it was 
pointed out that “with many dealers 
getting but a few cars per month, a 
reduction in the gross available on 
each new car sale would be disas- 
trous, particularly in these times 
when the cost of doing business has 
risen alarmingly.” 

It was declared that a majority 
of the nation’s dealers are small, 
averaging only a few cars per 
month under present production 
quotas. 

At press time Thursday, no date 
had yet been set for the first meet- 
ing of NADA’s new National Indus- 
try Relations committee. However, 
it is expected to be held in the next 
few weeks, at which time the Ford 
discount cut will be the major sub- 
ject under study. 

* * * 

EANWHILE in Harrisburg, 

Claude S. Klugh, manager of 
the Pennsylvania Automotive Assn., 
termed as “ill-advised” a move 
heard from various sources there is 
a possibility that, rather than con- 
tinue raising the prices of new cars 
when wages and other cost factors 
are increased, distribution costs 
would be decreased. 

“For the first time in years,” 
Klugh said, “dealers have had an 
opportunity to consolidate their 
financial position, and we feel that 
discounts should not be disturbed.” 

Commenting on a report that 
the need no longer exists for 10 
percent of the 25 percent discount 
allowed on the average motor ve- 
hicle given to the dealer for trad- 
ing purposes, Klugh remarked: 
“Be that as it may, dealer over- 
head has risen alarmingly, and 
many of the profit dollars are be- 
ing expended in new buildings or 
long-delayed repairs and improve- 
ments. 

“Factory officials would be wise 
to ponder carefully the reduction of 
discounts, even though they might 
do so with a full intention of restor- 
ing them at a later date,” he con- 
tinued. “And, dealers would be wise 
to remember that once some of 
your ‘gross’ is taken away from you, 
it will never be returned!” 








DEALER PARTY FOR SOCCER CHAMPS—Joe Simpkins, Inc. (Ford), St. Louis, honored his 


team, the first in that city to reach the national finals in 


the open cup championship since 


1935, at banquet and floor show in a St. Louis night club. 





New Fruehauf Models .. . 
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FRUEHAUF ADDS TWO MODELS—The corrugated van is of integral-frame construction 


with die-formed corrugated sections correctly spaced and solidly welded together. 


It is 


available in either closed or open-top models, in 20-foot to 34-foot lengths, and with either 
single-axle or gravity-tandem underconstruction. Depot transfer trailer is a unit designed 
to step up city pick-ups and deliveries. The body has five rub-rails. Rear bumper is deep 


and extends out beyond the body proper. 


Letterbox 


(Continued 
Kanaaldok 200/202, Antwerp; 
Peugeot, 6 Ave. de IlIndepen- 


dance, Liege (French); Citroen, 
82, rue Saint Denis, Forest/Brus- 
sels (French); Etablissements 
Brondeel, 8S.A., 94, rue Joseph II, 
Brussels (assembles Dodge cars 
and trucks); Automobiles Augus- 
tin Mahut, 395, Chaussee d’An- 
vers, Brussels (assembles Fed- 
eral Motor trucks); Ets. Avonds, 
19-21 Emiel Versesstraat, Turn- 
hout, Belgium (assembles Dia- 
mond T trucks); Ets. Denonville, 
rue Portuels, 30-40, Brussels (as- 
sembles White trucks); Minerva, 
Mortsel, Belgium. 


Czechoslovakia 

Automobilove Zavody, Mlada 
Boleslav (formerly belonging to 
Skoda Works at Mlada Boleslav 
—automobile body factory at 
Vrehlabi; Letecke Zavody, Praha 
(automobile plants at Vysocany 
& Liben) (Aero and Praga); Ta- 
tra, Koprivnice—automobile plant 
at Koprivnice. 


France 

Passenger cars—Berliet, Soc. 
Anon. Automobiles M. Berliet, 
239 Ave. Berthelot, Lyon; Ci- 
troen, Soc. Anon, Andre Citroen, 
143 Quai de Javel, Paris 15e; De- 
lahaye, Soc. des Automobiles De- 
lahaye, 10 rue du Banquier, 
Paris; Delaunay-Belleville, Soc. 
des Automobiles Delaunay-Belle- 
ville, rue de VErmitage, Saint 
Denis (Seine); Ford, Soc. Anon. 
Francaise Matford, 225 Quai Au- 
lagnier, Poissy; Hotchkiss, Soc. 
Anon. des Anciens Etabs. Hotch- 
kiss & Cie., 168 Blvd. Ornano, 
Saint Denis (Seine); Peugeot, 
Soc. Anon. des Automobiles Peu- 
geot, 68-104 Quai de Passy, Paris; 
Renault, Soc. Anon. des Usines 
Renault, 8-10 Ave., Emile Zola, 
Billancourt (Seine); Simca, Soc. 
Industrielle de Mecanique et Car- 
rosserie Automobile, 163-185 Ave. 
Georges - Clemenceau, Nanterre 
(Seine); Delage, Automobile De- 
lage, 188 Blud. de Verdun, Cour- 
levoie (Seine); Panhard, Soc. 
Anon. des Anciens Etabs. Pan- 
hard & Levassor, 19 Ave. d’Ivry, 
Paris; Talbot, Automobiles Tal- 
bot, 33 Quai du Marechal-Gal- 
lieni, Suresnes (Seine); Ettore 
Bugatti, Ettore Bugatti, Mol- 
sheim; Mathis, address not 
known; Gregoire, address not 
known. 

Commercial vehicles — Berliet, 
Soc. Anon. Automobiles M. Ber- 
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liet, 239 Ave. Berthelot, Lyon; 
Bernard, Bernard (Camions), 83 
Ave. Aristide-Briand, Arceuil 
(Seine); Chausson, address not 
known; Chenard et Walker, Soc. 
Anon. de Anciens Etabs. Che- 
nard & Walcker, rue du Moulin- 
de-la Tour, Gennevilliers (Seine) ; 
Citroen, Soc. Anon. Andre Ci- 
troen, 143 Quai de Javel, Paris 
15e; Delahaye, Soc. des Automo- 
biles Delahaye, 10 rue du Ban- 
quier, Paris; Delaunay-Belleville, 
Soc. des Automobiles Delaunay- 
Belleville, rue de VErmitage, 
Saint Denis (Seine); F.A.R., ad- 
dress not known; Floirat, address 
not known; Ford, Matford, S8.A., 
Route de Colmar, Strasbourg; 
Hotchkiss, Soc. Anon. des An- 
ciens Etabs. Hotchkiss & Cie., 
168 Blvd. Ornano, Saint Denis 
(Seine); Isobloc, address not 
(Continued on Page 44, Col. 1) 
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‘Two Promoted 
In Chrysler 


o * 

Engineering 

DETROIT.—Carl J. Snyder has 
been appointed general manager of 
Chrysler’s Lynch Road plant here, 
and Frank J. Morisette has been 
made general staff master mechanic 
of the corporation, Herman L 
Weckler, vice-president and general 
manager, announced last week. 

Snyder, who had been gencra! 
staff master mechanic, succeeded J 
M. Hartgering, who had been in 





F. J, Morisette 


Cari J. Snyder 


charge of the Lynch Road plant 
and who died June 17. Morisette 
was promoted from Weckler’s staff 
to succeed Synder. 

Snyder has been associated with 
Chrysler and its predecessor, Max- 
well Co., for more than 27 years. 
After joining Maxwell in 1921 he 
served in various tool engineering 
capacities until 1928 when he be- 
came master mechanic of the 
Dodge forge and Dodge truck divi- 
sions. 

In 1940 he became supervisor of 
central estimating where he stayed 
until he was made master mechanic 
in 1942 of the company’s work on 
the atomic bomb. In 1944 he was 
moved to Dodge-Chicago as general 
master mechanic of that plant. 

Morisette began his automotive 
career as a tool room apprentice 
in 1906 in Muskegon, Mich. For the 
next 17 years he eccupied a variety 
of positions until becoming asso- 
ciated with Maxwell in 1923 as chief 
tool and die designer. From then 
until 1940 he served successively as 
master mechanic of the Jefferson 
plant, the Dodge main plant, and 
general staff mechanic of the cor- 
poration. 

In 1941 he was assigned as oper- 
ating manager of the Chrysler gun 
arsenal, in 1942 as general master 
mechanic of what became the 
Dodge-Chicago job, and in 1944 re- 
turned to Detroit to do special work 
on Weckler’s staff. 


Tenn. Convention 


Set Sept. 19-21 


MEMPHIS.—The annual conven- 
tion and equipment exhibition of 
the Tennessee Automotive Assn. 
will be held in the Peabody hotel 
here Sept. 19-21, it was announced 
last week. Application forms for 
room reservations were being sent 
out last week to all TAA members. 
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TODAY'S CARS LAST LONGER—The average car in 1948 travels, in one year, over twice 
as far as did the autos of 1925. And the average car scrapped this year will have lasted 
over twice as long as the car scrapped 23 years ago. The chart, based on figures from 
the Automobile Manufacturers Assn., shows how the usage and life of cars has increased 


over the years. (Acme photo). 
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Tucker Trimming Frills 


Cost Factors Are Given Consideration; 
New Transmission Revealed 


(Continued from Page 1) 


production cars would have drum 
brakes, since the highly publicized 
disc brakes were found too costly. 


Assembly-line production of the 
cars is now scheduled for Sept. 15 
at the rate of 100 a day, although 
the Detroit tool and die strike 
may delay this several weeks. 
Fourteen Tucker dies are tied up 
in the strike, and Tucker officials 
are making an effort to free them. 


tic about the new transmission, as- 
serting that although it has only 28 
basic parts it can out-perform pres- 
ent automatic transmissions now on 
the market which have many hun- 
dreds of parts. 

Tucker said he would license 
the transmission for use by other 
auto makers, and said that it had 
already been offered to one. 

Warren Rice, formerly of General 


Tucker was extremely enthusias- | Motors and Bendix research, is en- 
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iINEW 1949 ForD 
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Protecto 


| FORD, MERCURY, 
Front and $Q70 Front and 16” 
| Rear, ea. Rear, each 





1%-Inch Tubing 


} Mercury cars. HEAVIER! 


you have your supply for this 


| Also .... STAINLESS STEEL 
Gravel Deflectors for Plymouth, 


Dodge, DeSoto and Chrysler Cars 


IMMEDIATE DELIVERY... 
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Guards 


Less Customary Discount 


The fastest selling line of GRILLE GUARDS now scoops the 
| field with these handsome guards for the NEW 1949 Ford and |) 
MORE DURABLE! 
| LOOKING! These grille guards are in demand . . . be sure 
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1401 WEST NINTH ST. 


CLEVELAND 13, OHIO 

















gineer in charge of the transmission 
development program. 

Rice said that the dash control 
has only three positions—forward, 
neutral and reverse—and the design 
provides all the torque needed un- 
der all conditions without the addi- 
tional low position added for emer- 
gency power in current automatic 
transmissions. 

“Our unit,” he said, “has no 
heat exchanger, because we have 
not encountered excessive heat. 
The highest temperature we have 
registered under the most severe 
conditions is 225 degrees F., and 
we can stand up to 350 before we 
meet any difficulty.” 

It is called a hydro-kinetic trans- 
mission. Rice said it could be built 
for 60 percent of the cost of other 
automatic transmissions. A fluid 
coupling is used for control of the 
planetary gear train instead of a 
brake band. 

Tucker claims that the Tucker 
liquid-cooled rear engine will out- 
perform the so-called Kettering en- 
gine, which has a 12 to 1 compres- 
sion ratio. The Tucker has 7 to 1. 
At 95 miles an hour, Tucker claims, 
the car gets 18 miles to a gallon of 
gasoline. 

Tucker shifted to the new trans- 
mission about three months ago 
after, as Chief Engineer E. Offutt 
put it: 

“We built torque converters that 
worked, but found they needed 
further development to achieve 
acceptable efficiency and at the 
same time hold manufacturing 
cost within reasonable limits.” 

The present model uses a single 
carburetor, but Offutt said fuel in- 
jection is planned later as optional 
equipment. 

The engine, transmission and dif- 
ferential are a single unit that 
Tucker engineers say can be taken 
out by competent mechanics in half 
an hour without special tools. 

Rice said the new transmission 
will push-start at 10 miles an hour. 





Tucker Granted Delay 


On Show Cause Order 


CHICAGO. — Federal Judge 
William J. Campbell last week 
extended until June 30 the date 
on which Tucker Corp. must file 
an answer to the request of the 
SEC that the company produce 
its books for an investigation. 

Hearing on the SEC petition 
that the firm show cause why 
the books should not be pro- 
duced was set for July 2. 


Wholesale 


(Continued from Page 2) 


impact upon certain segments of 
our economy but the effect on the 
economy as a whole may be over- 
estimated and thus result in dis- 
appointment, 

Ruark advised hearers to watch 
carefully trends in consumer credit 
and interest rates, government 
monetary policies and agricultural 
output as principal indications to 
business conditions. He emphasized 





that motor vehicle registration is | 


the highest in history, that people 
are using their cars more than at 
any previous time, that the average 
age of cars is about double that in 
prewar and that back orders for 
new cars have reached a new high. 
He said these are the basic factors 





TEMPERATURE CONTROLLED—The big, light, airy service shop of Lee C. Anderson (Chev- 
rolet-Pontiac-Buick), Lake Orion, Mich., has several features of note. Every other stall has a 
two-post hoist. Before each entrance door is a device that throws a blanket of warm air to 
the floor, preventing drafts when the doors are opened. Running electrical drop connections 
go the full length of the shop back of the stalls, enabling spotting of electrical outlets to 
the spot where they are needed. The shop is air-conditioned by a 22,000 square foot lake 


on top of the building. 


freedom, confirming them in their 
right as American citizens to run 
their own businesses as they please 
and to buy what, when, where and 
from whom they choose. 
Concluding, Ruark said that the 
automotive wholesaler salesman has 
never lacked for customers and 
that his basic job is to organize his 


selling knowledge, time and effort 
so he can make his effort yield 
most for himself and his firm. 


Newton Auto Parts 


Lee Newton Auto Parts Co. has 
been opened in Dawson, Ga., by 
Lee Newton and Edward Fulford. 


SPEED SERVICE SALES! 


va Ea) 
CARBON 
REPAIR ORDERS 





INTERLEAVED 


Convenient Carbon Interleaved Repair Orders 
speed the handling of service sales and put an end 
to fumbling with carbon paper. 

Each set of Repair Orders is an individual unit, 
complete with fresh, one-time carbons that insure 
legible, easy-to-read copies. No carbons to insert! 
No cumbersome machine to handicap free use of 
both hands! No carbon jams! And carbons remain 
in the set until Cashier makes the final entry! 
During rush periods your Service Salesman can jot 
down the essential information, keep the sets in- 
tact, and hurry to the next waiting customer. Rou- 
tine information such as make, model, mileage, 


etc., can be filled in later. 


For greater efficiency, fewer errors, and quicker 
service during rush periods, change to modern Car- 
bon Interleaved Repair Orders. They pay for them- 


selves in actual time saved! 
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OVERLOAD SPRINGS 


for 
““Jeeps’”” — Station Wagons — Panel Deliveries 


The Service Salesman carries only 8 or 
10 sets, ready for instant use, in the 
convenient, compact Write-Up Cover 
. . - no clumsy machines to carry... 
no fumbling with carbon paper. 


that undergird continuing high de- 
mand for automotive goods and 
services. 

However, he declared that com- 
petition has become keener and will 
|be even more so and that while 
overall volume will continue to be 
high, the individual firm will have 
to sell more aggressively to main- 
tain its share. 

Speaking of the trial at Los 
Angeles of the government’s suit 
against Standard Oil Co. of Calif., 
Ruark predicted that exclusive 
dealing agreements as applied by 

major oil companies in the serv- 
ice station field will be outlawed 
as monopolistic and _ therefore 
against the public good and that 
such action will open up a vast 
market heretofore substantially 
closed to wholesalers. (The court 
has since declared such agree- 
ments illegal.) 

He also said declaring exclusive 
dealing agreements illegal can rea- 
sonably be expected to have a 
marked effect on manufacturers’ 
distribution through oil companies. 

The outlawry of exclusive agree- 
ments, he further stated, will be 
widely hailed as the independent 
service station operators’ charter of 


PARTS DEPARTMENT 

The Invoice and Office Copies are re- 
ceived by the Parts Department intact, 
complete with carbon, ready for imme- 
diate parts listing . . . no carbon to in- 
sert or copies to align. 


CASHIER 
Copies are received by the Cashier with 
carbon intact. Labor costs are entered 
and the entire Invoice footed with the 
assurance of clear, legible copies in ac- 
curate register. 

WRITE TODAY FOR FREE LITERATURE AND SAMPLES 
ASK FOR FOLDER RR-337 





List price: $21.60 pair, f.o.b. Denver 
Dealer price: $14.25 pair, f.o.b. Denver 





Two Overload Springs give total additional capacity of 
1,500 pounds. Recommended for pulling trailers, hauling 
extra heavy loads, and operating special attachments. 
Easily attached with two U-bolts under regular “Jeep” 
springs. Overload Springs also available for all makes of 
trucks. Write for further information. 
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CONFER AT PONTIAC FACTORY—Representin 
coreeenn: Nolan McLean, Mobile, Ala.; H. F. 
ronton, O.; Glenn A. Broomall, Salem, 

Calif.; Joseph A. Paretti, New Orleans; Cliff Overvold, Moorhead, Minn.; Wm. Fran 

Everett T. Hansen, Hastings, Neb.; E. R. Schreffler, Sunbury, Pa.; 

Carron, Detroit; D. J. Ward, Bend, Ore.; James S. Scripture, Marysville, Calif.; L. E. 


Tomko, 


Petersburg, Va. 
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Letterbox 


(Continued from Page 42) 


known; Labourier, address not 
known; Laffly, Laffly (Etabs.), 
94 Ave. des Gresillons, Asnieres 
(Seine); LaLicorne, address not 
twerp; Ford Motor Co., S.A., 
known; Latil, Automobiles In- 
dustriels Latil, 8 Quai du Mare- 
chal-Gallieni, Suresnes (Seine); 
Luc-Court, address not known; 
Panhard, Soc. Anon. des Anciens 
Etabs., Panhard & Levassor, 19 
Ave. d@Ivry, Paris; Peugeot, Soc. 
Anon. des Automobiles Peugeot, 
68-104 Quai de Passy, Paris; Re- 
nault, Soc. Anon, des Usines Re- 
nault, 8-10 Ave., Emile Zola, Bil- 
lancourt (Seine); Rochet-Schnei- 
der, Rochet-Schneider (Etabs. 
Lyonnais), 57-61 Chemin Feuil- 
lat, Lyon; Saurer, Automobiles 
Industriels, Saurer, 67 rue de 
Verdun, Suresnes (Seine); 8.C0.C. 
F., address not known; Simca, 
Soc. Industrielle de Mecanique et 
Carrosserie Automobile, 163-185 
Ave. Georges-Clemenceau, Na- 
terre (Seine); Somua, Somua 
(Soc. dOutillage Mecanique et 
@Usinage d’Artillerie (S8.A.), 146 
Blwd. Victor-Hugo, Saint-Ouen 
(Seine); Unic, Soc. Anon. des 
Automobiles Unic, 1 Quai Nation- 
al, Puteaux (Seine); Willeme, 
Willeme (Etabs), 130 rue Co- 
lombes, Nanterre (Seine). 


Germany 

(R) At present on Reparations 
List. 

Passenger cars—Adler-Werke, 
Frankfurt (R); Bayerische Mo- 
toren—Werke, Munich (R); 
Daimler-Benz AG., Stuttgart-Un- 
terturkheim; Adam Opel AG, 
Ruesselsheim, 

Trucks — Daimler-Benz AG., 
Mannheim; Faun-Werke, Nuern- 
berg (R); Krauss-Maffei AG., 
Munich (R); Adam Opel AG., 
Ruesselsheim; Suedwerke, Bam- 
berg (Diesel). 

Trucks and buses— Henschel 
& Sohn Gmbh., Kassel (Diesel); 
Kloeckner-Humboldt-Deutz AG., 
Ulm (Diesel); MAN Maschinen- 
fabrik Augsburg-Nuernberg AG., 
Nuernberg (Diesel). (No assem- 
bly plants of foreign firms in U. 
8. zone). 


“ Great Britain 
Passenger cars — AC., A.C. 
(Acedes) Cars, Ltd., Thames Dit- 
ton, Surrey, and 107, Park Lane, 
London, W. 1; Allard, Allard Mo- 
tor Co., Ltd., 24-28 High St., Clap- 
ham, London SW 4; Alta, Alta 


Car and Engineering Co. Ltd., 
Surrey, England; Alvis, Alvis 
Limited, Holyhead Road, Coven- 
try; Austin, Austin Motor Co. 
Ltd., Longbridge Works, North- 
field, Birmingham; Armstrong 
Siddeley, Armstrong Siddeley Mo- 
tors, Ltd. Parkside, Coventry, 
and 10, Old Bond St., London, 
W. 1; Bentley, Bentley Motors 
19381 Litd., Kingsbury Works, 
Kingsbury Lane, Hendon, Lon- 
don, N. W. 9; Bristol, Car Divi- 
sion of the Bristol Aeroplane Co. 
Ltd., 6 Arlington St., St. James’, 
London, 8.W. 1; Citroen (Fr.), 
Citroen Cars Ltd., Slough, Bucks; 
Daimler, Daimler Co. Ltd., Cov- 
entry, England; Ford, Ford Mo- 
tor Co., Ltd., Dagenham, Eng- 
land; Frazer-Nash, A.F.N. Ltd., 
Falcon Works, London Road, 
Isleworth; Healey, Donald Hea- 
ley Motor Co. Ltd., The Cape, 
Warwick; Hillman, Hillman Mo- 
tor Car Co., Ltd., Pinley, Coven- 
try; H.R.G., Charles Follett, Ltd., 
18, Berkeley St., London, W. 1; 
Humber, Humber, Ltd., Stoke, 
Coventry; Invicta, Invicta Cars, 
Virginia Water 7, Surrey; Ja- 
guar, Jaguar Cars, Ltd., Coven- 
try; Jensen, Jensen Motors, Ltd., 
West Bromwich; Jowett, Jowett 
Cars, Ltd., Bradford Road, Idle, 
Bradford; Lagonda, Lagonda Mo- 
tors, Ltd., Staines, Middle- 
sex; Lanchester, Lanchester 
Motor Co., Ltd., Sandy Lane, 


Congress 
(Continued from Page 2) 


The $6,030,710,228 foreign aid bill 
was given passage in spite of vigor- 
ous opposition by Chairman Taber 
(R., N.Y.) and his colleagues. 

A compromise farm bill extend- 
ing price supports for one year 
beyond Dec. 31 received congres- 
sional favor. After Jan. 1, 1950, 
major provisions of the Senate’s 
long-range farm program will go 
into effect. These call for a flex- 
ible price support on a sliding 
scale of from 60 to 90 percent of 
parity, dependent upon supply. 

Several lesser bills were approved 
during the final sessions. However, 
the adjournment resolution is so 
worded as to give Republican con- 
gressional leaders and the Presi- 
dent the power to call back Con- 
gress later this summer if such 
action is considered necessary. 











The Ideal Way to Preserve Your 


1948 ALMANAC 


>_—> 


BINDER 


The Automotive News 


offers a means of preserving your paper- 
bound 1948 Almanac for ready-reference in 
the years to come. This quality binder, cov- 





ered with black Levant leather cloth, with 
removable metal blades will also hold upwards of six months current 
issues of Automotive News. Order today! Price $7.50 postpaid to 


subscribers only. 
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ast Orange, N. 


Pontiac's national dealer organization at the June dealer-factory conference were the 
oody, Winchester, Mass.; Carl P. Longnecker, Erie, Pa.; 
O.; a F. Davis, EI Paso, Tex.; faer lein, Kansas City; Owen J. Masters, Lon 

. 2 .. Dock H. Coffey, Amarillo, Tex.; 
Don Welch, Lock Haven, Pa.; Geo. Sutter, Grand Rapids, Mich.; U. J. 
Shikles, Jefferson City, Mo., and L. S. Capehart, 


Coventry; Lea Francis, Lea 
Francis Cars, Ltd., Coventry; MG, 
M. G. Car Co., Ltd., Abingdon-on- 
Thames, Berkshire; Morgan, 
Morgan Motor Co., Ltd., Pickers- 
leigh Road, Malvern Link, 
Worcs; Morris, Morris Motors, 
Ltd., Cowley, Oxford; Riley, Ri- 
ley (Coventry) Ltd., Riley Works, 
Foleshill, Coventry; Rolls-Royce, 
Rolls-Royce, Ltd., 14-15, Conduit 
St., London, W. 1, and Derby; 
Rover, Rover Co., Ltd., Solihull, 
Birmingham; Singer, Singer Mo- 
tors, Ltd., Coventry Road Works, 
Birmingham; Standard, Stand- 
ard Motor Co., Ltd., Canley, Cov- 
entry; Sunbeam-Talbot, Sun- 
beam-Talbot, Ltd., N. Kensing- 
ton, London, W. 10; Triumph, 
Triumph Co., Ltd., Gloria Works, 
Holbrook Lane, Coventry; Vaux- 
hall, Vauxhall Motors, Ltd., 
Kimpton Road, Luton, Beds; 
Wolseley, Wolseley Motors, Ltd., 
Drews Lane, Ward End, Bir- 
mingham. 

Commercial vehicles — A.E.C., 
Associated Equipment Co., Ltd., 
Southall, Middlesex; Albion, Al- 
bion Motors, Ltd., South St., 
Scotstoun, Glasgow, W. 4; Atkin- 
son, Atkinson Lorries (1933) 
Ltd., Marsh Lane, Preston; Aus- 
tin, Austin Motor Export Corp., 
Ltd., London, W. 1; Bedford, 
Vauxhall Motors, Ltd., Kimpton 
Road, Luton, Beds; Commer, 
Commer Cars, Ltd., Biscot Road, 
Luton; Dennis, Dennis Bros. Ltd., 
Guildford, Surrey; Foden, Foden, 
Ltd., Elworth Works, Sandbach, 
Cheshire; Fordson, Ford Motor 
Co., Ltd., Dagenham; Guy, Guy 
Motors, Ltd., Falling Park, Wol- 
verhampton; Jensen, Jensen Mo- 
tors, Ltd., West Bromwich; Jow- 
ett, Jowett Cars, Ltd., Bradford 
Road, Idle, Bradford; Karrier, 
Karrier Motors, Ltd., Biscot 
Road, Luton; Leyland, Leyland 
Motors, Ltd., Leyland, Lancs.; 
Maudslay, Maudslay Motor Co., 
Ltd., Parkside, Coventry; Morris 
Commercial, Morris Commercial 
Cars, Ltd., Adderley Park, Bir- 
mingham, 8; Sentinel, Sentinel 
(Shrewsbury) Ltd., Shrewsbury, 
Salop; Thames, Ford Motor Co., 
Ltd., Dagenham; Thornycroft, 
John I. Thornucroft & Co., Ltd., 
Thornycroft House, Smith 
Square, London, 8.W. 1; Trojan, 
address not known; Vulcan, Till- 
ing-Stevens, Ltd., Victoria Works, 
Maidstone, Kent. 

Italy 

Fiat, Ltd., Turin (passenger 
cars, trucks, buses); Lancia, Ltd., 
Turin (passenger cars, trucks); 
Alfa Romeo, Ltd., Milan (sport 
cars, trucks); Edoardo Bianchi, 
Ltd., Milan (trucks—passenger 
cars not resumed as yet); Isotta 
Fraschini, Ltd., Milan (trucks); 
O. M. Ltd. Brescia (trucks); 
S8.P.A. Ltd., Turin (trucks); Ma- 
serati, Ltd., Modena (racing 
cars), 

Sweden 

Passenger cars—AB, Volvo, 
Goteborg (“Volvo”), (Svenska 
Aeroplan AB., Linkoping—con- 
templating small car called 
“SAAB”—production to start in 
1949). 

Trucks—AB. Scania Vabis, So- 
dertalje. (“Scania Vabis”’), AB. 
Volvo, Goteborg (“Volvo”); Bro- 
derna Forss, Mjolby (truck-trail- 
er); Rydhs Fabriks AB., Virser- 
um (truck-trailer). 

Buses—Alimanna Svenska 
Elektriska AB., Vasteras (trolley 
buses only) (“ASEA”); AB. Sca- 
nia Vabis, Sodertalje (“Scania 
Vabis”); AB. Volvo, Goteborg 
(“Volvo”). 


C. F. Close, Kankakee, Iil.; J. F. 
Beach, 


TRUCK SECTION 


Tire Price Rise Seen 


New Wage Boosts, Higher Materials Costs Said | 
To Force Boosts on All Products 


AKRON.—A 5 percent price in-; became necessary later in the year 
crease on passenger-car and front| to initiate a 5 percent increase on 
tractor tires, with a similar advance | passenger tires and a 7% percent 
on all tubes, was foreseen here last | increase on truck casings. 
week as tire companies faced up to| A 5 percent increase at this time, 
higher production costs. it was declared, would raise the lis‘ 

Truck tires were expected to rise! price of first-line 6.00x16 casings 
714 percent and rear farm tractor! about 80 cents. 


“Te 10 nese s : 
re manufacturers pointed ou : . 
K-F Organizes 
Canadian Unit 


that such price increases were war- 
At Windsor, Ont. 


ranted in the face of new wage 
boosts, higher material costs and 
higher freight charges. In addition, 
while output has increased over the 

WILLOW RUN. — Kaiser-Frazer 
has announced the formation of 
Kaiser-Frazer of Canada, Ltd., and 
the opening of executive offices and 


past two months due to strong sea- 
sonal demand, many plants are 

parts warehouse facilities in Wind- 
sor, Ont. 


working a five, instead of a six-day 
J. W. Atkinson, former general 


week. 

A year ago, the industry made a 
reduction in prices. However, it 

manager of Royal Motors, Ltd., K-F 

distributor in Saskatoon, Sask., and 

veteran Canadian sales representa- 

tive, was named general manager 

of the new Canadian K-F affiliate. 

Formation of the new corporation 

was announced by Hickman Price 

jr., vice-president of Kaiser-Frazer, 

who said that its establishment will 

“better enable us to handle K-F’s 

expanding parts and service opera- 

tions in serving the thousands of 

Kaiser and Frazer car owners in 











































New Dues Rates Set 
By Indiana Assn. 


INDIANAPOLIS. — Unanimous 
adoption of new dues schedule by 
the members of the Automobile 
Dealers Assn. of Indiana has been 
announced by Haywood M. Davis, 
chairman of the dues committee. 

Previously, the dues were based 
on records of 1941. Current dues will 
be predicated on sales for the most 
recent year of record. The break- 
down is: one to 24 new cars or 


trucks, $10; 25 to 49, $15; 50 to 74, | Canada.” 
$25; 75 to 100, $35; 101 to 149, $50; Principal officers of the new 
150 to 200, $75; 201 to 299, $100,|Canadian corporation, at 2510 


Charles St., Windsor, are Michael 
Miller, president; Price, executive 
vice-president; J. F. Reis, vice- 
president, and H. R. Hetrick, treas- 
urer. All also are officers of the 
parent company. 


and 300 and over, $150. 








AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 








Big Tractor Push... 


FORD FARMING—The top signs spell out the reason for the Dearborn Motors press party 
at Deer Lake Hills experimental farm. The lower signs on the hydraulic actuating mechanism 
of the Ford tractors spell out the sales advantages of the Ford tractor as the I! tractors 
line up in front of the press stand. 


BEFORE THE FOURTH OF JULY—Ford tractor cultivating knee high corn that had been 
hothouse grown and transplanted for the press preview of 45 new implements added to 
Dearborn Motors line. Approximately 500 newsmen and farm paper editors attended demon- 
stration at the firm's Deer Lake Hills experimental farm. 
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CAN BE POWER SHOVEL, TOO—Among the special duty tools for farmers demonstrated 
at the Dearborn Motors 1948 press and radio show at Deer Lake Hills farm, Clarkston 
Mich., was the heavy-duty loader. Drive the Ford tractor under the frame, fasten six bolts 
and you have a power shovel, crane or hoist by merely changing attachments. With dif 
ferent attachments, farmers can excavate and move dirt, lift and stack baled hay, fork 
and load manure, shovel and elevate grain, or clear away snowdrifts. 
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Car, Truck Output Estimates 


By Automotive News 
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CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 
WANTED—High-class young man for gen- 





Week Week dan. 1 dan. 1 
iiss seme Bete ross Mtg! '6gy | oral enle manager. Tnclodey acting, fn 
June 26, Week June 19, dune dune 28, June 26, income position to a man of experience 
1948 1947 1948* 1948 1947* 1948* and ability to handle the job. One of the 
CHRYSLER .......... 18,499 17,326 18,257 54,396 367,381 352,847 ee eee eee 2 ae. oe 
Chrysler 2,860 2,218 2,802 8,334 50,330 51,684) io il 4 ee eae 
BRA Seseae ates 2,181 1,808 2176 6487 $5,817 $9,878| enne, Wyoming Company, Chey 
Dedge .............. 6608 6603 4803 14089 208088 165,908 laxcunienceD enuce Galan ae 
Piymeouth ........... SAS 8,216 8,316 24,805 175,661 160,438 panding Stuscbaler dealer bas openings 
_. rr 13,863 11,568 13,737 46,101 361,772 246,300 oer men with proven successful records. 
‘ Straigh 1 d/ ission. Giv 
ia = a er 
co) j s a ngs, etc, Housing available. J. J. Boma- 
Mercury ............ 3,688 1,961 3,780 18,191 60,089 54,805) [cs ine; 7233 © Olympic Boulevard, 
GENERAL MOTORS . 13,838 32,722 24,099 97,558 708,117 749,933 | — i@i@ioq@@_—_______ — 
Buick 4,034 5,623 2,826 «16,957 124,904 182,219 | “1,0 complete charge of modern, com 
Smee teed ia Ce ae ae i ¥ . ake complete charge 0o mo n, com- 
SE  Sivectecesss Eee 1,285 ‘nas 4,318 28,435 27,923 pletely eauipped curviee department. zne 
9 ma: t must tro - 
Gooch, HAR eR I | tees en 
- 9 y td edge o or products, understan ac- 
cee lis cose s MED 4,872 2,546 14,806 109,204 121,906 tory service procedure and have good 
k led f t follow- item, 
KAISER-FRAZER 4014 3175 4101 16.826 ansel osens| posite of Susie col ata 
fr .. ’ , 5 to han customer: m nts. 

SEES 6 60:00:63.6. 2,771 884 2,783 11,414 22,349 34,742 = not seeking ‘a cheap man. We want 
CROSLEY 745 424 690 2,806 8,839 15,061 pared to pay salary. and incentive plan. 
HUDSON ......... $3,466 2,785 3,563 12,954 61,304 69,362/ ir bell lify and sat- 
NASH ..... 2,809 2,799 2,312 10,578 59,698 66,766 isty the dealer *and “customers, write us 
PACKARD |... 2185 1,080 2,104 8,887 22,820 44,059 Satnings, and send copy of your. latest 
STUDEBAKER 3,350 2,393 3,839 14,181 60,817 82,224 photo. This Lénocin-Bareury Goaterstalp 
P ‘ ted in one o argest cities o 
WILLYS} ......... aa 250 4s 200 906 - 15,689 15,530 the eal. Box 2374. ‘. eer Automotive 

Total Cars, U. S. ... 68,549 75,015 78,001 264,648 1,709,468 1,785,721 | News. Detroit 260000 
A-1 PARTS MANAGER WANTED to take 


+Station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 

















complete charge of parts department. 
The man for this job must be a good 
merchandiser, excellent buyer, one who 
does not give excuses but produces re- 
sults. We are not seeking a cheap man. 





(U.S P DUCTION ONLY) We want one who can produce and we 
Week Week dan, 1 dan. I are prepared to pay salary and incentive 
Ended Same Ended Total to to plan. If you believe you qualify and can 
June 26, Week June 19, dune dune 28, June 26, satisfy the dealer, write us stating your 
1948 1947 1948* 1948 1947* 1948* age, previous experience, earnings ane 
CHEVROLET 1,526 6,065 8,945 23,797 136,030 189,976 yn in tne o yy photo. 2 
- p is located in 
CROSLEY .. 15 49 106 259 1,261 1,757 one of the taxgett cities in the east. Box 
DIAMOND T 300 312 313 1,094 7,946 7,059 | 2375, c/o Automotive News, Detroit 26. 
DODGE eee ecessseeces 3,404 3,599 3,369 9,339 85,739 74,861 SALESMAN: To eee ee ae 
FEDERAL .......... 61 239 60 254 4,708 2,706 | of Bumper Beauty Grille Guards to dealer 
d lable f ll 1948 d 
Me ie Ss in tee “Stes “Seree| Benge, eo 
ee 9 , ’ North Clark Street, cago, nois. 
HUDSON eeeeeeeeeererne “eee a “eee “eee 2,345 “eee REGIONAL SALES MANAGER. Well- 
INTERNATIONAL 3,625 2,982 8,646 138,730 74,209 89,611 known truck manufacturer eee “ 
PE, giekeseadebs sas 230 467 216 790 10,422 6,614 stent Z so gy cn tnatets 
Ni han ii abit 275 344 266 $29 11,788 7,587] representative. Applicant must be ex: 
STUDEBAKER 1,890 L111 1,792 5,962 32,832 30,110 perienced in retail truck selling and de- 
9 9 yeloping deal . Salary and expenses. 
ll ro re 250 394 241 398 9,439 6,855 neste seating ene. past experience, and 
ee 2,150 1,387 1,823 8,284 43,929 59,418] salary requirements. Box 2373, c/o Auto- 
MISCELLANEOUS 448 517 429 1,682 + 10,889 ~—:10,888| motive News, Detroit 26000 
ruck > 554 ORR 4a AT oon a17ayne a WANTED — Sal : calling on 
_ Total Trucks, U. 8. 5 23,554 om 23,250 = 30,318 100,299 . 617,8 73 695,958 om dealers, ‘to “represent manufacturer 
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*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 


Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


Production Declines to 87,103 









basis. Well established business. Must 
be thoroughly experienced in general trim 
work making seat covers. Alti-tropi-cool 
climate in Colorado’s second largest and 
most progressive city. Write Jess Hunter 
Motor Company, 11th and Santa Fe, 
Pueblo, Colorado. 


a SESE 

WANTED—Manager parts department, ex- 
perienced in Lincoln and Mercury Ford 
parts. Warner Motor Company, 430 N. 
Commercial, Salem, Oregon. 








DEALERSHIP WANTED 

WILL PAY BONUS for dealership of 200 
units and up. Will buy all or part and 
pay well for your future expected seller's 
market and/or run your business as part 
owner. I have 14 years’ experience as 
general manager of 500-car and truck 
dealership. Under 40 years of age, uni- 
versity degree. Can give top references. 
All replies held in strictest confidence. 
Box 2390, c/o Automotive News, De- 
troit 26. 

DESIRE GENERAL MOTORS, Ford or 
Chrysler franchise in Southeast or South- 
west. 100 cars or better. Replies held 
strictest confidence. Box 2387. c/o Auto- 
motive News. Detroit 26 

HAVE QUALIFIED with Genera! Motors 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

DEALERSHIP FOR SALE 

FOR SALE—Small, prosperous dealership 
in New York State. Last year’s business 
well over $100,000. If owner managed, 
could be more than doubled. Buildings, 
stock and equipment $26,000. Requires 
quick action. Box 2391, c/o Automotive 
News, Detroit 26. 

DEALERSHIP FOR SALE 

ESTABLISHED, POPULAR NEW car ans 
truck dealership. Located in Shenandoah 
Valley of Virginia. [1] health forces me 
to sell. Inquiries confidential. Box 2378 
c/o Automotive News. Detroit 26 


FOR SALE 


. . 
Automobile Dealership 
(Now Handling Studebaker Line) 

In the Heart of the Oil Fields 
New Modernistic Bldg.—-Specially Designed 
and Equipped—Contains 5,600 Sq. Ft. 
LARGE ACTIVE SERVICE DEPT. 

B. F. Goodrich Distributor 
Two Years Truck Orders on Hand 
ONLY $95,000 COMPLETE 





Wire or Phone 


Nation Wide Brokers 
611 Court Bldg. Phone 3-3165 


EVANSVILLE, INDIANA 
Realtor—S. C. Heugel, Mer. 





GARAGE FOR SALE 

GARAGE FOR SALE-—On U.S. Route 42 in 
West Salem, Ohio, with 120-foot frontage 
and 147-foot depth. Building fair and 
contains 4,500 square feet floor, all ce- 
mented and fully equipped. A real bar- 
gain, all tor $8,000. Charles Holmes, 
Broker, Box 852, West Salem, Ohio. 


NEW LINES WANTED 








DO YOU NEED 
SALES HELP? 
Established National Sales Organization 
Calling on Body Distributors has open- 
ing for additional lines. Bodies or 
major accessories. 
BOX 2388, 
c/o Automotive News, 
Detroit 26 





SUPER SERVICE STATION on main street 
only three blocks from business section. 
Four pumps. Fully equipped for battery, 
tire and electrical service, Willard bat- 
tery franchise. Selling real estate, equip- 
ment and stock. Under lease to Sinclair 
three years more. W. N. Mowat, Realtor, 


USED CARS FOR SALE 


WE WHOLESALE 


Detroit’s 
Largest 
W holesaler 


SID SAVAGE 






















15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 
DETROIT 





AUTO AUCTION 
Every 
WEDNESDAY 


alt Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 















New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 














DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 
Danville, Pa., is located 
on Route 11 between Harrisburg. 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 














With Chevrolet, B-O-P Idle 


(Continued from Page 1) 


current month, about 300,000 cars 
and 118,000 trucks are expected. 


MAKERS outside the GM group 
generally rolled along at their 
previous clips last week. 

Ford, still beset by failure of its 
passenger-car suppliers to coordi- 
nate production schedules, was edg- 
ing ahead slowly on 1949 model 
operations. 

The company has barely reached 
the halfway mark in its drive to- 

ward a goal of 3,700 Ford cars a 
day. A spokesman’ expressed 
doubt that the projected target 
could be reached before mid- 
August, at the earliest. 

It was disclosed that Ford con- 
vertible and station-wagon produc- 
tion is still at a mere trickle. These 
special-treatment models are not 
scheduled for volume flow until late 
July. 

Chrysler Corp., having returned 
close to the production clip it 
reached before the recent strike, 
accounted for 18,499 cars and 3,404 
trucks last week. Further stepups 
are foreseen all through the Chrys- 
ler group. 

a * * 

HE B-O-P CLOSINGS outside 

Michigan limited the schedules 
of Buick, Oldsmobile and Pontiac in 
the GM organization. The B-O-P 
plant at South Gate, Calif., was the 
only one in that division at work 
last week. The Cadillac plant in 
Detroit reopened after a week’s 
idleness and produced an estimated 
1,522 cars. 

Among the independents, Willys- 
Overland last week pushed up pro- 
duction of its new Jeepster phaeton 


convertible. About 100 of the open 
models were assembled. 

Hudson production passed the 
700-a-day rate and stayed there, rep- 
resenting a postwar high for the 
concern. However, the other inde- 
pendents were also accelerating 
their schedules, with Studebaker at 
760 a day, Nash at 560 and Packard 
at 420. 

Last week’s slump in Chevrolet 
truck production let Ford shorten 
the production lead held by the 
GM division for the year. 

The estimated 1,526 Chevrolet 
trucks built last week gave the divi- 
sion a total since Jan. 1 of 189,976 
commercial units. Ford produced 
an estimated 7,473 trucks in the 
week and has assembled 168,276 
since the first of the year. 

The American Iron and Steel 
Institute estimated that the steel 
industry was operating at 96.2 per- 
cent of capacity last week, a slight 
rise over the previous week. 

Although steel remained at peak 
levels, prospects that a July soft- 
coal strike would be averted gave 
promise that the supply situation 
would be somewhat improved to- 
wards the end of the year. 

—Mac Gorpon 
+ +. a 


17,600 Jeep Engines 


Go to the Army 

TOLEDO, O.—TInitial shipment 
of military Jeep engines to be used 
as replacements in U. S. Army 
vehicles are now being made by 
Willys-Overland Motors, Arthur J. 
Wieland, executive vice-president, 
declared last week. The Army has 
ordered 17,600 of these engines for 
replacement and_ stockpile  pur- 


poses. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 74 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance, 















MR. DEALER: Do you need a right 
hand man who will do things as you 
want? Relieve you of work load? Offer 
thirteen years’ experience, excellent repu- 
tation, best of references, married, age 
40, two children. Seek connection as gen- 


business manager. 


eral manager or 
Available about August ist. Will locate 
anywhere on right contact. Box 2392, 


c/o Automotive News, Detroit 26. 


SERVICE MANAGER—Now employed; de- 
sires position in medium size dealership 
or assistant in larger dealership. Age 34, 
married, sober, experienced and reliable. 
Box 2393, c/o Automotive News, De- 
troit 26. ae 

ACCOUNTANT - BUSINESS MANAGER, 
CONTROLLER, with extensive factory 
and dealer experience, seeks change in 
Los Angeles area. Capable assuming 
heavy responsibility. Replies confidential. 
Box 2389, c/o Automotive News, De- 
troit 26. 


GENERAL MANAGER 


Available and Qualified by: 
PROFIT-MAKING RECORD be- 
gun with straight-selling in BUY- 
ERS’ market. 

Producing a NET PROFIT DOU- 
BLE national average as General 
Manager of departmentalized deal- 
ership. 

Proven success in Training Sales- 
men, New Car Merchandising, Used 
Car Buying and Merchandising. 
Sound judgment demonstrated in 
personnel relations. 

Keen administrative ability in es- 
tablishing control of cost and sales 
through budgets and quotas. 


Write Box 2382 
c/o Automotive News 
Detroit 26 























Bay City. Mich. 

NEW GARAGE—Central Ohio. Main thor- 
oughfare. Box 2363, c/o Automotive 
News, Detroit 26. 

NEW CARS WANTED 


WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 
Auto, Peoria, Illinois. 


NEW CARS FOR SALE 


NEW 1947 PACKARD, black limousine with 
white sidewall tires. Still in the paper. 
This car delivered for $5,200. We will 
sell at a substantial reduction. Bromley 
Auto Sales, Inc., Glens Falls, N. Y¥ 


ae USED CARS WANTED kh 

FOR SALE—1948 Cadillac 62. Fully equip- 
ped. Anderson Automobile Company, 
Peoria, Illinois. 


WE BUY WHOLESALE 
1946-47 Nash (600’s preferred) 
1946-47 %-Ton Pickups (Ford- 
Chevrolet-Dodge) 
Also clean older cars and pickups. 


We Fly to Buy within 300-mile area 
of Pittsburgh, Pa. 


Call Collect, New Brighton, Pa. 


R. S. HENRY 


New Brighton, Pennsylvania 





WHOLESALE 


19484746 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 


**Philadelphia’s Largest Used Car Dealer’’ 


1539 Chestnut St. Philadelphia, Pa. 
Wire or Phone Allegheny 4-4450 


AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY - - - 11 A.M. 
RAIN OR SHINE 
WHEELING, ILL. 


25 Miles North of Chicago en 
Route 45, Milwaukee Avenue; 
% Mi. Ne. Route 68, Dundee Rd. 
e BRING CARS TO SELL 
e BUY CARS YOU NEED 
e LOW AUCTION FEES 
e John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION Oo. 

























USED CARS FOR SALE 


J. B. COTE, INC. 
Ford Dealer 


Invites the Dealer Public 


to make our office your head- 
quarters when in Detroit buy- 
ing dealers stock. 


300 Automobiles 









AUCTION 


THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers. 

Cel. Marker, Auctioneer 
‘We Need Buyers—-Over 150 Cars 
Offered Each Week'’ 


Wholesale Retail DOC GREINER 
15880 Livernois Pica? ee ee ee 
DETROIT, MI GAN | ize watiean Bs. Adams 6397 
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USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


Y% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Oars Each Sale 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


4: 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservatiens. 


‘CLASSIFIED WANT AD DEPARTMENT) 








Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auets USED CARS FOR SALE 
, 


Dyer Auto Auction 
Phone 4111-4061 Dyer, Ind. 
Res.: Chicago Heights, 7 6268Y3 
and Lansing 173- 


Aurora AUCTION Sales 
A? 
NEW LOCATION 
U. 8. Route 30 (Joliet Road) 
EVERY MONDAY 
11:00 A.M. Promptly 
BUY - SELL - TRADE 
This Sale Known for Plenty 
Late Model Automobiles. 

Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 





AUTO AUCTION 


DEALERS ONLY 


Sale Starts at 11 A.M. (C.S.T.) 


Every Thursday Ted LIiseman, Owner 
“Dutch’’Stewart, Auctioneer 
e 
“RO "ABER, inc BeleteePystouh 
A b bs 0-Plymouth, 
MANEY MOTOR co. 3000 Fenkell, 7 blocks east of Livernois, 
Murf k Tenn. Detroit, Mich. UN. 3-7400. 





AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 












WHOLESALE!!! 


It will pay yeu to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's, 1948's and 
1949's ao immediate delivery. Trans- Located 2 miles East of Clarion, Pa., Rt. 


rtation arranged to all ints. Wire 322. 1 mile from Clarion Airport. 84 miles 
cans te tar meas ceeeereanionn. North of Pittsburgh, 93 miles South of Erie. 


Call from the airport if you fly in and we 
SAM GREENFIELD CO. 


will pick you up. 
6619 Euclid Avenue Evan Metcalf—Auctioneer 
Cleveland 3, Ohio 


Phone UTah 1-2277 WALT CHAPMAN AUTO 


ae AUCTION 


1701 State Street - 
Cuyahoga Falls (Akron), Ohio Strattanville, Pennsylvania 


Phone WAlbridge 2145 


Phone 32 









AUTO AUCTION 


TIM ANSPACH 





AUTO AUCTION 


Dealers Only 
Where the East and West Meet 
EVERY THURSDAY 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 


TRUCKS WANTED 


WANTED—New International KB-6 158” or 
176” W.B. chassis. Wire information col- 
lect. International Harvester Dealer, 210 

© N. York St., Elmhurst, Il. 

FORD TRUCKS, F-1 through F-8, also bus 
chassis. Quote quantity and best price. 
— & Company, Ford Dealer, Macon, 

8s. 

WE NEED LATE MODEL used trucks and 
used cars. Will pay tep dollar. Go any- 
where. Let us know what you have, also 
the price. Call Estebrook 2660 or write 
to Fred Bedford, 534 No. Cicero Ave., 
Chicago 44, Illinois, 

GMC 6x6’s, long and short wheelpases; 
must have front end winches. Good con- 
dition. State how many, price, etc. 
Akopian Sales, 71 N. Craft Highway, 
Prichard, Alabama. 

DODGE TRUCKS: Wanted by franchise 
dealer. All models. Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, 
Baltimore 24, Maryland. Broadway 1300. 


TRUCKS FOR SALE 


Tank 


Lubbock Auto Auction 
Lubbock, Texas 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 

Located 6 miles North of Lancaster, Pa 


* MANHEIM AUTO SALES 








& AUCTION, INC. ; ‘ 
pheno 200-6 Semi-Trailers 
* 
AUCTION HEIL ALLEN 
(Auto Dealers Only) FRUEHAUF 
EVERY WEDNESDAY ° 
JOHN CORRIGAN 4200 to 4700 Gallons 
Auctioneer 


Capacity 
GEO. CASSIDY 
Manager In Excellent Shape 


Sale Starts at 12:00 Noon e 
cumnaeo AnzOssOTIVE Call, wire or write 
a FRONTIER DELIVERY, 


1050 East Sist St. Chicago, Il. 
“Chicago Is the Place to Buy Your Oars” 

Ine. 
* 


589 EAGLE ST. 
Buffalo, N. Y. 


Phones: 
Wa. 4777 
Wa. 5000 








Hen Schaefer's — 100% Dealer 
AUOTION 
Inside a Comfortable Building, Every 
THURSDAY 

















TRUCKS FOR SALE 


WARD LA-FRANCE-D3H tractor, 2-speed 
axle, rated 55,000 GTW. Fully equipped 
with fifth wheel. 125-gallon saddle tank. 
Small mileage. Present delivered price 
$10,400. Can be had for $5,700. Con- 
sumer Credit Division, Rochester 4, New 
York. 


NEW FORD TRUCKS, F-1 through F-8. 
Hudson & Company, Ford Dealer, Macon, 
Miss. 


TRANSPORT TRAILER FOR SALE—Re- 
duce automobile transportation costs. 1941 
model 41E16 mechanical handling systems 
double-deck complete with Wagner elec- 
tric brakes, five 8.25/20 tires. Only $995, 
ready to roll. Box 2394, c/o Automotive 
News, Detroit 26. 


REFRIGERATED TRUCKS—We have two 
1946 Studebaker M16 ton and half cab- 
over trucks with large refrigerated bodies. 
They have doors, front and rear. They 
were used by the Shillito Company in 
frozen foods business until recently, when 
they discontinued the line. They have 
been driven less than 12,000 miles and 
cost almost $4,800 apiece, new. Will sac- 
rifice for $2,750 apiece or the both for 
$5,400. For further information contact: 
Paul A. Warner, o/o Andy Schain, Inc., 
2316 Gilbert Ave., Cincinnati, Ohio. 
Phone: Woodburn 6418. 


BUSES FOR SALE 
FULLY EQUIPPED 1948 Carpenter 48- 
passenger school bus with Studebaker 
chassis, two-speed axle, 8:25 tires. Write 
Kramer Agency, Scottsbluff, Nebraska. 


TWO NEW 1947 Chevrolet 48 passenger 
school buses. Hicks bodies with acces- 
sories. Sacrifice price for quick sale or 
will trade for new trucks, Salyer Chev- 
rolet Sales, Jackson, Kentucky. 











FOR SALE 


2—NEW CHEVROLET SCHOOL BUSES 


195” Chassis with Wayne 
48-Passenger Body 


H. H. WIGGINS CO. 


QUARRYVILLE, PA. 
Phone 15 





PARTS WANTED 
WANTED—Left front fender, 4010 series, 


Nash, part number 3102868A. Cross 
Brothers Company Garage, Northfield, 
Vermont. 


WANTED—One new or good used left front 
fender and hood, 1941 Studebaker Cham- 
pion. Wire collect if available. Harris 
Motor Company, Panama City, Florida. 


WANTED—One right front fender for 1940 
Buick special. Fenderville, 228 E. Erie 
Street, Painesville, Ohio. 

PARTS FOR SALE 

WHOLESALE PONTIAC PARTS. Large 


stocks of hard-to-get parts. Body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 8, 
New Jersey. 

FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4036 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 
Grilles Hydramatic 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Cluteh Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 








FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts. 


Prompt Service 


BOULEVARD MOTOR CORP. 
Authorized Distributors 


2392 Boulevard 
Jersey City, New Jersey 
Delaware 2-3400 














1948 


| 


PARTS FOR SALE 





JEEP PARTS 
Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 
Wire for our 
Catalogue of Hard-to-Get Parts 
SKAGIT MOTORS OF SEATTLE 


1406 — 10th Ave. 
East 0770 








FORD RADIATORS 


IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-"47 Trucks 
Write for Complete Listing 


© 
SUMMIT CITY RADIATOR WKS. 
701 Barr St. A-8233 


PARTS FOR SALE 
FORT WAYNE 2, IND. 


CHEVROLET PARTS—Front fenders, fen- 
der skirts, running boards, hood panels. 
cowls, face bars, grilles, headlamps. 
1947-48 %-%-1 ton trucks. Anderson 
Chevrolet Co., 16220 Kinsman Road, 
Shaker Heights, Ohio. 








CADILLAC-OLDSMOBILE 





Attention, 
Pontiac Dealers 


We carry a large stock of radiator grilles, 
doors, fenders, quarter panels, and many 
other hard-to-get items. A trial order will | AUTO S COVERS SPECIALIST. Cus- 


parts tom built to order. Any year, model. 
convince you that we have the Free catalogue, samples on request. Dis- 
* ton 


tinguished creations over 20 years. Bos- 
ig Buck Products Co. Try us. 278 
Cambridge St., Boston, Mass. 
Woody Pontiac Sales, Inc. ES SS 
12140 Jos. Campau DETROIT 12, MICH. " 
Telephone Twinbrook 1-1600 700.15—4-Ply Tires 
Michigan’s Largest Pontiac Parts Dealer | Major Brand—Factory Blemishes 
(Manufacturer's Name on Tires) 
White—$11.81 Plus $1.44 Fed. Tax 
Black—$ 9.90 Plus $1.44 Fed. Tax 


EAGLE TIRE CO. 


54th St. at 10th Ave., N.Y. 19, N.Y. 
Phone: PLaza 17-6514 





ACCESSORIES FOR SALE 











OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


AUTO EQUIPMENT FOR SALE 





AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributers 


100 S. CLINTON ST. CHICAGO 6, ILL. 
ANDover 8888 DORchester 8373 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 
Prospect 2331 
1540 8S. Figueroa St. Los Angeles 15 





TRUCK EQUIPMENT FOR SALE 


1947 DODGE TRACTORS—6-model WJA, 
2% ton, 142” w.b. Fifth wheels and 
saddietanks. Mileage 15,000 to 25,000. 
10.00/20 tires. Two-speed double reduc- 
tion axles. Vacuum brakes. Good dump 
truck chassis. Excellent condition. $2,950 
each. Write, wire or phone Carroll Gar- 
rison, 3206 Wren Road, Louisville, Ky. 


TRUCK BODIES—BRAND NEW. 6x9 
stake bodies complete with tarps. Our 
closing out price is $125 per crate of 
2 bodies. Only 10 crates left. Act quick. 
Send M.O. or certified check. We will 
ship freight collect. Limegrover Sales 
and Service, Turtle Creek, Pa., Valley 
2233. 

FOR SALE — One brand new F-6, 158” 
wheelbase chassis and cab, with trailing 
axle model ‘‘Trucktor H.L.L.,’’ 8.25 tires. 
Will sell for $100 over dealer's net cost 
for complete unit F.O.B. Michigan City, 
Indiana. This unit guaranteed new. Call 
or write Wilson Sales & Service, Inc., 127 
W. Michigan St., Michigan City, Indiana. 


Attention! Export Buyers! 
$800,000 
NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 15% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 


BALFOUR SALES CORP. 


3633 MICHIGAN AVENUE 
DETROIT 16, MICHIGAN 
Phone: TAshmoo 5-1640 








STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 
BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 


INDIANAPOLIS, INDIANA 
Phone HI. 5363 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealeis Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 


on 


Sa 


di 
tk 
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TRUCK EQUIPMENT FOR SALE 


New Ford Truck Cabs 


Complete with wiring and instruments. 
Fits 1940-47 models. 
$350 


AUCTION OF AIRPLANES 


AT 
MONTPELIER AIRPORT, OHIO 
Airplane Sales on the First Saturday of Each Month 


Sellers should have planes at airport Friday or early Saturday 
A.M. Hundreds of owners have requested us to promote an auc- 
tion of this kind and we expect buyers from most parts of the 
U.S. A small commission will be required from consigners. 


JOIN THE THOUSANDS 


From coast to coast who receive our weekly prices 
on our regular Saturday Auction. All sales are honest- 
to-goodness sales. Our prices are never padded. Send 


New Chevrolet Cabs 
Tell your friends to do the same. et 


* New Dodge Deluxe Cabs 


There’s No Charge Complete 


for yours today. 


CORRY AUTO AUCTION 


EVERY SATURDAY 
12 Noon (D.8.T.) 
“Where a Square Deal Is the Rule” 
e 


Sponsored by 


Aikens Motor Sales, Inc. 


CORRY, PA. (30 Miles Southeast of Erie, Pa.) 
Dial 21-345 











HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 


arrive or better yet, wire us in advance. 





Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 


Make It Your Business to Spend Next Friday With Us at 
Horse Heads. The Meeting Place of the Aute Dealers from 


the East and West. One Trip Will Convince You. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Jehnson, Rickard, Metcalf and West—Auctioneors 


BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 
All Shipments on a C.O.D. Basis 


ROBERTSON BUICK CO. 


“Edge of the Loop” 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 











DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 


New Studebaker Cabs 


Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 
type. 


New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 
Army surplus and civilian passenger car 
and truck parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 
4545 W. Madison St, 24, Il. 
Tel. MANsfield 7772 





SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 

FOR SALE—One Van Norman boring bar, 
model RBE-6427, like new; used only 
three times. Price $495. Triangle Motors, 
Leesburg, Florida. Phone 280 

FOR SALE—Practically new 1948 frame 
machine, wheel and hub straightener. Box 
2381, c/o Automotive News, Detroit 26. 


SPECIAL OFFERING—Slightly used 55-J 
bean wheel balancer with spinner. $195. 
F.0O.B. Jacksonville, Ill. Poole Motor 
Company, 331 N. Main St. 


ANTIQUE CARS WANTED 


WANTED—Oldest Oldsmobile, in running 
condition, we can find. Would trade 1909 
International but had rather buy straight. 
Auto Sales Company, Walhalla, 8. Car. 


ANTIQUE CARS FOR SALE 


NASH TOURING CAR—About 1922, run- 
ning condition, tires good. Make offer. 
Albright Motors, 119 Snow St., Provi- 
dence, R. I. 


WILL TRADE 


1946 LUSCOM SILVAIR, total 42 hours. 
Hangared, never damaged, like new. Will 
trade even new Chevrolet, Ford or Plym- 
outh. City Motor Co., Norfolk, Virginia. 


MISCELLANEOUS 
ENGINE RBBUILDING — Crankshaft 


grinding and _  metalizing. Jehn P. 
Hughes Motor Co., Inc., 800 Commeree, 
St. Lynchburg, Virginia. 

DODGE, PLYMOUTH vertical sign for sale. 
$300 f.0.b. Baltimore. Cost new $577. 
New and in original crate. Height 16 
feet, width 9 feet. Dodge letters 18”, 
Plymouth letters 12”. Manufactured by 
Walker & Company, Detroit, Mich., their 
model DP2. For further details, write 
Rea Keech Motor Co., Inc., 3333 Fred- 
erick Avenue, Baltimore 29, Maryland. 

SURPLUS BARGAIN—Rust inhibitor in 5- 
ounce cans, packed 72 per case. $7.50 
per case. Sample can, 20c. Treuman 
Sales, Highway 130, New Brunswick, N.J. 








UN. 2812 


A Good Place to Buy or Sell 
TERMS 


Bring cash or certified travelers’ or cashiers’ checks. Aircraft 


of all types represented. 


We will not be responsible for accidents. This applies to buyers 


and sellers and spectators; everyone and everything. 


Buyers can arrive by plane, Wabash R.R., U. S. Highway No. 


20. Airport operated by Ross Flying Service. 


Address all inquiries to: 
Woodruff, Jenkins and Drake Auction Company 


(Partners) 
MONTPELIER, OHIO 


An old, established auto auction firm, conducting automobile 


sales on Monday each week throughout the year. 


We have never missed. 





AUTO AUCTION EVERY MONDAY 


CLEVELAND, OHIO 


1 O'Clock Dealers Only 
RAY AUSTIN ... Auctioneer 


Phone Early—Ivanhoe 7644 and Kenmore 34438 


FORD CORNER 
(Euclid Ford Co.) 
St. Clair Ave. at Charden Road—On Route 2 (East) 


BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. - AKRON, OHIO 
Phone BL. 3127 


UN. 23812 


a PAPER — et co oe, —— 
cover any car. each—lots . oe 
$1.74 each, lots 25; °$2 each tor 24 or!]  (reater Columbus Auto Auction 


less. Globe Motorists Supply Co., 
Third St., Mount Vernon, N. Y. 





Need Advertising Ideas? 


120 
USED CAR 
ADS 
$5 


Ads that buy cars! 
Ads that sell cars! 


120 Tested and Proved Ads 
For Classified-Display 
Newspaper Advertising 


A host of fresh, action-stimulating 
ideas that produce sensational re- 
sults on a budget of 2% of gross 
volume. 

These ads developed and tested 
over a 3-year period. Available to 
you in clipping-proof form. 

Attach $5 check to your card or 


letterhead. Your money refunded if 
you are not satisfied. Address: 


GILLHAM ADVERTISING Nl. 


9385 Gladden Road and Northwest Blvd. 
Drive West 900 Numbers on Goodale St., Turn Right Two Bloeis 


NEW SUBSCRIPTION ORDER 


Every Friday — 12 O’clock Noon 
In the Same Location 


DEALERS ONLY 


Greater Columbus Auto Mart 


Columbus, Ohio 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [1] 





AUTOMOTIVE NEWS, ‘PENOBSCOT BLDG., DETROIT 26, MICH. 


TO 


Street Address 


Car Dealer [) 


. Zone No.. 


State.... 


TRADE CONNECTION: 


Truck Dealer () Manufacturer [] 


AUCTION COMPANY ea ACS Jobber (|) Insurance [| Financial [) Supplier (J 
1610 E. 7th STREET cn JOPLIN, MISSOUR} ee it an a 
me 4600 6-28-48 
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Tune in James Melton on “Harvest of Stars.” CBS, Wednesday Night. 








ACCURATE GROSS VEHICLE WEIGHT RATINGS— 


That’s What International Dealers Can Supply 
Because of the International Truck 
Point Rating System 


Feom International Model KB-5 up, gross weight ve- 
hicle weight ratings for International Trucks are shown 


as minimum and maximum. 


Take the KB-5. The gross vehicle weight rating 
range of the KB-5 is shown as 13,500 to 17,500 pounds. 


Now, take the KB-8-1—International’s New Stand- 
ard of the Highway. The KB-8-1 is a truck-tractor. Its 
gross combination weight rating range, tractor and 


semi-trailer, is shown as 40,000 to 48,000 pounds. 


However, the actual gross weight ratings of these 
two models, and of other Internationals from the KB-5 
up, are calculated according to the work each vehicle 
does and the conditions under which it does its work 
—the conditions that determine the actual strain put 


on the vehicle. 


This calculation is based on the International Truck 


Point Rating System, a scientific method for calculat- 
ing how much payload each International should 
carry to perform best for its owner—his load and his 


operating conditions considered. 


And in every case the safety factor—the extra mar- 
gin of strength—is the same for each model irrespec- 


tive of the G.V.W. assigned by the Point Rating System. 


The International Truck Point Rating System is an 
exclusive International Service. It is a scientific sys- 
tem — Note that! — and not a procedure for guessing. 
And it enables International Dealers to establish ac- 


curate gross weight ratings under all conditions. 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY ,@ 
180 North Michigan Avenue & 


Chicago 1, Illinois 














att | lh tn ed © 


